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Sparks 


State of the nation’s economy: 


Up 

MacHINgE Toots—In December, 
National Machine Tool Builders 
Assn.’s index hit 245, against 136 
for like 50 month and 76 for De- 
cember, 1949. The base, 100, is the 
1945-47 period. 

ALUMINUM—Domestic output in 

51 was 1,673,815,406 pounds, a 
boost of 16.5 percent from a year 

previous. 

Sree. Operations — Activity was 
slated at 100.6 percent of capacity 
versus 100.1 a week ago. 

Om oN THE Waters — Petroleum 
cargoes on the Great Lakes last 
year aggregated 16,296,876 net tons, 
of 22 percent more than the ton- 
nage in the previous 12 months. 

__ 











* * 


Down 


Copper Stocks—Refined copper 
stocks in the U. S. Jan. 31 were 
60,836 tons. This compared with 
71,528 tons at the close of Decem- 
ber, according to report to Copper 
Institute of U. S. by its members. 

Exectriciry — Power output in 
week of Feb. 9 totaled 7,445,509,- 
000 kilowatt-hours, compared 
with 7,572,432,000 in preceding 

week. 

Tin Stocks—U. S. Bureau of 
Mines reports that tin stocks held 
by government dropped 2,734 long 
tons in December to 43,488 from 
46,222 tons in November. 

*” * 2 


General 


RiveTING Rosie Returns — About 
22 percent of the workers in Doug- 
las Aircraft’s three plants in Cali- 
fornia are women, whereas a year 
ago the figure was 14 percent. 





Top Cars 
New-car registrations for two 
states in January: 
1952 Pos. Make 1951 Pos. 
1—494 Chevrolet 1,195— 1 
2—438 Plymouth 351— 5 
3—307 Ford 756— 2 
4—234 Pontiac 409— 3 
5—165 Dodge 224— 7 
6—153 Buick 381— 4 
i—150 Olds. 244— 6 
8—131 Stude. 208— 8 
9— 80 Mercury 200— 9 
10— 73 Chrysler 137—10 
11l— 67 Nash 88—12 
12— 49 Cadillac 118—11 
18— 42 Hudson 62—14 
14— 37 Packard 55—15 
15— 31 DeSoto 81—13 
16— 27 Henry J 34—16 
17— 17 Kaiser 30—17 
18— 13 Lincoln 28—18 
19— 6 Willys 19—19 
20— 3 Austin 8—21 
21— 2 British Ford 9—20 
22— 2 Crosley 6—22 
23— Allstate 
Total All Makes 
2,529 4,660 
For further details see page 
20, today’s issue. 














Production Rises 
To 107,340 for 
New °52 Peak 


Ford, Nash Up Rates, 
But Prospects Dim 
For Meeting Quotas 


By Bernie Thomas 
Associate Editor 

ATURDAY assembly in most 

Ford plants and a higher rate of 
production at Nash sent vehicle 

output in U. S. plants last week 
upward to a 1952 record high total 
of 107,340 cars and trucks. 

It was a production perform- 
ance that topped the previous 
week’s build of 105,653 cars and 
trucks, but it lost some luster 
when compared with 188,723 cars 
and trucks built in the like week 
of 1951. 

All of last week’s production in- 
crease was concentrated in cars, of 
which 82,329 were built last week, 
as against 79,931 the previous week. 


Truck output declined slightly 
to 25,011 units last week, as com- 
pared with 25,722 the week before. 


* * * 


as no relief in sight in the 
form of substitute materials for 
copper, an NPA Conservation Task 
Force revealed at a meeting in 
Detroit Thursday. 
The situation on copper-manu- 
factured replacement parts may 
be eased, however. A spokesman 
said the meeting was told that it 
is permissible to buy copper-man- 
ufactured parts from Canada for 
replacement use, but not for or- 
iginal equipment purposes. 
Scarce metals and substitutes for | 
them occupied the Task Force’s 
time at the Detroit meeting. Major 
problems, a spokesman revealed, 
continue to be materials for cooling 
and electrical systems and for areas 
of heavy stress, such as gears and 
bearings. 





| 


* * * 
yas February production outlook 
is for 332,000 cars and 103,000 


trucks for a total of 435,000 ve- e 


hicles. In January, U. S. plants 
turned out 286,855 cars and 103,932 
trucks—a total of 390,787. 

Despite improved production in 
February, U. S. plants still have a 
reugh way to go in March if they 
are to end the first quarter of 
1952 having built up to government- 
allowed car production quotas. 

Ford and Nash are the big ques- 
tion marks as to whether the in- 
dustry as a whole builds close to 
the 1,006,000 cars hoped for by 
the end of March. 

As of last week, both Ford and 
Nash still lagged way behind on 
building up to their share of allow- 
able car production in the first 
quarter of this year. Also, off the 
pace are Packard, Kaiser-Frazer, | 
Hudson and Crosley. 

- - * 
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N CONTRAST, Studebaker has 
had to cut down on its operations 
(See OUTPUT. Page 49, Col. 2) 














Half-Million Pay to See Automobiles in Chicago— 


Here are a few thousand of the half-million persons who paid 90 cents each to see the Chicago Auto Show last week. The 
$6,000,000 show was hailed as a huge success despite interference with preparatory work at the International Amphitheater by 


pickets from the Teamsters union in a pressure move to organize auto 





| Other p 


hat, 


on pages 2, 6, 8, 10, 46, 47, 49. 





High Sales Reported as Chicago Show 


Draws Half-Million 


By Bob Finlay 

Managing Editor 

HICAGO. — Confidence in the 
auto market and irritation over 
government regulations marked 
auto manufacturer opinion at the| 
Chicago Auto| 

Show. 

W. F. Hufstader, | 
General Motors) 
sales vice - presi- 
dent, asserted 
that GM dealers 
are currently sell- 
ing cars at a rate 
20 percent faster 
than the govern- 
ment is permit- 
ting GM to pro- 
duce them. 

This is being done, he empha- 
sized, in a season when sales are 
usually slow and dealers are stock- 
ing up for heavy spring sales. By 
spring, the barrel may be empty 
instead of full, he declared. 

He saw the need for 5,000,000 cars 
and a million trucks this year. 

* * . 
FF-THE-CUFF talks with other 
factory men indicated pungent 

disgust with bureaucratic controls. 

One likened the International 
Materials Conference, in which the 
U.S. participates through the State 
department, to an _ international 
cartel. The conference allots scarce 

(Continued on Page 45, Col. 1) 








W. F. Hufstader 





More Material Seen for Third Quarter 


By Pete Wemhoff 
Editor, Automotive News 

OUTH BEND.—Both UAW Pres- 

ident Walter Reuther and Court- 
ney Johnson, head of NPA’s auto- 
motive division, are hopeful that 

materials will be available for in- 
creased auto production in the third 
quarter this year. 

Both talked to the press prior 
to the civic dinner marking 
Studebaker’s 100th birthday, held 
on the Notre Dame University 
campus. Reuther addressed the 
1,000 persons at the banquet, as 





did Paul G. Hoffman, former 


Studebaker president and now 
head of the Ford Foundation; 
Gov. Henry F. Schricker of In- 
diana, South Bend Mayor John 
A. Scott and, of course, Harold 
S. Vance, chairman and president 
of Studebaker. 

Reuther said he based his op- 
timism on changes in the military 
program which will spread defense 
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production over a longer period. He 
declared that considerable copper 
and brass products are now avail- 
able in Chile, England and Can- 
ada, and should ease the pinch by 
midsummer. 
o * x 4 
yas second quarter this year will 
be the tightest, insofar as auto 
material is concerned, said Reuther, 
and the third quarter should see 
production approach 1,000,000 cars 
and 250,000 trucks. 
He believes the industry could 
sell six million cars annually for 





| 
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Production 
Automotive News Estimates, 
U. 8. Cars, Trucks 








188,723 
® | i 
Last Prev. 1951 
Week Week Week 


For complete production totals 
by makes, see table, page 49. 











(Continued on Page 48, Col, 1) 





Trucks Garner 
Strong Attention 
At Amphitheater 


By Jack Weed 
Truck Editor 

HERE won’t be any flat spots 

in medium and heavy-duty truck 
sales this year if the interest and 
sales at the Chicago Auto Show on 
Truck Day are any indication. Each 
of the nine exhibiting truck com- 
panies reported even greater inter- 
est in the larger trucks than last 
year, when both interest and sales 
ran unusually high. 

Truck companies at the show 
included Chevrolet, Diamond T, 
Dodge, Ford, GMC, Hendrickson, 
International Harvester, Stude- 
baker and Willys. Also having 
space on the first floor where 
over 40,000 square feet were taken 
up by the truck exhibits, were 
Axle and Equipment Sales Co. 
showing Galion and McCabe 
Powers bodies; Hercules Motors 
Corp. with a big exhibit of both 
gasoline and diesel truck en- 
gines; Alemite division of Stew- 
art Warner Corp.; the Willett 
Co., demonstrating two-way radio 
for truck dispatch use, and the 
Chrysler engineering exhibit. 
Practically every truck exhibitor | 

(Continued on Page 49, Col. 1) | 





Despite Labor Row 


_____-@ 


By Mel Adams 
Staff Correspondent 

HICAGO. — The old theatrical 

tradition that “the show must 

go on” was maintained in brilliant 
manner here when the glamorous 
44th annual Chicago Automobile 
Show, following its opening on time 
Feb. 16, drew huge crowds at the 
International Amphitheater all last 
week. 

At press time Thursday, the 
show appeared to be heading for 
@ new attendance record. Through 
Wednesday, attendance was 269,- 
000, some 13,000 ahead of 1951, 
with the chances good for topping 
the half-million mark in the re- 
maining four days. 

Heavy sales were reported in both 
cars and trucks. 

In advance of preview night, Feb. 
15, carpet layers, carpenters, elec- 
tricians, musicians, performers and 
all others except members of Local 
713 AFL Teamsters, returned to 
work. 

7” x . 
At THE same time, the last 
named group increased the 
number of pickets, and planted 
supplementary forces in cars to 
halt vehicles, including those driven 
(Continued on Page 46, Col. 1) 


Allstate Tops Henry J 
In Sales in 3 Cities 


DETROIT.—Reports of Sears’ 
Allstate car sales in January 
from four cities show that 56 
units were titled during the 
month, while Henry J sales in 
the same cities amounted to 39 
units. Cities reporting were Dal- 
las, Houston, San Antonio and 
Birmingham, Ala. 

Only in Birmingham did K-F’s 
Henry J sales outnumber the 
K-F-built Allstate’s sales during 
January. Totals for that city 
were: Allstate, 6; Henry J, 12. 

In the three Texas cities, All- 
state registrations topped Henry 
J sales as follows: Houston—All- 
state, 23; Henry J, 12; Dallas— 
Allstate, 17; Henry J, 11; San 
Antonio—Alistate, 10; Henry J, 4. 
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Program Due Before End of Year... 





Annual Wage Drive 
Pushed by UAW 


By Mac Gordon 
Associate Editor 
UARANTEED annual wages, the 
fondest dream of UAW-CIO 
President Walter P. Reuther, will 
churn up the automotive hopper 
before the end of the year. 

Long on the UAW shelf for the 
distant future, the topic of year- 
ly pay guarantees will be dumped 
into factory laps while present 
contracts still have two years or 
more to run, the ambitious union 
chief disclosed last week. 

This, he hopes, will give the auto 
companies plenty of time to exam- 
ine a proposal which conceivably 
could result in wider changes in 
industry operations than even the 
automatic wage escalators and pen- 
sion plans. 

* a + 
EUTHER announced the speed- 
up in the union’s timetable for 
presentation of annual-wage de- 
mands at a time of rising dissatis- 
faction in certain locals with five- 
year contracts. 

Every quarterly pay raise, such 
as the one due March 1 for all auto 
workers, waters down this dis- 
gruntlement to some extent. But 
anti - Reutherites have shrewdly 
coupled their criticism of five-year 
contracts with a demand for a 30- 
hour week at 40 hours’ pay. 

The demand for “30 and 40” 
was reiterated last week by two 
arch-foes of the Reuther regime 
—President Carl Stellato of Ford 
Rouge Local 600 and President 
Coburn Walker of Chevrolet- 
Flint Local 659. 

Reuther’s charge that the “30 and 
40” campaign is promoted by pro- 
Communists has not materially les- 
sened its appeal to the 160,000 un- 
employed auto workers. A 30-hour 
work week would, of course, spread 





Dealer Complaint 
Dismissed in Last 
GMAC Litigation 


ATLANTA, — Chevrolet reports 
Federal Court dismissal here of 
the last dealer litigation lodged 
against General Motors and GM 
Acceptance Corp. as a result of the 
South Bend antitrust prosecution 
in 1938. 

Federal District Judge Boyd 
Sloan dismissed the complaint of 
Copeland Motor Co., Ins., Griffin, 
Ga., against Chevrolet on grounds 
of breach of contract. An original 
Copeland Motor claim of antitrust 
violations was dismissed last Oct. 
28 at the request of the plaintiff. 

In all cases but one, the Emich 
proceedings, Federal District Courts 
have upheld GM in the suits and 
have thrown out dealer complaints. 

A substantial lower-court judg- 
ment favoring Emich, a former 
dealer at Evanston, IIl., was re- 
versed in appellate court nearly 
two years ago. No more has been 
made by the former dealer to be- 
gin a new trial. 


| five-year 


|nual-wage objectives for a 





available automotive employment 
at a time of production cutbacks. 

UAW strategists evidently timed 
the annual-wage announcement in 
an effort to offset the clamor 
against mounting joblessness and 
bargaining agreements. 
Reuther had been hinting at an- 
long 
time, but last week’s was his first 
formal notice of intentions. 

* 


* ok 

EUTHER made the disclosure 

at a South Bend conference 
preceding the Studebaker centen- 
nial banquet, the first company 
function he ever attended in an 
official capacity. He repeated the 
announcement the following day at 
a Flint union rally observing the 
15th anniversary of the first Gen- 
eral Motors-UAW contract. 

In remarks before the throng 
at the Studebaker banquet, Reu- 
ther paid tribute to the South Bend 
maker’s labor relations as “the best 
in the industry.” Studebaker has 
experienced but one authorized 
strike in its 100-year history. 

Reuther said that a guaranteed 

(See LABOR, Page 46, Col. 5) 
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Gala Occasion at South Bend y 
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Marking Studebaker's 100th Milestone— 


For its 100th birthday party, Studebaker invited 1,000 guests to a banquet sponsored by the South Bend Assn. of Commerce. 
The group heard talks by Chairman and President Harold S. Vance, Paul G. Hoffman, former president of Studebaker and now 
head of the Ford Foundation; Walter Reuther, head of the UAW-CIO; Gov. Henry F. Schricker of Indiana, and John A. Scott, 
mayor of South Bend. Courtney Johnson, chief of NPA's automotive division, was a guest. Other pictures on page 48. 





No Letup in Cost Squeeze 


Pay Raises, Steel Hike May Up New Cars Again; 
Studebaker 5th in Capehart Cycle 


| apiece cost absorption or 
+X still higher prices posed a fresh 
problem for the automotive indus- 
try last week with the midway 
point just reached in the Capehart 
cycle of ceiling boosts. 

Overlapping the Capehart pric- 
ing round was the probability of an 

early hike in steel prices, a new 
auto worker pay raise this coming 
weekend and two _ post-Capehart 
wage increases last September and 
December. 

Cost recognition under the 
Capehart formula ceases as of 
last July 26. No provision has 
been made for new expenses in- 
curred after that date, either in 
the new-car CPR 1 grouping or 
in CPR 30 for new trucks and 
parts. 

The last any OPS official had to 
say on the subject of further new- 
car prices boosts was “No more.” 
But the author of this categorical 
negative, Michael V. DiSalle, has 
since turned the OPS reins over to 





Auto’s Importance 


Cited in Denver 


DENVER.—The new-car business 
here is one of the city’s major in- 
dustries, according to Jack W. 
Hyer, Thomas-Hickerson Motor Co. 
(Dodge-Plymouth). 

Hyer, who is chairman of the 
auto show to be held in this city 
March 3-8, points out that new-car 
dealerships in Denver employ more 
than 3,000 persons and have a pay- 
roll of more than $12,000,000 a year. 








Brotherly Banter— 





One of the highlights for the press at the Chicago show last week occurred when 
Brother A. vanderZee (standing, right), vice-president of sales for Chrysler Corp., 
dropped into the Hudson press dinner to chat with Brother N. K. VanDerzee (standing, 
left), vice-president of Hudson sales. Despite a little competitive banter, Brother A. 
said a few kind words about Hudson's step-down design. Seated at left is Marshall 
Teague, stock-car race driver, and at right, George Browder, Hudson director of mer- 


chandising and advertising. 





Ellis Arnall, who may or may not 
be differently disposed. 


* * * 


i i score on the Capehart round 
Thursday was five down, three 
pending and two still out of the 
running. 

Certification of “basic” price 
boosts for Studebaker cars dis- 
closed that that company, like 
Ford, undercut possible ceilings on 
all car models. Chrysler Corp. and 
General Motors modified price 
hikes on some models while taking 
full Capehart limits on others. 
Hudson accepted full increases on 
all medels. 


In process were applications from 
Kaiser-Frazer, Nash and Willys. 
K-F had received approval of per- 
centage boosts in wholesale prices 
and was waiting for a Special Order 
listing “basic” prices on cars and 
parts. 

Nash and Willys still had heard 
nothing on their primary peti- 
tions for wholesale adjustment 
percentages. Packard and Cros- 
ley had not taken any action for 
Capehart price relief. 

“Basic” price rises on Studebaker 
cars range from $17.50 to $138.30 
below the maximum amounts al- 
lowed by the Capehart formula. 
The Champion Custom series is up 
by the flat amount of $83.72; Cham- 


pion Deluxe, $93.02; Champion 
Regal, $93.02; Commander Regal, 
$69.77; Commander State, $46.51, 


and Commander 
$55.81. 

Special Order 15 applies to the 
new Studebaker car and equipment 
ceilings. It, like the other Capehart- 
cycle Special Orders, states that the 
auto maker affected can make up 
the difference between sub-ceiling 
prices and the full Capehart limits 
merely by petitioning for new 
wholesale adjustments at a later 
date. 


Land Cruiser, 


* * * 


ONCERN over the automotive 

impact of a steel price increase 
came up during a meeting between 
OPS officials and the Automotive 
Original Equipment Parts Manu- 
facturers Industry Advisory com- 
mittee. 

Both the original-equipment and 
replacement parts OPS committees 
have been exploring the possibility 
of establishing a separate tailored 
regulation for parts prices. The 
parts industries object to inclusion 
under CPR 30, which covers ma- 
chinery and a host of related 
products. 

Original-equipment representa- 
tives called for special provisions 
to cover increased materials costs, 
particularly those _ sustained 


through use of warehouse steel. 

Committeemen contended that in- 

adequate recognition was being 
(See PRICES, Page 47, Col. 4) 





Fa Na? 2": 
\ 


Fa 
— 

ct mR, x 2° * 

AP Me STUDE BARE 
“Md CENTYDy 


a 





e 


\ 4 


4 


Pia 
a 
a 
* 


~t 


=— / 
~ 


2. 
3 


First Auto in Its New Century— 


The first car produced by Studebaker in 


its second century has been driven off the 


assembly line at the South Bend plant. At ceremonies to mark the occasion, Harold S. 
Vance (behind the car), president and board chairman, looks on. Earlier Studebaker 
models are in the background. To the right of Vance is Walter Zientowski (with un- 
buttoned coat), the company's oldest factory employe with 50% years of service. 





Important Auto Sessions 
Set by NPA This Week 


WASHINGTON.—Matters of 
prime importance to both the gov- 
ernment and the automotive indus- 
try will come up for discussion this 
week when the advisory committee 
for the car and motor truck manu- 
facturers meet here with NPA 
officials. 

The truck meeting is set for 
tomorrow (Feb. 26), while the 
car conference will be held on 
the following day. 

Courtney Johnson, head of NPA’s 
motor vehicle division, will preside 
at both meetings. 

The agenda is the same in both 
instances. First will be a _ report 
from the industry men on sales 
trends, to be followed by estimates 
by companies of accomplishment 
of first quarter authorized unit 
schedules. 

Other subjects will come in this 
order: 

Discussion of material or com- 
ponent shortages which may pre- 
vent accomplishment of first 
quarter authorized unit sched- 
ules, if any. 

Estimate by companies of accom- 
plishment of second quarter au- 
thorized unit schedules. 

Discussion of material or com- 
ponent shortages which may pre- 
vent accomplishment of second 
quarter authorized unit schedules, 
if any. 

Advice from industry regarding 
third-quarter schedules and ma- 
terial allotments. 

Amount of imbalance feasible, 
if any, between unit schedules 
and steel, copper and aluminum 
allotments as compared to bills 
of material. 
Report from 


the conservation 





task force, and discussion of all 
conservation activities. 

Increase of unemployment, if 
any, based upon second quarter 
authorized schedules. 

The meetings will be held in the 
conference room of the new GAO 
building. 


Ethyl Allotment 
To Be Boosted 
By 7 Percent 


WASHINGTON. — Beginning 
March 1, and during the ensuing 
12 months, petroleum refiners will 
be permitted to use 7 percent more 
automotive tetraethyl lead fluid 
than they were authorized in the 
preceding 12 months, it was an- 
nounced last week by Secretary of 
the Interior Oscar Chapman, who 
is also Petroleum Administrator 
for Defense. 


Relaxation of restrictions on the 
fuel was accomplished, it was 
stated, through an amendment to 
PAD Order No. 1, scheduled to ex- 
pire Feb. 28. 

Tetraethyl lead fluid, it was ex- 
plained, is used in automotive and 
other gasolines to increase the 
anti-knock qualities of the gasoline. 
In technical parlance it is known 
as “TEL.” 

The order originally was issued 
to conserve the fluid and help build 
a reserve supply against possible 
emergencies. It restricted refiners 
who had used more than 1,000,000 
pounds of TEL during 1950 to a 
base allotment of 1,000,000 pounds 
plus 80 percent of their 1950 con- 
sumption in excess of that base. 
Those who had _ used _ 1,000,000 
pounds or less during 1950 were 
allowed their full 1950 consumption. 
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{ie Roper survey reminds me 
that I have always thought it a 
good idea if dealers in any given 
town would get togther and make 
their own survey to find out what 
the people think of them. Dealers 
would find the public is fully aware 
of the fact that there are automo- 
bile dealers in that town. I think 
they would find, too, that most 
people of the area are acquainted 
with the names, locations, and the 
line of cars each dealer handles. 

The shocking public attitude 
toward automobile dealers revealed 
by the Roper survey was the result, 
I believe, not so much from acts of 
a few dealers but rather the failure 
to register on the public the im- 
portance of the contribution a 
dealer makes to his community. 

One of the reasons for the pub- 
lic conception of automobile 
dealers is that so many dealers 
identify their buildings with the 
names of the cars they handle 
rather than their own names. 
With such lack of dealer identi- 
fication no wonder many people 
think that automobile dealers are 
principally a place to buy cars 
and they shop around to see 
where they can get the longest 
used-car allowance. 

This lack of dealer institution 
identity has always existed in our 
trade. It will be corrected only 
when dealers cease to hide their 
light behind a bushel and get out 
in the forefront by telling their 
wonderful story. They have a pow- 
erful story. It is a story of provid- 
ing satisfactory miles of personal 
transportation to the people in 
their trading area. That story has 
seldom been told and until it is 
more generally told the trade is 
going to suffer from unusual com- 
petitive conditions. 

= * 


Own Recognition 
iy IS dangerous to a dealer as 
long as any share of his public 
think of him only as an outlet for 
some factory. There is safety and 
security only when a dealer has 
gained public recognition for what 
he is and what he does. 

Many dealers say from the sales 
standpoint we have become soft. 

Anyway, this friend knows of 
my interest in the automobile 
trade. He is a distributor of 
specialty merchandise and is very 
much interested in selling. About 
Jan. 15 he decided to buy one of 
three low priced cars. He 
been driving medium priced cars 
and trading with the same dealer 
for year after year, so he had 
little previous experience with 
dealers. 

He recently moved his ware- 
house. This made it necessary for 
his personal car to stand out in 
the weather all day long. So he 
decided to have as little investment 
in an automobile as possible. It 
seemed wise to buy a car at the 
year-end clean out when prices 
would be advantageous. 

He called on 11 automobile deal- 
ers. There was one and only one 
uniform treatment that salesmen 
of these dealerships extended to 
the prospect. Each salesman, after 
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the interview, gave the customer 
his card with the advice if he was 
further interested to be sure and 
get in touch with him. 

In no case, except one, was there 
a phone or personal follow up. It 
is true that a few of these dealers 
had no 1951 models left, but in no 
instance did the salesman attempt 
to sell the prospect on waiting for 
a short period for a 1952 car. 

* o od 


The Other Story 

O SALESMAN told him that he 

might save one hundred or two 
hundred dollars by buying a dis- 
continued model but the model 
would be a year old when he 
bought it and would be worth less 
than the amount he saved a year 
from that date. Besides he would 
be driving a 1951 instead of a 1952 
model in the meantime. 

The car to be traded in was a 
ten-year-old medium priced model. 
The allowance varied as much as 
$300. The car had but 31,000 miles 
on the speedometer and had been 
driven by the wife and had a per- 
fect finish because it had been kept 
in a garage. 

The first dealer he called on 
told him there was no market for 
postwar cars because finance 
companies wouldn’t handle the 
paper. At the second dealer the 
morning sales meeting had just 
been adjourned, In fact, the pros- 
pect waited a few minutes until 
the meeting ended. 


The salesman who then pro- 
ceeded to give the prospect atten- 
tion was constantly interrupted by 
another salesman who wanted to 
know when he would be through 
and could go out and get a cup of 
coffee with him. 

Many dealers who had 1951 stock 
on hand had only the deluxe, con- 
vertible models, station wagons, 
etc., but there was no attempt to 
step up the prospect to this class 
of car. One dealer with some 
standard models was willing to 
take off a radio. Incidentally, this 
was one of the largest dealers in 
the town. This salesman called on 
the prospect the next morning and 
attempted to sell him a deal. 

The prospect said there was one 
thing he was worrying about as to 
whether another broad car would 
fit in his two-car garage and still 
leave space for opening doors. The 
salesman immediately drove out to 
the prospect’s house, tested the 
size of the garage and found it 
adequate. Then he brought his sales 
manager along to the prospect’s 
office. They took the prospect to 
the dealership to see the new car. 

* * * 


Dealer Interested 

HEY ran on to the dealer him- 

self who immediately became 

interested and said the prospect 
should be driving the car in ques- 
tion; offered to change the mag- 
nets of the old car, that were used 
for automatic opening of his ga- 
rage, to the new one without cost 
and cover the chrome parts of the 
new car with neutral lacquer. 

My friend was impressed and al- 
though the amount of the allow- 
ance was far less than other offers, 
the deal was made much to the 
satisfaction of the customer and I 
am sure to the dealer. 

After taking delivery of the 
new car, the owner called up the 
dealer to tell him that one of his 
employes wanted to buy his old 
car and was willing to pay $50 
or $100 more than the allowance. 
The dealer reported he had al- 
ready sold the trade-in. 

In most towns it is a policy in 
department stores to employ shop- 
pers to check up the sales efficiency 
of their own and competitive staffs. 
This is frequently done by automo- 
bile dealers in a given town. I 
think it would be revealing and 
worthwhile if dealers in any com- 
munity would employ a shopper to 
report direct to the dealer the 
treatment he received in the vari- 
ous dealerships. At least the idea 
is worth careful consideration. 


Oe about prospects for 








‘Expectations for Winter Activity Are Exceeded . . . 








U. C. Rise Lifts Hope for Spring 


By Bob Gordon 


Associate Editor 


| 

good business in used cars this 
spring is being bolstered lately by 
the continuing strength of whole- | 
sale prices and a pickup in retail 
sales. 

Not many used-car merchants 
expected sales to amount to much 
in the first two months of this 
year, but reports from several 
areas indicate the market has ex- 
ceeded expectations. 

On the wholesale level, prices are 
steady with some advances. Sales 
have been high at most auctions for 
the past three weeks as dealers | 





over the prevailing rate in January. 


| percentage of cars sold at vari- 


have been backing their optimistic 
predictions with realistic buying. 
* 7 * 
7HOLESALE used-car prices had 
an overall average of $839 last 
week, according to AUTOMOTIVE 
News’ index. This was $1 under the 
preceding week’s average, but $3 


Even more impressive was the 


ous auctions last week. Sales at 
13 representative auctions aver- 
aged 73 percent of offerings, and 
in the previous week at the same 
auctions, the average was 72 per- 
cent. 


Most auction operators report 
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Illinois Dealer Group 


of s between co 





tablishing better relati 


for working out our mutual problems together."’ Present officers are Les Bierk (Chev- 
rolet), president, and Harold Hiene (Dodge-Plymouth), vice-president. 





Sparks Unity— 

At this luncheon of the York (Ill.) Automobile Dealers Assn. recently, dealers from 
six other towns were guests to encourage them to form similar associations. Marvin E. 
Pollard, of Pollard Motor (Chrysler-Plymouth), Elmhurst, Ill., and past-president of the 
association, states that ‘Our organization was formed three years ago for the purpose 





mpetitive dealers and to serve as a place 





For Better Relations 


Alabama Dealers 


For Series on PR 


MONTGOMERY, Ala.— The Au- 
tomobile Dealers Assn. of Alabama 
has announced plans for a series of 
state-wide meetings to improve 
public relations of dealers. 

J. Eustace Wolfington, chairman 
of NADA’s public relations com- 
mittee, will address the meetings to 
be held Apr. 29 through May 1. 

Purpose of these meetings, ac- 
cording to W. M. Turner, of 

Selma, president of the Alabama 
association, is to “acquaint deal- 
ers with the Roper report and to 

initiate in our state a program 
designed to present the automo- 

bile dealer in his true light as a 


South Bend Calls 
For New Study 
Of Auto Cutbacks 


SOUTH BEND.—A restudy of 
auto production schedules has been 
requested in a telegram sent to the 
Office of Defense Mobilization by 
the South Bend-Mishawaka Auto- 
motive Trades Assn. 

The wire, sent by association 
President Sol Gilman, followed 
unanimous passage by the group of 
a resolution urging the ODM “to 
exhaust every possible facility in 
maintaining as full production in 
the auto industry as is consistent 
with the nation’s well-being. 

The resolution noted that “dras- 
tic cutbacks in auto production are 
not only imposing severe unemploy- 
ment problems but also will have 
serious repercussions on the vital 
role that automobiles play in our 
national economy.” 

“We respectfully urge,” the mes- 
sage to ODM Chief Charles E. Wil- 
son said, “that your office restudy 
the entire field of automotive pro- 
duction and make whatever modifi- 
cations may be necessary to guard 
against unnecessary restrictions in 
an industry so vital to the eco- 
nomic, military and general welfare 
of the nation.” 








Dealer Jerge’s Estate 
Appraised at $247,552 


BUFFALO.—The estate of the 
late Edward C. Jerge, president of 
Jerge Sales Co., Inc., 1647 Genesee 
St., was appraised at $247,552 in 
a state tax appraisal here. 

Mr. Jerge, one of Buffalo’s first 
Ford dealers, was in the automo- 
bile business 30 years. 





Book Wolfington 


public-spirited citizen doing busi- 
ness in a way to best serve the 
public interest.” 


City and county officials and civic 
leaders will be invited to attend the 
three-day series of meetings, which 
will be held successively in Birm- 
ingham, Montgomery and Mobile. 

Frank R. Broadway, executive 
vice-president of the Alabama 
group, said complete newspaper 
and radio coverage would be given 
the meetings, and that every media 
of public information would be 
utilized to improve the public rela- 
tions of dealers “at the grass roots 
level.” Public relations committees 
will be established within each local 
dealer association. 

The Alabama association has a 
continuing program of public rela- 
tions and employs a public rela- 
tions counsel, William R. Lynn, of 
Montgomery, to aid it. 

In addition to the series of 
meetings, ADAA’s committee on 
(See ALABAMA, Page 43, Col. 1) 





very good demand for cars with 
prices steady to higher. There are 
a few dissents, but in no case are 


prices described as more than 
“slightly off.” 
Tim Anspach, Albany (N, Y.) 


auction operator, said there was “a 
buying atmosphere” at his last sale 
that “shot prices a little higher.” 
Guaranteed cars, Anspach said, 
were “easy to sell.” 

+ * * 


HE Feb. 14 sale of the Salt Lake 

Auto Auction, Salt Lake City, 
was the best in its history, J. 
Frank Brasher reported, adding 
that over 90 percent of the entries 
were sold, 

Jack Layton and Harold Henry 
reported “prices steady and demand 
very good” at their Denver auction. 
They said there was a “good de- 
mand for clean cars” at their Los 
Angeles auction. 

Retail sales were described as 
“spotty” by E. M. Stafford, Char- 
lotte (N. C.) auction owner, but 
the Danville (Va.) auction said 
retail in its area has been good. 
Tom Hewitt, Valdosta (Ga.) auc- 
tion operator, said wholesale in his 
area was good but that retail sales 
were just fair. From Ebensburg, 
Pa., came a report that retail sales 
were off with wholesale prices 
down slightly. 

. 


EALERS in Miami also com- 

plained of a “spotty” market, 
which has been a little slow for 
the season. A bus strike in the city 
helped in the sale of “cheap pieces,” 
the dealers said. 

Most areas reporting stronger 
retail sales of used cars referred 
to the fact that the high price 
of new cars was contributing a 
great deal to the pickup in used- 
car volume. 

In Milwaukee, for example, deal- 
ers reported business began to in- 
crease about Feb. 1. There were 
even a few reports that retail prices 
have begun to edge upward and a 
few dealers admitted their retail 
prices were about 10 percent high- 
er than in December. 

New-car dealers in Milwaukee 
were reported becoming more ac- 
tive in used-car selling, since their 

(Continued on Page 43, Col. 1) 


R.I. Dealers Set 
March Parley 


PROVIDENCE. — The annual 
meeting and dinner of the Rhode 
Island Automobile Dealers Assn. 
will be held on March 26 at the 
Sheraton-Biltmore hotel here, it has 
been announced by Frank J. Kohl, 
association president. 

The banquet committee includes 
Leo Carey and Romeo Asselin. The 
association said that a list of can- 
didates for office is being prepared 
by the nominating committee and 
will be sent to members soon. 








New York Dealers Seek 
Licensing of Factories 


ALBANY, N. Y.—Unprecedented 
safeguards for dealers in their con- 
tracts with auto makers are pro- 
posed in a bill pending in the state 
legislature. 

The New York Automobile Deal- 
ers Assn. last week released a legis- 
lative report itemizing the pro- 
visions of the franchise protection 
bill. 

Under the bill, every manufac- 
turer and factory branch would 
be required to obtain a $25 li- 
cense to do business in the state. 
It would also prohibit auto manu- 
facturers from coercing dealers 
and prevent the makers from 
cancelling dealer contracts with- 
out just cause. 

The bill also prohibts the manu- 
facturer or other motor vehicle 
distributors from coercing dealers 
to: 

1. Accept delivery of vehicles, 
parts or other commodities which 
he has not ordered. 

2. Make an agreement with the 
manufacturer under threat of 
contract cancellation, or any 
other threat. 

3. Engage in any unfair trade 
practice, or to refrain from per-! 





forming any lawful act necessary 
to the usual conduct of his busi- 
ness. 

4. To advertise by any particular 
media, or to refrain from adver- 
tising by any particular media, or 
in any restricted area. 

5. To impose any unfair condi- 
tions on a customer. 

6. To select a particular method 
of financing motor vehicles sold on 
credit. 

7. To force any customer to buy 
extra merchandise in order to buy 
a motor vehicle. 

8. Insist that a customer buy 
insurance protection, on the ve- 
hicle he is purchasing, from any- 
one who is not licensed by the 
N. Y. state department of insur- 
ance; or to refuse any insurance 
policy on the vehicle if it pro- 

vides maximum coverage. 

Another section of the bill, the as- 
sociation said, would prevent the 
manufacturer from imposing the 

seven acts of coercion mentioned 
above on a distributor. Violation of 
the bill would be a misdemeanor 
punishable by a $500 fine, a six- 
month jail sentence, or by both and 
revocation or suspension of license, 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
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Capsule Comment 


NADA convention calls for relaxation of Regulation W, 
the resolution declaring that strict credit terms “work great 
hardship on low-income workers.” 


The Federal Reserve Board seems to be unaware of 
President Truman’s Fair-Deal-for-the-common-man pro- 
gram. 

* * * 


After NPA Dealer Advisory committee warned that cut- 
backs in production “will wipe out’? many small dealers, 
AUTOMOTIVE News’ factory-franchise census confirmed a 
mortality toll of 1,424 dealerships last year. 


The average dealer and the average man both are 
taking it on the chin and below the belt these days. 


* * * 


Chrysler Corp.’s 1951 taxes amounted to about two-thirds 
of the company’s payroll and quadrupled dividends paid 
stockholders, according to the annual report of Chairman 
K. T. Keller. 


Is there any incentive left in this great land of ours? 
* * * 


Seeking to dramatize its lagging drive to organize auto 
salesmen, the AFL Teamsters union threw a picket-line 
monkeywrench into preparations for the Chicago Auto Show, 
although the Chicago Automotive Trade Assn. cannot legally 
bargain for its members. 


Dealers and show sponsors in other cities are advised 
that this is the sort of high-binding stunt a desperate 
union will pull during an organizing campaign. 

* * * 


OPS announces a nationwide investigation of dealers fail- 
ing to send in Public Form 98 reporting preparation-and- 
conditioning charges under Ceiling Price Regulation 83. In- 
junction proceedings restraining delinquent dealers from 
doing business is threatened. 


As inconvenient and inequitable as it might be, a law 
is still a law and dealers have little to gain and much 
to lose by violating their pricing regulations. If you 
haven’t already done so, stay in the clear by sending in 
Form 98 and posting car and equipment ceiling prices. 


Auto plants report vast savings in scarce metals through 
extensive campaigns to find substitute materials and econo- 
mize generally. 

Leave it to automotive thrift and ingenuity to come 
through when the chips are down. 


| 















Auto 
Forum 


“Democracy cannot 


PYOGGIE LOOKS at .& 
BS the AUTO NEWS “> 





SUrVivE 


insolvency.” —Sen. Harry F. 
3yrp of Virginia. | a 
+ + * \ = 
Discussing controls of civilian | | Y 
auto and truck production, C. E. | é 
Wilson said: “We rank equal | ) 
with costume jewelry in im- WS 
portance to the nation’s econ- | Sas eA 
omy.” a ees, 
. * + 








Economic Cooperation 
“While our auto producers 









could be put in jail if they pay | {OO M/LLION 

over 24% cents for domestic cop- | ps OF ALUM; 
per, the ECA Administrator has rouN NUM 
been giving other countries the SAVED By 


money to buy foreign copper at 

50 cents a pound.—Sen. Homer 

Ferguson, Michigan Republican. 
+ * + 


Old-Fashioned Price 
“The price you are paying 
for gasoline today is about 
the same as you paid 25 years 
ago, It’s the taxes you pay that 
make the total cost so much 
higher” ... Jay Arcey, in the 
New York Motorist. 
* co * | 
Hornin’ in Again 
A former Communist youth 
leader, telling the House Un- 
American activities committee 
of a nursery rhyme he said was 
being used on children in Rus- 
sia: 
“Jack and Jill went up the hill 
To see their men in action. 
There they found 
The men were bound 
By NAM reaction.” 
He said the NAM stood for 
the National Assn. of Manufac- 
turers. 
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cilities 





* * * 

“To hear people talk, you’d 
think this country was going 
to hell by fast express.”—Gro- 
cers’ Spotlight, trade newspaper. 

+ * * 


The Big Bite 








200 MiLLion 


OTOR MAKEp< 
oN DEC. 3),/9S2 


POUNDS OF COFFE 
100 MILLICn 
POUNDS OF ALUMINA, 

SAVED BY 


MOTOR MAKERS 
we VEC. 31,1952 
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IN MOST OF THE U.S. IT'S THE 


| IN OSLO ITS THE GRAND SLALOM- 
GRAND SKIDOM ! a 











“As a charge against produc- 
tion, this corporation’s taxes 





alone represent $172 per vehicle 





produced.” — K. T. Keller, board — Letterbox 
chairman, Chrysler Corp., in re- 
porting firm’s 1951 earnings. 
ca * * 
“I do not see how Congress 
can justify these high taxes in 
the U. 8. to create millionaires 


in Europe.”—Sen. Mitton os, © ie © HEN. 





‘Wants Action .......’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 








Younec, N. D. Republican. 
* 


* * 


Just To Be Safe 


“We had better trust not only 
in God, but also keep our gun 
powder dry.” —U. S. Sen. Rus- 
sell, in commenting on religious 
opposition to Universal Military 


Regulation W 


In reference to the article on 
page 3 of your Feb. 11 issue, en- 
titled “All-Out Battle Opened to 
Repeal Regulation W,” please give 
me the address and all pertinent 
information regarding the National 


Training. Foundation for Consumer Credit. 
. 2's We believe this is the first organ- 
Peace Plan? ization which has come out in any 


effectual fashion for the immediate 
repeal of the ruinous Regulation 
W. In the absence of any serious 
action by the NADA and its appar- 
ent degeneration into an _ effete 
social body dedicated to a pleasant 
outing once a year for the dealers 
and their wives, we dealers must 
look elsewhere for strong, dynamic 
action.—A. B. Borker, general man- 


“There’s no sense spending 
83 cents of every tax dollar 
for the military, and sitting on 
the atom bomb and not doing 
anything about it. The people 
want peace and this would be 
more satisfactory than the At- 
lantic Pact.”— Senator Estes 
Kefauver, Tennessee Demo - 


crat. -. az ager, Schwind-Boeker, Inc. 
. . (Dodge), Davenport, Ia. 
Quite a Difference * * * 
“Oil production in Russia is Your editorial Jan. 21 on Regu- 
287 million barrels a year. In the |lation W: 
U. S. it is more than 2% billion If we had 24-month deals, we 


barrels annually. 


“The Russian production is 
equivalent to 1.4 barrels per per- 
son; the U. S. production equals 
14.4 barrels per capita.” —U. S. 
Chamber of Commerce. 


wouldn’t have to solicit G. I. 36- 
month business, and the United 
States wouldn’t be on the paper— 
which is better all around, I'd say. 
—Dan Donovan, Irving F. Francis 
Co., Asbury Park, N. J. 














10 Years Ago... 


The Big Story 


OPA’s car rationing program was announced to begin on March 2, 
and NADA immediately set about a program to liberalize the ration- 
ing rules. The OPA would allow the sale of 140,000 of the nation’s 
340,000 new cars between March 2 and May 31. The NADA said they 
feared that cars would move into the hands of the consumer much 
slower than is expected, and is attempting to broaden the list of 
eligibles . . . Harold Ickes, petroleum coordinator, said he saw a 
possibility that nationwide gas rationing might be avoided, and 
expressed hope that present restrictions would prevent allout 
curtailment. 





—From the files of Automotive News. 











No Requiem 

Who is going to be the celebrant 
at the Solemn Pontifical Chicago 
Auto Show this year? 

Take a quick glance at the pic- 
ture of the preview, on page two 
(Feb. 11) and see the altar vested 
with six candles (requisite for High 
Mass) set up with imaginary mis- 
sal, mass cards, et al.—Bos Lyncu, 
Allied Motors, Inc., Rockford, IIl. 


* * * 


Miscellaneous 


On page 25 of your April 2, 1951, 
issue, there was an article with the 
headline, “Foreign car sales up in 
"50 ” 


In addition to this interesting 
comment some statistics were 
printed with the headline, “Mis- 
cellaneous registrations for United 
States 1950-1949.” 


As we are greatly interested in 
similar material for 1951, we would 
like to ask you, whether such sta- 
tistical and other information 
could be supplied to us at your 
earliest convenience.— DaIMLer- 
Benz AKTIENGESELLSCHAFT, Stutt- 
gart, Germany. 

Epiror’s Note: We plan to pub- 
lish this information as soon as 
it is received. Most likely it will 
appear in Automotive News soon. 


* * * 


Depends on It 


It is somewhat of a tragedy when 
my Automotive News doesn’t ar- 
rive. It seems to start the week off 
right (although it sometimes ar- 
rives on Wednesday). 


No words can express the great 
amount of satisfaction that I get 
out of your publication. There is 
nothing upon which I can depend 
as much, and find as much inter- 
esting reading in, as AUTOMOTIVE 
News.—JamMes CrawForp, Brantford, 
Ont. 
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Newest of the new! 


America’s smartest “hard-top” 
...and a sell-out everywhere! 


52 Studlebane 
Sart’ 


Commander V-8 or Champion 








*« * 


ONE OF STUDEBAKER’S 


ELEVEN PACE-SETTING NEW 


* 


| + m 
| * STYLE STARS , . 
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°D1 Car Sales Show Narrowing of Traditional Margin . . . 





kights 


,IGHT-CYLINDER models are| 
4 gradually whittling away at the} 
production and sales margins tra-| 
ditionally enjoyed by sixes in the} 
new-car popularity contest. Jan- | 
uary, 1952, registrations may put} 
eights ahead of sixes for the first | 
time in decades. | 
Although all cylinder and price} 
groups fell off, sales-wise, last year | 
in comparison with 1950, eight-cy- | 
linder registrations declined by 
much less than sixes. 

In fact, out of every three lost 





Automatic Device 
For Light Control 
Held Safety Aid 


By Mac Gordon 
Associate Editor 
NDERSON, Ind.—A General Mo- 
tors “safety first’ promises to 
bolster the battle against nighttime 
highway accidents. 


The pioneering development is 


the Guide “Autronic Eye,” an auto- 
matic headlight beam control which 
virtually frees the driver from the 
responsibility of using the foot 





Autronic Eye in Car— 


This shows the position of the photo- 
electric unit of Guide Lamp division's new 
Autronic Eye for automatic headlight con- 
trol. Windshield wipers do not cross the 
unit's range. Autronic is factory-installed 
extra equipment on Cadillac and Olds- 
mobile cars. 

+ + 
dimming switch when 
other vehicles on the road. 

Developed here after 10 years 
of research by GM’s Guide Lamp 
division, the Autronic Eye is now 
reaching the market as a factory- 
installed accessory for Oldsmobile 
and Cadillac cars. It is priced re- 
tail at $53.36, including federal 
tax. 


meeting 


GM executives, here last Tuesday 
for a special showing and road test 
of the new device, envisioned the 
day when Autronic Eyes or their 
offshoots would be a necessary item 
of automotive standard equipment. 
Dealer installation of the Autronic 
is “in the works” for the not-too- 
distant future, according to GM 
Executive Vice-President L. C. 
Goad. 

» * . 

OAD declined to comment on 

prospects for wider availability 
of the device, including extension 
to the accessories lines of other 
GM car and truck divisions and 
possible merchandising to competi- 
tive vehicle makers. Much depends 
on the materials situation, it was 
indicated. 

The term “Autronic” derives from 
a combination of “automatic” and 
“electronic.” Photoelectric and elec- 
tronic principles automatically low- 
er and raise the headlight beam 


when approaching vehicles are en- 
(Continued on Page 50, Col. 1) 





Close in on Sixes 


|group of cars was the only price 
class to show an overall boost in 
|sales last year. This group, which 
lrose from 59,369 during 1950 to 69,- 


car sales between 1950 and 1951, 
two were sixes and only one was 
an eight. This favoritism for the 


eights is actually reflected in 
December (1951) registrations, | 
which give the 154,470 sixes a | 
slender lead of 3,189 over the 151,- | 


| 281 eights. 


Four-cylinder jobs were the only | 
group to climb above 1950 levels. | 
Fours surged from 55,126 in 1950 to} 
74,857 last year. Eights decreased | 
from 2,695,306 fo 2,274,205, while | 
sixes nosedived from 3,576,006 to 
2,711,841. 

* * * 

HE tendency toward eights is 

strengthened this year by the 
DeSoto Fire Dome Eight introduc- 
tion and the projected addition of 
an eight to the Dodge car line later 
on. The new eights are V-8s, of 
course, and several General Motors 
divisions are known to be engaged 
in research on V-8 engines. 

All dual-engine makers except 
Hudson materially increased their 
eight-cylinder to six ratios last 
year. Hudson, laying stress on the 
Pacemaker and Hornet, boosted its 
six-to-eight-cylinder sales propor- 
tion to about 8% to 1, compared 
with 5% to 1 during 1950. The new 
Wasp underscores Hudson's six- 
cylinder emphasis. 

Chrysler division and Stude- 
baker both elevated their V-8 car 
ratios by considerable a ts. 
Eights accounted for about two 
out of every five Chryslers re- 
tailed last year, against less than 
25 percent the year before. Al- 
most half the 1951 Studebaker 
registrations were V-8 Command- 
ers in 1951, a sharp contrast with 
the four-to-one ratio of Cham- 
pions to Commanders in 1950. 

The proportion of eights to sixes 
in Ford cars advanced slightly in 
the year just ended. Eights enjoyed 
a three-to-one margin in 1950 and 
a five to six majority last year. 
* * * 


EVEN out of eight Pontiacs reg- 
’ istered by dealers in 1950 were 
eights, compared with about three 
out of four the previous 12-month 
period. 

No comparison is possible with 
Oldsmobile, which gave up its dual- 
engine role last year after selling 
approximately one six for every 
nine eights in 1950. 

Among four-cylinder makes, 
Kaiser-Frazer’s Henry J and 
British Fords more than made up 
the slack occasioned by registra- 
tions reverses for Willys-Over- 
land, Austin and Crosley. Sales of 
four-cylinder Henry Js claimed 
slightly more than half of total 
Henry J registry. 

Surprisingly, the highest-priced 


Nash Ups Moore 
To Vice-President 


DETROIT.—Meade F. Moore has 
been named vice-president in 
charge of Nash engineering, it was 
announced last 
week following a 
meeting of the 
Nash - Kelvinator 
board of direc- 
tors, He succeeds 
N. E. Wahlberg, 
who has retired. 

All other offi- 
cers were reelect- 
ed, it was an- 
nounced, Moore 
was named chief 
research engineer 
in 1937, after spending 11 years as 
chief engineer in Nash plants in 
Milwaukee, Racine and Kenosha, 
Wis. 

















Out of 500 applicants, Detroit DeSoto-Ply 


to ride in a parade of 25 Fire Dome DeSotos painted a fiery red. 


Redheads Ride in Detroit DeSoto Parade— 





mouth dealers selected 25 red-headed girls 





800 last year, includes Cadillac 60 
Special and 75, Lincoln and Pack- 
ard 300 and 400. 

The lowest-priced group aggre- 





Detroit Auction 
Used-car prices in latest Motor 
City sale are on page 10 today. 





gated 2,784,516 sales last year, com- 
pared with 3,544,347 the year previ- 
ous. This category includes Chev- 
rolet, Crosley, Ford, Henry J, Nash 
Rambler and Statesman, Plymouth, 
Studebaker, Willys-Overland and 
all foreign entries. 
* * * 

( priced in the lower-medium 

bracket totaled 1,744,894 sales in 
1951 and 2,136,151 the year before. 
This group has Buick Special and 


Super, Chrysler’ sixes, DeSoto, 
Dodge, Hudson, Mercury, Nash 
Ambassador, Oldsmobile, Pontiac 


and Studebaker Commander. 

Upper-medium cars accounted for 
461,693 cales in 1951 and 586,571 in 
1950. In this class are Buick Road- 
master, Cadillac 61 and 62, Chrys- 
ler eights, Kaiser and Packard 200. 

On the upgrade in 1951 were 
registrations of the highest-priced 
domestic models. Cadillac’s 60 
Special and 75 series both showed 
increases Over 1950 totals, as did 
the Packard 300 and 400 and the 
V-8 Chryslers. 

Buick Roadmaster and Lincoln 
Cosmopolitan sales did not decline 
as much percentage-wise as their 
lower-priced companion series. 

Both the Nash Rambler and 
Henry J more than tripled their 
registrations last year—the first 
year in volume production for the 
lower-priced entries. 

—Mac Gorpvon 


NUCDA Drive 
Brings in 211 
New Members 


DETROIT. — NUCDA’s member- 
ship drive has added 211 members 
to the association in two months, 
according to a 
report from James 

. Downing, 
NUCDA president. 
The campaign is 
continuing. 

The “Army” 
team has turned 
in 107 new mem- 
berships for a 
slight lead over 
the “Navy” team, 

- , which has added 
J. C. Downing 104. 

New members obtained by the 
“Navy” team include 17 from Cali- 
fornia, 7 from Colorado, 6 from 
Maine, 2 from Nebraska, 9 from 
New Jersey, 11 from New York, 37 
from Philadelphia and 15 from Vir- 
ginia. 

On the “Army” side are 9 new 
members from Florida, 10 from 
Georgia, 11 from Illinois, 16 from 
Michigan, 10 from Ohio, 1 from 
South Carolina and 50 from Texas. 

The leading state contingent from 
Texas is made up of Paul McClure, 
Tom Blundell, Walter Wilson, J. M. 
Vickers and R. W. Workman. 


Draft Deferment 
Expected Soon 
For A pprentices 


MILWAUKEE. — Since appren- 
tices are likely to be draft-exempt, 
the Milwaukee County Automobile 
Dealers Assn. advises members to 
take full advantage of the four- 
year mechanics’ training program. 

The association noted that Ben 
Miller, a manpower consultant to 
the ODT, forecast at the NADA 
convention that President Truman 
would soon sign an order deferring 
apprentices until completion of 
their training. 

The apprenticeship committee of 
the MCADA includes Anthony Jae- 
ger, Fred Barrett and Leonard 
Rohrbach. 

















At Chicago Show | 
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Head of Chicago Hudson Dealers Chats with Teague— 


Robert J. O'Donnell, president of Chicago Hudson Dealers Assn., is shown chatting 
at the Chicago Auto Show last week with Marshall Teague, race driver who piloted a 
Hudson Hornet to victory for the second consecutive year in the competition for 
standard stock cars at Daytona Beach, Fla. O'Donnell is also a vice-president of 
Chicago Automotive Trade Assn., which sponsored the show. Teague appeared twice 
daily at the exhibit. 


ms 


Dodge Executives Visit Chicago Show— 

Top Dodge officials were among the visitors from Detroit at the Chicago Auto 
Show. In a Dodge Coronet convertible are W. C. Newberg, president, and Mrs. New- 
berg; E. C. Dock, general sales manager (at steering wheel), and L. J. Purdy, vice 
president in charge of trucks. 


; ee & ; 4a? 


O'Malley Explains to Dealers’ Wives— 


Here pointing out some interesting points in the new Chrysler motor at the Chicago 
Auto Show is General Sales Manager Joseph A. O'Malley. Looking on while he tells 
the story of the V-8 Fire Power engine are Mrs. T. J. Healy and Mrs. J. O. Kirby. At 
right is Mary Jo Healy. 


Beauty Eyes Olds ‘Autronic Eye'— 

Joan Nelson, one of the Chicago Auto Show beauty queens, points to the “Autroni 
Eye,"" new automatic headlight dimmer, one of the features of the Oldsmobile exhibi! 
The “Autronic Eye,"" which was introduced for the first time at the Chicago show 
automatically dims the headlights of the car on which it is installed when anothe 
approaches. The device is mounted on the left of the instrument panel close to th 
windshield. A prismatic condensing lens acts as an electric eye, catching the lights « 
the oncoming vehicle. When an approaching car reaches the distance where heac 
lights should be dimmed, the ‘eye” reacts and depresses the beam. The device re 
turns the headlights to full high beam when the oncoming car has passed, if n 
other car is approaching within range. It is available at extra cost on 1952 
Oldsmobiles. 
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(Memoble Laub 
Co ALl-Oll / 


-ooln praise of this great 
line-up of New Features 












NEW 160 H.P. “ROCKET”! Top selling feature of the 


year! New Quadri-Jet Carburetor, new high-lift valves! 
More than ever the action leader! 





“The models for 1952 are far be- 

yond our expectations and the 

new features incorporated make 

it the outstanding car for the 
9 


year. 


John S. Groff, Inc. 
Lancaster, Pennsylvania 


**Our 1952 Olds is sensational ... Never have 
we had a public reception as enthusiastic... 
With the splendid new design and perform- 
ance, °52 should be our greatest year.”* 

Western Olds Co. 
Ft. Worth, Texas 














**, .. thank you also for 


“ 5 ‘ s bee -eived 
thet epectneuler 1968 The 1952 Oldsmobile has been receiv 


. : ri ‘ thusiasm and admira- : R 
line of Oldsmobiles. When I looked shou ig on Gana a adlingeans . . . tem- NEW HYDRA-MATIC SUPER DRIVE!* Now this 
, a) oo nent go?? _ ry - . . . 
pdb oe pote r? sage AP tea dreds of people visiting our showrooms.” famous Oldsmobile transmission has a brand new range— 
§ y¥ proud to be an smobile ’ i 
Dealer and to be able to offer such Rector Motors Co. “Super” Range for even more sensational performance! 
an automobile to my customers.” Burlingame, California 





Murray Oldsmobile Co. 


Cleveland, Ohi 
. ‘i **Am so enthusiastic about the new 98 and 


rest of the line that words can hardly ex- 
press my feeling. There is no doubt this car 


































| oT , . a . 
Pring are ave apes. rg will be enthusiastically received by the 
ae ay ee Sees peeee- public and I predict and wish a most satis- 
ea : ing to the eye and I know all fnctesy vear tar Gldamebiie.” 
i =X Oldsmobile will rocket to new a 
{ Na highs.” Southern Motors, Inc. 
Paducah, Kentucky Memphis, Tennessee 
‘Our enthusiasm is at its peak. The new 98 (; me \ *“Thanks for really a classic auto- 
ae se: a = e . . 
is just the car we have been waiting for and \ Vea Pay | mobile . . . Customer reception 
is second to none. We feel that this is the car (=| the largest and most enthusias- 
that will put Oldsmobile at the top of the 4 _ it has ever been.” 
list.”* B * 
entley Bros. Fincher Motors, Inc. |* a? 
| Huntsville, Alabama \ Miami, Florida N EW GM uYDRAULIC STEERING! Here’st ae 
easiest, safest steering yet. Takes out as weir as 77 
percent of the effort—leaves in the “feel” of the wheel! 
|) 























Oldsmobile Ninety-Eight 4-Door Sedan. *Hydra-Matic Super Drive and GM Hydraulic 
Steering optional at extra cost. Equipment, accessories and trim subject to change without notice. 


NEW CLASSIC STYLING 


Featuring the classic new “long look,” Olds- 
mobile’s new Ninety-Eight is receiving the 
greatest reception in 55 years. Oldsmobile 
# dealers everywhere have joined the public in 


their enthusiasm for this classic Ninety-Eight! 


Fhsy all plan to socket to new highs in 1953! Division F GENERAL MOTOR S 
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‘ fae 4% Also Oppose Five Other ICC Changes .. . 


“ae = ATA Raps Rail Rate Bills 


‘bs 

WASHINGTON. The 
Trucking Assns. executive 
tee last week registered 





American, vehicle sizes and weights be loss of revenue to rail carriers 
commit-| 92 Extension of the long and short; The ATA committee expressed no 


emphatic | haul provisions of the act to cover | basic objection to one of the pend- 


opposition to seven bills before Con- 
gress proposing changes in the In- 
terstate Commerce Act. 


motor carriers 


3. Strict limitations on the use | 
| of private carriers vehicles and | 


ing measures, voted qualified sup- 
port for another and took no posi- 
tion on the remaining bills, some 





The seven contested proposals | on the leasing of equipment be- 
are among 19 now pending in the | tween fer-hire carriers 
Senate and introduced, in the | ; ; ta 
main, by Sen. Edwin Johnson, | 4. Major changes _ in Interstate 
Colorado Democrat and chairman | Commerce Commission procedure, 
of the Senate Interstate Com- | 8'ving broad, new powers, among 
merce committee. other things, to ICC examiners. 
sciistiaaiillaail lata ct ; | Two of the bills opposed by ATA| 5. ICC consideration of the ad- 
|were introduced by Sen. Johnjverse effect upon all other types 
Under Spotlights— |Bricker, Ohio Republican, and|of transportation when considering 
would permit railroads to engage|applications for new operating au- 
“almost at will,” it was said, in|thority. In effect, this would re- 
selective rate cutting. The other| quire the commission to prevent es- 
ve would set up: |tablishment of either truck or wa- 
1. Federal regulation of motor|ter competition, if the result would 





DeSofo's Turn 


This is the DeSoto Sportsman on stage at the Chicago auto show. DeSoto executives 
reported high interest in the new DeSoto Fire Dome eight on display at the show. 








Wondering how new-car and truck production and sales are making out? AUTOMO- fi 
TIVE NEWS gives you the entire story every week throughout the year | 





Ralph Horgan. President of Ralph Horgan, Inc., New York, N. Y., Ford 
Distributor. one of America’s largest automobile sales-service dealers, and 
Vice-President of the New York Automobile Merchants Association, says: 
“As an old hand around automobiles, | feel a great sense of kinship with 
outside and inside—reflects 





those motorists whose car’s sleek appearance 
the sound care they've been given. And since a car’s upholstery is one of 
the vital wearing points, whenever I see a fine-looking, well cared for car, 
I just naturally have come to expect that that car will be fitted with 
sturdy, smart looking seat covers. Because seat covers made of Certified 
Fibre Fabric so happily combine good looks and neat fit with long wear, 
I recommend them to my customers as one of the most important acces- 
sories they can buy—one which will aid them to keep their car’s appear- 


ance new and inviting and its market value high. 





THE ROAD 





America’s car owners, long trained through other lead- 
ing symbols and marks of manufacturing integrity, 
have responded with eager enthusiasm to the CFF seal. 


WITH SEAT COVERS OF 


The CFF seal on car seat covers and on original 
goods in the piece has come to mean the answer for 
those who want “seat cover mileage.” And who doesn’t? 


Now, there are new millions of dollars of profit 
ahead for all to share through the symbol that “spot- 
lights the difference.” It’s the symbol that means the 
material of new beauty, new smartness, color brilliance 
and new, refreshing designs. It’s the fabric that’s 
stronger in weight and weave; pleasant winter or sum- 
mer; the fabric that won’t bag, wrinkle, shear furs or 
snag nylons; cuts and tailors like a dream. 

What it means to you in dollars and cents is this: 
for fractions of pennies (¢) extra in cost. you get 
dollars ($) extra in extra mark-up, extra sales. 

That’s your big reason for choosing the fabrics with 
the CFF seal and for displaying the CFF seal on every 
; product that has the right to use it. 

It’s the seal of tested quality 
that spotlights the 


difference! 


Insist on and specify CFF — guaranteed by the 
reputation of America’s leading producers of Fibre 
Fabric for car seat covers, for original car upholstery. 
trunk mats, headings. The Fibre Fabric Industry, 12° 
East 42 Street, New York 17, N. Y. 





|}of which would have no effect upon 
water carriers. 

| It expressed no objection to the 
| bill under which the Bureau of 

Public Roads would make a study 
| of highway costs and their ap- 
| portionment among beneficiaries 
| of highways, but declared the 
| measure should be amended to 
| establish safeguards against bias 
and to require the bureau to hold 
public hearings. 
| Qualified support was voted for 
|a measure to permit general freight 
| rate increases without ICC suspen- 
|sion in instances where necessary 
|to offset rising expenses. 

The committee advocated amend- 
|ments: to make the legislation ap- 
|plicable to “all” common carriers 
|rather than to railroads only; to 
| prohibit selective exceptions to gen- 
jeral rate increases; to give the ICC 
jauthority to require such general 
increases to be spread “across the 
board” for all classes of traffic of 
the carriers involved, and to give 
the ICC a 30-day period within 
which to require reduction of any 
increase if underlying cost esti- 
mates were found unreasonable. 

No stand was taken on a bill 
dealing with irregular route motor 
carriers, nor on others dealing with 
private carriers and ICC powers 
to change the status of carriers, on 
grounds that those measures in- 
volve conflicts of interest between 
various branches of the trucking 
industry and therefore each should 
be handled by conferences repre- 
senting those branches, 


Motorola Trims 


Car Radio Prices 


CHICAGO.—Price cuts of $10 to 
$15 per model were announced last 
week by Paul V. Galvin, president 
of Motorola, Inc., when its 1952 car 
radio models were introduced. 

Motorola said it is offering a 
series of custom-designed sets, in 
addition to five new standard ra- 
dios interchangeable in nearly all 
makes of cars. 

“The outlook for car radios sales 
in 1952 is excellent,” Galvin de- 
clared. “Not only is there a large 
backlog of cars produced in recent 
years without radios, but demand 
is also high in the used-car field.” 
N.Y. Chapter of AOT Plans 
10th Birthday Apr. 23 

NEW YORK. — The Automobile 
Old Timers local council is plan- 
ning to hold its 10th anniversary 
reunion and luncheon in the grand 
ballroom of Hotel Roosevelt Apr. 23. 

Rudolph Halley, president of the 
New York city council, will be the 
guest of honor. 

Special invited guests will includ« 
U. S. District Judges Thomas F 
Murphy and William Bondy. John 
F. Creamer, president of the AOT 


metropolitan council and president 
of Wheels, Inc., will preside. 
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|Ford Dealers Wire— 


| Thousands of telegrams were receive 
at Ford Motor following the introduction 
of the 1952 Ford, Lincoln and Mercury 
cars. Walker A. Williams, sales dnd ad 
vice-president, looks over wires in which 
dealers in every section of the country te’! 
of enthusiastic reaction to the new mode's 
registered by nearly 13,000,000 persors 
at first-day showings. 
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Display Advertising 













FIRST 
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STORE ADVERTISING 






FIRST IN 
CLASSIFIED 
ADVERTISING 















“? 
In America’s 3rd Market, The 
m Times is First in All Major Clas- 
=e sifications of Advertising. 
During 1951, the Los Angeles Times In circulation, The Times is first in 
published more than 41 million lines of Los Angeles, outselling by a wide ‘ o $ a N & EL a 3 
advertising — over 40% of all news- margin all other newspapers Daily, Sun- 
Paper advertising in the five-paper day and in number of home-delivered 
metropolitan field. subscribers. 
§ " 


REPRESENTED BY CRESMER AND WOODWARD, NEW YORK, CHICAGO, DETROIT, ATLANTA AND SAN FRANCISCO 
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Queen of the Dodge Truck Exhibit— 


“Miss Job-Rated,"’ 
auto show, points out to home office officials and dealers some interesting features 
of a chassis display. Left to right are: Ray Eddy, president of Ray Eddy, Inc., Chicago; 
L. J. Purdy, Dodge general manager-trucks; E. C. Dock, Dodge general sales manager; 
W. C. Newberg, president of Dodge; Harry J. Washington, Chicago regional man- 


who reigned over the Dodge truck exhibit at the 1952 Chicago 


ager, and George F. Fiedler, president of Fiedler Motors, Blue Island, Ill., and co- 


chairman of the Dodge dealer show committee. 


OWEN 











ER PRICED 
THAN EVER! 


Better Personnel Training, ‘Friendly Approach’ Urged 





API Hears Lube Pointers 


DETROIT. 
lubricants, 
better training of service personnel 
and a reminder that a 
approach” 


“friendly | tomer 
is an essential require- | 


ment of auto servicing were high-| 
lights of three speeches given at a| 


meeting here last week of the API 
lubrication committee. 

Key speakers included Carl T. 
Doman, Ford national service 
manager; M. E. St. Aubin, di- 
rector of GM’s service section; 
John C. Hale, maintenance di- 
rector, Refiners Transport & 
Terminal Corp.; C. W. Georgi, 
vice-president, Quaker State Oil 
Refining Corp., and C. G, A. 














Now—more than ever—it pays to sell Erie Kargards: 


1. OUTSELLS all other bumper guards. 
2. Lower priced than ever. 


3. Advertised in the SATURDAY 
EVENING POST. 


4. FEATURED on TV 4 times weekly on 
WNBQ, Hauser’s Grand Marquee—each 
Saturday at 10 P.M.—each Monday, 


Wednesday and Friday at 11 P.M. 


5. CHROME PLATING is identical to new 
car specifications. 


6. WITHSTANDS HEAVIER IMPACTS be- 
cause of the extra strength in its exclusive 
fluted metal design and the method by 
which it is braced to the frame. 


bk your gobler about the NEW LOW PRICE— foday 


MODELS! 


le for 1951 and 1950 Models 


FOR 1952 
Front and Rear « Also Availab 
DODGE HENRY J ('51) 
FORD LINCOLN (‘51) 
CHRYSLER HUDSON MERCURY 
DESOTO KAISER ('51) NASH 
WILLYS PASSENGER CAR ("52) 


BUICK 
CHEVROLET 


Wlortds Largest Gulle ¢ 








Guard Manufacturers 
ERIE MANUFACTURING Qeeascon 


PRESSED STEEL CAR COMPANY, INC. a 
General Sales Office: J & H SALES COMPANY LSC 


75 E. WACKER DRIVE, CHICAGO 1, ILL. 


OLDSMOBILE 
PACKARD ('52-'51) 
PLYMOUTH 
PONTIAC 
STUDEBAKER 
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A plea for quality, Rosen, consulting engineer, Cat- 
a recommendation for! erpillar Tractor Co. 


In “Service Approach 


Satisfaction,” Doman 


customer is an 
essential require- 
ment in the serv- 
icing of automo- 
tive vehicles.” 

Other elements 
which contribute 
to customer satis- 
faction, he_ said, 
are adequate 
dealer facilities 
and tools, compe- 
tent mechanics and preventive 
maintenance by the car owners 
themselves. 


Doman described the mechanic 
as the “most essential man in the 
dealership.” “Possibly,” he added, 
“the word ‘mechanic’ should be 
eliminated and replaced by ‘serv- 
ice technician,’ along the line of 
Perfect Circle’s ‘Doctor of Motors.’ 
Yet we don’t want to convey the 
impression that all mechanics are 
well-trained.” 


Doman asserted the industry 
should start in the high schools 
to attract to service work young 
men who can and will become 
high-grade mechanics. 

St. Aubin, who spoke on 





Cari T. Doman 


“Plan- 


ning and Manning for the Job|::- 


Ahead,” quoted a paragraph from 
the Brookings Report on the auto- 
mobile’s essentiality to emphasize 
the job ahead of his audience. 

The paragraph stated: “Every 
effort should be made during the 
present period of defense buildup 
to assure maximum quality in the 
peace time fleet of automobiles. 
Cars in operation are, in effect, a 
reservoir of usable transportation 
which should be maintained at the 
highest possible level.” 

Citing the fact that automobiles 
have become more complex with 
the passing years, St. Aubin said 
that “we are dangerously short of 
skilled service personnel and the 
flow of young, capable, industrious 
men is barely a trickle.” 

St. Aubin pointed out that auto 
companies have been working 
with vocational schools for the 
past four years to improve the 
supply and ability of mechanics 
and that the companies are now 


to Cus-| 





appealing to auto dealers to step 
in and help their local schools. 


St. Aubin pointed out that the 


said |industry estimates years in advance 
“a friendly ap-|spare 


proach to the|not,” 


parts requirements. “Why 
he asked, “estimate our man- 
power needs on the same basis and 
then set out to insure availability.” 

He added that “we have a stake 
in the improvement of service sta- 
tion personnel. We realize that 
some service station employe is 
contacting even our very best 
dealer customers about four times 
as often as dealers’ employes.” 

St. Aubin declared that “both the 
car manufacturers and the oil com- 
panies must step up their training 
activities.” He suggested that train- 
ing programs should include the 
following points: 

1. Continue the promotion and 
follow-up of regular lubrication 
and oil change schedules. 

2. Discourage the diagnosis of 
car troubles when the service sta- 
tion is not equipped to make such 
diagnosis. 

3. Teach service station person- 
nel the numerous causes and cures 
for poor mileage. 

4. Design a good battery main- 
tenance program and encourage 
attendants to at least visually in- 
spect the battery when the hood is 
up. 

5. Explain the need for heavy- 
duty oil in many current engines 
Hydraulic lifter troubles result 
when heavy-duty oil is not used. 

6. See that personnel heve a 
more thorough understanding of 
cooling systems. 

Maintenance problems of fleet 
owners were described by Hale, 
who pointed out that use of qual- 
ity lubricants which would permit 
trucks to run 5,000 miles between 
lubrication and inspection periods 
would bring large savings to fleet 
operators. 

Hale pointed out the impractica- 
bility of fleet owners trying to fol- 
low a recommendation of 1,000-mile 
lubrication periods. 

He also cited the confusion in 
the way of marking and the 
many types and grades of lubri- 
cants, and asked that the petro- 
leum industry produce a “qual- 
ity product” that will prolong 
operating periods between lubri- 
cation and inspection. 

The meeting closed with a dinner 
attended by more than 300 persons. 
Arthur H. Motley, publisher of 
Parade, was the dinner speaker. 





Used-Car Bulletin from Detroit . . . 





Feb. 20 
(Market very good despite snow 


and sleet. Sold 83 units out of 114 
offerings.) 

BUICK—’50 Super Riviera 4-dr., $1,- 
580*; RM 4-dr., $1,460*. °49 Super 
4-dr., $1,240*, $1,140, $1,100. °47 
Super 4-dr., $665. 

CADILLAC — ’49 conv., $2,270*; (62) 
4-dr., $2,075*. °48 (62) 4-dr., $1,387. 

CHEVROLET — '51 SL Deluxe club 


coupe, $1,550. °50 Bel-Air, $1,520, 
$1,490; SL Special club coupe, $1,150; 
%-ton pickup, $800. °49 SL Deluxe 
4-dr., $1,030, $925. '48 FL aerosedan, 
$890. °47 FM 4-dr., $755, $735; 
conv., $710. °46 SM club coupe, $580. 
CHRYSLER—’51 NY 4-dr., $2,115. ‘47 
Windsor 4-dr., $710. 
DeSOTO—’'47 Custom 4-dr., $830. 
DODGE—’48 Custom club coupe, $825; 


conv., $825. °47 4-dr., $545. 
FORD — ’51 Victoria, $1, 900*, $1,865; 
Custom (8) 2-dr., $1,550; %-ton pick- 
up, $975. ’50 Custom (8) ‘2-dr., $1,- 
195, $1,180. °49 Custom (8) 4-dr., 
$925, $900, $800. ’48 SD (8) 2-dr., 
$760, $720. ‘47 Deluxe (8) 4-dr., 
$590. °46 SD (8) 4-dr., $505. 
FRAZER—'49 Manhattan 4-dr., $805. 
HUDSON—’49 Super (6) 4-dr., $700. 


"48 Commodore (8) club coupe, $815. 


KAISER—’51 Deluxe 4-dr., $1,420, $1,- 
385; Henry J (6) 2-dr., $950*. 
MERCURY—’49 2-dr.. $1,050, $995. '48 


conv., $765. °47 club coupe, $710. 

NASH—’'49 (600) 2-dr., $875; 4-dr.. 
$825. 

OLDSMOBILE—’51 (98) 2-dr., $2,175* 
’50 (88) 2-dr., $1,485. °49 (98) 4-dr.. 
$1,270*, $1,240*, $1,205*, $1,200*. *48 
(98) 4-dr.. $1,000. °47 (98) 4-dr.. 
$830*, $715. 

PACKARD—’50 4-dr., $1,030. 

PLYMOUTH —- ’50 Deluxe club coupe, 
$1,140; 4-dr. (taxi), $475. ‘49 SD 
4-dr., $1,035, $985. °48 SD 4-dr., 
775. 

PONTIAC-— (8) club coupe, $1,705. 
"49 (8) oe $1,250*. °48 Torpedo 
(8) 4-dr., $930°. "47 SL (6) 2-dr., 
$700, $680, $650. °46 2-dr., $570, 
$475. 

STUDEBAKER ‘50 Champion 4-dr., 





Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday) 





*Indicates automatic transmission or overdrive. 


Other Auction reports are on Pages 34, 35, 36 


$1,075, 

4-dr., 

$705. 
WILLYS 


$1,050, $865; Commander 
$1,245. °48 Champion 4-dr., 
’'47 Champion 2-dr., $630. 


"49 station wagon, $765 
* * * 


Feb. 13 


(Market continued very active. Sold 

60 units out of 85 offerings.) 

BUICK—’50 Super 4-dr., $1,490*; 2-dr., 
$1,435*; Special 2-dr., $1,345". "49 
RM 4-dr., $1,210. "48 Super 2-dr., 
$800. ‘47 Super 2-dr., $730; Special 
4-dr., $600. °46 Special 4-dr., $510. 

CADILLAC — ’51 (62) 4-dr., $3,450*. 
"49 conv., $2,290*. °47 (60) Special 
4-dr., $1,075*. 

CHEVROLET — ’51 SL Deluxe 2-dr., 
$1,595*, $1,535; 4-dr.. $1,525. '50 SL 
Deluxe club coupe, $1,225. °49 FL 
Deluxe 2-dr., $960; SL Deluxe 4-dr., 
$1,035. '47 FM 2-dr., $725. 

CHRYSLER—’49 Windsor 4-dr., 

DeSOTO—’50 Deluxe 4-dr., $1,315*. '49 
Custom 4-dr., $1,200. °47 Custom 
4-dr., $735; Deluxe 4-dr., $635. 

DODGE—’51 Coronet 4-dr., $1,595*. '48 
Deluxe 4-dr., $665. 

FORD—’51 Custom (6) club coupe, $1,- 
450; Victoria, $1,875*. "50 Deluxe (6) 
2-dr., $900. °49 Custom (8) 2-dr., 
$1,025*; Deluxe (8) club coupe, $800. 
‘48 SD (8) 4-dr., $845; Deluxe (8) 
2-dr., $725; 4-dr., $630. °46 Deluxe 
(8) 4-dr., $500. 

HUDSON—’49 Super 


$1,125. 


(6) club coupe, 


$890. 
KAISER—’51 Henry J (4) 2-dr., 


$815. 
er RY — ‘49 4-dr., $1,060; 2-dr., 
1,040 
NASH—’49 (600) 4-dr., $755. °46 (600) 
4-dr., $385. 
OLDSMOBILE—’47 (66) 2-dr., $650°; 
(76) club coupe, $680; 2-dr., $645. 
PLYMOUTH — ’47 Deluxe 2-dr., $655. 


PONTIAC—’51 Chieftain (8) 4-dr., $1,- 
860*. ’'50 SL (6) Deluxe 2-dr., $1,- 
400; SL (8) 2-dr., $1,395*, $1,380. 

STUDEBAKER — ’50 Champion club 
coupe, $1,075*, $990; 2-dr., $1,030; 
4-dr., $975, $960. °47 1%-ton van. 
$375. 
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These keys unlock 
VALUES FOR vou IN 


ERE are the five new cars General Motors 
H offers you for ’52. 
Each has a famous name of its own: Chevrolet, 
Pontiac, Oldsmobile, Buick, Cadillac. 
Each has its own personality in styling, appoint- 
ments, features, power. 
an advantage which stems from 
better ways to do things — 
g from the integrity of 
f design — the broad 


anufacturing 


But all enjoy 
the research into 
the testing of everythin 
metal to the soundness © 
knowledge of engineering and m 


Your Key to Greater Value 


ee ec al 


skill guarantee higher quality. 





Hear HENRY J. TAYLOR on the air every Monday 
evening over the ABC Network, coast to coast. 





methods which General Motors provides. 


The results, as you will discover, are comfort, 
convenience, performance unknown a few 


years ago. 
s new advances — and we 
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We invite you to see 
GM dealer's — and you wi 
key to greater value” appe 


every car. 


them now at your local 
ll know why “your 
ars on the key of 


- The Key toa General Motors Car 
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AUTOMOTIVE WASHINGTON 








Economy Drive Freezes 
Social Security Benefits 





By William Ullman 


Washington Correspondent 


gal members of Congress would like to approve the 
President’s proposal for a further, if slight, liberaliza- 
tion of social security benefits in this election year. But the 
odds are that this is one of the measures which will get the 
economy ax in committee. A®————— ey is 


proposal which has no chance 
at all in this Congress, but 
which Social Security officials 
have on their definitely “wanted” 
agenda for the future, is disability 
annuities. This proposal has _ re- 
ceived serious consideration on 
Capitol Hill by members most in- 
terested in social security legisla- 
tion, but because of the cost, as 
well as difficulty of proper and 
close administration, it has been 
set aside for the present. 
Proposals of this kind will recur 





and eventually are likely to be ap- 
proved. But not in the immediate 
future unless the outlook changes 
rapidly and radically. 

” 


* * 


Selectivity for Tax Men 
EVERAL bills have been intro- 
duced in both chambers of Con- 

gress to place internal revenue col- 

lectors under civil service, It is to 
be noted that these measures are 
separate and distinct from the In- 
ternal Revenue Bureau reorganiza- 








tion plan submitted to Congress by | tain for every vehicle they plan to 
|the President. use in the instruction work a school 
| That also calls for placing the | vehicle identification certificate, 
|collectors under civil service and,| Which will be issued by the depart- 
| as well, for far-reaching revision of |ment of vehicles and traffic if the 
the bureau’s administrative setup, Vehicle is properly equipped with 
lincluding establishment of 25 col-|@ual controls on foot brake and 
|lection districts in place of the 64|Clutch (if any) and with other 
| collectorships. | equipment required by the District 
. «= * traffic and motor vehicle regula- 
Driver Training Li ee 
| OOF STONE EACENSECS There must also be satisfactory 
| REGINNING March 1, motor ve-| evidence of insurance coverage be- 
hicle drivers’ schools in the Dis-|fore a certificate will be issued. 
trict of Columbia will operate un-|The fee for a license will be $25. 
as der a licensing| Persons employed by the drivers’ 
system. For a|schools also must obtain instructor 


number of years/licenses before they can _ begin 
the schools have|teaching others how to drive. 
been doing busi- i 


ness aS an un- 
licensed industry. 
Regulations 
adopted by the 
district commis- 
sioners require 
Aha that application 
: - for a _ drivers’ 
Wittam Umea school license be 
accompanied by a certificate from 
an insurance company indicating 
that all vehicles to be used in 
giving the driving instruction are 
covered by liability and property 
damage insurance. 


Toenails and Defense 


Biyegge pyre aoe investigations 
4 are still finding what the in- 
vestigators call “horrible examples 
of how our defense money is being 
wasted.” 

For instance: The Navy ordered 
130 sets of golf clubs, with four 
matching woods and eight match- 
ing irons. The low bid for this 
fancy order was rejected because it 
wasn’t a famous name brand. 

The Army issues a four-page 
specification for dog toenail clip- 














In addition, applicants must ob-/| pers, even though they have bought 









The new Weaver RAYOSCOPE Headlight Tester 
is an inexpensive and efficient machine for test- 
ing and aiming headlights. It is designed to be 
used close up to vehicles, and is available in 
Portable Model WX-50 (illustrated at right) and 
also in track-type Model WX-51. 

This equipment not only helps you handle 
headlight correction service, but it helps disclose 
opportunities for you to sell items related to 
headlights — you know, such items as sealed 
beam units, replacement bulbs, batteries, 
switches, rheostats, reflectors, fuses and rewiring 


jobs. 


For details, see your authorized Weaver Job- 
ber, or write us for Bulletin AN-473. 


Weaver Manufacturing Company, Springfield, Ill., U. S. A. 





A smallinvestment pays off BIG profits with the 


WEAVER RAYOSCOPE 


PORTABLE 


HEADLIGHT 


TESTER 


SERVICE SHOP EQUIPMENT 


Twin Post Lifts... quip 
Brake Testers... Wheel Balancing p t...Jacks...Dollys...and Air Compressors 

















t... Headlight Testers... 





Unit Lifts... Wheel Alig 
peste 








AvUTOMoTIVe News 


“It’s my own idea of a distinc- 
tive ornament.” 





only 19 pairs in the last four years, 
and it takes seven pages of specifi- 
cations to get the right bounce in 
the Army’s ping pong balls, while 
the armed services’ specifications 
for fly swatters weigh 2% pounds 
and are four inches thick. 


. *- aa 
They’re Hard to Get 
As ELECTION date approaches, 
insiders are saying that the con- 
troversial Maj.-Gen. Harry Vaughn 
may be sent to a new post in 
Madrid before election time and 
that Senate Secretary Leslie Bif- 
fle wants to start a Congressional 
bureau for hotel reservations. Bif- 
fle says more constituents call for 
reservations than about legislation. 
* * - 


OPS Occupations 
And in some quarters in Wash- 
ington, the initials of the Office 
of Price Stabilization—OPS—are 
accused of standing for Office of 
Pure Stupidity. That was follow- 
ing the decontrol of “non-edible 
foods,” dinosaur skeletons and 

stuffed elephants. 


| * * * 
Spread It Around 


bh ADMINISTRATION plans 
an allout effort to put across 
the dispersal plan at this session of 
Congress. It would mean creation 
of several secondary centers of fed- 
eral activity outside of the Capital 
but within a radius of no more than 
| about 20 to 30 miles. 

The President and his advisers 
believe it is essential to national 
security. The plan would necessitate 
a big building program plus either 
construction or improvement of 
highway communications. 

Killed in Congress last year, ac- 
tion to bring the dispersal plan up 
| again, with perhaps stronger sup- 
port, already is under way. 

* *~ cal 


Clifford Wanted Back 


OME of the President’s best 

friends—but who are outside of 
the present White House coterie of 
intimates—are understood to have 
been urging him to ask his former 
top aide, Clark Clifford, to come 
back on the staff, at least tempo- 
rarily. 

They feel that Clifford’s sa- 
gacity and sound judgment have 
been sorely missed since he re- 
signed to reestablish his lucrative 
law practice here. 

It’s known that Clifford has no 
desire to get back to the White 
House but some feel that he would 
rejoin the secretariat if the Presi- 
dent made the request as urgent as 
they feel the circumstances require 
| * * * 


All in the Family 

TRECT descendants of severa! 

Presidents are serving in this 
Congress. It’s well known, of course, 
that Sen. Robert A. Taft of Ohio 
is the son of President William 
Howard Taft and that Rep. Frank- 
|lin D. Roosevelt jr. of New York 
|is the son of FDR. 

Much less publicized, however, 
is the fact that Rep. William 
Henry Harrison of Wyoming is 
the grandson of President Ben- 
jamin Harrison, who in turn was 
the grandson of President Wil- 
liam Henry Harrison. 

Still active in official circles 
here—on the Capital planning com- 
mission, on the Washington Na- 
tional Monument Commission, and 
many others—is Maj. Gen. U. S. 
Grant, 3rd, grandson of President 
Grant. And there are more than 20 
Robert E. Lee’s in Washington, 
among them members of the Con- 
federate general’s family. 
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Survey Shows 52 Leplalstive Issues Forming .. . 





New Toll Roads Talked Up in East 


eyo YORK.—Proposals for new |and $21 for combination trucks up| will not be asked for additional 


toll roads and methods of financ- 
ing highway maintenance needs are 
taking prominence in at least six| 
eastern states as the plans for 1952) 
legislation are being drawn up, a 
survey of the state capitals dis- 
closes. The states are Massachu- 
setts, New Jersey, Ohio, Maryland, 
Pennsylvania and Michigan. 

In his annual message to the 
Massachusetts legislature, Gov. 
Dever recommended a_ second 
$200,000,000 state highway bond 
issue and an eight-lane toll high- 
way from Boston to the Ber- 
shires. 

Cost of the project has been esti- 
mated at $100,000,000, and Dever 
said that details of his toll highway 
plan would be submitted to the 
legislators in a subsequent special 
message. 

He said, however, that the plans 
eall for a self-liquidating highway 
to run from Boston to Worcester, 
link with the New York thruway, 
and connect with Connecticut’s 
superhighways south of Sturbridge. 

* o 2 

NEW JERSEY, a study has 

been ordered to determine 
whether the turnpike authority 
there can undertake construction 
of an east-west toll road through 
Essex county at an estimated cost 
of between $80,000,000 to $100,000,- 
000. 

In addition, Gov. Driscoll has 
called for a study on the construc- 
tion of a link from Port St., New- 
ark, across Newark bay to Hudson 
county and to the Holland tunnel. 
Cost of this project is estimated at 
$75,000,000. 

Meanwhile, financing of the 
projected 241-mile toll superhigh- 
way across northern Ohio is 
awaiting settlement of the steel 
availability question, it has been 
reported by the Ohio turnpike 
commission. 

Chairman James W. Shocknessy 
said that the commission couldn’t 
sell bonds to finance the turnpike 


until it gets allocations of about) 


200,000 tons of steel. He said that 
bankers wouldn’t buy the bonds un- 
less steel is assured. 

The toll authority has received 
recommendations from a New York 
engineering firm that a toll of $2.90 
on cars be charged for the full 
length of the turnpike. At this rate, 
the engineers said, economy as 
well as speed and comfort would 
encourage use of the superhighway. | 

Truck tolls suggested for full 
length use in Ohio were $2.85 for 
light trucks; $4.70 for mediums up 
to 15,000 pounds; $8 for compounds, 





Canada Awards 


Defense Contracts | 


OTTAWA. — Defense contracts | 
awarded to four major Canadian 
companies totaled to $2,089,345, it 
was reported. 

Orders included: White Motor 
Co., $836,930 for truck chassis; | 
White Motor Trucks, $122,507 for | 
truck tractors; Ford Motor Co., 
Windsor, $225,000, spare parts for 
Jeeps, and Fruehauf Trailer Co., 
Weston, Ont., $904,908, tank bodies 
for trucks. 
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Vibe / pion 


“Itll be a couple of weeks yet 
before we can get the humans out 
of it.” 


to 78,000 pounds. 


* * * 


i o advisory council on highway | the 


construction for the Maryland | 
roads commission has asked an 
outlay of $450,000,000 over a 15-year 
period to give the state an ade- 
quate road system. 

Dr. Abel Wolman, council chair- 
man, said detailed recommenda- 
tions for road construction will be 
made by the council during next 
summer so legislators will have 
time to consider the suggestions 
before the 1953 sessions. 

This year’s legislative group 

















YES —a choice of more than 500 


standard truck body 


many more specials. Precision engi- 
neered and ready for immediate 
assembly at your nearest Fruehauf 
Branch — to your exact specifications. 
You get custom-fitted truck bodies at 


production-line prices. 


A SK for Fruehauf’s free Model Make-Up 
Kit. It’s easy to assemble your scale 
model before choosing the body you want. 








Ub es « FRUEHA 


UNIT-BUILT FOR IMMEDIATE ASSEMBLY AT YOUR FRUEHAUF BRANCH! 
VALUE-BUILT FOR BIGGER PAYLOADS, LOW UPKEEP, LONGER LIFE 


road funds, he added. 
Russel H. McCain, chairman of | 
state roads commission, said a 


| report on the advisability of toll | 
| roads 


in Maryland will be sub- 
mitted in two or three months by a 
private engineering firm who has | 
been wii _ subject. 


* 


| PENNSYLVANIA, Thomas J. | 


Evans, chairman of the state 
turnpike commission, 


from vehicles using the turnpike 


during 1951. ‘This represents a 54.9 |was stimulated by the 100-mile ad- 


RUENAUES 792 








UF 













options, and 


Hal 


said that a|percent boost over the 1949 rev- 
record of $14,000,000 was collected | enue, he said. 
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‘dition to Valley Forge, it was 

Court Clears Palumbo thought, but while the extension 
. ’ |lengthened the turnpike by 63.2 

Of Contempt Charge |percent, 1951 traffic showed an 
PHILADELPHIA.—Frank Pa- (increase of 66.3 percent over the 


lumbo, automobile dealer here, | previous year, 
has been absolved of all respon- = ie aon 
sibility for failing to report as N ICHIGAN will have a record- 


breaking total of about $45,- 
|000,000 available for building new 
|roads and bridges during 1952, ac- 
|cording to Charles M. Ziegler, state 
highway commissioner. 

Ziegler warned, however, that 
difficulty in obtaining steel and 
cement might throw construction 
plans askew, and pointed out that 
winter maintenance costs might 
reduce the total available for new 
construction. 

He said plans for 1952 included 
the completion of 556 miles of con- 
crete, bituminous and gravel sur- 
facing projects. 


a witness before a Federal grand 
jury investigating rackets in this 
area. 

U. S. District Judge J. Cullen 
Ganey ruled that Palumbo was 
not guilty and ordered the con- | 
tempt of court charges dis- 
missed. Attorneys for Palumbo 
pointed out to the court that no 
formal subpoena had been served 
on the witness. 





Some of this additional revenue 
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Denver Sales Off 54% 


By Ira R. Alexander 
Staff Correspondent 


During January Denver dealers 
sold 701 new cars, 54 percent under|/January 
month | weather 


the 1,518 sold in the same 


j)baker, 3; Crosley, 1; Reo, 1, and, 
| Willys, 1. 

The weather in Denver during 

was ideal car-buying | 

spring-like all month. | 


last year. In the new-truck field 94| Reasons for the drop in sales must 
units were purchased during the|be placed elsewhere. Regulation W 


month, against 235 in January, 1951. 


Ford led the field in January 
for the second consecutive month 
with the sale of 117 cars, Chevro- 
let was a close second with 110. 
Plymouth occupied third with 96 
sales. Other makes finished as 
follows: Buick, 78; Oldsmobile, 
43; Mercury, 35; Nash, 35; Pon- 
tiac, 35; Dodge, 34; Studebaker, 
27; Chrysler, 26; DeSoto, 16; Hud- 
son, 18; Packard, 9; Cadillac, 7; 
Willys, 6; Henry J, 4; Lincoln, 3; 


Crosley, 3; Kaiser, 1; MG, 1; 
Jaguar, 1, and Simca, 1. 
Truck sales by makes 


continues to be one reason ad- 
vanced by local dealers; income 
and other taxes another, and fewer 


Used-car sales in Denver were 
also reported slower in January 
than in the same month a year ago. 
This was especially true in the late- 
model class, dealers said. 

* ” * 


Cleveland 
Continued strong sales marked 
|the end of January in Greater 
| Cleveland’s automotive trading. For 
the week ended Feb. 8, sales of new 





cars coming into the area another. | 


denced in many showrooms by cus- 
tomers who not only “are shopping 
around but are in the market for 
new cars,” according to many 
salesmen. 

Introduction of the new Ford 
line sparked high interest 
throughout the area. Used-car 
turnover was especially strong 
for the entire month of January 
and the first week of February. 
Used-car turnover for January 
was 5,082 units, up 300 over Janu- 
ary a year ago. However, new-car 
sales for January were only 4,391 
as against 6,975 for January, 1951. 
jears dealers say only the lack of 





cars held back higher sales figures 
|this year. 

For the first seven-day perior in 
February new-car sales were 948, 
against 1,123 for the previous week. 
Used-car turnover, however, was 


were: | cars slipped slightly as against the | 1,905, just 38 units under the pre- 


Chevrolet, 33; Dodge, 16; Interna-| previous seven-day period, but brisk | vious week’s strong figure. 
tional, 16; Ford, 15; GMC, 8; Stude-' turnover and high interest was evi- 
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REQUIREMENTS 










UNDERBODY 
COATINGS 


---PRICED RIGHT TO BOOST YOUR 


In truck sales, new vehicles to- 





25, 1952 


taled 102, up 10 against the previous | over December. New-truck sales to- 


week and the second highest figure 
Used-truck sales were 


in a month. 
off slightly to 108. 

For the first six weeks of this 
year, new cars and new trucks 
were down from last year 40 to 

| 60 percent, according to the Fed- 
eral Reserve Bank. Used cars 

were down much less, only 11 

percent, reports the bank, while 

the sole gain “was scored by 
used trucks which expanded by 
8 percent.” 

New-car sales by make for the 
month of January were: British 
Ford, 1; Buick, 326; Cadillac, 55; 
Chevrolet, 866; Chrysler, 176; Cros- 
ley, 5; DeSoto, 123; Dodge, 322; 
Ford, 531; Henry J, 25; Hudson, 85; 
Kaiser, 50; King Midget, 1; Lincoln, 
5; Mercury, 200; MG, 5; Nash, 121; 
Oldsmobile, 208; Packard, 48; Plym- 
outh, 663; Pontiac, 333; Studebaker, 
222, and Willys, 18. 

New-truck sales were: Chevrolet, 
121; Dodge, 82; Ford, 88; GMC, 23; 
International, 37; Mack, 10; Nash, 
1; Reo, 1; Studebaker, 11; White, 
29, and Willys, 29.—(Sanford Mar- 


key.) 
+ . 


Omaha 


Omaha dealers sold 935 new cars 





in January, an increase of 328 units 








PROFITS...QUICK DELIVERIES FROM 4 PLANTS 


Choose your underbody coatings for the cars and trucks you sell and 





6 Reasons why Car Owners 
Recognize Their Need For 
FLINTKOTE UNDERBODY COATINGS 





DEADENS noise and vibration! 
PREVENTS rust and corrosion! 


PROTECTS against 


chemicals. 
CHECKS infiltration of exhaust fumes to 
car interiors. 


SEALS underbody joints against drafts 
and moisture. 


SAVES car life. One application lasts 
lifetime of car. 








stones and road 





FLINTKOTE 


Underbody Protective Coatings 


Select from... 
. a cut-back, rubbery asphalt type. 
...anon-inflammable asphalt emulsion type. 
..achassis coating to meet Federal specifications for Government 
vehicles. 
. anew oil-resistant coal-tar emulsion—just the thing for use under 
fuel oil and gasoline trucks. 


THE FLINTKOTE COMPANY, 


service from Flintkote’s broad quality line. 


These modern research-controlled coatings are quick and easy to 
apply with spray equipment generally available. 
And don’t forget this important consideration ! 


When you use Flintkote Underbody Coatings you are sure of quick, 
economical deliveries. We ship from factories strategically located 
at E. Rutherford, N. J.; Chicago Heights, Ill.; New Orleans, La. ; and 
Los Angeles, Calif. 


Send for full particulars on Flintkote Underbody Coatings today. 


Industrial Products 


Division, 30 Rockefeller Plaza, New York 20, N. Y. 
14201 Schaeffer Highway, Detroit 27, Michigan 
Atlanta « Boston « Chicago Heights * Los Angeles 


New Orleans « Washington 


In Toronto, Ontario: The Flintkote Company of Canada, Ltd. 
In London, England: Industrial Asphalts Company, Ltd. 





taled 199 in January, 60 units 
higher than the previous month. 
Chevrolet finished first in Janu- 

ary’s new-car derby with 199 
sales. Plymouth jumped to the 
runner-up spot with 141, while 
Ford was third with 123. 

Chevrolet also led in new-truck 
sales with 57, followed by GMC 
with 50 and Ford with 38. 

Late January and the first part 
of February brought Omaha and 
environs almost spring-like weather, 
which increased customer interest 
in new cars.—(Arthur R. Oleson.) 

* > 


Jefferson City, Mo. 

Substantial increases in general 
business are reported by James A. 
Gorman, manager of the Missouri 
Automobile Dealers Assn., who has 
just completed visiting many deal- 
ers in a swing around the state. 

Gorman said the pickup started 
about Feb. 1 and that most dealers 
have reported a better reception to 
new models than they anticipated 
about six weeks ago. Used-car de- 
mand is also increasing, Gorman 
reported. 

However, Gorman sees 1952 as 
a year for selling and for build- 

ing a hard-hitting sales organiza- 
tion, a message he is taking to 
MADA. members. 

“A good close-knit, well-informed, 
well-trained sales force, balanced to 
the dealer’s potential, is the only 
thing that will do a good job for 
the dealer in 1952,” Gorman said. 


(L. H. Houck.) 
* * . 
Ottawa 


Ottawa new-car dealers report 
that a sudden increase in inquiries 
from prospective buyers has devel- 
oped since the Canadian govern- 
ment relaxed credit regulations by 
extending terms from 12 to 18 
months. 

“It’s definitely encouraging for 
our spring business,” said one 
dealer, estimating that his list of 
prospects had at least doubled 
in two weeks. 

“Oh, yes, our new-car inquiries 
are rising,” reported another new- 
car dealer, though he would not 
estimate the extent of the increase. 

For the first time in many 
months, most dealers are openly 
optimistic about the sales outlook 
for spring and when pinned down 
for an estimate of the likely in- 
crease, seem to think that sales 
will rise from 25 to 50 percent fn 
dollar volume, judging from pres- 


ent inquiries.—(M. L. Schwartz.) 
x * * 


Birmingham, Ala. 

Sales of new automobiles in 
Birmingham, Ala., continued to de- 
cline in January as 770 units were 
registered, against 840 in December, 
1951. 

Sales by makes in January were: 
Allstates, 6; Buick, 53; Cadillac, 13; 
Chevrolet, 207; Chrysler, 23; De- 
Soto, 11; Dodge, 43; Ford, 93; Henry 
J, 12; Hudson, 7; Kaiser, 8; Mer- 
cury, 19; Nash, 13; Oldsmobile, 19; 
Packard, 7; Plymouth, 126; Pontiac, 
55; Studebaker, 46; Willys, 7, and 
miscellaneous, 2.—(Stuart Riddle.) 

7 = * 


Rochester, N. Y. 

New-car sales in Rochester, N. Y., 
during 1951 declined 14 percent 
from the 1950 total, according to 
the Rochester chamber of com- 
merce. 

This was one of the sharpest de- 
clines suffered by any single prod- 
uct in the local chamber’s business 
index.—(George E. Toles.) 


* + + 
Pittsburgh 

New-car registrations in the 
Pittsburgh district in the week end- 
ed Feb. 9 were the highest of any 
week this year, the University of 
Pittsburgh reports. 

The increase helped boost the 
school’s index of business activity 
for the area to 199.3, compared with 
194.5 in the preceding week and 
191.6 for the same 1951 week. 


* ~ . 
Concord, N. H. 

With 12,876 motor vehicles al- 
ready registered in New Hampshire 
by mid-February, a month and a 
half before the Apr. 1 registration 
deadline, a new all-time high is 
indicated for 1952, according to 
State Motor Vehicle Commissioner 
Frederick N. Clarke. 

During the same period last year, 
10,164 vehicles were registered well 
in advance of the registration dead- 
line and the present record was 
established.—(Guy Langley.) 
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he A recent issue of Time maga- 
zine the editors gave nearly five 
pages to a survey of “The Younger 
Generation,” by talking to young 
people and to their teachers and 
guardians ... What do they think, 
believe and read? What are their 
ambitions? How do they see them- 
selves and their time? 

Time says the new generation 
doesn’t issue manifestos, make 
speeches or carry posters. It has 
been called the silent generation” 
... But what does the silence mean 
... or... are their elders merely 
hard of hearing?” 

My answer to that last question 
is... “Could be.” 

In a subsequent issue I would 
welcome a survey of “The Older 
Generation” ... but ... as one 
young New Yorker in the survey. 
expressed it . . . “Why insult the 
folks?” 

By good fortune, temperament, 
or a sense of humor, this writer 
has retained a youthful point of 
view through virtually five gen- 
erations . . . my parent’s recol- 
lections of the Civil War period 
. . « the boys marching off to 
Cuba in 1898 ... the “war to end 
all wars” in 1914... the Second 
World War (1939-1945) ... and 
... the new world of my grand- 
children, age 18 and 20, who are 
by no means SILENT. 

“Funny,” says the oldest, with an 
affectionate chuckle, “when a child | 
is below the age of about 14, he 
thinks his parents are wonderful | 
Then he begins to get the idea} 
that they don’t know as much as he |} 
thought they did. Then, when he is | 
about 20, and falls in love, he ex- 
hibits a sort of indulgent tolerance 
toward them ... until .. . his first | 
child arrives. Then grandma comes | 
in pretty handy as a baby sitter.” 

Could be, I s’pose, (but I wouldn't | 
want to get ahead of my time) that | 
we are presently in one of the most | 
significant periods of transition in|! 
the history of the world. Perhaps} 
the younger generation is indulging 
in that great luxury known as) 
THINKING, a habit not too com- | 
mon among too many of the older! 
generation. 





* * 


Kids Aren’t ‘Scared’ 


4 bypeentad show no spirit of rebellion, 
nor do they reflect a contest 
between “crabbed age and vibrant 
youth.” The truth, is they are not 
“scared” of anything and _ they 
can’t see why their elders should 
be .. . and another fact is.. 

they don’t put as much stock in 
the old-fashioned illusions as 
Grandma and Aunt Minnie did. 

Of course they have seen and 
heard much more at an earlier age 
than their elders, so they are no 
longer shocked by the story of the 
birds and the bees. 

In speaking of the growing per- 
centage of boys and girls upon 
whom the future of America de- 
pends, my optimism knows no 
bounds. Those between the ages of 
18 and 28, as specified by Time, 
have seen the results of war, heard | 
the fears of depression from their 
elders . . . witnessed the alleged 
triumph of hope over experience, 
and now they are reading every 
day of the miracles that science 
can perform while the oldtime 
political leaders are busy trying to 
get out the vote. 

As Time points out, they don’t 
expect to grab the world by the 
tail, and yank it. They just want 
to have a decent job, get married | 
and have children with enough 
income to live comfortably. 
Nothin’ dangerous, nothin’ sub- 
versive about it, is there? 

Certainly, there are a lot of “nit- 
wits” and “screwballs” in a popula- 
tion of over 150 million who have 





“read a book” by some frustrated 
|somebody who “wants to change | 
ithis sorry scheme of things en- | 
jtirely and make it over nearer to} 
his heart’s desire.” That guy has | 
been grabbing headlines and cadg- | 
ing free meals since the days of the | 
cave man. I'll trust the intelligent | 
youth of America to “put the) 
finger” on his kind when the time | 
is ripe. 

Why all this burst of optimism | 
on my part? 

Because . . . every boy and girl 
who really wants to go places will 
have to start to prepare himself | 
NOW .. . whether he is in high 
school, trade school or college, to 
qualify for that job he thinks he 
would like. Both HE and SHE have 
got to go to WORK. That’s the 
transition that is taking place in 
America . . , made imperative by 
a lot of things. 


oa * * 


What Kind of Job 


ELL... rich uncles are gettin’ 

Scarcer and scarcer. Bright 
nephews will have to learn more 
than any head waiter can tell ’em 
if they want to meet the competi- 
tion in any business they may 
enter. No matter what field it is 








Miss America Ad for Nash— 

Colleen Kay Hutchins (left), Miss America of 1952, was featured in the Nash Rambler 
| Country Club billboard ad during February. Miss Hutchins approved the ad with a 
smile after a preview showing by Kerwin Fulton, president of Outdoor Advertising, 
Inc., New York. Artist Howard Scott painted the portrait of Miss America for the poster. 








are 


KNOW something... 
they want to|bacon . 


THINK like hell if 
reach the top. 
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a boy or girl will have to | new model husbands are looking 
study and|for girls who can bring home some 


. . too. The girls who don't 
make the grade may join a new 
And don’t forget, girls, that the! organization I’m planning, “Baby 











DAILY 


ABC CITY ZONE 


SUNDAY ANALYSIS 
SHOWS SIMILAR 
RESULTS 


THIRD STUDY 


In Seattle’s A. B. C. zone of 544,945 people, The 
SEATTLE TIMES is the accepted newspaper in 8 out 


of 10 homes. 


This year—as in previous years—the 1952 Study 
and Report of Seattle Newspaper Circulations and 
Duplications shows why consistent, frequent adver- 
tising in The SEATTLE TIMES alone sells the rich, busy 


Seattle marke 


Ask your local O’Mara & Ormsbee representa- 
tive for the complete printed report showing the daily 
and Sunday study of Seattle newspaper circulations 
and duplications in 1952, as well as 1948 and 1950. 
Or write Advertising Manager, SEATTLE TIMES, 





THE 
SEATTLE 
TIMES 
REACHES 


AGAIN 


t for advertisers. 


Seattle 11, Washington. 


tHE SEATTLE TIMES 


14’ 


dod 


% OF ALL 
SEATTLE 
HOMES 


20-2% 


TAKE BOTH 
NEWSPAPERS 


STUDY & REPORT of , 


SEATTLE 
NEWSPAPER 


CIRCULATIONS 


and 
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|Sitters, Inc.” (Clifton Webb 
job is open). 

Since my wisdom covers the 
whole waterfront ... I'll tell you 
about a man and his wife from 


Kansas City, I met last night. 

“What happened to the guy, Pen- 
| dergast, out there, John,” I in- 
| quired. 

“Oh ask Florence,” he 
| answered, “I’m in the trucking 
| business. I couldn’t oppose him.” 

“Well ... Florence?” 
| “Well,” said Florence, “we giris 
decided we couldn’t raise our chil- 
dren in a town run by that man 
Si so we girls ganged up and 
defeated him.” 

“That’s interesting Florence,” I 
said. “Would you think the fact 
that there are two million more 
women than men in England had 
anything to do with Churchill's 
victory ?” 

“OH ... definitely,” replied Flor- 
ence, “Women are more interested 
in the scarcity and prices of food 
than in world affairs.” 

P.S. Advice to politicians ... Note 
the slogan of the Ladies Home 
Journal: “Never underestimate the 
power of a woman.” 








DUPLICATIONS 







PROVES SEATTLE TIMES’ LEADERSHIP 


This 1952 study—like its predecessors in 1948 


and 1950—was conducted by a nationally recog- 
nized, independent firm of research consultants— 
Dan E. Clark Il and Associates who employed U.S. 
Census Bureau d 





thods. The ple was desig 
by Dr. Chilton R. Bush, Director of Journalistic 


Studies, Stanford University. 
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FORD DEALERS: 


ENTHUSIASM REACHES 


AN ALL-TIME HIGH 


AS NATION ACCLAIMS 


THE BIG NEW 


OC EORD! 


Over 12 Million People crowd 
Showrooms during Opening Day ! 


With the introduction of the 1952 Ford, more 
than 6400 enthusiastic Ford Dealers have a 
new theme song—‘‘Now, more than ever, it’s 
great to be a Ford Dealer!”’ 


Never in Ford Motor Company history has 
there been such a spontaneously favorable re- 
action to a new car as greeted the 1952 models 
on February Ist. Thousands of orders were 
placed by enthusiastic prospects. 


The 1952 Ford Car amazed the motoring public 
with its bigness, its beauty, and its completely 
new design. It delighted Ford Dealers, seeing 
it for the first time at Ford District meetings, 
pictured here. As one veteran Ford Dealer put 
it, ‘““I knew that a new model was coming up 
. . . but I didn’t expect a record-breaker 
like this new °52 Ford!” 


Public enthusiasm is running neck and neck 
with Dealer enthusiasm. Proof is the fact that 
the ’52 Ford brought over 12 million people to 
Dealers’ showrooms on opening day to see the 
greatest car ever introduced in the low-price field! 


FORD Division of FORD MOTOR COMPANY 





IT’S GREAT TO BE A 
FORD DEALER! 
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WM iitdededsdcorse 
THE NEW “MOTOR MATES” COATS provide Ford Dealers with a promotional “‘first.” 


Inspired by the ’52 Ford Victoria, and expertly tailored from fine two-tone fabrics to match 
the ’52 Victoria colors, these smart coats are featured in many leading department stores. 
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THE NEW ’52 RANCH WAGON is a smash hit with dealers everywhere! Both 
Ford Dealers and the public recognize the Ranch Wagon as the perfect answer 
for those who want a smart, dual-purpose car at moderate cost. 





Fe. Sy! : 

» SALT LAKE CITY Dealers said “It’s built for keeps!” after previewing the FORD DEALERS TOAST the new ’52 Ford Sunliner as the most beautiful 
new Ford models. Also, they gave highest praise to the beautiful new Coach- convertible ever built in the low-price field. Veteran Ford Dealers say the Sun- 
craft Bodies~-and the variety of smart body colors for 1952. liner will be the preferred car with American “youngsters” from 18 to 88! 
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Ford Award to Fuller Auto Co., Cincinnati— 


Fuller Automobile Co. (Ford), Cincinnati, received Ford's four-letter award as part of 


a triple celebration including the introduction of the 1952 models, and the opening of | 


a new showroom. From left to right are J. L. Davidson, general manager; W. J. 
Fuller sr., president; W. W. Cumming, district sales manager, and W. J. Fuller jr., 
vice-president. _ 


Orengo Joins Whitebone | eral manager of the San Francisco 
Joe Orengo, former big league | Midtown Motors (Ford), San Fran- 
baseball player and last year’s gen- | cisco, as assistant sales manager. 








| Seals, has joined Cecil Whitebone’s | 
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(‘On the Financial Front... . 





Slackened Auto Pace 
Called Inevitable 


By George Deery 
Associate Editor 

HE feeling of some dealers that 
the paramount problem is not 
availability of cars, but rather their 
sale, seems to be seeping into the 
opinion of some of the analysts of 

the business picture in general. 
Standard & Poor’s Corp. last 
week said: “We question, for ex- 
ample, whether the automobile 
industry could sell much more 
than 4,000,000 cars this year, even 

without materials limitations.” 
This comment was prompted by 
its conclusion that the Administra- 
| tion’s decision to prolong defense 





alate Sabre 


al motor car. 


production into 1953 and 1954 has 


been “a matter of necessity rather | 


than design.” 
¢ *« 

It OWEVER, this analytical serv- 
ice points out a constructive 
feature in that, while the improve- 
ment in industry later this year 
will be on a lower plane than had 
been anticipated, it “is not to be 
viewed unfavorably because there 
will be certain offsetting longer- 

term benefits. 
“One is that it will prolong the 


period of high activity. Another is | 


that it will tend to alleviate the 





ae 


tthe automotive future—a low sleek sports 
c, sweeping lines of a jet aircraft is how 
‘describes its new car, the Le Sabre. 

‘engineering and styling feature was planned 
ght of finding out if the futuristic ideas of today 
to be the accepted standard of tomorrow’s 








mple, although Le Sabre carburetion presents an 
ly new problem due to the use of methyl alcohol, 
er with current premium fuel, the carburetor itself is 
lly designed Stromberg*—the quality carburetor on 









Stromberg Carburetor 


PS-5C used on Le Sabre y’s conventional motor car. 







any car manufacturer planning for future requirements 
or meeting today’s need for finer, more dependable carbu- 
etion—Stromberg is the answer. *REG. U.S. PAT. OFF. 
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subsequent economic adjustment,” 
S & P said. 


* * * 


Fund Buys Auto Issues 
HE stocks of seven automotive 
and allied firms were in the 
portfolio of Wellington Fund, an 
investment trust with assets of 
| $194,000,000, at the end of the year, 
|the fund reported last week. 
| In the last half of the year, 
| the fund purchased 6,500 shares 
of Chrysler, 5,000 shares of Lib- 
bey-Owens-Ford, 4,000 shares of 

Thompson Products, and 8,200 
Shares of Studebaker. 

The largest single investment at 
Dec. 31, 1951, consisted of 15,000 
shares of Chrysler. Other holdings 
in this group included: 21,000 
shares, Libbey-Owens-Ford; 12,000, 
Thompson Products; 15,300, Stude- 
baker; 7,000, General Motors; 8,000, 
Doehler-Jarvis Corp., and 3,900, 
Electric Storage Battery. 





Timken Axle Net 


‘Slips Slightly 


Timken-Detroit Axle reports sales 
|for the six months ended Dec. 31 
|of $105,475,745. This compares to 
|sales of $62,342,605 for the six 
|months ended Dec. 31, 1950. Net 
| profit after provision for deprecia- 
roe. federal and state income and 
|excess profits taxes on the basis of 
ithe Revenue Act of 1951, but sub- 
| ject to year-end inventory and 
j}audit adjustments for the _ six 
|months ended Dec. 31, 1951, amount- 
}ed to $3,053,595, equivalent to $1.35 
| per share. 

The provision for federal and 
state income and excess profits 
taxes amounted to $8,630,000. This 
| compares to net profit of $3,083,288, 
| equivalent to $1.37 rer share for the 
six months’ period ended Dec. 31, 
1950, which profit was after pro- 
vision of $4,606,000 for federal and 
state income and excess profits 
taxes. 


* * * 


Pittsburgh Plate Net 
Drops to $31,075,981 


Harry B. Higgins, president of 
Pittsburgh Plate Glass, has stated 
that the firm’s 1951 sales were at 
a record high of 
$404,202,528. Previ- 
ous high was the 
$337,186,034 re- 
ported last year. 
Despite the 20 
percent § increase 
in sales, mounting 
federal, state and 
local taxes have 
cut net earnings 
by more than 26 
percent below 
1950. Net income Harry B. Higgins 
for the 12-month period of 1951 is 
$31,075,981, equivalent to $3.44 per 
share, as compared with $41,928,- 
749, or $4.64 per share, for 1950. 


Stressing the constantly increas- 
ing tax load, Higgins stated that 
the firm’s taxes this year would 
be $72,913,833, as compared to $43,- 
517,847 last year. 


Best Year Yet 


Associates Volume 


Near $1 Billion 


A new alltime high in business 
| volume was reported for 1951 by 
| Associates Investment. Robert L. 
|Oare, chairman, announced the 
| record volume reached $946,779,740, 
| highest in the company’s 33 years. 
| The figure represented a 23 percent 
increase over the previous peak of 
$769,742,491 in 1950. 

Consolidated net income of $11,- 
630,511 after taxes in the year ended 
Dec. 31 represented a gain of $763,- 
664 over the preceding year’s $10,- 
866,847. Earnings were $10.76 per 
common share from $10.29 in 1950. 

Total receivables outstanding at 
Dec. 31 were $373,400,467, as against 
$334,249,679 on the same date in 
1950. Retail vehicle installment re- 
ceivables outstanding at year’s end 
were $274,104,380, up 5.46 percent 
over outstandings a year before and 
contrasting with a slight decline in 
}auto receivables nationally, the 
company stated. 











| McCullough Ups Wertz 

| Lynn Wertz, one of the founders 
of the National Used Car Dealers 
Assn., has been named general 
manager of Don McCullough Chev- 
j}rolet, Detroit. Wertz joined the 
jfirm as used-car manager two 
‘years ago. 
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Epiror’s Nore: 


Steel Quality Depends 
On Alloy Additives 





This is the third in a series of articles on boron steel, 


which is playing an unusual role in the defense period. Other articles 


in the series will appear 


from time 


to time. 


T’S a nice steel trick to develop both high strength and 
toughness in sections—and only alloy steels can do it. 
The miracle of steel—the thing about steel that makes it 
man’s servant—is its ability to respond to heat treatment. 
No other material can be changed so simply from a soft, 


readily workable material to? 


a substance that is as brittle jin size it becomes more difficult to 
as glass. Just as important, |cool the steel. As the cooling rate 


by 


sirable combination of 

and toughness can be developed. 
To explain in simple terms the 

function of boron in steel, it is 


necessary to 
No, 3 look at this out- 
in a standing abil- 
Series ity of steel to 


respond to sim- 
ple heat treatment, Merely by 
heating steel to a temperature 
that is considerably below its 
melting point, holding it briefly 
at this temperature, and then 
cooling the steel at a compara- 
tively slow rate, it is possible 
to produce a very desirable metal- 
lurgical structure that can be 
tempered to give a highly useful 
combination of strength and dur- 
ability. 

This is about the simplest prc- 
cess man has ever found for im- 
proving the desirable properties of 
an engineering material. Together 
with its low cost, the response of 
steel te heat treatment is its most 
valuable property. 

* * 


Hardening Easy 
l os problem of hardening steel 
is generally no problem at ali 
if the section is, say, no larger than 
a half-inch and the shape of the 
part is simple. Steel bars one-half 
inch and under can be_ cooled 
rapidly enough so that no alloy 
additions are required. 

Unless the shape of the part 
is complex, requiring relatively 
slow cooling, or the part is very 
highly stressed (like a bolt), alloy 
steels are usually not specified 
for sections one-half inch and 
under. 

_ However, as the section increases 


New Tool Does 
30-Hour Job 


In a Twinkling 


CHICAGO.—Danly Machine Spe- 
cialties, Inc., one of Chicago's lead- 
ing machine tool manufacturers, 
took the wraps off what is de- 
scribed as an “amazing new ma- 
chine” which does in five minutes 
a job that formerly required 30 
hours, 

The machine, it was stated, has 
widespread possibilities in both the 
automotive and aviation industries. 
The one shown and demonstrated 
was built for De Haviland Engine 
Co., Ltd., of England. 

Small as machines go, it stands 
slightly more than waist high, but 
its piercing unit delivers 50 tons of 
hydraulic pressure per square inch. 
Another advantage is its ability to 
break through steel without 
“shock” development. Furthermore, 


* 


the simple expedient of rapid|slows down, 


cooling and reheating, a highly de- | harden throughout. 
hardness | the 


| have 


the steel may fail to 


If the bar or 


center, the part will 
the 


not usually 
most desirable 


properties, 


slow 


it was pointed out by Danly offi- | 


cials, it is capable of adaptability 
for numerous uses. 

The demonstration was wit- 
nessed at the Danly plant by tech- 
nical writers from all parts of the 
U. S. De Haviland arranged with 
Mueller Engineering Co., of Dear- 
born, to develop a hydraulicly-op- 
erated machine of the new type 
about five years ago, and Danly 
was awarded the contract’ to 
build it, 


New England Tourists 
BOSTON.—New England is start- 


ing an allout program to publicize | 


its zooming recreation 
which did an estimated $956,000,000 
business in 1951. A program for 
promoting the six-state 
been placed before the six New | 
England governors. 


industry, 


area has! 


A small addition of nickel or 
chromium or molybdenum slows 
down the vulnerability of steel to 





part fails to harden at the! 


physical | 


cooling. Boron additions per- | discussed in the future. 


form the same function. In other 
words, if the steel contains molyb- 
denum or boron it may be cooled 
in oil (rather than cooled more 
rapidly in water) and still harden 
through to the center. The oil 
quench has the additional advan- 
tage of less warpage and, there- 
fore, 


often eliminates straightening 


Reheating Simple 


METALLURGIST knows that 
if he can harden a_e stee! 
throughout, it is easy to reheat or 


temper it at a comparatively low 
temperature — usually about 1,000 
degrees Fahrenheit and produce a 
desirable combination of hardness 


land toughness. 


The important thing to note! 
about boron steels is that they per- 
mit the same comparatively tell 
cooling as molybdenum or chro 
ium steels while developing the 
same combination of strength and 
toughness. 

Boron - containing steels have 
adequately demonstrated their 
capacity to harden, both in the 
laboratory and in production. 

There are, however, some other 
properties of these steels that re- 
quire further study. 

Some of these properties will be 
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Build Your Service 
and Parts Volume 
and Profits with a 


Linc ofn 
Ch, LOG nee it 


LUBRICATION 
DEPARTMENT 


EE 


1. Look at the Fan Beit 
2. Look at the Air Cleaner 
3. Check the Oil Filter 
4 Look at the Spark Plugs 
5. Look at the Ignition Wires and 
Distributor 
6. Check the Carbureter 
7. Check the Fuel Pump 
@ Look at the Battery and Cables 
9. Look at the Water Pump 
Check Radiator Hoses 
Inspect Radiator Core for Leaks 
12. Check Radiator Fluid 
13. Test Clutch Pedal action 


For more information on Lincoln 
Business Building Equipment, ask 


your Lincoln wholesaler. . 
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14. Check Brake Pedal travel 

15. Check Hydraulic Brake Master 
Cylinder 

Check Transmission and Differential 
lubricant level 


Check Universal Joints for wear 

18. Inspect all Leaf Springs 

19. Check Rear Wheel Bearing Seals 
20. Check Front Wheel Bearing lubricant 


21. Check Front Wheel Suspension 
System 


Check the Muffler and Tail Pip: 
Test the Shock Absorbers 


*Tradename Registered 


16 


17 


.or write 
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Bridges Opens New Birmingham Home— 
| These are the headquarters of Roy Bridges and Co., 


feet of floor space in its two stories. 
years and now has mil employes. 


White Brings Out 
-\New Dump Truck 


CLEVELAND.-A new Sterling- 
White 18-ton dump truck for strip- 
ping and quarry operation has been 
announced by R. H. Clarke, general 
sales manager of the Sterling divi- 
sion of White Motor Co. Featured 
in the new dumper is a planetary- 
drive type rear axle equipped with 
a “super-traction” differential. 

The differential divides the power 





distributor 
for Willys-Overland in 60 Alabamo counties. The new building provides 51,000 square 


Birmingham, Ala., 


Roy Bridges has been selling Willys for 18 


delivered to each rear wheel ac- 
cording to the grip dictated by road 
and load conditions, Clarke said. 
When traction is poor, he added, 
under conditions such as_ wet, 
muddy and slippery roads and run- 
wavs, the greater portion of the 
pulling power is transferred to the 
wheel having the best grip. 


Woman Sells for Gerdiner 

Mary E. Elfring sells autos and 
trucks for Gerdiner Motors (Dodge- 
Plymouth), Glen Burnie, Md. 


“We purchased Lincoln Lubricating Equipment for our new building 
because of its attractive styling, its fast, easy operation, and its 
splendid reputation. We are completely satisfied with our choice. 
The two batteries of seven Ceiling Lube Reels have given us 
trouble-free service since their installation. 


“A pleasant surprise came when we discovered what a business 
builder our Lincoln Equipment is. It gives our customers confidence in 
us and in our ability to service their cars properly. Lincoln's fast 
operation enables us to give each car on the rack a check for other 
needed services, parts and accessories. Our Lincoln Equipped 
lubrication department serves as a business builder for every 
department in our agency.” 


Irving Rogers 
Rogers Motor Co., Inc. 


~ 
a 


Try the Headlights, Stoplights, 
indicator Lights, Interior and 
Exterior Lights 

Check front and rear Body Doors 

Inspect front Floor Mat 

Check the Windshield Wiper and 
Windshield Washer 

Look at all four Tires 

Sell needed Accessories 

Replace lost or damaged 
(eon fittings with LINCOLN 

ULLNECK* Fittings . .. the 
modern fitting with the ball- 
in-the-top .. . Seals dirt out 

. . grease in. 


* e @ PIONEER BUILDERS 


E 


Saves YW Sul 
LUBRICATING EQUIPMENT @ « + 


Brooklyn, N. Y. 











20 
Bus Rides the Rails .. . 
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Auto Report from Europe 


By George Glaser 
Special to Automotive News 

HE German Federal Railroad 

System, the Bundesbahn, is try- 
ing to solve the problem of en- 
abling buses and trucks to run on 
rails without any  time-wasting 
conversion manipulations. 
Experimental tryouts are being 
conducted near Munich. 

Two lightweight rail trucks, 
one for the front axle and one 
for the rear, are used to carry 
the bus. The bus is equipped with 
a ball socket in front and rear 
into which the ball-like carrying 
structures of the rail trucks are 
placed. 

The air pressure brakes of the 
bus are connected by quick coup- 
lings to the rail truck brakes. The 
propulsion comes from the inner 


rear wheels of the bus which are | 
in contact with the rails while all | / 


other wheels are off the ground 
and off the rails when the vehicle 
is traveling on rails. 
* * ca 
S AUTO makers in the U. S. 
have found, it is not price alone 
that attracts buyers. 

Sales of the Mercedes four-cy- 
linder 170-S apparently have to be 
pushed, while the same car with 
the exception of the ultra-modern 
six-cylinder engine and some minor 
details is steadily sold out at a 
price $600 higher than the four. 

The six turns up 80 horsepower, 
and features an overhead camshaft 
driven by a timing chain with 
hydraulically controlled tension. 

The aluminum alloy cylinder head 
is slanted in order to conform with 


S. s 


the piston contour and the unique 

combustion chamber. 
Wet cylinder liners 

There are detachable 


used. 
plates 


are 
steel 





The Mercedes Six 


on each side 
| block water jackets. 
* x + 
MERICAN firms do not seem to 
be aware of the increasing value 
of patent protection in Germany. 
There are well-trained German au- | 
tomotive specialized patent lawyers 
| available. 
* + * 

-. DORTMUND, up in the Rhine- 

land of Germany, something new 
has been planned. A large tower for | 
parking will take care of the park- | 
ing situation in an downtown area | 
where automobiles have become a | 
nuisance instead of a useful ve- 
hicle due to the impossibility of | 
finding a parking space within a 
reasonable distance. 

The garage will house up to 200 | 
cars in stalls which permit washing | 
of them in each location. On top| 
of the building, which contains 12 
stories, a restaurant will be locat- 








German Railroads Test Road-Rail Vehicles— 
Germany is experimenting with dual adaptation of trucks and buses to either rail- 


roads or highways. Lightweight rail trucks 
highway uce. 








instead of cast-into- | 


|a large board which 


ed. The most interesting feature 
is the elevator design. 

This elevator will take 10 cars 
up or down at the same time. The 
platform is built like a railroad | 
turntable and the cars are guided 


by rails from and into their berths. | 


7 . a” 


JITH the reappearance of com-| 


petition among German manu- 
facturers of various types of goods, 
many firms take to the road in 
order to bring their wares direct 
to the dealers where ever they 
may be. 
| For the above reason many espe- 


trucks can be found on the road 

One of the most unusual truck- 
trailer trains has been construct- 
ed by a builder of railcar bodies, 
the Waggonfabrik, of Luebeck, 
on the Baltic ocean, western Ger- 
many. 


The train consists of a forward | 


control-Buessing pancake engine 
driven truck which carries in the 
rear a ball socket type fifth wheel 
which supports the dual axle} 
trailer. 


The unit is equipped for motion | 





INSURANCE - 


'A Very Successful Insurance Salesman'— 


Roberts and Rhea, insurance agency at Fort Worth, Tex., 


was a 


“very successful insurance salesman.” 


set up this awesome 
| cially constructed sales and display | scene on the front lawn of their business, and reported that the grim looking scene 


The car dropped 70 feet from a bridge, 


it was reported, and Occupants were thrown into the back seat and escaped death. 


Gasoline Tax 


A FURTHER general uptrend in 
motor fuel tax receipts, reflect- | 
ing increased highway use and pro- | 

| viding additional revenue for high- | 
way construction, is revealed by a| 


Collections 


Continue to Climb 


$7,633,690 from license sales. The 
monthly total was an increase of 
$1,384,512 or 10.30 percent over the 
same month a year ago. 

North Carolina highway fund re- 


|picture showing as well as for the | survey of revenue reports from ajceipts for the first seven months 


|demonstration of recordings, and 
of the various radio types manu- 
factured by Philips. 
* * * 

OTES from here and there: 

Looking for a hotel room in 
Munich? Just drive up to the main 
|railroad station where you'll find 
is directly 
connected to the better grades of 
hotels of this city. 


By dialing, the desk clerk of each 
hotel can indicate how many rooms 
he still has available and if they 
are for one or for two persons. 


Nebraska Dealers 


Book Kefauver 


OMAHA.—The March convention 
of the Nebraska New Car Dealers 
Assn. will feature Sen. Estes Ke- 
fauver as chief speaker, the organ- 
ization announced last week. Ke- 
fauver, Tennessee Democrat, is a 
candidate for the Democratic 
Presidential nomination. 





for the front and rear are carried for non- 


The Nebraska convention last 
year heard Sen. Joseph R. 
| | McCarthy. — 


| sampling of states throughout the 
| country. 

Tennessee gasoline tax receipts | 
jin January reached a total of $3,-)| 
955,018, an increase of 35 percent | 
over the same month a year ago. 


Motor fuel taxes in Illinois 
brought in $7,301,766 in January, 
an increase of $2,050,917 due par- 
tially to the high tax rate which 
became effective last August. 

Alabama collected $3,209,943 from | 
its gasoline tax in January, an in-| 
crease of $315,594 over the same 
month last year. During the four 
months ended Jan. 31, the Alabama 
levy produced $12,815,796, an in- 
crease of $1,114,621 over the com- 
parable period a year earlier. 

Gasoline tax collections in South 
Carolina during the first seven) 
months of the current fiscal year 
totaled $21,094,157, an increase of 
nearly $3,000,000 over the $18,645,- 
100 taken in during the same period 
of the preceding fiscal year. 

* * * 


ORTH CAROLINA highway | 
fund collections during January | 
totaled $14,828,597, of which $5,858,- 
1208 v was vas from the gasoline tax and | 





| was 14% 


of the current fiscal year totaled 
$55,887,276, an increase of $3,778,- 
038 or 7.25 percent. 

California taxes collected on mo- 
tor fuel during November totaled 
slightly more than $12,000,000, which 
percent off from the pre- 
vious month but higher than the 


| comparable month a year earlier. 


The state board of equalization 
reported that more than half of 
the gasoline sold in California 
during the month was tax free, 
going into export or representing 
sales of the federal government. 
Gross gasoline tax collections in 
Minnesota during 1951 amounted 
to $45,189,055, an increase of 2.66 
percent over the 1950 total of $44,- 
017,554. Net collections, after re- 
funds for nonhighway use, totaled 
$36,590,518, an increase of 3.47 per- 
cent over the 1950 figure of $35,- 
362,649. 

New York state’s motor vehicle 
revenue is expected to go from $88,- 
650,000 for 1951-52 to $94,350,000 for 


| 1952-53, while the motor fuel reve- 


nue is expected to increase from 
$102,500,000 to $108,000,000. New 
York, however, does not dedicate 
these revenues to highway uses. 





New Passenger Car Registrations, Two States for January, 1952-1951 
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Car registrations by states are | st e ‘ = 2 
released here weekly, as com- <« | + 3 ai =z $ é 
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Dist. of Columbia 52 50 19 108) 316 493 148 Tr 40 199 “86 28 289 93 163 659 16 9 25 | | 26 36 24 47 5 6 1522 
z ‘SI 95 48; 123; 255 521 445 18 126 589; 25 92 768, ‘15! 265 1501 19 13 32 9 8 37 56 38, ‘100 i 12} 2914 
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The following advertised-delivered prices | PLYMOUTH—Concord — 2-dr_ sed., $1,- 
ure based on factory retail prices at the ee e 757.23; bus. cpe., $1,615.52; Suburban, $2,- 
fe Steen, There Incl Current Ceiling Prices on New Cars _ | ite Sao Sc. St 
—— — taxes y- £§ paaes g | i= 788.55. Stan'se: Be *. see * $1, 915.80; 
charges, dealer handlin ie cpe., vedere, $2,216.39; 
charges. They do NOT include transpor- | Windsur Deluxe — 4-dr. sed., $2,726.54; FORD—Mainline 6—4-dr. sed., $1,677.50; | $3; ,626; spt. cpe., $3,828.50; conv., $3,985. | —, ye2 8.37. 
tation charges, state and local taxes or | Newport, $3,054.24; conv., $3,206.6U. Sara- | 2-dr. sed., $1,629; bus. cpe., $1,525.50; | (Mydra-Matle standard on all models. ) TIAC—Chieftain 6—4-dr. sed., $2,- 
optional equipment. | toga—4-dr. sed., $3,217.40; cl. cpe., $3,- | stat. wag.. $2,004 Mainline 8—4-dr. sed..| gERCURY—Customline—4-dr. sed., $2,- 000.95: 2-dr. sed., $1,943.06; stat. wag., 
AUSTIN—A-40—Devon 4-dr. sed.. §$1,-| 189.62; Town & Country wag., $3,922.37; | $1,753.50; '2-ar. sed., $1,704; bus. cpe., 7 - | 231.50; 2-dr. sed., $2,174; cl cpe $2 296: $2,597. ‘24. Chieftain 6 Deluxe—4-dr. sed., 
595; conv., $2,195; Countryman stat. wag., | 8-Pass. sed., $4,167.15. New Yorker—4-dr. | 601; stat. wag., $2,079, Customline 6-pass. stat. wag ’s2 154: 8-pass ‘stat, | $2,104.11; 2-dr. sed. oe 26; conv., $2,- 
$1,865. A- 90-—hardtop, $3,295. (Delivered | sed., $3, 530. 18; Newport, $3,965.99; conv., 4-dr. sed., $1, 769; 2- _ f sed., $1,720.50; 4 wag ‘$2 802. 50 Monterey—4-dr. sed. $2 “ 427.54; stat. wag., ‘$2, 680.9 Chieftain 8 
t U.S. ports | $4,088.59. Imperial—4-dr. sed., $3,837.26; | cpe., $1,730.50. Customline 8—4-dr. sed., | 3i9-' hardtop, $2,430: conv... $2,585°50. |~-4-aF- sed., $2,075.40; 2-dr. sed., $2,- 
BUICK—Special—4-dr. sed., $2,192.92; | Newport, $4,219.22, Crown ‘Imperial — $1,844.50; 2-dr. sed., $1,796; cl. cpe., a. (Mere-O-Matic optional at $189 81 on all 017.63; stat. wag., $2,670.64. Chieftain 
2-dr. sed., $2,133.91; cl. cpe., $2.099.50; | 8-pass. sed., $6,870.54; lim., $6,992.53. | 805.50; stat. wag., $2,248.50. Crestline 8— models.) ‘ Delux -dr. sed., $2,178.58; 2-dr. ag 
bus. cpe., $2,040.48, Special Deluxe—4-dr. | (Fluld-Matic optional at $131.81 on Wind- | Victoria, $2,104; conv., $2,213.50; stat. : $2,121.78; conv., $2,500.48; stat. wag., $2,- 
sed., $2,239.14; 2-dr. sed., $2,181.13; Ri-| $0r, standard on Windsor Deluxe and other | wag., $2,384. (Ford-O-Matic optional at | .NASH—Rambler Super—Suburban, $1,- | 753.52. Catalinas — Deluxe 6, $2,288.60; 
viera, $2,278.95; conv., $2,615.22. Super—| series. Filuid-Torque standard on Crown | $184 on all models.) 885.15. Rambler Custom — Country club| Super Deluxe 6, $2,354.27; Deluxe 8, $2,- 
4-dr. sed.. $2,545.16; Riviera, $2,460.16; | Imperial, optional at $166.51 on all other| HENRY J VAGABOND — Four — 2-dr. | 9¢4., $1,968.25; conv., stat. wag., $1,933.25. | 363.77; Super Deluxe 8, $2,429.32. (Hydra- 
conv., $2,848.38; stat. wag.. $3,272.47. | series except Windsors. Power steering | sed., $1,448.55. Six—2-dr. sed., $1,593.68, | Statesman Deluxe — bus. cpe., $1,841.40. | Matic optional a: 178.35 on all models.) 
Roadmaster—4-dr. sed., $3,177.88; Riviera, | Standard on Crown Imperial, optional at| #UDSON—Pacemaker — 4-dr. sed., $2,- | S*stesman Super—4-dr. sed.. $1,955; 2-dr.| oores—Hiliman Minx — sed., $1,533: 
$3,282.83; conv., $3,428.29; stat, wag., | $198.90 on other series. ) 208 SAT des wen ga wbO1S: ci me’, $3°- | Se4., $1,928.50; cl. cpe., $1,951.80. States- | ony $1,890; stat wag. $1,038, Susbeany: 
$3,948.70. (Dynaflow standard on Road.| C pY—etat. wag., $1,001.64; bus. | 296o4; bun’ con! $2 10277 ‘Wap l4eay, | mam Custom—4-dr. sed... $2,125.45; 2-dr. | Teinoe seq, $2,685; conv, $2,911, Mum. 
master, optional at $192.50 on Special and | coupe, $943.38; Hotshot, so53. 07. Super— | seq. $2,448.33: 2-dr. sed., $2,396.15; cl, | 8° $2,099.05; cl. cpe., $2,122.30. Ambas- ber—Hawk sed., $2,041; Super Snipe sed 
Super. GM _ power steering optional at | 2-dr. sed., $1,032.82; stat. wag., $1,076.77; | cpe.’ ~ $2,448.33; Hollywood, $2,789.68: sador Super—4-dr. sed., $2,330.10; 2-dr $3,369; Pullman lim., $5,110. Rover 75— 
$198.90 on Roadmaster.) conv., $1,035.38; Sports roadster, $1,028.72. | conv., $3,025.78. Commodore Six — 4-dr. | 564, $2,303.65; cl. cpe.. $2,325.85. Ambas- | 504. $2.552; Land-Rover, §2,011. (Deliv. 
CADILLAC—Series 62—4-dr. sed., $3,- DeSOTO—Deluxe—4-dr. sed., $2,336.24; | sed., $2,654.60; cl. cpe., $2,627.91; Holly- | seq $2,474.20; oo $2 ian de Li ered at U. 8. ports. ) 
683.70; cl. epe., $3,587.20; Coupe de Ville, |cl. cpe., $2,323.22; Carry-All sed., $2,- | wood, $2,976.59; conv., $3,223.65. Hornet | Satie’ optional at $16665 on States STUDEBAKER—Champion Custom—4-dr. 
$4,012.97; conv:, $4,162.68. Series 60 Spe- | 573.90; 8-pass. sed., $3,140.31. Custom— |—4-dr. sed., $2,749.18; cl. ‘cpe., $2,722.51; | and $166.95 on Ambassador 1 od is)” | sed., $1,75742; 2-dr. sed., $1,723.85; cl 
cial—4-dr. sed., $4,323.38. Series 75—8-|4-dr. sed., $2,555.15; cl. ecpe., $2,534.10; | Hollywood, ' $3,071.19: conv., $3,318.24. | -— a |epe., $1,751.75. Champion Del -dr 
pass. sed., $5,427.89; Imperial sed., $5,-| Sportsman, $2,890.50; conv., $2,995.71: modore Eight—4-dr. sed., $2,749.18; cl. | _ OLDSMOBILE—Deluxe 88 — 4-dr. sed., | sed., $1,849.30; 2-dr. sed., $1,815.76; cl. 
642.94. (Hydra-Matic standard on 62 and|8-pass. sed., $3,359.38; stat. wag., $3,-|cpe., $2,722.51; Hollywood, | $3,071.19; | $2,311.25; 2-dr. sed., $2,246.23. “super 88 | cpe., $1,843.64. Champion Regal—4-dr. 
60 Special, optional at $199.66 on 75. GM | 187.80; Suburban, $3,728.30. Fire Dome | conv., $3.318.24.. (Hydra-Matic optional at | —4-4r. sed., $2,444.94; | 2-dr. sed., $2,-|sed.. $1,933.48; 2-dr. sed., $1,899.94; cl 
power steering optional at $198.43 on all | Eight—4-dr. sed., $2,741.25; cl. cpe., $2,- | $169.77 on all models.) 378.94; cl. cpe., $2,328.96; Holiday, §2,- | cpe., $1,927.82; Starliner, $2,220.35; conv., 
Hydra-Matic models. ) 719.75; Sportsman, $3,077; conv., $3,181.50;| JAGUAR—XK-120—Super Sports, $4,039; | 955.16; conv., $2,833.12. Classic 98—4-dr. | 52,257.50. Commander Regal—4-dr. sed., 
CHEV ROLET — styleline Special — 4-dr. | stat. wag., $3,374.25. (Tip-Toe Shift stand- | hardtop, $4,065. fat vu—t-ar., $4,170. | Sed., $2,766.81; Holiday, $3,001.11; conv.. | $2,107.01; 2-dr. sed., $2,072.04; cl. cpe., 
sed., $1,674.03; 2-dr. sed., $1,617.11; cl.|ard on Custom, optional at $131.97 on | (Delivered at U.S $3,206.77. (Hydra-Matie optional at $178.35 | $2,101.10. Commander State—4-dr. sed., 
pe., $1,623.77; bus. cpe., $1,532.92. Style-| Deluxe and Fire Dome Eight. Tip-Toe| KAISER VIRGINIAN pa ’ Special — 4-dr, | 0m all models. GM power steering optional | $2,193.05; 2-dr. sed., $2,158.08; cl. cpe., 
line Deluxe—4-dr. sed., $1,764.94; 2-dr. | Shift with Fluid-Torque optional at $298.48 | sed., $2,212.26; 2-dr. sed., $2,159.79; bus. | t $198.90 on Super 88 and 98.) $2,187.14; Starliner, 2,487.52; conv., §2,- 
sed., $1,710.96; cl. cpe., $1,729.94; Bel-Air, | on Fire Dome Eight.) cpe., $1,991.89; 2-dr. Traveler $2,264.72; PACKARD — 200 — 4-dr. sed., $2,528; | 531.01. State Land Cruiser—4-dr.' sed., 
$2,010.16; conv., $2,132.30; stat. wag., $2,- DODGE — Wayfarer — 2-dr. sed., $2,- | 4-dr. Traveler, $2,317.21. Deluxe — 4-dr. | 2-dr. sed., $2,475. 200 Deluxe—4-dr. sed., | $2,349.33. (Automatic optional at $231. 24 
301.67. Fleetline Deluxe—2-dr. sed., $1,- | 037.50; bus. cpe., $1,890.36. Meadowbrook | sed., $2,327.70; 2-dr. sed., $2,275.23; cl. | $2,675; 2-dr. sed., $2,622. 250—Mayfair, | on Champions and $243.08 on Commanders 
710.96. (Powerglide optional at $178.35 on | —4-dr. sed., $2,166.32. Coronet—4-dr. sed., |cpe.. $2,296.22: 2-dr. Traveler, $2,380.17: $3,293; conv., $3,450. 300—4-dr. sed., $3,- | and Land Cruiser.) 
Deluxe models. ) $2,258.24; cl. cpe., $2,242.42 Diplomat, 4-dr. Traveler, $2,432.63. (Hydra-Matic | 094. 400 — 4-dr. sed., $3,767. WILLYS-OVERLAND—Aero—Lark 2-dr 
CHRYSLER—Windsor—4-dr. sed.. $2,- | $2,602.72; conv., $2,696.88; Sierra, optional at $162.30 on all models.) (Ultramatie standard on 400, optional at | sed., $1,731.30; Wing 2-dr. sed., $1,988.96; 
499.91: cl. epe.. $2.476.79; Town & Country | 905.74. (Gyro-Matie optional at $102.61 on LINC — Cosmopolitan — 4-dr. oe, $189 on other models. Easamatie opti Ace 2-dr. sed., $2,073.97. Four—stat wag., 
wag., $3,197.84; 8-pass. sed., $3,337.66. | all models.) $3,483; spt. cpe., $3, 587. Capri—4-dr. at $39.45 on all models.) $1.783.30. Siz—stat. wag., $1,866.14. 
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Lawsuits Affecting Dealers .. . 





PA | 


| Home-Front Alert 


Truck-Trailer Units Carry 
Civil Defense Message 






° * 4 * » > - 
Court Decisions ey fe} | CINCINNATI—Three flying 
iia 4 - ae (squadrons of 30 truck-trailers are 
Bs, |traveling from city to city to alert 
Bg. |the nation to the need for a strong 
Ew | civil defense system. 


instalments were due was left 


blank. 


By Leo T. Parker 


Attorney at Law 


| URING 1951 the higher courts 

rendered many outstanding de- 
cisions involving automobile deal- 
ers, finance companies, etc. We 
shall briefly review these important 
and outstanding decisions. Many 
of the hereinafter decisions are 
briefly explained, but readers who 
desire details of any specific law- | 
suit may refer to the citation and 


The counsel for the finance com- 
pany argued that it was understood 
that the payments would be made 
on the 29th day of each month. 
Nevertheless, the higher court held 
the conditional contract invalid and 


the finance company could not re- L > 
possess the automobile. The court / p i. ee 
said: ; F gt iw’, & 


“The sole question for determi- 





at 


The vehicles carry exhibits to il- 
lustrate the dangers which might 
threaten America in event of allout 
war. 

Developed jointly by the Federal 
|Civil Defense Administration and 
|the Valley Forge Foundation, the 
“Alert America” convoys are 
manned largely by unpaid part- 
|time volunteer workers from local 


Kansas City Ford Showing at Macy's— 
| One of the promotions carried on by the Ford dealers of greater Kansas City was | civil defense organizations in cities 
arranging for Macy's there to display the 1952 Ford in its main window. The display, |Where the exhibits are shown. 

The convoys will go into all the 
48 states and visit more than 70 


read the complete decision in any |nation is whether the contract of 
good library. conditional sale was legally exe- 

Unless a conditional contract of | cuted. The statute is not ambiguous. | | 
sale complies with the law in |It provides unequivocally that all, |in a Valentine setting, lasted from Feb. 1 through Feb. 12. It was estimated that 90 | 
every respect, it is invalid. Of | not some, of the conditions shall | percent of the people who entered the downtown area saw the Customline convertible. 








course, so long as the ghee be expressed in writing. Try as it ‘ — ———~| cities in the next six to nine 
of an automobile makes agreed | may, the plaintiff (finance com-|_,. |. ida ls. wires that fficial of a cor- |Months, according to the founda- 
payments the holder of the con- | pany) cannot escape from the stub- | ©T § signature Uis appeared: “ie poration eustity the acknowledg- | tion. 


certificate of acknowledgment | 


born fact that the contract does not 


|incorporate the complete terms to 
which the parties agreed.” 
* * * 


tract will suffer no financial 
loss. However, when making, ex- 
ecuting and signing conditional 
contracts of sale sellers should 
be certain to follow the law, in | ie nd 

anticipation of future lawsuits. N eeds Certif ication 


states: ‘Personally appeared Wind-| ment or oath. a le * 

| ham Motor Sales, Ine. (seller) and| “Since a corporation can act only Bedford Opens Garage 
Emile W. Jacques (purchaser) sign-| through its agents, the certifica-~| Bedford Motors has opened a new 
ers and sealers of the foregoing|tion that Windham Motor Sales, |garage at Terrace, B. C. The es- 


|instrument and acknowledge the /Inc., ‘personally appeared’ adds /|tablishment is owned by Art Bed- 


: | LSO, this court held the con-|same.. . to be their free act and | nothing and means nothing. It fol-|ford, formerly of Oliver Garage. 
Hospital National Bank ot oa | tract invalid because at the end | deed.’” lows that the certificate is insuf-|There is a sales office, parts room, 
dence v. Larson. 79 Atl. (2d) 182,| 0f the contract, just below the buy- | In other words, the law re- | ficient.” _ |two service bays and showroom. 





the testimony showed the following 
facts: 

The Windham Motor Co. sold a 
Lincoln automobile to one Jacques 
under a contract of conditional 
sale. The motor company subse- 
quently assigned its interest in the 
contract to a finance company. La- 
ter a creditor of Jacques attached 
the automobile. Then the finance 
company filed suit to obtain posses- 
sion of the automobile from 
Jacques’ creditor. 

During the trial the latter claimed 
that the finance company’s con- 
ditional contract was void because 
it did not comply with the usual 
law which requires that all con- 
tracts for the sale of personal prop- 
erty be in writing and describe the 
property and “all conditions” of 
such sale. 


REFINISH RIGH 


‘7MOBIL-DRY”’ TRAVELING OVEN! 


* * * 


Court Voids Contract 


HE terms of the conditional con- 

tract read: “. for a cash 
price of $3,680, plus finance charge 
of $440.16 making a total time price 
of $4,120.16, which the buyer agrees 
to pay to the seller or seller’s as- | 
signee in manner following: . .. a} 
total down payment of $1,282 on or | 
before delivery leaving a deferred 
balance of $2,838.15, payable in 24 
equal monthly instalments of $118.26 
each . . . the first instalment to be 
paid on July 29, 1949, and the re- 
maining instalments to be paid on 
or before the day of each and 
every month thereafter until this | 
contract is paid in full.” 

Jacques’ creditor claimed that 
the contract was void because the 
day of the month upon which the 


Use of Rubber 
In Year Drops 
3.47 Percent 


NEW YORK.—New rubber con- 
sumption during 1951 amounted to 
1,214,959 long tons, 3.47 percent 
lower than the 1,258,557 long tons 
consumed during 1950, according to 
the Rubber Mfgrs. Assn. 

With government restrictions con- 
tinuing during 1951, natural rubber 
consumed amounted to 454,271 long 
tons, a decline of 36.93 percent from 
the 720,268 long tons consumed dur- 
ing 1950, while the consumption of | 
synthetic rubbers increased 41.32 | 
percent to 760,688 long tons from | 
538,289 long tons used during the | 
previous period. 

Consumption of reclaimed rubber | 
during the year was estimated at | 
347,042 long tons, 14.26 percent | 
above the previous years’ usage of | 
303,733 long tons. 

Consumption of new rubber last | 
December amounted to 95,341 long | 
tons, 5.44 percent below Novem- | 
ber’s 100,823 long tons. Natural rub- | 
ber consumed during the month was | 
33,393 long tons, as compared with 
35,156 long tons during the previous | 
month, or a decline of 5.02 percent. | 

Consumption of synthetic rubbers | 
was down 5.66 percent to 61,948 long 
tons against 65,667 long tons used | 











No more “half-baked” complaints, bill adjust- 
ments, costly rework. “MOBIL-DRY” refinishes right 
the first time, builds paint shop profits and your reputa- 

tion for a consistently high quality, prompt, refinishing service. 
“MOBIL-DRY” eliminates “hot spots” using the famous Fostoria 
“Evenray” gold-plated reflectors for even heat distribution over the entire car, 
including front and rear. The exclusive ‘‘Flexmatic Brain” control 








gives you both automatic reversing and cut-off, accurate speed control, 
easily adjustable length of travel, and an automatic timer. Approved by 
Underwriters’ Laboratories, Inc., “MOBIL-DRY” requires only a 
modest investment, operates economically, saves space. 

For more details, fill out and mail coupon today. 
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BE SURE TO SEE DURABAKE INFRA-RED UNITS IN BOOTH 


360 & 361, PACIFIC AUTOMOTIVE SHOW, 


CRA-Re LOS ANGELES, FEB. 28—MAR. 2 
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Production Ovens 











Dept. 21 
FOSTORIA PRESSED STEEL CORPORATION 
FOSTORIA, OHIO 
CJ Pleose send me your latest brochure on Duraboke Infra-Red 
Refinishing Units. 











during November. For the month of | Nome 

December, reclaimed rubber con-| Firm Nome 

sumption was estimated at 22,472| acs sinh 
ree ress. 





long tons, a decline of 10.12 percent | 
from November’s consumption of | 
5,002 long tons. I 


FOSTORIA PRESSED STEEL CORPORATION 


FOSTORIA, OHIO 


City State 
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Ford Region's Top Salesman for '51— 
Williard E. Frey (center), salesman for Hamco Motors, Inc. (Ford), Cincinnati, o| By New Jersey Proposal 


consistent high point salesman in the central region, has been awarded permanent 
possession of the traveling trophy for 1951. From left to right are Paul Wessendorf, 
president of Hamco; Frey, and W. W. Cumming, district sales manager. 


| 
| license tags under a bill introduced 
° ° in the Mississippi legislature. 
Iss. 
Pare a ptr taxes ot Under the bill such taxes would 
motor vehicles would be made a/| be assessed in August and be made 
prerequisite to the issuance of | payable before Nov. 1. 


Tax Proof for Issuing 


|the driver’s license, or vehicle reg- 
|istration, or both, will be suspend- 


| 
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| In the Hopper 








The South Carolina general as- 
sembly has enacted a stiff finan- 
cial responsibility act, which now 
goes to Gov. James F. Byrnes for 
signature. 

The new act makes it almost 
mandatory to carry liability insur- 
ance. Either put up or quit driv- 
ing, the act tells drivers and own- 


ers who are involved in accidents 


in which damage exceeds $50. 
If the estimate is more than $50, 


not more than $200 or imprison- 
ment for not more than 60 days 
for each subsequent offense. 


* * * 


‘Baby Truman’ Group Draws 


| Opposition in Mass. 


Opposing creation of a 
Truman committee” 
setts, William F. Callahan, public 
works commissioner, told legisla- 
tors of a committee on state ad- 


ministration that his department 


ed within 60 days, according to the |“already is in the greatest maze of 


measure. 
* * * 


Sunday Sales Ban Sought 


Uniform closing of used-car 
lots on Sundays would be required 
under terms of a bill introduced 
in the New Jersey legislature. 

The proposed legislation pre- 
scribes that any one violating the 
act shall be subjected to a fine 


| not exceeding $100 or not more 


than 30 days’ imprisonment for 
the first offense and a fine of 


|red tape, 





and its work is checked 
by a dozen or more state and Fed- 


|eral agencies, 


Sen. Philip A. Graham, sponsor 
of the watchdog committee, which 
would keep legislators informed on 
the progress of the state’s multi- 
million dollar highway program, 
said there is a definite need for 
such a bureau to keep lawmakers 
abreast of the efforts of the depart- 
ment of public works. He suggested 
the creation of an 11-man legisla- 
tive group similar to the Congres- 
sional committee President Tru- 











For fast, low-cost jobs on trade-ins and trucks 
use tough yet beautiful Du Pont DULUX* Enamel 


There’s real profit in refinishing used cars, customer cars and trucks 
with Du Pont DULUX. Because DULUX gives such a gleaming 
gloss right at the start, there’s no need for time-consuming rubbing 


and polishing. This adds up to lower costs. 


And DULUX lasts! It resists stains, weath- 
ering and rough use. That’s why truck owners 
prefer it for long-term economy, and car 
dealers know it helps them get a better price 
on trade-ins. So for all-round customer satis- 
faction use Du Pont DULUX for over-ail 
refinishing. 

E. I. du Pont de Nemours & Co. (Inc.), 
Wilmington 98, Delaware. 


*REG. U. S. PAT. OFF. 
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93-1863-R 





RE 


DuPont ° 
Refinishing 


Materials 


S$. PaT. OFF 


BETTER THINGS FOR BETTER LIVING 


. »» THROUGH CHEMISTRY 


man headed during the war in con- 


| Sidering war contracts. 
. . > 


Massachusetts House Kills 
| Flat-Rate Insurance Bill 


| By a vote of 145 to 73, the Massa- 
chusetts house of representatives 
|has defeated a bill to establish a 
flat rate for compulsory automo- 
for Massachusetts 
car owners and wipe out the pres- 
“baby/ent rating system to fix charges 
in Massachu-| for each city and town in the state. 


bile insurance 


| 


* * * 
| Colorado Governor Gets 


| Higher Title Fee Bill 

A bill increasing the motor ve- 
hicle title registration fee from 
$1 to $1.50 has been given final 
passage by the Colorado legisla- 
ture and sent to the governor for 
signature. 

a * 


N. J. Proposal Would Make 
Turn Signals Mandatory 


Jersey legislature. 


state motor vehicle division. 
a ca + 


Billboard Curb in N. Y. 

A bill to give the state thruway 
authority power to restrict bill- 
boards along its cross-state high- 
way has been approved by the New 
York assembly ways and means 
committee. It would prohibit the 
erection of billboards or similar ad- 


|vertising devices within 500 feet of 
|the thruway, except by written per- 


mission of the thruway authority. 
. * * 


Income Tax Becomes 


Permanent in Kentucky 


An administration bill to make 
permanent “temporary” state in- 
come tax increases approved two 
years ago has been given final 
passage by the Kentucky legisla- 
ture and sent to Gov. Wetherby for 
signature. 


The higher tax rate is 6 percent 
on personal taxable income of 
$8,000 or more, instead of 5 percent. 
Tax credit allowed is lowered from 
$50 to $20 for single persons. The 
rate on corporate income is 4%: 
percent instead of 4 percent. 

* * 7” 
Driver Responsibility OK’d 
By Mississippi Senate 

A stringent motorists’ financial 
responsibility act has been passed 
by the Mississippi senate and 
sent to the house. Patterned after 
the model act now in effect in 
25 of the 44 states which have 
financial responsibility laws, the 
Mississippi bill would require 
motorists involved in accidents 
causing personal injuries or prop- 
erty damage in excess of $50 to 
demonstrate their ability, through 
insurance or otherwise, to settle 
financial damages arising from 
the accident. 

The measure would require 
coverage up to $5,000 for injury 
or death of One person, or $10,- 
000 for two or more in any one 
accident, and property damage 
up to $5,000. Persons involved in 
accidents unable to show proof 
of financial responsibility to 
those limits would lose their 
driver’s license and automobile 
registration for one year. 

Besides liability insurance poli- 
cies, persons could demonstrate 
their financial responsibility by 
posting a surety bond, by meet- 
ing requirements as a _ self-in- 
surer, or by posting cash equiva- 
lent to the amounts set out in 
the bill. 


* * * 





Screening of Repairmen 
|Asked in Massachusetts 

| A bill to set up a board of stat 
|examiners of automobile repairme: 
| has been filed in the Massachusett 
| legislature. 

| It calls for an examination o:! 
| applicants regarding their fitness t« 
|perform duties as a licensed auto- 


mobile repairman. When declared 


|fit to repair autos, the applican 
|will qualify as a repairman b; 
either four years of schooling o 
two or more years of actual ex 
perience. 


A bill to require directional sig- 
nals as standard equipment on au- 
tomobiles manufactured after Jan. 
1 has been introduced in the New 
It would pro- 
vide that signals must be of a type 
approved by the director of the 





a 


©) 





Q 
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Lull Besets Business 


Transport Forum Told Situation One of ‘Caution’ ; 


Price ‘Uneasiness 

WASHINGTON. A national 
transportation forum held here by} 
the U. S. Chamber of Commerce 
heard one of the country’s leading 


economists picture the current} 
business situation as one of cau-}| 
tion. 

Martin R. Gainsbrugh, chief 


economist of the National Indus- 
trial conference board, told the 
forum that the business outlook 
for this year is brightening, “but 
not as much as expected.” 

“There are no signs as yet,” he 
said, “that business is building up 
the kind of momentum needed to 
carry it to the high levels, which 
only a month or so ago seemed to 
be reasonable expectations for the 
middle of 1952. An unheralded note 
is the new weakness in prices, de- 
spite the overall stability of busi- 
ness. 

“It is noteworthy that this new 
conservatism about 1952 business 
activity was little affected by the 


president’s budget message. The 
big public spending figure had 
been generally discounted in ad- 


vance. It was offset by calmer 
news, like the lower peak and 
longer plateau in defense produc- 
tion. 

“The present non-inflationary at- 
mosphere is reflected in very cau- 
tious inventory policy at all levels. 
Price uneasiness and exasperation 
continue to forestall any renewal of 
active inventory demand. 

“In the absence of inventory 
demand it is difficult to visualize 
any rapid change in the rate of 
business activity.” 

Finley J. Iseman, transportation 





| Parts Makers 
Press OPS for 
Price Relief 


WASHINGTON. Automotive 
original equipment manufacturers 
are worried about the effect on 
their costs, should their steel sup- 
pliers boost prices, and have asked 
OPS to remove their industry from 
CPR 30. 

The industry’s advisory commit- 
tee emphasized the further need for 
special provisions to cover  in- 
creased costs as such increases be- 
come necessary through the use of 
warehouse steel. 

Further, it recommended that | 
OPS take into account additional | 
costs to which the industry is sub- 
jected through engineering changes 
and lowered volume of automobile 
production. 

The committee represents 250 in- 
dependent parts manufacturers do- 
ing an annual volume of more than 
$4 billion. 

The committee proposed a regu- 
lation which would use as ceiling 
the prices already established by 
the filing of Forms 8 and 100. 

Under Form 100 filings, OPS ex- 
plained, ceiling prices would reflect 
increased or decreased overhead 
costs, when such filings are in ac- 
cordance with the standards out- 
lined under provisions of CPR 30, 
Supplementary Raguiation 4. 


Cleveland Graphite Maps 


Sales Plans at Parley 


CLEVELAND.—The annual sales 
meeting of the Replacement Sales 
division of Cleveland Graphite 
Bronze Co. was held here recently 
and attended by field sales repre- 
sentatives from all NAPA territo- | 
ries and sales executives of the| 
original equipment and replacement | 
sales divisions. 

Sales plans for 1952 were out-| 
lined by R. Z, Oswald, vice- presi- | 
dent of replacement sales, and A. | 
M. Currier jr., general sales man- | 
ager. 

The 10-day meeting was the long- | 
est ever held vid the division. 





Valley’s Shop C iaiiiied | 
Valley Motors, Inc. (Nash), Chat- 
tanooga, Tenn., has completed con- | 
struction of a prefabricated steel 
and aluminum building at 20th and 
Cowart Sts. for occupancy by the 
firm’s shop and service department. 
It contains 12,000 square feet of | 
floor space. 


| specialist 


” Also Held Factor 


for 
Pierce, Fenner 
he viewed the 


Merrill, Lynch, 
and Beane, said that 
transportation pic- 


ture in the next few years with 
conservatism rather than _ opti- 
|mism. He predicted that defense 


|production would enable railroads 
this year to increase 1951 levels. 

He saw no signs of a leveling 
off in growth of the trucking in- 
dustry. For the airlines, he predict- 
ed a 15 to 20 percent growth in 
gross revenue, which would add lit- 
tle, however, to net profits, he 
said. 

Richard L. Bowditch, a cham- 
ber vice-president, said a definite 


|turn on capital investment.” 


|souri 





eral regulation and encroaching 
federal control of transportation. 

Charles L. Dearing, of the 
Brookings Institution, said: 

“If management is to retain any 
of the essential functions of busi- 
ness control, it must be permitted 
to exercise its own judgment as to 


how far rates can be raised with- 
out driving traffic away. 

“In making these decisions, man- 
agement, of course, would be cir- 


cumscribed by prohibitions against 
undue discrimination and against} 
exacting an exorbitant rate of re-| 





Missouri-lowa Truck Pact 
JEFFERSON CITY, Mo.—A re- 
ciprocity agreement on common 
and contract carriers between Mis- | “10-Point Select Dealer” 
and Iowa became effective 2 ne 
Feb. 1, according to U. G. Lewellen, service, facilities and management. 
manager, Missouri Bus and Truck | John Shay, Nash district manager; G. E. Fogg, assistant Denver zone manager; Sei- 


Nash Select Award to Seifert— 
Harry Seifert, owner of Alliance Nash Co., Neb., 


bronze plaque in recognition of outstanding customer 


Alliance, recently received the 
Nash 


Shown during the presentation are, left to right, 


Assn. 


line must be drawn between fed-— 





tert, and Mrs. Seifert. 


‘CAR, WASHES INCREASED 100%: 








MR. AUTOMOBILE DEALER: 

You, too, can turn your wash bay head- 
aches into wash bay profits with this 
automatic shop equipment. 


SPECIFICATIONS: 

All steel welded construction * ball bearing 
wheels * 50 spray nozzles * certified pres- 
sure tank * 2 high pressure water hoses * 2 
high pressure water guns for wheels and under 
fenders * 2 air guns for interior cleaning * 23- 
foot track * height overall, Ad * width over- 
all, 93” © Prices and comp specificati 
on request. 

















Washmobile Corp. of N. J. 


Washmobile Corp. of Chicago 
276 Halsey - > 


2350 West 58th St 


Newark 2, N. Chicago 36, III. 

Washmobile Udall Co. Central States Washmobile Co. 
2161 Shattuck Ave. 700 South 12th St. 
Berkeley 4, Calif. Springfeld, tt 


Washmobile of Cotorado Kentucky Washmobile Co 
P.O Box 1383 1817 S. Third St. 
Denver |, Colo Louisville, Ky 

Washmobile Corp of Florida Washmobile Sales Corp 

1034 N.W 23rd St 2300 Washington St. 

Miami 37, Florida Newton Lower Falls 62, Mass. 











f 
pansies PT EARLE a 
Mi AGREE veosip PRE? S TAK! at 


yrniv2 LAKueal: 


“,.. after using two WASH- 
MOBILE units for eight 


months... 






“our customers are better 
satisfied with improved 
quality of our work... 


“car-washing time greatly 
reduced... 


“no longer a drudgery job 


to our personnel .. . 


“water and detergent costs 
greatly reduced, despite in- 
crease in wash jobs... 


“now we can offer clean 
used cars, improving sales 
appeal... 


“car washes increased 


100%”. 


WASHMOBILE SAVES TIME, SPACE, BUILDS BUSINESS 


Now one man can do 20 to 30 cars a day in the same floor space. Washmobile fits 
your present wash bay with no structural changes. Washmobile steps up service 
sales—more repair orders, and greater customer labor sales per repair order. 



















Washmobile Div. of Acme Equip., Inc. 
Central Trust Building 


Federal Washmobile Corp. 
225 Lafayette St. y 


Washmobile Div. of Ace Dist., Inc 
1030 Tenny Ave 










Dearborn, Mich New York 12, Altoona, Pa. 
Schoeller Sales Co Western Washmobile Co Washmobile Co. of Eastern Texas 
1163 Edmund Ave. 2801 Van Buren St. 3916 Fannin Street 


Houston |, Texas 
Merkle Sales Co., Manufacturer’s Rep. 
4969 North Newhall St. 
Milwaukee it, Wis. 
Washmobile- McGee Co. 
1704 17th St. N. Ww 
Washington, D. C. 


Amarillo, Texas 


Ken Garff Company 
State at Fifth St 
Salt Lake City, Utah 


Washmobile Service 
P 


St. Paul 4, Minn. 


Siggins Company 
704 Broadway 
Kansas City 6, Mo 


Southern Washmobile Corp. 
2412 2nd Avenue, North 
Birmingham, Ala. 








Santa Barbara, Calif. 











24 | om AUTOMOTIVE NEWS. FEBRUARY 25, 1952 





' . 
| pointed fleet sales manager. 
| Other appointments include E. T. 


Auto Personnel 











|Cirino as field manager, assigned 
| to the Connecticut area; A. L. Deg- 
elman, parts and accessories repre- 


Robert S. Ingersoll, president of 


| e088 
jthe Ingersoll products division of 
Borg-Warner Corp., Chicago, has 
jannounced the appointment of 


|Thur Schmidt as director of re- 
|search and development for the 
division. 

Having been engaged in research 
activities since 1937, Schmidt will 
devote his efforts to developing 
new manufacturing processes, as 
| well as new products and markets. 

* 


* * 


Ford Realigns Sales Staff 


| ’ J . 

\In New York District 

Friends at the NADA Convention— sat tn Ponte Hew Yok thean 
liaise ; ments in Ford’s New York district 
njoying a few minutes relaxation at the NADA convention in New York, are, left | sales organization, have been an- 

2 agg Jeff Townsend, Studebaker dealer in San Diego, Calif.; Paul Davis, general| nounced by John F. Connors jr., 

sales manager of Studebaker; Mrs. Townsend, and Herb Beyea, Hearst newspaper| New York district sales manager. 





executive. |There are some 260 direct and as-| 


sociate Ford dealers in the area. sentative, and H. 


Robert J. Copp has been named 
assistant district sales manager, 
line, and Frank J. Schaffeld named 


M. Cashmore, 


fleet sales representative 
: *« * 


Murphy Heads Dealer Sales 


assistant district sales manager,|For General in Chicago 
staff. Copp, previously an assistant Robert B. Murphy, has _ been 


district manager, will coordinate all|named car dealer 


sales manager 


field activities and Schaffeld, previ-|of the Chicago branch of Gen- 


ously special field manager, will be}e ral Tire and 
responsible for departmental activi-| Rubber Co., J. E. 
ties. P. A. Brescia and C. F. Green| Powers, trade 
have been named special field man-|sales mana ger 
agers. | announced. 


R. H. Duflon, previously a field Murphy has 


manager covering New s field | neon with Gener- 
zones, has been appointed new and|@! Since 1933, 
used-car manager; A, C. Dencker,| When he joined 
previously fleet sales manager, has| the service sales 
been named truck sales manager, | Staff of the Chi- 
and R. J. Tilton, formerly a fleet |®#80 branch. In 


sales representatives, has been ap- |1937 he was pro- 
ai |moted to terri- 








R. B. Murphy 


THE INDUSTRY'S FINEST 
POWER BRAKING SYSTEMS 


StH 





IN THEIR FIELDS! 


In any field of endeavor, consistently good performance is the 
only road to success. And that is precisely why Bendix* 
Hydrovac* and Bendix Air-Pak are the recognized leaders in 
the power braking field. More than two and a half million 
installations and billions of miles of service have proven 
Hydrovac the unchallenged leader in the field of vacuum- 
hydraulic braking. ; 

Air-Pak, similar in design and principle to the Hydrovac, has 
by its outstanding performance established itself as the 
industry's foremost air-hydraulic power brake unit. 


Products of twenty-five years of practical braking experience, 
these outstanding power braking systems offer faster, more 
positive and better controlled braking. And in both the vacuum 
and air actuated units, brakes can be applied instantly by 
foot power alone—a constant safety factor of importance. 


Regardless of size of vehicle or whether the preference is for 


vacuum or air actuated brake, for consistently good perform- 
ance, it pays to specify Bendix Hydrovac or Bendix Air-Pak— 


the industry's Finest Power Braking Systems. REG. U. 5. PAT. OFF. 
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tory sales manager, a post held 
until his present advancement 
Prior to joining General, Murphy 
was with a hospital supply com- 
|pany in Chicago. 

+ * 


7 
Veighbors Appointed 
Charles Neighbors has been 
named manager of the new branch 
offices of the Universal C.I.T. 
Credit Corp. at Tyler, Tex. Sim 
Williams has been named district 
|manager of the area. 
* * * 





National Motor Bearing Cites 
| Kellogg, Shaw for Sales 


| National Motor Bearing Co., Inc., 
|Redwood City, Calif., has awarded 
|Walter Kellogg a sterling silver 
| bowl which designates him “sales- 
|man of the year” in the company’s 
lreplacement division and Andrew 
|Shaw a bronze plaque for selling 
ithe largest volume of oil seals to 
lthe replacement market. 
| The presentation was made by 
|Park Wray jr., NMB’s replacement 
|sales manager at a meeting of com- 
|pany salesmen from throughout the 
|country held in Redwood City. 
* * * 
‘OPS Aide Accepts Post 
|With K-F in Ohio 
William H. Moore, Toledo, has 

resigned as Toledo district auto- 

motive business analyst for OPS 

to join Kaiser-Frazer Corp. as 
| sales representative for 19 north- 
| eastern Ohio counties. 

He served 17 years in the auto- 
motive field before joining OPS 
last June. He worked with his 
father, a Ford dealer in Bliss- 
field, Mich., before accepting a 
position with the DeVilbiss Co. 

Lf * * 


Keefler Appointed 
Maj.-Gen. R. H. Keefler has been 
appointed a director of the Ca- 
nadian Good Roads Assn. 


Terry Given Promotion 


At American Brakeblok 

M. B. Terry has been appointed 
executive vice-president of Amer- 
ican Brakeblok division, American 
|Brake Shoe Co. He was formerly 
sales vice-president for the division 
which manufactures automotive 
land aircraft brake lining and in- 
dustrial friction materials. 

Terry joined American Brake- 
blok in 1943. He became general 
sales manager in 1948 and was ap- 
|pointed vice-president in 1949. 

2 * * 


Detroit Harvester Names 


Morse to Executive Post 

Bruce Morse, recently named to 
a special panel of the Wage Sta- 
bilization Board as an _ industry 
member, has been appointed direc- 
tor of industrial relations for De- 
| troit Harvester Co. 

The appointment was announced 
|\by J. Thomas Smith, president 
Morse has been director of per- 
sonnel of the Square D Co., which 
he joined 15 years ago. 

ca ~ 


Inland Promotes Tearney 
Inland Steel Co., Chicago, has an- 
nounced the appointment of Or- 
lville B. Tearney as manager of 
| credits and corporate insurance 
|He was previously assistant man- 
jager. Sherman Hoyt succeeded him 

jin that position. 
* * * 


General Tire Names 


3 Territory Heads 
R. L. Countryman, midwest divi- 
|sion manager of General Tire and 
(Continued on Page 25, Col. 1) 
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resentatives for its engine bearings | 
has been announced by Detroit | 
Aluminum & Brass Corp., maker of | 


25 


ithe company since 1928, and served 
first as district manager in Kansas 


Auto Personnel 








‘Continued from Page 24) 


Rubber Co., has announced the ad- 
dition of three new territory man- 
agers to operate out of the com- 
pany’s Chicago branch office. The 
men are Paul A. Warme, George 
R. Hench and Frank Shea. 
Warme has been tire, battery and 
accessory supervisor with Standard 
Oil Co. of Indiana .in the Chicago 
area. Hench was formerly asso- 
ciated with Consolidated Vultee 


Aircraft Co. Shea was a wholesale | 


representative of Mack Motor 


Truck Co. 


* . . 


Universal CIT Promotes 


Two to Managerships 

Gordon S. Hulgan has been 
named branch manager of the new 
Universal C.I.T. Credit Corp. office 
at Baytown, Tex., 
nounced by the organization. 

In addition, A. C. White, in 
charge of the Boston division, an- 
nounced that John F, Mallon has 
been advanced to district manager 
for Universal’s 
chester, N. H. 

oa + " 
UcGinty to Head Sales 
Of Southern’s Fabrics 

Wiley P. McGinty has been ap-| 
pointed sales manager of the fiber} 
fabrics division of Southern Mills, | 
Inc., Atlanta, it was announced by 
William D. Ellis, president. 

McGinty succeeds W. Linton! 
Howard, who retired. McGinty, who} 
is also sales manager of the textile | 
division, will be assisted by Jack | 
Skelton. 


* x * 


French Named to Head 
Ford Defense Products 


John S. French has been pro- 
moted to director of the office of 
defense products, Ford Motor Co., 
it has been announced by Ernest 
R. Breech, executive vice-president. 

French succeeds’ Richard E. 
Krafve who recently was named 
executive assistant to the general 
manager and the operations man- 
ager of the Lincoln-Mercury divi- 
sion. French was assistant director | 
of the office of defense products | 
before his promotion. 

vs 


Shull Named Daggett’s Aide 


At Gould-National Batteries 


A. H. Daggett, president of 
Gould-National Batteries, Ine., 
St. Paul, announces the appoint- 
ment of Willard C. Shull as spe- 
cial assistant to the president. 

Shull came to Gould-National 
from Northwest Airlines in 1937. 
Starting in sales he became man- 
ager of national account sales in 
1943. He was made assistant gen- 
eral sales manager of brand sales 
in 1949, which position he left to 


assume his new duties. 
* * * 


N. C. Truck Manager Heads 


State Civil Defense 


J. T. Outlaw, executive secretary 
of the North Carolina Motor Carri- 
ers’ Assn., has been named Ccirector 
of the state’s civil defense program. 

Outlaw has pledged the allout 
support of the NCMCA in the civil 
defense movement. He estimated 
that the trucking industry in the 
state has 200,000 trucks. 

* * * 


Biggs Elected Vice-President 
Of American Brake Shoe 


Fred P. Biggs has been elected a 
vice-president of American Brake 
Shoe Co., according to William B. 
Given jr., chairman of the board. 
Biggs is also president of the com- 
pany’s Brake Shoe and Castings 
division. 

Biggs has served in several sales 
positions since he joined the com- 
pany in 1916. He was named sales 
vice-president for both Brake Shoe 
and Castings and Southern Wheel 
divisions in 1944, becoming presi- 
lent of Brake Shoe and Castings 
in 1950. 


* * * 

3 Promotions Announced 
By Howard Zink Corp. 
_ H. E. Zink, president of Howard 
Zink Corp., auto seat cover firm at 
Fremont, O., has announced three | 
Promotions for members of the 
divisions. 

Dale E. Zink, manager of the 
Long Beach (Calif.) division, has 


it has been an-| 





office at Man- | 
| - 


|been elected to the board of direc- 
tors. William B. Gavitt has been 
{named manager of the Passaic 
|\(N. J.) division. B. F. Zietko, as- 
|sistant superintendent at Passaic, 
has been named production super- 
intendent. 
* + 


Reeves Appoints Dunn 


To Represent Fabric Unit 

John M. Reeves, president of 
|Reeves Bros., Inc., 54 Worth St., 
|New York 13, has announced that 
Thomas L. Dunn has been ap- 
| pointed to represent the company 
|in the automotive industry. 

Dunn is president of Dunn Textile 
i\Co. of Detroit. He will represent 
| Reeves’ synthetic fabrics division, 
|which specializes in spinning and 
| weaving of acetate, rayon blends 
'and other fabrics. 
| - . * 


Detroit Aluminum & Brass 
Names 2 Midwest Reps 


Appointment of two factory rep- 


Michigan Hi-Therm engine bear- 
ings. ’ 


Joseph E. O’Hern will represent | 
the company in Illinois, Wisconsin, | 
northwestern Indiana and the up-| 
per peninsula of Michigan. W. C.| 
dis- | 


[Schonberg & Associates will 
tribute the company’s product in 
Minnesota, Iowa, North and South 
Dakota. 


* * * 


O’Connor Named 


Richard J. O’Connor has been ap- 
| pointed a sales representative for 


|the Midwest industrial sales force 8 


lof Yale & Towne Mfg. Co., it is 
;announced here by William H. 
| Holding, industrial sales manager 
of the firm’s Stamford division. 

* * * 


Toledo Steel Products 


Realigns Executives 

Howard K. Lang has been ap- 
pointed assistant manager of To- 
ledo Steel Products Co., a division 
of Thompson Products, Inc. Hubert 
S. Riley has been promoted to sales 
| manager. 
| Lang served as general sales 
|manager for Toledo Steel Products 








City. 
| In other sales department 
jchanges George Poe was named 
jassistant to the general sales man- 
jager, J. D. Bartholomew, formerly 
jeastern New York representative, 
/has been moved to Toledo as head 
jof the firm’s Toledo-bilt engine 
| program, and Lorne Nedvidek, 
Pittsburgh representative, has been 
moved to Toledo as truck and bus 
fleet sales manager. 

* * * 

Kohl Elected Chairman 
|Of Mich. Highway Group 

John C. Kohl, director of motor 
vehicle fleet supervisor training 
courses and professor of highway 
engineering at the University of 
Products Corp., Bridgeport, Conn., Bert G. cas at ta aeons Veo eae. 
Cochrane (left), vice-president, was pre- | » of Michigan 
sented a solid gold belt buckle by his| "© ° ogee ; 
business associates and friends. Presenta- | Newly elected vice-chairman is 
tion was made by Lawrence E. Fenn, | former Long A pee ag ml 
ee eee eee lof the Michigan Petroleum Indus- 

tries committee. Carl Buchanan, 

five years. He joined the company | legislative representative of the 
in 1930 as district manager in| Michigan Motor Bus Assn., again 





In Cochrane's Honor— 
For 30 years of service with Casco 











Pennsylvania. Riley has been with | was chosen conference secretary. 





There’s a correctly designed HYATT 


for each application 


Hyatt Bearings are available in a wide range of sizes and types, each one 
heing suitable for specific operating conditions. 


Long experience in the manufacture and application of anti-friction 
bearings for an impressive variety of automotive applications has devel- 
oped among Hyatt engineers a recognized ability to help you design just 
the right bearing for each application. 


If you would like more information about the various sizes and types 
of Hyatt Roller Bearings, or if you have a specific bearing application that 
you think we can help you with, just call or write Hyatt Bearings Division, 
General Motors Corporation, Harrison, N. J.; Detroit, Michigan. 
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THE COACHWORK OF THESE 10 

1) BY PININ FARINA, THE LEADING —™ 

AUTOMOBILE DESIGNER OF TODAY... 

PININ FARINA IS NOW WORKING | 

ON BODY DESIGNS FOR AN : ae | 
MERICAN MANUFACTURER 
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THE NAME IS NASH! 





I. PRAISE PININ FARINA is as needless as carrying 
coals to Newcastle. 


Today he is flatly called the greatest custom car designer 


of our time. 


He has won about every accolade for automotive styling that 
the world has to bestow . . . more than a hundred grand prix in 


International Competition . . . the highest honors at Nice, 
WORDS FROM A 


PLACARD DISPLAYED 
AT THE RECENT \ 
EXHIBITION OF 7 His clientele number THE most important names in the world 


Rome, Paris, Monte Carlo, wherever beautiful cars are judged. 


“IMPORTANT CARS 


—its rulers, its royalty, its leaders in arts and industry. 
OF OUR TIME”, 


CONDUCTED BY A 
LEADING MODERN ART : 
MUSEUM IN consultant to a leading American motorcar maker. 
NEW YORK CITY. 


Yes, as the placard says, Pinin Farina is now style 


The name of that company is Nash—and you will soon see 
brilliant new evidence of Pinin Farina’s supreme gifts in design. 


Rarh. hlatars. 


Division Nash-Kelvinator Corporation, Detroit 32, Michigan 





Pinin Farina pictured with his latest prize-winning car at the 
recent Paris Auto Show. With him is Héléene Rother, famed 
here and abroad for her luxurious interior designs. Madame 
Rother is also a style consultant to Nash, contributing 
fashionable and beautiful color and fabric combinations. 
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New Products 


Bidg., Wilmington 
technical bulletin 
“Neoprene Treated Paper.” 
the properties--nota- 
strength, internal bond 


Nemours 
offers a 


8545 
Del., 
called 
It describes 
bly wet 


|and impact strength, and chemical 


| 
| 


lities have 


| 


resistance—that can be obtained in 
various kinds of paper by adding 
neoprene rubber latex to the paper 
pulp. 


* * + 


Improved Line of Locknuts 
Offered by Security Corp. 


Security Locknut Corp., 


and 


slightly eliptical retainer ring com- 
bined in a single unit, and when 
applied can be used simply as a 
replacement for a standard non- 
locking type of nut 


North | 
| 15th Ave., Melrose Park, III, | 
reports improvements in its line of | 


locknuts. Better heat-treating facil- | 


improved the eliptical 
retainer ring of the nut, assuring 
a better lock when the nut is 
wrenched into position, the com- 
pany said. 

The locknut makes possible posi- 
tive locking, exact nut adjustment, 
and improved speed of application, 


| COVERS Steering Wheel — Customcraft 
| Cover Corp., 132 W. 14th St., New York, 
| brought out a steering wheel cover styled 
in Jason Sealtuft, the stitchless quilted 


The cover is designed for 


| plastic. one- 


| according to the company. It con-| minute installation, is easy to clean and 


| 
LATEST FROM S-W—Three models of | 
automatic transmission oil pumps, each 
designed with the Alemite - engineered 
filter in the nozzle at the point of deliv- 
ery, have been announced by Alemite 
division of Stewart-Warner, Chicago. The 
filter assures delivery of clean fluid the 
firm states. Besides the filter, Model 7076, 
(above) which matches other units in the 
Visidrum line, features volume delivery 
through a meter which registers in quarts. 
The seven-foot hose with six-inch knurled 
handle, is equipped with a flexible ex- 
tension nozzle which fits all cars, elimi 


nating adapters, the company adds. 


« 


BRAKE TESTER—Tapley Products, 53 
Park Place, New York 7, is distributing 
the Decelérometer, a brake testing device 
manufactured by Tapley, Ltd., Southamp- 
ton, England. The company said that the 
instrument works on a pendulum theory 
which is incapable of error, and is entirely 
new as applied to vehicle testing. 


MOISTURE PROOFING—Plasti-Kote, Inc., 
425 lakeside N. W., Cleveland 13, ha 
added this P-K Ignition Spray to its list 
of products. The company said that the 
spray seals and waterproofs spark plug:, 
and prevents battery current leakage. | 
is sold in six-ounce containers. 


* * + 


Paper Treating Data 
E. I. du Pont de Nemours & Co., | 


sists of a standard steel nut and a 


will not chip or peel, the maker states. 


U. S. Plywood Brochure 
Describes Metal Armorply 


A new brochure, “Rigidized Metal 
Armorply,” has been published by 
United States Plywood Corp., 55 W. 
Mth St. N. YX Rigidized metal 
armorply is an extremely rugged 
structural panel made by bonding 
a sheet of roll-embossed aluminum, 
stainless steel or other metal to 
exterior grade weldwood plywood, 
according to the company. A vari- 
ety of patterns is offered. 

The metal-clad plywood panels, 
the company said, are used for bar 
|} equipment, deep freeze liners, ele- 
| vator cars, railroad car interiors, 
truck panels and vending machines. 


* * * 


Fire Extinguisher Offered 
By General Corp. 


A non-inverting, pressurized, 
water-type extinguisher that is said 
to offer immediate fire-fighting 
efficiency is being introduced by 
the General Pacific and General 
Detroit Corps. It is called Quick 
Aid Water-Type Fire Guard. 

It has a squeeze grip or 
action control 
rip puncture pin which insures dis- 
charge once the seal is punctured, 


lever 


and a panic-proof | 


| regardless of the position of the 


handle, the company states. 

The extinguishers are available 
from General Pacific Corp., 1501 E 
Washington Blvd., Los Angeles 21, 
or General Detroit Corp., 2272 E 
Jefferson Ave., Detroit 7 


PAINT HEATER—For hot spray automo- 
tive refinishing, a new paint heater has 
just been introduced by Bede Products, 
Inc., Cleveland. Model R paint heater 
offers wide versatility, heating from oa 
small quantity of lacquer or enamel, up to 
six quarts at one time, the company 
claims. Finishes can be heated directly in 
the gun-cup, in original containers up to 
a gallon, or mixed in the heater pot. 

(Continued on Page 29, Col. 1) 
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GRINDS BIG CRANKSHAFTS—This RCG crank_haft regrinder is made by Lempco 
Products, Bedford, O. It transfers the burden of accuracy from operator to machine 
to a greater degree than ever before, Lempco states, and also speeds up the pace of 
grinding, a factor that is particularly important on the new and longer shafts used in 
diesel work and permits more work per day. Has capacities up to 137-inch shaft, de- 
pending on the model. In spite of its capacity, the new grinder occupies about the 
space of machines of comparable capacity and costs less, the manufacturer add-. 


Brown Names Reynolds 
Ken Brown, Inc. ‘(Dodge-Plym- 
outh), 3123 E. Jefferson, Detroit, 
announces the appointment of Bob 
Reynolds as general sales manager. 























































He has 12 automobile and truck 
salesmen under his direction. 

Prior to joining Ken Brown, 
Reynolds was in the sales depart- 
ment of Solvay Sales division, Al- 
lied Chemical & Dye Corp. 


to market all year. 


Tt 






































The Ohio Farmer, Cleveland 





iain cls 


East Lansing 
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New Products 





Continued from 


A 208-page book, “Simplified 
Practice Recommendation R247-52,” 
which covers packaging, marking 
and loading methods for steel prod- 
ucts for domestic shipments, is now 
available, according to the Depart- 
ment of Commerce. It may be ob- 
tained from the Superintendent of 
Documents, Government Printing 
Office, Washington 25. 


| Cleveland Graphite Offers 
Catalog on Clutch Parts 

A 180-page clutch catalog and 
five supplements to engine bearing 
and chassis catalogs have been pub- 
lished by the replacement sales di- 
vision of Cleveland Graphite Bronze 


Co., Cleveland. 
Containing information on clutch 
plates and parts, the new clutch 


catalog is divided into alphabetical 
and numerical sections. New sup- 
plements to the 1951 chassis cata- 


../¢ helps make Profits steady 
tor Michigan Farmers! 


You can bank on it that Michigan farmers know what it is... for they bank 
a beautiful 5 million dollars a year from it! 


in ownership of everything for the farm and home. 


a 
Foie 


Page 28) 

log include frent 
parts, steering, king 
spring shackles 


wheel suspension 
bolt sets and 


ROTO CHART—20th Century Mfg. Co., 
1209 E. Nadeau St., Los Angeles 1, ha 
announced this Roto Chart for use as a 
map holder or sheet for 


route delivery 


men. The company said that the cylinder 
is lighted from within, and was originally 
lintended to carry police ‘hot sheets" on 


| motorcycles. 


But red clover (it’s a magnified blossom) and all legumes account for only 
a small part of Michigan’s big farm income. For in Michigan the rule of 


farming is diversity— producing lots of crops so there are many kinds going 


Crop diversity gives these farm families a steadiness of income that’s hard 
to duplicate among the top third farm states. It’s the reason they rank high 


The effective way to sell this big market is through the ove publication 
that covers its interests—-MICHIGAN FARMER. It’s read twice every 
month in 4 out of 5 Michigan farm homes. For full information, write T1013 
Rockwell Avenue, Cleveland 14, Ohio. 





The steady farming in Michigan has its counterpart in two other rich 
states: Ohio and Pennsylvania—served by THE OHIO FARMER and 
PENNSYLVANIA FARMER. 


Pennsylvania Farmer, Harrisburg 




















oe a 


AUTO THERMOMETER—Continental Can 
Co. plastics division has developed a 
molded polystyrene automobile thermom 
eter which may be clipped to the ventila- 
tor wing of any automobile, it was an- 
nounced by the company. The clip for the 
thermometer was designed to contain a 
high degree of strength in order to stand 
up under the unusual stress and abuse it 
| will incur, the company said. 









FLAT CLICKER—Tire Telier Co., Dept. A, 
8515 W. Adams, Los Angeles 34, is offer- 
ing these ‘‘Clix"’ tire alarms. According to 
the company, the devices are mounted on 
the inside rim of any wheel and cannot 
be heard until the tire gets dangerously 
low of air pres-ure. 





i _ 


RE-CHARGING BATTERY — Clarite Bat- 
tery, Inc., 1230 S. Third St., Dept. 53, Salt 
Lake City, has announced new principle of 
battery manufacture that allows self-recov 
ery in about 60 second:. According to the 
company, the battery in an auto may be 
run down until it will no longer turn over 
the starter, and after a minute, will be 
strong enough to start the car. The com- 
pany also claims that 35 miles or less of 
|normal driving completely recharge 
the Clarite battery. 


will 


FOR FACTORY WORKERS—Gene-al Sci 
entific Equipment Co., 27th and Hunting 
|ton St., Philadelphia 32, makes this Softi 
| Mitt Handpad, style 1201, for factory 
|workers. Made of genuine horsehide, the 
|hand pad is adjustable to any size, the 
| company said. 


9 


30 
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Dissenter Mason’s Criticism... 





Inside the Tire Discount Case 


Epiror’s Note: In view of the 
trend toward regulation of the 
American economy by the federal 
government, Automotive News be- 
lieves it will be of interest to 
readers to examine the back- 
ground of a case in point. 

Recently the Federal Trade 
Commission ordered a revolution 
in tire industry discounts. The 
tire and tube makers were told 
that beginning Apr. 7, 1952, a 20,- 
000-pound carload is the largest 
quantity on which they can grant 
a discount. 

However, Lowell B. Mason, one 
of the commissioners, dissented. 
As a result, he provides an inside 
look at the determination of this 
case. 


* * + 
. majority FTC report grouped 
purchasers by annual dollar 


volume in this manner: 


$600,000; 3—$600,000 to $5,000,000; 
4—$5,000,000 to $25,000,000, and 5 
$25,000,000 to $50,000,000. 

It estimated that there were a 
total of 48,198 customers. The first 
group, it said, had 47,247 customers 
who received discounts up to 16 
percent on passenger car tires and 
20.5 percent on truck tires. 

In the second group were 888 
customers with discounts of 18.5 
percent on car tires and 23 percent 
on truck tires. 


In the third group were 52 cus- 
tomers who got discounts of 26 
and 32 percent; fourth group, 
nine customers with discounts of 
28.5 percent and 40 percent; fifth 
group, two customers with 30.5 
percent and 38.5 percent. 

The majority points out that the 
first group, making up 98 percent 
of the purchasers, did 52.4 percent 
of the business in 1947; the second, 
with 1.84 percent, did 18.7 percent; 
third, with .108 percent did 8.5 per- 
cent; fourth, with .019 percent, did 
10.1 percent, and fifth, with .004, 
did 10.3 percent. 

The majority concludes: 

“An affinity between sellers and 
purchasers based on size, such as 
exists in the replacement tire in- 
dustry, has been aptly described 
by some economists as a bilateral 
oligopoly, which is a reciprocal re- 
lationship between a few large 
sellers and a few large purchasers, 
operating to dominate the market 
for their mutual benefit and to the 
injury or destruction of the smaller 
sellers, the smaller purchasers and 
the competitive system.” 


* * * 
N ASON, in his dissent, points out 
4 that Congress gave the FTC 
rower to issue rules fixing quantity 
limits only where purchasers in 
greater quantities are so few as to 
render differentials on account 
thereof unjustly discriminative or 
promotive of monopoly. 

“Wherever we fix a quantity 
limit,” Mason says, “we reject 
efficiency for the sake of avoiding 
damage to competition arising out 
of price differences. 

“We are not supposed to use 
this power except where the 
danger to competition is clearly 
in excess of that which justifies 
an ordinary price discrimination 
proceeding, and where no smaller 
remedy will avert that danger.” 

Mason contends that the com- 
mission did not exhaust the smaller 
remedies. 

“The facts, or alleged 
Mason says, “upon which the ma- 
jority relied in promulgating this 
rule were derived from two sources. 

“One of these was in inquiry by 
mail, addressed to tire 
turers and distributors. 
Pi other was an opportunity 
or 
data, views and arguments, fol- 
lowed by a public hearing lasting 
for parts of four days and covering 


Missouri PSC Ruling 


JEFFERSON CITY, Mo.—Mis- 
souri’s public service commission 
has amended a rule which required 
non-resident reciprocal vehicles to 
carry 1952 PSC cards. The new rul- 
ing states that a license card is not 
required of such vehicles provided 
they are fully licensed by their 
resident state and that state has a 
reciprocal agreement with Missouri. 


facts,” | 


manufac- | 


interested parties to present} 


402 double-spaced of typed 


transcript.” 

, ee points out that “this is 
. a slender basis upon which to 
reconstitute the price structure of 
a major industry.” 

In addition, he says, comprehen- 
sive and carefully analyzed sum- 
maries of the data submitted to the 
|commission in response to its mail 
inquiries were never made a part 
of the public record. 
| Thus, the information upon 
|'which the majority relied was not 


pages 


|exposed to public criticism or sup- | 


| plementation. 
As an example, Mason refers to 
| the 48,198 customers which the ma- 
jjority listed for 21 
| Mason says: 
} “The four largest manufac- 
turers employed an agent to com- 
| pile figures of their own sales 
| into aggregates, and found that 
| after eliminating duplications, 
| these four companies alone had 
| more than 50,000 customers ,. . 
reports received by the commis- 





|—— 


| 


| 








| 
| 


tire makers. | 


sion from these 21 manufacturers 


aggregated «about 90,000 pur- 
chasers...” 
Mason says the commission re- 


duced the number to 48,000 on the 
bas's of an estimate of the number 
of duplications among the smaller 
purchasers. 

Aside from that, Mason points 
out that the rule as promulgated 
lis irrelevant to the proceedings and 
to the alleged facts. 

“The majority has found,” he 
says, “that the 63 buyers who pur- 
|}chase an annual volume of more 
than $600,000 of tires and tubes are 
iso few as to render the discounts 
they receive unjustly discrimina- 
|tory and promotive of monopoly.” | 
| But the rule is not in terms of | 
|annual volume, but in terms of a 
|single purchase of a so-called car- 
| load. 
| # 
ASON refers to Firestone prac- 
| tices, which were described at | 
|the public hearing, Firestone’s low- | 
lest price, it was testified, is avail- 
lable to any buyer who takes an 


* + 








Lincoln Introduction and Fashion Show— 


In connection with the Junior League fashion show, Dexter Lincoln-Mercury Co., 
Birmingham, Ala., presented this 1952 Lincoln Cosmopolitan at the Hollywood country 


club there. The car was in the center of the 


stage on a turntable, and 12 young ladies 


of the Junior League displayed the newest spring fashions to record crowds. 


annual volume of $250,000 a year. 

It is pointed out by Mason that | 
this is well below the $600,000 figure | 
selected by the majority as the} 
critical figure. 

Thus, says Mason: 

“Firestone is not found to be 
doing anything harmful, but is 
nevertheless required to reform.” 

Other figures in the findings are | 
attacked by Mason. He says that | 


places of business, which include 
transportation charges, have been 
compared with prices paid by mass 
distributors at the factory door. 
“No adjustment,” he says, “has 


|been made for the fact that some 
|mass distributors own the rubber 


from which their tires are made or 


ithe molds in which the manufac- 


ture takes place, or waive the right 
enjoyed by the dealer to return 


|prices paid by dealers at their own | defective tires.” 
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» New York Hears (Highways & Safety... 
‘’ " o e 
Strong Opposition WSC Opens Courses 
r . e 
lo Parking Bill P 
The New York city council ap- ‘a D e e T h 
pears to favor a bill by Councilman é a A) a 
Hugh Quinn to the effect that park- | r ruvl Ss e Cc ers 
ing be allowed on only one¢side of . i : er , 3 
streets 40 feet or less in width By —— Sampson well as ‘practice teaching’ with Pt 
: . : : Staff Writer 2 
‘ ther campus students and _ stu-| 
> > Club New , ; - | 
york and other groupe iam o- ae R. Silvernale, the first dents from near-by high schools.” | 
istered strong opposition to the bill, | .4 ull-time professor of driver | But Silvernale’s program also 

peter Aig A. a ..’ education in the nation, told AvuTo-| : hel ‘ : - : 
stating that it will “encourage dis- | onve News last week that credit | offers help for those driving in- a c Pn ae 
regard for all regulations as ®| courses will be offered this spring structors in the field, as well as For Safer Drivi in Chi T 
whole. at Michigan State| those of the future. He said that | or sarer Driving in ico, Tex.—— 

Objections were heard from the | Wariomat safety College, East Lan-| he would immediately start to Linkenhoger Chevrolet Co., Bridgeport, Tex., has presented a dual-training car to 
view that the bill would provide a | councn’s sing, for educa-| travel to different towns in Mich- | the school in Chico, Tex. Left to right are Jerry Lumsden, driving instructor, W. W. 
“blanket law” for parking in the | , tion students! igan and carry sort of a “mobile” | Linkenhoger, George A. Rushing, state highway patrol; Felix E. Webster, state highway 
downtown area, rather than deal-| Feb /nlorool interested in con-| school to teachers in the near-by | P%f°l: Sgt. W. M. Miller, state department of public safety, and W. A. Cooper, driving 
pe ig mac mag specific problems of ducting driving| grea. “| instructor, Denton, Tex. 
ea , lapanel — ; — 


F . Saad } classes in the “This program,” he _ said “will | 
Acting Traffic Commissioner T. | state’s higa reach driving teachers in about 330| ferences will be carried on on the| said, and will advise them on the 








Fi, 


‘ i 1 - ‘ | : ps . 
Ben Bppenrinel a Points | AUTOMOTIVE ite some of Michigan schools who are carrying |Campus to study the ever-increas-| best methods of instruction. 

i because it would “bind the traffic | NEWS the details son. a program, and bring them up| ing problems of driver education. It was estimated by Silvernale 

to date on methods and pro-| And finally, the MSC program jthat one high school driving 


commissioner’s hands” and impose | cerning the spe- 
an “arbitrary solution” that might |cific teacher’s program have not 
prove unworkable in many areas.|yet been worked out,” Silvernale | . 

The measure has also incurred | said, “the courses will be offered | Consultant Service | as yet do not have a driver train- op ” P 
the editorial enmity of the New/as electives in the Department of /"MWO other services will be rend-| ing program. This service will ; - program,” Silvernale 
York newspapers, which have at-|Education, and will include train-| ered by the program, he said.| inform the schools “how to go taggae “a 2 oe oe = 
tacked the bill on several grounds.|ing in classroom instruction, as|Workshops and educational con-| about setting one up,” Silvernale cret-al watety eimeelion Geman 

The college is concerned with both 
traffic and industrial safety prob- 
lems.” 

In discussing the programs that 
have already been put into opera- 
tion at MSC, he spoke of the truck 
driver program that has been car- 
ried on for about a year. 


“We have placed every person 
who took the course,” Silvernale 
said, “for truck companies are 
anxious to obtain trained drivers. 
Here on the campus, we have six 
tractors, eight trailers (of differ- 
ent types) and smaller truck 
equipment for the drivers to 


practice on.” 
The course is approved by the 
Michigan Trucking Assn., Silver- 


nale said, and is aimed at three 
& levels of truck personnel—the new 
driver, the experienced driver, and 
management. These courses last 
two weeks. 
This year, he continued, another 
course is being offered for truck 
dispatchers. 


ad > * 


Policemen, Too 


Ford Presents Clinic 





- | will maintain a consultant serv. teacher ,can properly train about 
ice for those high schools who leach semester. . 


cedures.” 











At last—safe automobile driving is being taught in school. For ‘Cop’ Drivers 
P ° a i f “Auto Clinics” be- 
Here and there, all over the country, high-school students go to their “driving wie soiested tor alk an te ‘salen 


men in Detroit through coopera- 
tion of Ford Motor Co., it has been 
announced by the company offi- 


classes” just as they do to science, history and math. 


Where the student groups are large and the records well kept, the results are 





cials. 
wonderful to behold! The clinics are being held to 
° ° — familiarize olicemen with the 

In one Massachusetts community, the number of accidents (among ex-driving cahin af ae driving practices in 
students) was cut almost in half. order to reduce accidents and avoid 
; misuse of police cars. 

Other cities report similar results, as they discover this rich and neglected chapter The clinic was proposed by Carl 
* ’ : H. Guider, superintendent of the 
in today’s book of life. motor transportation division of 

r : r the Department of Public Works. A 
WHAT MAKES THE GREATEST IMPRESSION on such students? recent report to the city council 
. rw — , by Guider showed that police ve- 
According to one Brooklyn, N. Y., driving teacher, students are most impressed hicles averaged more than one ac- 
. ; cident per vehicle during the fiscal 
by the distance it takes to stop a car! tar eae aan 1 

. = ‘ ‘ A i of 
The New Non-Skid Stopping Power...-or The Other Hlome You Live ic! a. Poa ag city Price ache MB 
rs ‘ . us phases of driving with the po- 
With the new U.S. Royal Master Tire, the stopping power has been doubled lice se ation, & pon. Bn of tips — 
—the required stopping distances almost cut in half! economy, night driving, adverse 
conditions and other phases of driv- 

ing. 


The clinics are being held three 


Vv times daily in each of the city’s 15 
precincts and several special bu- 
reaus in order that all members 
of the department may attend. 

. . . 
New Hampshire Orders 
Crackdown on Speeders 
é A crackdown on speeders has 
|been launched by the New Hamp- 


; : : shire motor vehicle department, 
Skid Protection i. Blowout Protection and motorists have been warned 
they face suspensior of drivers 
a 5 licenses for operating cars at ex- 
Life Protection cessive rates of speed. 
a “We mean business,” Commis- 
sioner Frederick N. Clarke warned. 
i“We have tried persuasion and 
UNITED STATES RUBBER COMPANY }every other method known. Now I 
am ordering license suspension for 
jany motorists who receives a sec- 
ond warning for speeding.” 














The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
|} Section. Others are profiting from AUTO- 


| MOTIVE NEWS WANT ADS! Are you? 
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“You took in $2,000,000,000 last 
year, and yow’re worrying about 
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‘Makers, ATA Agree to Suggestions for Revisions . . . 





Roadeo Rules Altered Slightly 


1B gp incerta Proposals from the 
American Trucking Assn. for 
minor changes in specifications for 
conventional-type trucks and trac- 
tors for ATA’s 1952 national roadeo 
have been accepted by the Auto- 
|mobile Manufacturers Assn. truck 
roadeo committee. 

Both the ATA and AMA at a 
meeting here agreed on_ the 
changes in 1951 rulings as a re- 
sult of experience gained from 
| last year’s roadeo in Chicago. 
| Attending were representatives 
from Chevrolet, Fruehauf, White, 
| Trailmobile, Freightliner, Interna- 
| tional Harvester, Dodge, Ford, GMC 
|and Nash. 


Chevrolet, and Hoy Stevens, chief 
of ATA equipment and operations 
section, assisted by Lew C. 


Kibbee, 
ATA equipment engineer. 
* * * 
HE proposed change for para- 
graph 5, Article 11, page 17 of 


the rule book reads: 


“(5) Each manufacturer shall 
be allowed to enter one truck for 
the straight truck class and one 
truck equipped to tow a fuller 
trailer. In the single and tandem 
axle semi-trailer classes, more 
than one tractor may be entered 
in a class ONLY if the additional 
vehicle(s) have one or more of 
the following significant differ- 


(2) different CA dimensions (3) 
different brake system.” 


It was agreed to add the follow- 
ing rule to Section A, General, un- 
der Vehicle Specifications, page 18: 

“(7) After a vehicle has been 
checked in by the Manager, Truck 
Roadeo Equipment for use in the 
contest, there shall be no substitu- 
tions made of the vehicle, its com- 
ponent parts or its accessory equip- 
ment.” 

* . * 
pleco proposed changes include 
paragraph (c) and (d) of Sec- 
tion 10, Article 11, page 24, and in 
section 13. 


“(10) (c) Wheelbase on 2 axle 


Wheelbase on 3 axle trailer... 
not less than 18’ 6”, between cen- 
ters of front and rearmost axle. 

“(13) Tow bar length: on oval 
nose vehicles . . . Sufficient to 
provide 3’ 6”, between truck body 
and trailer body. On square nose 
vehicles . . . Sufficient to provide 
4’, between body and trailer body.” 

While there were no proposals 
made for cab forward vehicles, it 
was agreed to reduce the semi- 
trailer wheelbase from 21 feet to 
20% feet, and also the exterior 
body length on a full truck from 20 
feet to no less than 18 feet. 


Abbott-Stansell E xpands 


A site for a future sales and serv- 
lice building has been bought by 
Abbott-Stansell Motor Co., Houston, 
from Motor Parts Depot, Inc., at a 
reported price of $153,000. Frank 
Abbott and Don Stansell own the 
Abbott-Stansell Chrysler - Plymouth 

















































































































































































































































































































a $3 discrepancy in my return!” Co-chairmen were J. W. Burke, ences. (1) different wheelbase trailer eee not less than 18’ 6”. dealership. 
| | 7 | 
| | | $ | Sis 
Car registrations by states are - | 2 = . 3 3 
released here weekly, as com- « uw a ts ~ > é . = 6} § 
, S s a e $ 2 ° y ° m ‘ > e M4 ; = 
pleted by R. L. Polk representa s 2 ®, 3 rz 5 5 az ia 2 e E | 3 sz 5 2 5 Z 2 5 s 8 P 3 2 3 3 ? 
tives in state capitals. = a 9 E 5 v 2 5 55 2 a £ a] = “5 s $ 2 “5 ° 3 8 zy 3 rr] 3 = 2 - 
oO a ra) = | Ge 2 a zs |22/| 2 (3) o | re) 2 = wz |ue| < < 3) = z 4 a > = 2 
Alabama SI) 1399; 958! 330.| 6903; 12561) 12831; 340, 3150\ 16321; 4615 789) 15570; 3000) 429i; 28265 | 930) 464) 1394 49 15. 70 743) 1364) 578) 2669; 357 34; 64420 
50] 1300) 831, 3198) 6150| 11479) 17127| 523| 4739, 22389) 6497| 824) .21152| 3751/ 4967/3719! 104) 152,59) 9S 28 6 94 963 1701, 571; 3327) 469 23) 79156 
Arizona "Si, 644, 344, 1057, 1910; 3955 3832; 121; 1117; 5070; 1852, 363) 4964 1127 1325 9631 183, 199 382 4 24 «53, «513, 670, «277, «119S,~Ssd12~—~—=<‘é‘iS4S«22040 
‘50 664; +369) —«1100/ 1786, 3919/5082) 126] 1250; +6458) 2698) 389) ISB. 1502, 159412341, 31) 66) 277 374, 2 36 669, «-692) 277, «1574 164 64 26570 
Arkansas “Si, 802) 834, 201. 4795 8442 6829 143, 1709, 8681 2538, 508 8761, 1691, 2330 15828 505 429, 934 9 2 33 526 859, 314 #1597, 298 11 37534 
‘50' 823/804 2379' 4621, ~— 8627/9889) «190 _—*1994) 12073) 3610| Sit; 11420! 2050 Eo 20725, 149,134) 713) 9% 15 i} 70; 626)_*11135) 4091877) ~—437)_——12|_—«47003 
California "51, 14507, 9609; 2011!) 36465, 80692, 62506, 2340 22212; 87058, 29801, 11309 77761, 22725 24853, 166449 2223. 2715. 44938; 936 986 262 8040, 12446 4873 19474 2209 4319 392682 
50| 15639) 11190 20108) 39535! 86772) 89198) 32311 27591 120020' 44536, 11323| 111736 32105 35042) 234742) 614 98455317129, 169) 1535 378_:13135' 17205, 5157 29557, 2024, 2176! 519999 
Colorado "St; 1593, 793 2365: 4331 9082 6930 325 2295 9550 4086 802: 98513 2344 2737 18482 286 326~=— 612 2 105 1342, 1287 622, 1630 352 106 43172 
‘50/1736, 899 2938 4917/ 10490 10143) 429-3257, :13829|_ 5789/ 858) 12077| 3226 3844 25794 94 118 487,699) 146) 2305) 2560) 736 = 2012) ~— 367,13) 58953 
Connecticut "51, 2387, 1669 4934, 7357, 16347, 10588 437 3584, 14609, 5538, 1697 13910 4497 4684 30326, 1321, 988, 2309 «#79 I71 90 1612, 2113, 1241 3249 540, 560 73246 
‘50/2375 1651, 4633, 7594, 16253/ 13331 497) 4655|:18483| 7631| 1806, 17822 5917, 6078) 39254) 142, 2561088 —:1486 30,192) (127, _(1582| 2323, 1376 3908 688) «395! 86097 
Delaware” 5h, 325, 227, +~=«878, «+1375, 2805, 2827, 104, 608, 3539, 1152; 286 3392, 888 1102 6820 180, 156 336 10 27 242, 348 #4174 «#29874 «©6556 46 15277 
‘50 271| —240' 776) —:1207' «= 24961 3333, 102) 787, 4222) *1378| 298) 3963)_—«1197) «1552 8388 30; 46) 282,358 16; 25-225, 310s 175, — 1094) ~— 82 30; 17421 
Dist. of Columbia "51, 846, 438, 1849, 4216, 7349, 3911 165, 903, 4979; 1720, 663, 5504, 1564 1753, 11204 292, «110,402 56 34. «10 +«=6°432, 506,333, 724,~S—C«W4 90, 26233 
‘50 905) 533) 1857) 3957, 7253' 5588) 283, 1596 7467) 2591/75) 6999, 2395, 2619)_——15319 25 37| 195) 257 44 73) Il) 704 694 428 1005) 121 90 33466 
Florida ‘51, 2837, 1676, 5339, 9928, 19780, 15303, 772 5558, 21633, 7182, 2241, 18475 4788 6023, 38709 1976, 854, 2830, 507 84 491, 1369, 2150, 1420 3179; 1031, 920 94103 
_ ‘50 2780) 1642) 5711! 9951) 20084 20711, 1115) 8260} 30286) 10129, 2113) 24816, 5960) 7877; 50895, 115) 368) 1082, “1565, 609 88 654 2217. 2728 1386 4469) 1383) 540 116904 
Georgia 5,, 1902 1185, 4728,° 9060, 16875, 18125 621; 5I!4) 23860; 7609, 1407, 22074, 4347 7398, 42835) 1252, 821, 2073; ‘16! 18 121, 1087 1503, 993| 3769, 434, 125 93854 
<a ten ‘50|_ 1937| 1356 5077, 9329| 17699) 22856, 834) 6901, 30591| 10478) 1568 28623, 6040, 8158) 54867) 144 249,998, 1391 99 33) 131) 1573) 1752 978 4172) 555 82 113923 
idaho "BI; 662; 440 1262; 1995, 4359 3495) 136; 1155, 4786, 2071; 388, 4492; JlI7!, 155! 9673) 184,371, 555) 1 10 8 689 887 360 1466, 315 42, 23151 
; ‘50| 638/465, -:1090| 2168, 4361, «= 4467| «178; =—«1284, «= 5929) 2527; 406, = 5922, +1500, 1940) 12295 50 69, 373) 492 i 62} 11, 762) 1056 305 1799| 279 3) 27355 
Minos "Bl, 1041,| 8386 22464; 42139, 83400 53582, 1863, 15852 71297, 29107, 7505, 67813 19200 2.971, 145596 2352, 3989, 6341 93 14, 284 10805) 11197, 5329) 13128, 878) 2484 350846 
i ‘50/ 10099) 7776) 20406) 40253; 78534) 70824 2282) 21271 94377, 37611, 7729, 84952, 25304, 28352) 183948) 1035, 767| 6910/8712 14 26; 298° 14039 13634 5574, 17101; 1390) 224) 417871 
Indiana "51; 4219 3528, 8386, 16867, 33000 26908 730, 5865 33503 11541, 2538 33686 8025 10479 66269 1709-1882; 3591 19 24, 193, 3596, 5211, 1931, 11414) 617 78, 159446 
 <_ 50 4395) 3595, 8899, 16856, 33745) 35853, 968) 7334) 44155) 15549, 2576, 45377, 10733 13641; 88076, 444) 505) 2943, 3892 8 18} 214 5047, 7090 2375) 14329) 1075 88) 200112 
lowa ‘51, 2868 1829, 5743, 10640, 21080, 17378 362, 4418, 22:58; 6986, .315, 21943 4836 6132; 41212 538, 1141, 1679 1 44, 1449, 2823, 1035. 3920, 222 15, 95638 
a 50; 3057; 2068 6655| 11163) 22943 26480 517, 6367, 33364 9677, «1512, 30224 6827, 8454, 56694) 295,255) 2241, 2791 i 2) 60 2274 3982) 1216 4449| 317 11) 128114 
Kansa: ‘51, 2096 1383, 4244) 7761; 15484, 13495, 361; 3735, 17591, 5968 1105, 16723, 371! 4876 32383 786, 1006, 1792 3 2, 78, 1694, 2740, 916, 3069, 259 36, 76047 
nf - 50) 2048) 1353) 4322) 7618) 15341) 17829; 461; 4781] 23071) 7411) 1081, 22014, 4610/6323) 41439) 251 220)_—*11327|_‘:1798 4 2} 90 2030 3055) 1118) 3353) 262 9 91572 
Kentucky 51, 1595, 1015, 3536, 6521, 12667, 12458 184 2343 14985, 4358 822, 15088, 3198 4242, 27708 538, 458, 996 5 55, 761; 182i; 672) 2760 349 53, 62832 
: ‘50 1678 1086, 3469, 6881 13134) 16875) 248, 2593, 19716, 5967, 848, 20508 4398, 5268) 36989115, 198, «848,16 - 1} 74) 1204 1991) 781) 3246 572 20| 78897 
Louisiana ‘51, 1473) 1289, 2876, 6496; 12134) 11900; 200, 2410, 14510, 3826, 900 14489 2686 4054 25955 626, 613, 1239 3 1 71) 559\ 916; 662; 2827; 275 50, 59212 
7 wae 50) 1417) 1304) 3362) 6474) 12557, 17536) 367; 4144|  22047|_ 61601157; 20552) 4004; 5294, 37167, 123) ~— 210 —:1008|_—1341 12} 138) 1020) 1283) 703) 4459; 462) 42) 81231 
Maine Bl; 591 524 1410, 2637, 5162, 3481; 127, 995, 4603, 1709, 357 4820, 1260 1433 9579 373, 291, 664 9 8 43) 442; 628; 245) 839) 206 39, 22467 
: ae ‘50| 656 505! 1437| 2647/5245) = S004) 162) +1363 6529, 2188, 461 641) 1633) 2273) 131% 97 50 502) 649 f 17; 63) +719) + «819| 338; +1288! 275 36) 29175 
Maryland "Bl, 2336 1552, 4559, 9039) 17486, 13563) 441, 3252, 17256, 5026, 995 17764 3923, 4737 32445 1398 673; 2071 50 48, 69; 1844, 2232) 1101; 2955; 339; 177, 78073 
Ba oe ‘50| 22241 +1494 4399/8964) 1708! 18060| 551, 4880 23491 6703) 1095 22498 5192) 6225, 41713; «116, ~—291| +1009, 1416 33 46| 62) 1813) 2181; 1242) 3652) 412 85! 93227 
Massachusetts "51, 4159, 3964, 8716) 16312; 33151, 21025, 732) 6024, 27781, 10278; 2536 26521; 9837, 9340 58512 1246, 1131; 2377; 114) 226 220, 2605, 4358, 1612; 5443; 726, 518) 137643 
a __ "504254: 3717; 8634) 16469| 33074) 27718| 889| 7974) 36581| 13903, 2935 31497, 13352| 12423| 74110) 225) ~—«372_—«1803| 2400 47\ 201| 224, 3614) 5160) 1758; 8119) 1066! 461) 166815 
Michigan "SI, 7836, 6248; 17626) 32644, 64354, 72768, 1616) 14891, 89275) 26719, 7545| 76644, 18630, 25747, 155285 3171; 3483) 6654) 221 23, 123; 5885| 8264) 3560, 9270, 686, 179 343779 
ss ‘50! 7781| 6462) 16614) 32116) 62973! 94148; 2205! 20540) 116893, 35057, 7593) 106230) 25653) 33121| 207654; 795| 1236 7397) 9428 35 40! 165) 8802) 8618) 3371, 11159! 1036) 147) 430321 
Minnesota ‘51, 3705. 2643, 6597, 13134, 26079; 20249, 470, 4924) 25643, 8149, 1668 24472, 5408 7197, 46894 730, 1503) 2233 22 10, 36 2017; 2755| 1597, 4778, 312 40, 112416 
; - ‘50, 3810! 26281 7079) 13502! 27019| 28891; 596 6711| 36198] 12807) 1751, 33144) 8132) 10440) 66274 633) 305| 3310 4248 20; = 71| ~=5t) 3918) +4944) +2300) 7492) 457) 211! 153203 
Mississipp: SI, 1146; 679; 2000; 4896, 8721; 7854; 184; 1917; 9955, 3439; 627; 10445, 1842; 2785, 19.38 538, 364, 902) 13) 3, 38, 366, 668, 400, 1990, 179, 13, 42386 
‘50; 1028; 716) 1997) 4888) 8629) 10975; 249) 2324) 13548; 4712; 676) 12819; 2272; 3462) 23941 50, 125) 450; 625 2) Z| 68; 446) 827, 337) 2109) 253 10| 50797 
Missouri "51, 3786) 3307, 7074) 17723; 31890, 25036, 605, 6893, 32534, 9370) 2162; 33588; 6503, 8326, 59949 931; 1105; 2036 8 5S, 94 1621, 5543, 1532) 4599, 468, 118) 140397 
Pleat '50| 3549| 3053) 7195) 17688 31485 34816) 829; 9398) 45043) 12550 2349; 43572| 8642) 109341 78047, 275 249) 1767 2291 4 19} 110; 2274) 6571) 1761; 5935! 801 53) 174394 
Montana ‘Sl; 787, 458, 1354, 2346) 4945, 4192; 130, 1142; 5464, 1903, 444, 5439, 1496; 1547, 10829 166; 242, 408 3, 18 778, 483, 359) 1131; 313 4, 24735 
Ps ‘50; 693) 471) 1411) 2457; 5032) 5530; 194) 1430} 7154; 260! 490, 7561, 1880) 1974) 14506, 59 63, 355) 477 16, 11) 962) 768 353) 1699) 265 6} 31249 
Nebraska ‘51, 1822; 895, 2601; 6173; 11491, 10120; 263; 2764) 13147, 4762; 952, 12260, 2654; 3932, 24560 267; 512, 779 4 1 49, 995, 1187, 707; 2306, 262 22; 55510 
_ 3 ‘50! 1912) 940° 3039 6070) 11961) 13948; 353) 3379| 17680 5903, 891; 16295) 3429] 4966 31484 8) 110, 728) 924 4 2} 21; 940; 1383 704! 2632) 214 15| 67964 
Nevada ‘51; 295, 135, 336, 612, 1378 844 3; 346, 1233) 489, 187, 1152; 359, 476 2663 27 36 63 3 1 9, 157 % «188, 319 58 5, 6173 
a ‘50/267; 165) 252) 581; 1265) 1102 99, 498 1699 692; 267 1636 347) 547 3489 16 éI 77 2} 192) 225) 167| 478 76 2) 7672 
New Hampshire ‘51; 392; 247, 966, 1597, 3202, 2547, 70, 663, 3280, 1143, 223, 3656, 853, 1145 7020 271; 242; «513 17 22, «+17; +424; + «+577, +220, +679) +198 57, 16226 
am __ 50! 439) 273) ~—-'1005)_—-1559; 3276) +3431 99; 809, 4339, 1513, 267, 4325) 1133) 1482 8720 48; 47) 267, 362 17; 19} +=. 29| «477, «658 = 240, S742; ~=—.210 65) 19154 
New Jersey ‘51, 5966) 4221; 12936; 18056) 4.179, 27193; 952, 6963; 37108, 13887, 4031 33468, 10036, 13126, 74548 2874, 2514, 5388 53, 262 169; 4076; 4729) 3111; 6787, 1262) 661, 179333 
2a 50) 6103) 4163) 11979] 18291} 40536) 32995} 1279| 12700; 46974) 18840; 3833) 40700) 13924, 16981, 94278, 352) ~—-662| 2945, 3959 33, 360 184) 4915} 5248) 3171; 8978, 1576} 573) 210785 
New Mexico ‘51, 573, 340; 895; 1721, 3529, 2811; 131; tl0l; 4043; 1875, 309, 3782 993, 1375 8334 125; 129) 254 7, 47\ 374) 442) 253) 1026) 186; 17, 18512 
ere ‘50! 575, 321) 974) #1714; 3584) 3912) 164) 1629| 5705| 2481; 301; 4947' 1140) 1664 10533 37 34, 254) 325 28| 83 449) 584) 301; 1419) 262 16| 23289 
New York "Si, 14286, 13537, 32220, 42548; 102591; 59282, 2360, 18164, 79806, 36106, 10488, 76330, 26366, 29953, 179243) 5124, 5236, 10360; 198; 923, 383) 7996) 11728) 6780, 15264, 2890) 2558, 420720 
___'50)_ 15226! 14297) 32513) 46927) 108963 80110) 2992} 26412; 109514 50401, 12536, 104415) 39355) 41517) 248224) 1246) 1181| 8027) 10454) 148} 1262) 616) 12063| 14879) 7823| 20458, 3947; 3844/ 542195 
North Carolina ‘bl, 2080; 1818, 5210, 9933; 19041; 19043; 455; 4794, 24292, 7831, 1503, 21930; 4806, 6874, 42944 1796; 996; 2792; 118; 44, 152| 1378) 1978, 1170, 3894, 383) 153, 98339 
ah ‘50| 1921) 1827) 5326} 9455| 18529] 25560) 573; 651!) 32644/ 10280| 1479) 28943) 6314) 8431| 55447| 184, 434) *1613| 2231/55 68; 193) 1638) 2222) 1194) 4512) 612) 132] 119477 
North Dakota ‘51, 775; 566 1119, 2858, 5318 4481; 88, 974, 5543, 1606 270 5488, 970 1409 9743 104; 237, 341 9, 425, 463) 338) 919, 113) 1) 23213 
iia ‘50| 787; +565) 1123, 2920; 5395| 5964) 82) 921; 6967| 1849) 253) 6820, 1307) !8I! 12040 44 63} 406) 513 1| 25! 458; 564) 333] 1124) = 127 2) 27549 
Ohio ‘51, 9754, 7369, 20418, 33318, 70859, 54008; 1502, 13338, 68848, 23700) 6046 68195, 16565, 21683, 136189 | 3402 3733, 7.35 28 26, 428, 6327, 7526) 4253) 12042; 1615, 330, 315606 
_ 50! 9843) 7322) 19326) 33090' 69591| 71387) 1964 17984) 91335) 31940) 5616 92257; 22043) 27088| 178944 785 956 5922 7663 4 61 522) 8424) 9642) 4910) 15014) 2102) 177, 388389 
Oklahoma ‘51, 1505, 1464 3350, 7448 13767, 13809, 318, 3506, 17633, 4931, 1116, 17453 3488, 4357. 31345 394, «317,—Ss 7 4 52 788, 1579, 578, 2383, 207 65, 69112 
- ‘50! 1654! 1415) 3787) 7668) 14524) 18932) 452) 5280) 24644 7542) 1188 23375, 4803) 6021; 42929 97 91 537,725 8 1) 48) 1213) 2212) 77/3132) 350 8) 9059! 
Oregon ‘SI; 1977, 1374, 2961; 5183; 11495 9054; 302; 3115 12471, 4490 955, 12357, 3160, 3658 24600 632; 776; 1408, 116 167, 56, 1380, 2097, lOll, 27.0, 652 283, 58446 
. 50 1942) 1493) 2986) 5689 12110 12766) 413 3478 16657, 5831, 983) 16836) 4049) 4697) 32396, 192) 205 1298) 1695 24, 245) 81! 1590 2376! 956 3335) 600 196! 7226 
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That’s How One Dealer Boosts Station Wagon Volume . . . 


Demonstrations Make Sales 





By Leon M. Leffingwell 
Staff Correspondent 

PITTSBURGH.-His firm is sell- 
ng four-wheel drive station wagons 
two weeks before they come in by 
sitting down at the office desk and 
alling up prospects, reports John 
A. Cadwell, retail sales manager of 
3uyers Motors, Inc. (Willys), 5607 
Baum Blvd. 

The dealership has built up its 
sales so much in the last five 
years that today its clientele not 
only ranks its station wagons 
along side the passenger car, but 
prefers the wagon, Cadwell 
claims. 

“We have developed our station 
wagon account to a point where it 
is one of the most valuable in the 


city,” Cadwell says. “We have tried | 


to develop a good reputation, and 
have built a sound, solid business. 
It is well worth the effort.” 

The firm’s sales talk and demon- 
stration is non-academic and prac- 
tical. “Once you’re accustomed to 


the station wagon,” Cadwell tells | at both ends and eliminates this. | 
|“Add our 60 horsepower engine, 


his prospects, “there isn’t another 
vehicle that fits so many family 
needs.” 

Cadwell has succeeded in getting 
the small businessman, or the 
tradesman (plumber) or young 


couples to use the station wagon | 


for pleasure and for light jobs. 
“Figuratively,” says Cadwell, “to 
make a sale you don’t have to talk 
to young couples with two or three 
children more than five minutes.” 
“Best sales talk,” says Cadwell, 
“is performance and demonstra- 
tion. A great aid is to tie in with 
peoples’ personal experience. 
“For example, last winter’s rec- 
ord snowfall proved a point we had 
been selling for some time. Prac- 


Kettering Sights 
Vast Changes On 


‘Car of Tomorrow’ 


CHICAGO.—“If events permit us 
to continue our steady engineering 
developments, the automobile of to- 
morrow will not resemble today’s 
any more than today’s resembles 
the horseless carriage.” 

This prediction was made by 
Charles F. Kettering, inventive 
genius of General Motors Corp., in 
an article entitled “And Then Came 
the Horseless Carriage,” appearing 
in the 500-page golden anniversary 
of Popular Mechanics magazine. 

“Engines will take advantage of | 
higher compression ratios, new me- 
chanical designs, new fuels and 
new materials,” Kettering points 
out. “They will be smaller but more 
powerful and, what is most impor- 
tant, they will use less of our 
precious fuel reserves. In fact, in 
the next decade or so you will prob- 
ably be traveling a third more miles 
on the same gallon of fuel. 

“It is difficult to predict the ap- 
pearance of tomorrow’s car, but, 
this we know: it will be even more 
comfortable and easier to operate 
than today’s. New materials— 
metals, plastics, fabrics and rubber 

will change entirely today’s con- 
ception of the automobile. 

“Today Americans still are not 
Satisfied with everything around 
them. I hope I never see the day 
that happens. So we keep on work- 
ing, experimenting with many 
things, and some fine morning we | 
Shall wake up and find these| 
dreams have become accomplished 
facts. 

“Our system of mechanically | 
duplicating things, as developed by | 
the automobile makers, is one of | 
the most valuable assets our nation | 
possesses. It can give us more and | 
better things in time of peace and | 
it is the backbone of our defense | 
in times of war.” 


Purolator Offers Film | 
lor Filter Promotion 


RAHWAY, N. J.—A sound slide | 
film in full color, “Facts About|} 
Filters,” which purports to tell why 
an oil filter should be a “must” for 
every automotive vehicle on the 
ad, is being released here by Pur- 
ator Products. 

Available to oil and TBA distrib- 
‘ors and jobbers at a nominal 
st per print plus recording, the 
production explains the differences 
etween the various types of auto- 
notive oil filters now on the mar- 


Ss 4 





| 


tical travel under unusual circum- 
Stances. Our county road was 
snowed in for 10 days. Many resi- | 
dents could have reported for work 
days earlier had they owned a sta- 
tion wagon, and we were the only 
people in the neighborhood com- 
muting in the snow. 

“People saw it was worth having 
a station wagon just to get into 
and out of their property or get to 
| places under that or other unusual 
|conditions. On our road alone, the 
| snow resulted in unsolicited orders Many companies, he says, buy the 
for 10-12 vehicles.” wagons for emergency uses such as 
| Sales clincher, says Cadwell, is| bad weather. Employes from other 
facts on the balance of the station | companies are permitted to use the | 
wagon. “It isn’t the most stream-  dealership’s station wagon “just so | 
lined car, we admit, but it is prac-|they can get an idea of the places 
tical.” 


they can go where their own car| 
In moderately-priced cars, Cad- | can’t.” | 
| well tells his customers, the front “One engineering executive, Cad- | 
‘end is heavier than the tail, and| well recalls, “got interested in the | 
| when the road freezes the light end 
|of a pleasure car may “swing all 
|over the road.” A station wagon, 
|he points out, is balanced the same 


and the wagon can do things cars 
can’t do at 120 horsepower.” 

Also, he says, people are begin- 
ning to realize that in traffic to- 
day you can get around much 
better with a smaller vehicle and 
“get through openings an ordi- 
nary car cannot.” 

Cadwell emphasizes these factors 
to prospective station wagon buy- 
ers: superlative vision, easy han- 
| dling, comfort, “especially advanta- 
geous to older persons.” 


| rowed ours for a day.” Cadwell said 
| the engineer returned that evening, 
| bought one, saying: 

“It was wonderful to go around | 
|all day getting in and out without 








© PASS 
HE SWUNG OUT T 
wow TWO SIMPLE RULES. 


GINE STALLED 


PETE THOMPSON'S EN ORGOT TO FOLLOW 


ANOTHER CAR. HE F' 


100% ENGINE PERFORMANCE 





Lucille, Johnny Visit Dealer Burke— 

Salesmen for Burke Oldsmobile, the new dealership at 1775 Broadway, New York, 
played hosts to Lucille and Johnny, Oldsmobile's “singing sweethearts," at the open- 
ing of the dealership as the 1952 models were introduced. In the front row are Harry 


Rogers (left), Larry Volence, Jack Pincus, Peter Chiarulli, Irving Wolfe, Louis Reiter, 
Walter Boyd, Max Ramel, John White and William Burke, president and general man- 
ager. In the car at the rear are Lucille and Johnny, whose real names are Jean Ruth 


station wagon, came in and bor-|ond William Lechner; Jack Raybeck, Mickey Martin and Bert Wood. 





knocking my hat off. I wasn’t tired. ; sloppy, and it took more than an 
I had a flat tire last week on our|hour to change the tire. I had no 
low-slung car, and had to get road|trouble at all 
service. The weather was awfully | wagon.” 


with the station 






Car Dealer's Service 
Featured in 
National Ads ! 








MEANS GREATER SAFETY 


the safer you are on 
America’s highways 
performance it could. 
fine they perform well even at 
formance you paid for 
? Just follow the two 


bvious tha gine pio 
It is obvious dae = 
the road. Yet today, 
completely unawa ne 
The reason is simple: at. 
75% to 80% of their capabilit - 
means satisfaction as well as greater s 

simple rules demonstrated below. 


: o 
Present-day cars are SO 1m 
y. Since the 100% perfo 
fety, why not get it 
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turers specify 
The finest of th 
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recommended by leadi 











RULE NO. 1 for 100% engine pe 
formance: Take your car to ~~ od 
dealer's for frequent checkups—at pos 
every 2.000 miles. His mechanics 


factory-trained experts. 


se the finest motor oil 
Leading car manufac- 
heavy-duty type oils. 
ese heavy-duty oils is 
us purple oil 
ng car dealers. 





gocar 


fi ble at leadin 
Royal Triton ts availa — 


dealers’ in many areas throughou 
United States 


UNION OIL COMPANY OF CALIFORNIA 
n Oil Bldg.* New York, 
Cuicaco, 1612 Bankers 
National Bank 


ROYAL 
TRITON 


Sit Per Guat 


Los Anceame, ais 

904 RCA Bldg. * x 
Bldg. + New Orveans, 917 
of Commerce Bldg. 








To the left is one ad of a series specifically designed to 
increase traffic in your service department. These ads, 
sponsored by the makers of ROYAL TRITON motor oil, 
will appear regularly during the year in the pages of 
LOOK, COLLIER’S, SATURDAY EVENING POST, TIME and 
NEWSWEEK. 

Each ad in this hard-hitting campaign tells motorists 
that the best way to get 100% engine performance is 
to follow two simple rules: 


1 ee their cars to their local car dealer's for 


expert service. 


Use the finest motor oil money can buy — 
Q rors TRITON, the amazing purple heavy- 


duty motor oil. 


To our knowledge, this is the only motor oil advertis- 
ing campaign that features the car dealer and his service 
department. In addition, it is one of the most exten- 
sive national advertising programs ever undertaken for 
an independently distributed motor oil. 

For full information on handling ROYAL TRITON 
in your automobile agency, write to your nearest Union 
Oil Company office. 


UNION OIL COMPANY 
OF CALIFORNIA 
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OPS Appoints 


Group tc 


» Study 


Price Decontrol 


mit them to the Economic Stabili- 
WASHINGTON. An intra-|"*ee Agency. , 
agency committee to study the The appointment of this com-| 


question 


of suspension of ceilings 
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major decontrol actions the 
agency, it was stated. 

It was announced that the com- 
mittee will report its findings to 
the director of OPS, who will trans- 


by 


mittee should not be taken to mean 


that we are preparing to recom- 


or decontrol was appointed by ‘ 
Michael V. DiSalle in one of his;mend decontrol of any important 
last official moves as director of |egmen: of the economy,” DiSalle 


OPS. He has since been succeeded 
of |dangers in decontrol of major com- 


by Ellis Arna 
Georgia. 
The committee is 


“bring together 
the 


recommendations 
which could lead to definite con- | Several 


ll, ex-governor 


assigned 


and 


to 
and analyze all of |Of general 
facts 


|said. “There are many potential 


|modities at this time. 

“It seems certain that the threat | 
inflationary pressures 
next 


will be with us during the 


months, and_ there 


clusions as to suspension or decon- | many extremely difficult problems 


trol.” Findings 


of the 


committee | involved in going in or out of con- 


will not necessarily result in any!trol on a selective basis.” 


there iso HERMAN BODY 


designed for your Customers’ Specific Needs! 


Maintains a 
No engineer 


Maintains a 
Especially 
MORROW. 





customer. 
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HERMAN REFRIGERATED RETAIL MILK DELIVERY BODIES 


© COLDAIRE 


product temperature 


ing to do with the 


© RIGHTLOADER 


continuous product 


Available as a 


Drive-On-The-Road Refrigeration 
.. SELF REFRIGERATED. 


customer 


temperature 
designed for dairies who want to LOAD 
package. 
WIRE, OR PHONE COLLECT 


BODY COMPANY 


of 40 Available as a package 


Plug-In Refrigeration for 
OVERNIGHT LOADING. 
of 40° 24 hours a day. 
TODAY FOR TO- 


No engineering to do with the 





ST. LOUIS 10, MO. 


are| Sales at 13 representative auctions last week totaled 1,338 units out 


of 1,825 offerings for a mark of 73 percent. At the same auctions in the 
preceding week, 1,244 units out of 1,732 offerings were sold for an 





Used-Car Auction Prices 





Market Trend 


Stronger prices for old and new models were not enough to offset 


declines in the “middle-aged” bracket and the result was a $1 decline 
last week in the overall average price to $839. 

It was not the fault of late-model buyers that prices slipped slightly. 
Gains of $7, $4 and $2 were chalked up for ’51s, 50s and ’49s, respec- 


tively. Even the prewars helped as 42s advanced $1, 


up $3. 


and ’41s picked 


There was weakness in the middle, however. The price of ’48s 
| skidded $10 from the previous week’s level, while ’47s were off $6 and 


| ’46s dropped $5. There was good news in the fact that the percentage 


| of cars sold at various auctions picked up a little bit. 


average of 72 percent. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Feb. 8.) 

(Wholesale market good; retail fair. 
Sold 134 units out of 206 offerings.) 
BUICK—’51 RM Riviera coupe, $2,450*. 
49 RM 4-dr., $1,280. ‘41 Super 2-dr., 
| $235. 
\ADILLAC—'50 (61) 





club coupe, $3,000*; 
(61) 4-dr., $2,890*. °49 (60) Special 
| 4-dr., $2,175*. '48 (62) 4-dr., $1,525°*. 

| CHEVROLET —'51 SL Deluxe 4-dr., $1,725, 
| 


~ 


$1,455; %-ton pickup, $1,135. '50 %-ton 
pickup, 2 at $850, $825; SL Special club 
coupe, $1,275; 4-dr., $1,200; SL Deluxe 
4-dr., $1,250; 2-dr., $1,275* Bel-Air, 
$1,550*; sedan delivery, $925. '49 conv., 
$1,050; %-ton pickup, $800; SL Deluxe 
4-dr., $1,025, $1,200, $1,050. ‘48 FM 
4-dr., $780, $810, $735; conv., $725; 
FL aerosedan, $880, $975. '47 FL aero- 
sedan, $675; SM 4-dr., $800. ‘46 FL 
4-dr., $575, $750. 
CHRYSLER—’51 Windsor 4-dr., 
DODGE—’52 Coronet station wagon, 
4-dr., $2,200. °50 Coronet 


$1,900*. 
$2, - 
4-dr., 





Victoria, $1,850; Deluxe (8) 
| $1,375, $1,385; Custom 
| $1,475, $1,450, $1,- 
| "50 Deluxe (6) sedan, $980; Custom 
sedan, $1,300*, $1,290, $1,150; sta- 
tion wagon, $1,130; %-ton pickup, $900; 
| Deluxe (8) sedan, $1,180, $1,175, $1,050, 
$1,055, $1,225. '49 Custom (8) sedan, 2 
at $800, $1,115, $945, $980, 2 at $975, 
| 2 at $950, $965, $1,080; Deluxe (8) se- 
| 


| FORD "51 
| $1,480, 
(8) sedan, $1,610*, 
650*. 
(S) 


dan, $980; %-ton pickup, $775. ‘47 De- 
sedan, $725, $650. "46 SD (8) 
’41 SD (8) sedan, 


(8) 
$575, $640. 


luxe 
sedan, 
$375 


fo. 
HUDSON—'49 Super (6) sedan, $840. 
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what to fix 
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PLAN 


Hundreds of dealers now enjoy bigger 


guarantee customer 


satisfaction by using the Clayton Chassis 


Diagnosis is fast, accurate and complete, 
with all tests made while the car is under 


No road testing. No 


incomplete work orders. Mechan- 
ics have a definite “blueprint” of 


and what parts are 


needed. Shop work speeds up and 
parts sales increase. 
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| CLAYTON MANUFACTURING CO. AN-2 | 
| BOx 550, EL MONTE, CALIF. | 
! Send us FREE copy of your book- | 
I let on increasing service shop | 
1 profits. | 
| NAME | 
| FIRM | 
| ADDRESS | 
CITY. STATE 


ee | 









After service, final adjustments 
and inspection on the Clayton 
Dynamometer guarantee peak 
performance on the road. The 
customer is satisfied with his car’s 
improvement...and your bill. 
Costly ‘‘come-backs” are com- 
pletely eliminated, and service 
profits multiply. 

This book tells you 
how the 

eter can build your 


service shop busi- 
ness. 





| 
| 
| 





Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 


— ‘51 2-dr., $1,785*. ‘48 4-dr.,- 

NASH. ‘51 Rambler 
100; Statesman 2-dr., $1,370*. 

OLDSMOBILE- ‘50 (88) club coupe, 
475*; sedan, $1,440, $1,500; (98) 
$1,480; Holiday, $1,800. '49 (98) 
$1,180*; (76) sedan, $700. 

PLYMOUTH—'52 Cambridge club coupe, 
$1,925. '51 Cranbrook sedan, $1,450, $1,- 
325, $1,510. '50 SD sedan, $1,375, $1,450. 
"49 Deluxe 4-dr., $700. ‘47 SD 4-dr., 
$550. 

PONTIAC—'51 
250*; conv., $2,100*; 
$2,050*. °49 (8) conv., 
(8) sedan, $800, $700. 
$520. 

STUDEBAKER—'52 Commander Starlight 
coupe, $2,450*. ‘50 Champion 2-dr., $1,- 
040, $1,075*. °48 Commander § sedan, 
$750*. 

MISCELLANEOUS—’51 GMC 
up, $1,250. "49 GMC % 


ALBANY, 


(Tim Anspach’'s Dealers 
Sale every Monday. 
Feb. 11.) 

(Market shot a little higher in a buy- 
ing atmosphere. Guaranteed cars were 


conv., $1,050, 


$1,- 
sedan, 
sedan, 


(8) Catalina, $2,190*, $2,- 
Chieftain (8) 4-dr., 
$1,180*. °48 SL 


"46 SL (8) sedan, 


-ton pickup, $705 


N. Y. 


Auto Auction. 


easy to sell, non-guaranteed cars held 
steady, while common prewars were un- 
wanted. Sold 76 units out of 104 offer- 
ings.) 

BUICK—'50 Special 4-dr., $1,210, $1,230; 
Super Riviera 4-dr., $1,675*. ‘49 Super 
sedan, $1,300*. °47 RM _ station wagon, 
$850. °46 Super conv., $680; Super 4-dr., 
$580. 


CHEVROLET—’51 FL Deluxe sedan, $1,- 
725*, $1,570; SL Deluxe sedan, $1,670", 
$1,650*, $1,630*. ’50 FL Special sedan, 
$1,275; SL Deluxe sedan, 2 at $1,300; 
FL Deluxe sedan, $1,200, $1,400*. 
FL sedan, $940, $875. ‘47 FM _ sedan, 
$700. '46 SM sedan, 2 at $620. '41 SD 
club coupe, $190. 

CHRYSLER—’49 NY sedan, $1,360; Wind- 
sor sedan, 2 at $1,320. '47 Royal sedan, 


$920. 

DODGE—'51 %-ton pickup, $920. '49 %- 
ton pickup, $760; Coronet sedan, $1,250*; 
Meadowbrook sedan, $1,150. '48 Custom 
club coupe, $860. '47 Deluxe 2-dr., $740. 

FORD—’49 Custom (8) sedan, $920, $860, 
$910, $950, $860, $930; Deluxe (6) club 
coupe, $700. °47 SD (8) sedan, $675. 

HUDSON—’51 Pacemaker club coupe, $1,- 
450. '48 Commodore (6) sedan, $850*. 
*46 Commodore (8) sedan, $440. 

MERCURY—’51 sedan, $1,700, $2,030*. 
sedan, $1,230, $1,100. '47 sedan, $625. 


49 


NASH—’49 (600) 2-dr., 2 at $890. ‘46 
(600) club coupe, $390. 

OLDSMOBILE—’51 (88) sedan, $2,170*, 
$1,950*. °48 (88) conv., $930*. °46 (76) 
sedanet. $590. 

PACKARD—’46 Clipper (8) sedan, $475, 
$560. 

PLYMOUTH—'51 Cranbrook club coupe. | 
$1,550. °48 SD business coupe, $585, | 
$690: sedan, $860. "47 SD sedan, $510. 
*46 SD sedan, $700. | 

| PONTIAC—’49 SL (8) sedanet, $1,240*. '48 
SL (8) sedan, $1,050*, $1,200*. 47 Tor- | 
pedo (8) sedan, $640. "41 (8) 4-dr., $110. 

STUDEBAKER—’51 Commander _ sedan, 
$1,550* '47 Commander club coupe, | 
$640*. 

WILLYS—’50 station wagon, $1,000*. °49 
Jeepster, $700. '48 Jeep, $535. °47 


tion wagon, $590. 


AMARILLO, TEX. 


' 
(Amarillo Auto Auction. Sale every Fri- | 


Prices are for sale of Feb. 8.) 
Sold 238 


day. 
(Prices steady to stronger. 
units out of 308 offerings.) 


BUICK—’51 Special 4-dr., $1,830; Super 
4-dr., $2,030. °50 Special 2-dr., $1,300; 
4-dr., $1,275, $1,530*; Super 4- -dr., $1,- 
600, ‘$1,505; Riviera coupe, $1, 860*; RM 
4-dr., $1,6 

CADILLAC—’52 (60) Special 4-dr., $5,- 
000*. °51 (62) 4-dr., $3,550*. °50 (61) 
4-dr., $2,725. °49 (62) 4-dr., $1,960; 
(61) club coupe, $1,885. 

CHEVROLET—’52 SL Deluxe 2-dr., $1,- 


900; %-ton pickup, $1,505. ‘51 Bel-Air, 
$1,875; SL Deluxe club coupe, $1,495, 
$1,575; 2-dr., $1,405, $1,565; 4-dr., $1,- 
590, $1,665*, $1,690*, $1,725*, $1,810. 
50 SL Special 4-dr, $805, $1,045, $1,- 
335 $1,380; FL Special, 2-dr., $1,150, 
$1,165, $1,230, $1,340. 

CHRYSLER—’51 Windsor 4-dr., $1,895. 
"50 Royal 2-dr., $1,300; Windsor 4-dr., 
$1,500. 49 NY 4-dr., $1,175, $1,225, $1,- 
250. $1,315. "48 4-dr., $975. 

| DeSOTO—'51 Deluxe 4-dr.. $1,715. "49 
club coupe, $1,040. °47 club coupe, $720. 

| DODGE —'52 Meadowbrook 4-dr., $2,055. 
’51 Coronet club coupe, $2,005*, $2,095*. 
$1,935*, $1,940*; 4-dr., $2.005*, $2,055*, 
$2.095; %-ton pickup, 2 at $1,395. 

FORD-—-’51 Deluxe (6) 2-dr.. $1,300; Cus- 
tom (8) 2-dr., $1,650, $1,680; conv., 
$1,600; station wagon. $1.600; 4-dr., 
$1,580; Victoria, I 815, $1,920; (8) 
\%-ton pickup, $1,2 

FRAZER—'47 4-dr., 73310. 

HUDSON—’49 4-dr., $700. "48 4-dr., $515. 
*46 club coupe, $280. 

KAISER—’51 2-dr., $1,155; 4-dr., $995, 
$1. _' Henry J 2-dr., $850. '49 4-dr., 
$72 

LINCOLN—'s0 4-dr., $1,215. ‘49 4-dr., 
$78: 

MERcU RY—’51 club coupe, $1,750; 2-dr., 
$1,815. °50 4-dr., $1,150, $1,185. °49 4- 
dr., $835, $1,065. 

NASH—’50 Statesman 4-dr., $1,250. 

OLDSMOBILE—’52 (88) 4-dr., $3,000*, 


$1,- | 


%-ton pick- | 


Prices are for sale of | 


sta- | 









$3,090° ; 2-dr., $2,900* (98) 4-dr $3 
500° (8S) 2-dr., $1,850, $2,180, $2.- 
230, $2,530*; 4-dr., $2,550*, $2.600*. ‘50 
(88) 2-dr $1,285 49 (98) 4-dr., 2 at 
$925 

PACKARD 52 (300) 2-dr., $2,275 51 
(200) 4-dr 2 at $1,800", $1,900* 48 
4-dr., $585, $600 

PLYMOUTH 52 Cambridge 4-dr., $1,940 
$2,060, $2,070. '51 Cambridge 4-dr., $1,- 

| 200; Cranbrook 4-dr., $1,670. °50 busi 
ness coupe, $810; club coupe, $1,215 

PONTIAC—'52 Chieftain (S) Deluxe 2- 
dr., $2,510. ‘°51 Chieftain (8) Deluxe 

| 4-dr., $1,645, $1,875, $1,980*, §2,025* 

| 50 SL (8) 2-dr., $1,220, $1,440*; station 
wagon, $1,465: Chieftain (8S) 4-dr., $1,- 
695". 

STUDEBAKER—'50 Champion 4-dr., $1,- 
080, $1,120; Land Cruiser 4-dr., $1,070; 
Commander 2-dr., $1,175 

WILLYS—'51 station wagon, $1,100, $1 
150, $1,275. ‘49 station wagon, $675 
Jeep (4-wd), $660, $565 ‘48 station 
wagon, $680; Jeep (4-wd), $500 

MISCELLANEOUS—'52 GMC ‘'%-ton pick- 
up, $1,515; King Midget conv., $450 


N. PLAINFIELD, N. J. 
(Lebanon Auto Auction. Sale every Wed- 
nesday. Prices are for sale of Feb. 13.) 
(Prices good and buying active. Sold 
87 units out of 115 offerings.) 
BUICK—’50 RM sedan, $1,690*; 





Super se- 


| dan, $1,525*; Special sedan, $1,445*. ‘49 
Super sedan, "$1,275, $1,185; Super conv., 
$1,450*. '48 Super conv., $850; RM se- 
dan, $770 

CADILLAC—'50 (62) sedan, $2,900*. °47 
(60) Special sedan, $1,115. 46 (62) se 
dan, $890. 

CHEVROLET —'50 SL Deluxe sedan, §$1,- 
450*; sedan delivery wagon, $860; FL 
Special sedan, 2 at $1,150, 2 at $1,140, 
$1,125, $1,115, $1,100. ‘48 FL sedan 
$875. °47 SM sedan, $760; FM _ station 


wagon, $585. 
CHRYSLER —'49 Windsor sedan, $1,420 





DeSOTO—’'52 Custom sedan, $2,400. °50 
Custom sedan, $1,560, $1,475. 
DODGE—'50 Coronet sedan, $1,485. ‘49 
Meadowbrook sedan, $1,250. '47 Deluxe 
sedan, $735. 
FORD —'51 Victoria, $1,910, $1,810; Crest- 
| liner, $1,690*; Custom (8) sedan, $1,645*; 
| Deluxe (8) sedan, $1,525*, $1,370. ‘50 
Custom (8) sedan, $1,225, $1,200, $1,195, 
$1,180; Deluxe (8) sedan, $1,110; Cus- 
| tom (6) sedan, $1,100. ‘49 Custom (8) 
| sedan, $970, $965, $960, $930; Deluxe (8) 
sedan, $860, $800. ‘48 SD (8) sedan, 
$825; Deluxe (8) sedan, $700; station 
wagon, $760. ‘47 SD (8) sedan, $700. 


°46 sedan, $575. 


KAISER—'51 Henry J (4) sedan, $890. ‘4S 
sedan, $500, 9010. “44 seaan, $a. 

LINCOLN—’49 Cosmopolitan sedan, $1,190, 
$1,110*, $1,060. 

MERCURY—'51 sedan, $1,750. 

NASH—’47 Super (6UU) sedan, $620, $585 

OLDSMOBILE—’50 (98) sedan, $1,740; 
(88) sedan, $1,560. ‘49 (88) sedan, §$1,- 


310. °47 (98) sedan, $/10*. 
PACKARD—’'48 sedan, 3735. 
PLYMOUTH—’'51 Cambridge sedan, $1,525. 

‘48 SD sedan, $/8U. '4/ SD sedan, $/50, 

$700, $680. 

PONTLAC—’50 Chieftain (8) Deluxe sedan, 
$1,475, $1,440, $1,39U. "49 SL (s) sedan, 


$1,260. '47 (8) sedan, $730; conv., $755 

"46 (8) sedan, $6U0U, $58u. 
STUDEBAKER—'51 Commander sedan, 

$1,565*. ‘50 Commander sedan, $1,130; 


Champion sedan, 
sedan, $700. 
WILLYS—-'49 Jeepster, $690*. 


LOS ANGELES 
(Los Angeies Auto Auciion. Sales every 

Tuesday and ‘hursday. rrices are tor sales 

of Keb, 5-7.) 

(Good demand for clean cars.) 

BUICK—’51 RM HKieviera coupe, $2,525*, 
$2,400*; 4-dr., $2,35u*; Super conv., 
$2,200*. "49 RM xiviera coupe, $1,600*; 
Super 4-dr., $1,32u; Kai 4-dr., $1,310*. 
’47 Super 4-dr., $875; RM sedanet, $855. 

CADILLAC—’51 (60) Special 4-dr., $3,- 
850*; (62) club coupe, $3,700*. '50 (60) 
Special 4-dr., $3,llu*, $3,000"; (62) 4- 
dr. $3,095"; (61) 4-dr., $2,875*, 2 at 
$2, '800*, $2,630. °49 (61) 4-dr., $2,240*. 
"48 conv. $2,005*. 

CHEVROLET—’51 suburban carryall, $1,- 
48V0; SL Deluxe club coupe, $1,455. °50 
Bel-Air, $1,510*; FL Deiuxe 2-dr., $1,- 
455; SL Deluxe 4-dr., $1,400; 2-dr., 
$1,375, $1,345; FL Special 4-dr., $i, 395. 
49 FL Deluxe 4-dr., $1, 220; SL Special 

FL Special 2-dr., $960 

$725. °47 station "wagon 


$1,085*. °47 Champion 





$855; FM 4-dr. 
CHRYSLER—’50 ‘NY 4- -dr., $1,690*; Wind- 
sor 4-dr.. $1,670*. ‘49 NY Highlander 
4-dr., $1, '450*. '48 Windsor Highlander 
4-dr., $1,015*. 
| DeSOTO—'50 Deluxe 
Custom 4-dr., $720* 
| DODGE—'49 Coronet 4- dr., 
ton pickup, $760, $735. 
coupe, $1,005*. 
FORD—’51 Victoria, $2,115*; Crestliner, 
$1,725; Custom (8) 2-dr., $1,650; De- 
luxe (6) business coupe, $1,195. ‘50 Cus- 
tom (8) 4-dr., $1,300; conv., $1,300; club 
coupe, 2 at $1,270*; Deluxe (6) 4-dr 
$1,095; 2-dr., $1,175, $1, 100; Custom (6) 
4-dr., $1,175; Deluxe (8) 2-dr., $1,155; 
4-dr., $1,260, $1,200. ‘49 conv. 
Custom (8) club coupe, $1,080; 2-dr., 
$1,075, $820; Deluxe (8) 2-dr., $1,040 
"48 SD (8) 2-dr., $815, $645. '46 Deluxe 
(8) 4-dr., %-ton stake, $565; SD 
(8) 4-dr., 
HUDSON—'49 Super 
— 4-dr., 


- 
‘ow 
* 
a ag 
i 
a 
"= 


4-dr., $1,610*, ‘47 


$1,260*; %- 
48 Custom club 





(6) 4-dr., $885. 
$825; Traveler 4-dr. 


725. 

| LINCOLN "50 Lido, *, 600°. 

| MERCURY—’51 conv., $2,055*. '50 conv. 

| $1,675*; club coupe. $1,625; 4-dr., $1,- 

| 545°. "49 4-dr., $1,405*, $1,235*. 746 

| 2-dr., $650. 

| NASH ’51 Rambler station wagon, $1, 

| 530*, $1,305; conv., $1,280. 

| OLDSMOBILE—’52 Super (88) 4-dr., $2,- 
935*. '51 (98) Holiday, $2,600*. '50 (98) 
4-dr., $1,820*; Super (88) club sedan 
$1,790*. °49 (S88) 4-dr., $1, 435°. 

PACKARD—’50 4-dr., $1,250*. '48 Super 
4-dr., $810*. 

PLYMOUTH—'47 SD 4-dr., $810. 

PONTIAC—’51 (8) conv., $2,250*. ‘50 (8) 
conv., $1,800*; Chieftain (6) 2-dr., $1,- 
460; SL (8) 4-dr., $1,375*. 

STUDEBAKER—'50 Champion club coupe, 
$1,085". 

MISC nce ‘51 GMC 1%-ton pick- 
up, $1,29 


| MANHE IM, PA. 


(Manheim Auto Sales & Auction, Inc. 
Sale every Friday. Prices are for sale of 
Feb. 8.) 

(Market good. Sold 75 units out of 121 
offerings.) 

BUICK—'51 Special 4-dr., $1,900*; RM 

Riviera coupe, $1,720. '50 Super Riviera 

(Continued on Page 35, Col. 1) 
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i | FL Deluxe 4-dr., $1,150; 2-dr., 2 at | 
} e e } $1,150, $1,110, $1,095; SL Special club 
. Use ar Auct p | coupe, $1,010. ’48 FL aerosedan, $940, | e 
- ion rices $930;' %-ton pickup, $755. '47 SM 4-dr., | se 
3 Se80: verage “Tar F Prices 
DODGE—’51 Wayfarer 2-dr $1,550. °'49 : ° 
‘ icin 3 Wayfarer 2-dr., $1,055, '48 Custom 4-dr (Compiled by Automotive News) 
(Continued from Page 34) $800 Feb. 108 : : 
| P - eb 952 Jan ec 
oupe, $1,880*, $1,825*, $1,820*. '49 Super 4-dr., $1,500; 2-dr., $1,355. ‘48 4-dr., — $1,675: ht (8) Pome e115. 2- Model (to date) 1952 1951 
t-dr., $1,330*. ‘48 Super 2-dr., $1,005 $750 dr., 615; *-ton pickup, $1,loo. 90 x x ~ 

/ADILLAC—’50 (62) 4-dr., $2,910*; club | NASH—'50 Ambassador 2-dr $1, 200°; | Custom (8) 4-dr., $1,350, $1 2-dr $839 $836 $864 1951 ; $1,753 $1,769 $1,837 
coupe, $2,900*. '48 (61) 4-dr., $1,710°* Statesman 4-dr., $980. ‘49 (600) 2-dr., dey Bh ae club ane aes “en0g 1950 1,329 1,311 1,356 

sata a ° a 925* ' «9 : istom (%) station wagon, : ’ 

(HEVROLET—'51 Bel-Air, $1,910*, $1,- | oP DSMOBILE_-’50 (98) 4-ar.. $1.720¢. ‘49 | 4-dF-, $900; 2-dr.. $1,200*, 2 at $1,050, | 1949 1,048 1,049 = 1,080 
760; SL_ Deluxe 4-dr., $1,650*; 2-dr (98) 2-dr., $1,360*, $1,320*. "47 (66) | $1,040, $1,020, $950; club coupe, $985, 1948 815 804 831 
$1,450. ‘50 Bel-Air, $1,560". "49 SL De-| club coupe, $720, 41 4-dr., $190 $930; Deluxe (8) 2-dr., $980. ‘48 Deluxe | . sai states 
uxe 4-dr., $1,150. ‘48 FM 2-dr., $880. | pLYMOUTH—’'51 Cranbrook 4-dr., $1,600 (8) 2-dr., $835. "47 SD (8) 2-dr., $925 1947 669 675 695 

7¥F -dr., $850 5 . ; * y's '46 SD (8) 4-dr., $715; Deluxe (8) 2-| 30% 582 

17 FM 4-dr., $ $1,500; Cambridge club coupe, $1,500, oa son ’ 1946 603 582 603 
(HRYSLER—'51 Imperial 4-dr., $2,430; ] $1,450, $1,435, 2 at $1,430, $1,400. '50| 4r., $635, $625 1942 259 269 264 

Windsor Newport, $2,110*. ‘48 Windsor | Deluxe (P-19) 2-dr., $1,045, $1,040 48 | HUDSON—’'49 Super (6) 2-dr., $850. ‘48 = se 

4-dr., $1,050*. | SD 4-dr., $785. '47 SD club coupe, $810 4-dr., $700. Feb Jan Dec 1941 ; 239 230 247 

ms —'49 Custom 4-dr., $1,390*, $1,- '46 SD 2-dr., $630. '41 club coupe, $180. | MERCURY—'47 club coupe, $675. Overall - — eee 

nor. 46 Deluxe 2-dr., $725. . | PONTIAC—’50 Chieftain (8) 2-dr., $1,470; | NASH—’51 Rambler conv., $1,550 Av $ 839 836 864 

pODGE—’51 Sierra, $2,425*. °50 Coronet | SE, (8) 4-dr., $1,570°. "48 SL (8) 4-dr.. | OLDSMOBILE—'50 (88)  4-dr., $1,775", verage.... 3 $ $ 

I—"S2 Sista, ve tee. WwW $1,000*; Torpedo (6) 4-dr., $920. '47 S 1,600*, $1,450*. °49 (98) 2-dr., $1,320*; ; : 
t-dr., $1,565°. '49 Meadowbrook 4-dr., 7 4-dr.. $710. =, « ‘ ri ys APs $1,210°. > (The above figures are averages of used-car auction prices, all 
pitas cane ps —_ 310. *51 | STUDEBAKER—'50 Champion 2-dr., $1,- | PLYMOUTH—'50 SD 4-dr., $1,335. '49 SD makes and models, carried regularly in Automotive News.) 
— se Ve an ae a nf 015 | club coupe, $1,000 
conv., $1,670; Custom (8) 2-dr., $1,600°; PONTIAC—'51 (8) Catalina, $2,300*. ‘49 
2 aan he ; ~ wy N1 —'§ atalina, $2,300*. ‘4s 

t-dr a ne pS $1.- | CHARLOTTE, N. C. Chieftain (8) 4-dr., $1,335"; SL (6) 2-| 655%, $3,810*. ‘50 (61) sedan, $2,690,] '46 SM sedan, $590, $610, $640, $680. "41 

“46 SD (8) 4-dr., $710 coe" | Cf. M. Stafford, Inc. Sale every Wed- | 7“ $1,270. "48 (8) conv., $1,025°. '46) $2,695*, $3,110*, $3,125*. '49 (62) sedan, sedan, $250, $260, $285 
HUDSON—’48 Super (6) 2-dr., $785. '47|nesday, Prices are for sale of Feb. 13.) (8) 4-dr., $525. $2,095*, $2,280*. °48 (62) sedan, $1,895*, | CHRYSLER—'49 Windsor sedan, $805", 

Commodore (8) 4-dr., $650 ae ee ee ee ee | ENV | §$1,935*. '47 (62) sedan, $1,290*. '46 (62) | $915*, $1,295*. $1,420*. ‘47 Windsor se- 
KAISER—'51 4-dr., $1,380. sii bo TO eh Sold 104 units out of 158 DENVER sedan. $1,070°. dan, $850*. ‘46 Royal sedan, $600*. 

iC s—’ $8500. S. | - ‘ aia = nS . ’ 
pe "6 adr. ot 360, ‘47 club | BUICK—'51 Special 4-dr., $2,050*. '50 Spe-|_ (Denver Auto Auction, Inc. Sale every | CHEVROLET—'52 SL Deluxe sedan, $2,- DeOTO—'62 Custom sedan, $3,410". °65 
1E Si “* J all ihe 7 €1 195 | Tuesday at Littleton, Colo. Prices are for ' , .g Custom sedan, $520*, $865°*. 

coupe, $790. cial 4-dr., $1,170, $1,125. i. 135. '51 conv., $1,945; SL Deluxe sedan, an. ss ie j 

A NASH—’50 Ambassador 4-dr. $1,120: | CADILLAC—’49 (62) 4-dr., $2,000*. sale of Feb. 12.) $1,540, $1,610, $1,620, $1,675, $1,680, | DODGE—'52 %-ton pickup, $1,450. ‘51 

‘Statesman 4-dr.. $810: Rambler conv,, | CHEVROLET—'52 SL Deluxe 4-dr., $2,- | _ (Prices steady and demand very good. $1,690, $1,900*; Bel-Air, $1,865*. 50 Bel- Coronet sedan, $1,970*. °50 Coronet se- 
$880°. : "| 025. 51 SL Deluxe 4-dr., $1,610; 2-dr., | Sold 238 units out of 282 offerings.) Air, $1,475, $1,700*; SL Deluxe sedan,| 48M, $1,210, $1,500*. 49 Coronet sedan, 

OLDSMOBILE—'50 (88) 2-dr., $1,650*. '49] $1,700*, $1,590; %4-ton pickup, $1,260. | BUICK—’50 Super sedan, $1,570*. $1,685*; | $1,100, $1,295, $1,320, $1,325, $1,335, $1,200*. °48 Custom sedan, $755*, $810°, 
‘7g) 2-dr.. $1,300*: (98) 3-dr., $1.265;| '50 Bel-Air, $1,560*, $1,555"; SL Deluxe | Special sedan, $1,135*, $1.345*. "49 Super | $1,350, $1,380. "49 SL Deluxe sedan, $835*. ‘47 Deluxe sedan, $645*, $650°, 
ee a 335. 48 (76) 2-d 5* 4-dr., $1,435, $1,385, 2 at $1,325; 2-dr.,| sedan, $1,150*, $1,155*, $1,190*, $1,225°. $850, $885, $955, $1,105, $1,110, $1,120, | _ $675*. ; 

(88) 4-dr., $1,23 r., $1,21 . mY ae . 
PACKARD—’49 4-dr., $930. $1,400, $1,360, $1.325; club coupe, $1,-| $1,265*. "48 RM sedan, $930*. ‘46 Super| $1,135. '48 FL sedan, $715, $845, $870, | FORD—’'51 Victoria, $1,745*, $1,760*, $1,- 
PLYMOUTH—’51 Belvedere, $1,810; Cam-| 400, $1,350; SL Special 4-dr. $1,190, $1,- | sedan, $700. ‘41 Super sedan, $430. | $890, $915, $920, $935, $945. ‘47 FL 775*, $1,900*; Custom (8) sedan, $1,495, 

bridge club coupe. $1,490. '50 Deluxe | 970; %-ton pickup, $1,030, $1,000. '49 | CADILLAC—’51 (62) sedan, $3,380*, §$3,- sedan, $690, $730, $710, $730, $765, $785. | (Continued on Page 36, Col. 1) 


club coupe, $1.290. ‘49 Deluxe 2-dr., 
$1,120. '47 SD 4-dr., $700. 
PONTIAC—’51 Chieftain (8) 2-dr., $1,875. 
50 (8) Catalina, $1,765*. ‘49 Chieftain 
(8) 4-dr.. $1,400*; SL (8) 4-dr., $1,280*. 
STUDEBAKER —'50 Champion conv., $1,- 





075. 
WILLYS— °49 Jeepster. $700 


OAKLAND, CALIF. | 


‘A. L. Pollock Auto Dealers Wholesale | 
Auction. Sale every Wednesday. Prices are | 
for sale of Feb. 13.) | 
BUICK—’51 Super station wagon, $2,685"; 

Special 2-dr., $1.925*. '50 Super Riviera | 

coupe, $1,750*. °49 RM conv., $1,395*: 

4-dr., $1,315*; sedanet, $1,305*. 47 Spe- 
cial 4-dr., $815. ‘46 Super 4-dr., $725. 

'41 4-dr., $275. 

CADILLAC—’51 (62) 4-dr., $3,750*. 50 

(62) conv., $3.350*; 4-dr., $2,970*; (60) 
Special 4-dr., $3,265. ‘49 (62) 4-dr., 
$2,275*, $2,225*. "48 (60) Special 4-dr. 
$1,770. 

‘HEVROLET—'51 %-ton pickup, $1,300; 

Bel-Air, $1,945*; suburban carryall, $1,- 
265: SL Deluxe 2-dr., $1,745*. '50 conv., 
$1,475; Bel-Air, $1,535; SL Deluxe 4-dr., 
$1,265, $1,305; %-ton pickup, $1,125. '49 
FL Deluxe 4-dr., $1,060; 2-dr.. $1,150, 
$1,110; SL Deluxe 4-dr., $1,160. ‘48 
station wagon, $910; conv., $725. ‘47 





CT NOW! GET SET 10 CASH IN! 


nguon -ywidle 
SM 2-dr., $640, $665; FM conv., $800; 
2-dr., $775. ‘41 4-dr., $415; club coupe, 


-\ $415, $390; 2-dr.. $275. °40 4-dr.. $175. 3 j 
©)  CHRYSLER—i7 T & C 4-dr., $755; NY ; , 4 
4-dr., $905. | | 
DODGE—’'49 Meadowbrook 4-dr., $905*. 4 ‘ j 
'46 %4-ton panel, $475; Custom 4-dr.. . j 
$475*. ‘41 Custom 4-dr., $175, $325. °40 
4-dr., $195. 
FORD—’51 Victoria, $1,900*, $1,965*; De- i 
luxe (6) 2-dr., $1,350. '50 Custom (8) : ’ Se. 3 
2-dr., $1,350; station wagon, $1,.590*; . 
Deluxe (8) 4-dr., $1,265. ‘49 Custom (6) 
2-dr. 910; Custom (8) 2-dr., $910, $1,- 
045; *eoav., $1,060; station wagon, $1,- Dealers Okay Filter Check... 


295. ‘48 SD (8) conv., $865. "47 Deluxe | Coast to Coast — No wonder! 
> Dealers all like the extra 
profits that will come in with 
every Purolator refill they sell. 
They like the extra Purolator 
business, Spring Filter Check 
promises for the month ahead. 














~ 

















(8) 4-dr., $625; SD (6) 4-dr., $575. '46) 
SD (8) club coupe, $680; SD (6) club] 


coupe, $540; Deluxe (8) 4-dr., $645. ‘41 | 
business coupe, $200. ‘40 4-dr., $150. | & @ cf 
HUDSON- 48 4-dr., $920. ‘46 4-dr $535. | 
LINCOLN—'51 4-dr., $2.500*, ‘49° 4-dr.. | € tL 
$1,150*. gw 


MERCURY —'51  4-dr $1.810 41 2-dr., | 


| 
$175 | 





e—a clear- 






. ; is oil chang’ It’s up to you... Time’s awast- 

ASH ‘47 4-dr., $525 : : ht along with his 01 , . . | Hevea tease a: 
OLDSMOBILE 50 (88) 2dr. $1.600%: | * stch! Purolator is releasing big real vt profit of $1.00 to $1.50! Ane don’t : ing. If you haven’t heard from 

4-dr.. $1,680*; (98) 4-dr., $1,755*; De-| - Here’s the si ph cre Post April | eae cut oe profit on the extra quart of oil! your supplier —Jlet him hear 

lu3 4-dr., $1,875 ‘49 (98) conv.. | . we > e : : 

$1,550"; ‘itr... $1,965" (88) club coupe. | ads . 5 ie Collier’s, April 12... telling forg 1 3 Ways! (1) See that you ve : from you! 

$1,300. ‘47 (66) 2-dr., $790. '46 (76) | Life, April / --- t this terrific Act Now!.-- ; «-ronic* Re- 

i-dr., $725 42 4-dr.. $195* 40 club | ists and dealers all abou : h full stock of Purolator Micr . 

coupe, $150 motera Purolator is buttoning UP the —- got a full § ave plenty of Filter 


PACKARD—'49 Deluxe 2-dr 





$1,020° tie-up. Finally, spot displays. fills. (2) See that you h 





-the- ,sS our men “i 
PLYMOUTH— ‘40 club coupe. $185. | ve yy nith power-proved on-the : . ‘splays. (3) See that y “ . NO. |... WITH EVERYONE! 
PONTIAC—'51 Chieftain (S) 2-dr., $1,-| entire job with p : business— Purolator s Check Time og valle Filter Check Time. 
960; SL (6) 4-dr., $1,625. '50 (8) Cata- | For Everybody in the business: ay- know all about Fu : NO. 1... . BECAUSE Purolators re- 
lina, $1,740%. "49 (S) conv., $1,330". °48 | ag . k Time can be the biggest mon y d thing—stock or displays— move more dirt, finer dirt, faster, 
Torpedo (6) 2-dr., $800. “47 (8) 4-dr., | ta Filter Chec If you nee any lier including particles so small they’re 
$850. "46 4-dr., $525. ‘41 2-dr.. $445. '40) maker of the year. ur supp . 


write, wire or phone yo measured in microns—that’s less 











t-dr., $160. | ys ast who am. - 
STUDEBAKER—'51_ conv $1.600* 50 Here’s Why: This year, every motorist a oneg.U.8. Pat. 08 than 1/39 millionths of an inch. 

conv.. $1,350*; Champion Deluxe 2-dr.. | _. can be sold a Purolator Micronic na —— em 1... SOCAN eectees tee 

$1,185*; 2-dr., $1,120, $1,115; 5-pass. | . Ss in Cz . ; , f NO. 1... Us J 

oma nae. "si ae. Pig $1. 155° ~ 18 | om PUROLATOR eaeee and Toronto, Ontario, Canado important additives in. 


Rahway, New Jersey 





conv., $825. '42 Deluxe coupe, $175 
WILLYS—’'48 '»-ton panel, $650 | 
MISCELLANEOUS—'47_ International 

ton pickup, $595 


PHILADELPHIA 


‘Harold B. Robinson Auto Sales Co. | 

Sales every Tuesday and Thursday. Prices 

are for sale of Feb. 12.) 

BUICK - "50 Special 4-dr.. $1,335. ‘49 
a Super 4-dr., $1,250*, $1,235 ‘48 Super | 
2-dr., $930. "47 Special 4-dr.. $775 | 
ADILLAC—'51 (62) 4-dr., $3,600 
HEVROLET—'51 SL Deluxe club coupe 
$1,610*; SL Special 2-dr.. $1,480; FL 
Deluxe 2-dr.. $1,580", $1,480. ‘50 conv., 
$1,240; SL Deluxe 4-dr $1,285; SL 
Special 2-dr., $1,180. '49 SL Deluxe club | 
coupe, $1,100, $1,070; SL Special 2-dr., | 
$985; FL Special 2-dr., $1,030. ‘48 FL 
aerosedan, $820; 4-dr.. $910; FM 4-dr 
$915; 4-dr., $910. ‘47 FL aerosedan 
$800; SM 2-dr., $735, $720. '46 SM 4-dr 3 
$695; 2-dr., $675: FM 4-dr., $580 - ——n eae 
J.ER—’'52 Windsor club coupe, $2, 


925. '48 T & C conv $1,100; Windsor : 
t-dr., $965 ‘ 2 .¢, 
DeSOTO—’'50 Deluxe club coupe. $1,505 =* 
49 Custom 4-dr., $1,290. "48 Custom 4 
ir., $1,060 
DODGE—'51 '=-ton pickup, $1,140. ‘48 
OIL FILTER 


Custom club coupe, $1,000, $850; Deluxe 
( ENGINEERED FOR d EVERY MAKE OF CAR ) 


MICRONIC OIL FILTER 








NO. 1...BECAUSE Purolators alone 
have Dirt-Check Windows to speed 
filter check, make sales easier, 
faster. 









‘S2eNATIONANDE ALTER CHECK TIME! 


ALATOR | When you bring your car in for that Spring 





| 


Purolator’s big Spring Filter Check 
Time Advertising Program 





~~ 


Big ads like this — in the SATURDAY 
EvENING Post, Lire, COLLIER’s—tell 
the motorist to come in .. . tell him to 
be sure to ask for a Filter Check. 


Tested displays like these remind 
every motorist that stops in that here’s 
the place to get a Filter Check he saw 
advertised. 


sev Comes 





me 
as 
Lact 
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luxe 2-dr., $750 

*ORD—'51 Deluxe (6) 2-dr., $1,500, §$1,- 
180, $1,460, 2 at $1,430, $1,415, 2 at 
$1,410, $1,400, $1,320. ‘50 Custom (6) 
2-dr., $1,050; Deluxe (8) 2-dr., $1,080; 
Deluxe (6) 4-dr., $975, $915. ‘49 station 
wagon, $940; Custom (8) 2-dr., $975 
47 SD (6) 2-dr., $660 

KAISER—’51 Henry J (4) 2-dr., $940 

LINCOLN—’47 club coupe, $650* 

MERCURY—’51 club coupe, $1,800 "50 


SWES hing 
SAVES MONEY 
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Used-Car Auction Prices | 


(Continued from Page 35) 









$1,660, $1,665, $1,700", $1,720*. '50 Cus 950, $1,960, $1,975, $1,985; Cranbrook 
tom (8) sedan, $1,100%, $1,200°, $1, sedan, $1,475, $1,540, $1,560, $1,610, $1,- | 
$1,240, $1,245, $1,350°, $1,375*. °49 Cus- 650. '50 SD sedan, $1,165. '49 SD sedan 
tom (8) sedan, $735, $880, $915, $930, $965, $1,010, $1,050. '47 SD sedan, $505, 
$935, $970*, $995", $1,065". fe oY $670, $715 
3 505. "47 SD (8) sedan, $545, 
Ste 60. 46 SD (8) ‘sedan, | PONTIAC—’52 (8) conv $2,865°; Chief- 
f tain (S) sedan, $2,625*, $2,630*, $2,725°*. 


$615, $645, $660. 

HUDSON—’'51 Hornet conv., $2,240*; se- 
dan, $1,905*; Commodore (8) sedan, $1,- 
495°, $1,735%, $1,805*. °50 Commodore 
(6) sedan, $1,265*, $1,285*. '49 Commo- 
dore (6) sedan, $870. '48 Commodore 


"51 Chieftain (8) sedan, $1,615, $1,820*, 
$1,915*, $1,930*%, $1,950*. "50 (8) Cata- 
lina, $1,420*, $1,645*, '49 Chieftain (8) 
sedan, $1,270*, $1,290*, $1,345. '48 (8) 
sedan, $760*. °47 (8) sedan, $555, $580 








25, $730, $740. STUDEBAKER—'51 Land Cruiser sedan, 
i Ba gee ges Pa Ta 49 Traveler $1,625*. °47 Champion sedan, $600* | 
SE « § an, wu. 3 . , rete min ; ; 
sedan, $725. “2 Se ae ee eae ee | Crowds Gather at Hull-Dobbs, Cincinnati— 
5 710, $8: : d », 35, 0, 
LINCOLN—'50 Cosmopolitan sedan. $1,-} gags “gsi | The showing of the 1952 Ford models drew record crowds in Cincinnati as shown 


655*. °49 Cosmopolitan sedan, $1,070*, 


$1,175*, $1,210%, $1,230°. | above at the Hull-Dobbs downtown dealership. The dealership said that the crowds 





MERCURY—'51 sedan, $1,865*, $1,950*, EBENSBURG, PA. | exceeded expectations. 
$1,965*, $2,085*. ’50 sedan, $1,355, $1,- (Ebensburg Auto Auction Co. Sale every | as ear ee ee To sg —————— 
365. °49 sedan, $1,090, $1,145, $1,195, | Thursday. Prices are for sale of Feb. 14.) | FM conv., $820, $790; 4-dr., $770. '46| FRAZER—'48 4-dr., $550. ‘47 Manhattan 
$1,215*. '46 station wagon $560. (Prices off slightly from previous week. | SM 4-dr., $625. ‘42 MD 4-dr., $325. 4-dr., $505 
— (600) sedan, $855, $920*. Retail off. Sold 77 units out of 107 "41 conv., $375; MD 2-dr., $310, $200; IDSON—'48 S 6 r 775 
Naa’ 40 , offerings.) business coupe, $150. '40 SD 2-dr., $200. ae Se ee 


t—'52 Super (88) sedan, §$2,- . on OP ; “- AISER—’ av : 5*, 
Se as fees co eee, 52,105°, =. BUICK—'51 RM 4-dr., $2,200*, ‘50 Special | CHRYSLER—'49 Windsor 4-dr., $1,140. KAISER—'49 Traveler, $685 


“| 4-dr., $1,500*, $1,350*, $1,310. "49 RM|DODGE—'52 %-ton pickup, $1,200. '48 | MERCURY—'50 club coupe, $1,405°. 
30°. tg ieee (98) conv con | 4-dr., $1,110*. *48' Super 2-dr., $975. "47 — $920. '46 %4-ton panel, | NASH—'49 (600) 4-dr., $860*. 
$1,655°, $1,705*, $1,735*, $1,750°. ‘49| RM 4-dr., $800. '39 Century 4-dr., $180. | Boba +51 victoria, $1,850*: Custom (8) | OLDSMOBILE—'49 (98) sedanet, $1,280°. 











(88) sedan, $1,125*, $1,160", $1,175*, | CADILLAC—'48 (62) 4-dr., $1,810*. 4-dr., $1,565*, $1,440. "49 Custom (8) 4- 47 (66) club sedan, $500*. °46 (76) 
$1,385*. °47 (78) sedan $695*. CHEVROLET—’51 SL Deluxe 4-dr., $1,550, dr., $910, $905; 2-dr., $1,045*, $980*, 4-dr., a 
Loe 9 ge 45*. °50 $1,540. °50 conv., $1,475; FL Deluxe 2- $860*; Deluxe (8) 2-dr., $890; (6) %-ton | PLYMOUTH—’50 SD conv., $1,355; 4-dr., 
a ae 106. (200) sedan, $1,845 dr., $1,205, $1,240; FL Special 2-dr., pickup, $650. ‘48 (6) station wagon, $1,350; club coupe, $1,130. °49 SD 4-dr., 
sedan, $1, cs $1,205. '49 SL Deluxe 2-dr., $1,025, $750. '47 Deluxe (8) 2-dr., $690. 46 SD $1,025. '47 SD 2-dr., 780, $725. °46 
PLYMOUTH—’52 Savoy, $2,250, $2,300; $930; %-ton pickup, $775; %-ton panel, (6) 2-dr., $510. ’42 %-ton panel truck, Deluxe 4-dr. (taxi), $200. 
suburban, $2,175, $2,225. '51 Savoy, $1,- $525, $500. ’°48 FL aerosedan, $830. '47 


$135. 


PONTIAC—'50 (8) club coupe $1,405. '47 


















Cigincored to Orctlast 
Othor Braking System 










THE WORLDS MOST TRIED 
AND TRUSTED 


AIR BRAKES 









Every truck and bus prospect is on the lookout for 
features that guarantee long years of rugged, 
reliable performance. And, that’s especially true 
when it comes to brakes. It's the reason thousands 
of owners and drivers specify Bendix-Westing- 
house Air Brakes. They know, for example, that the 




















Bendix-Westinghouse Compressor is designed and 
built on the same proven reciprocating piston 
principle as the engines in your vehicles. What's 
more, this husky unit, like the brake valves, gover- 
nor, brake chambers and all other Bendix-Westing- 
house components, often is still in use after the 
vehicle itself has been retired from service. So take 
advantage of this remarkable record—make it 
pay off for your customers. Give them a lifetime 
system and more braking mileage on linings, 
drums, and tires, by specifying dependable smooth- 
acting Bendix-Westinghouse—the world’s most tried 
and trusted air brakes! 




















BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY 
ELYRIA, OHIO BERKELEY, CALIF. 





SL (8) 4-dr., $560; (6) 4-dr., $730 
STUDEBAKER—’'51 Champion RD Star- 
lite coupe, $1,450*. ‘50 Champion Star- 
lite coupe, $1,140*%; 4-dr., $1,000*. ‘50 
2-dr., $985*, $965*. '49 Champion 4-dr., 
$695* 
WILLYS 48 1-ton pickup, $525. 


MASON CITY, IA. 


(Lapiner Auction Co, Sale every Wed 

nesday, Prices are for sale of Feb. 13.) 
(Sold 108 units out of 130 offerings.) 

BUICK—’'50 Super 4-dr., $1,440*; Special 
2-dr., $1,205. '49 Super 4-dr., $1,150. '47 
Super 4-dr., $780, $660. '46 Super 4-dr 
$630. 

CADILLAC—'50 (62) 4-dr., $2,825*. ‘48 
(62) 4-dr., $1,580%. '47 (62) 4-dr., $1 
160*. 

CHEVROLET—’'51 FL Special 2-dr., $1,- 
490, $1,430, $1,505; SL Deluxe 2-dr 
$1,600, $1,740. ’50 SL Deluxe 2-dr., $1,- 
310, $1,275; FL Deluxe 2-dr., $1,195 
'49 SL Deluxe 4-dr., $1,040, $1,075. '48 
SM 2-dr., $765, $770; FL 4-dr., $815. 
47 FM 4-dr., $675 

CHRYSLER—’'51 NY 4-dr., $2,155*; Wind 
sor 4-dr., $1,900. ’48 Windsor 4-dr., $955 

DeSOTO—'52 Custom 4-dr., $2,300*, ‘50 
Deluxe club coupe, $1,400. 

DODGE—’50 4-dr., $1,390*. ‘48 Custom 
4-dr., $730, $810. 

FORD—’52 Custom (8) 2-dr., $2,150. '51 
Deluxe (8) 2-dr., $1,325, $1,375, $1,470* 
Custom (8) 2-dr., $1,540*, $1,535*. ’'5¢ 
Deluxe (8) 2-dr., $1,065, $925, $990* 
$1,085*. °49 Custom (8) club coupe 
$850, $710, $775. ’°48 SD (8) 4-dr., $755 
$800, $695. '47 2-dr., $635. 

FRAZER—’49 4-dr., $785*. 

HUDSON—’50 Super (6) club coupe, $1, 


160. 
KAISER—’49 4-dr., $500, $495°*. 
MERCURY—’51 2-dr., $1,835*. °50 2-dr., 
$1,200*. '49 station wagon, $1,095; 4-dr. 


$1,085. 
OLDSMOBILE—'49 (98) 4-dr., $1,300*, $1, 
265*. °46 (66) 4-dr., $530*, $565. 
PACKARD—’48 2-dr., $780*. 
PLYMOUTH—’51 club coupe, $1,535; 4-dr 
$1,495. '49 SD 4-dr., $975. '47 SD club 





coupe, $675. 

PONTIAC—'51 Chieftain (8) 4-dr., $1,560. 
‘50 Catalina, $1,780; Chieftain (8) 4-dr., 
$1,425; SL (8) 4-dr., $1,400, $1,315 
‘49 SL (6) Deluxe 2-dr., $1,075*, §$1,- 
200*; Chieftain (6) 4-dr., $1,240. 

STUDEBAKER—’51 Land Cruiser 4-dr., 
$1,805. '50 %-ton pickup, $755. 





Hudson Dealers 
Getting Briefing 


‘On Service Awards 


DETROIT.—Roy D. Chapin jr., 
assistant sales manager, and Wal- 
ter S. Milton, director of service, 
are presenting 
Hudson’s’~ dealer 
development and 
“5 - Star” service 
program to. the 
company’s field 
organization in a 
series of group 
meetings through- 
out-the U. S. 

The series start- 
ed Feb. 18 at New 
York, west to De- 
troit Feb. 22 and 
was scheduled for the Chase hotel 
in St. Louis today (Feb. 25). 

The meetings offer a detailed 
guide for Hudson dealers in cre- 
ating and maintaining a sound pro- 
gram of customer and community 
relations. The program also covers 
Service facilities and equipment, 
training of personnel, modern parts 
and service department and parts 
and service merchandising. 

Dealers who qualify on all five 
points of the program will be en- 
titled to display the Hudson “5- 
Star” award emblem outside their 
service garages. Plaques for show- 
room display also will be awarded. 

The program points out that 
good customer relationship is the 
basis for a successful auto dealer- 
ship. Dealers are told in detail how 
to maintain an establishment that 
invites public confidence and cre- 
ates community prestige. 

The program will be presented in 
Denver’s Cosmopolitan hotel on 
Feb. 28, and in San Francisco at 
the Sir Francis Drake hotel on 
March 3. 

Hudson officials taking part in 
the presentation also include Glen 
S. Potter, service manager, and 
C. C. McKellar, parts and accessory 
merchandising manager. 





Roy D. Chapin jr. 





Coast Equipment 
Show Dates Set 


| LOS ANGELES.—The third an- 
nual Truck, Trailer and Equipment 
| Show is scheduled to be held in the 
|Pan Pacific auditorium here June 
|12-15, it was announced last week 
|by Ray Labory. 

Labory is president of the Auto 
|motive Council of Los Angeles, th: 
|organization which sponsors th: 
|show. He predicted that this year’ 
event “will be bigger and better 
|than ever.” 

“A great deal of planning ha 
gone into the 1952 show,” Labor: 
said, “and every effort is being 
made to insure the greatest bene 
fits to the exhibitors by attractin: 
the kind of audience most inter 
ested in the exhibits,” 
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Dealer 


Doings 








W. M. Riedesel has been made 
read of the truck department of 
Thomas-Hickerson Motor Co. 
Dodge- Plymouth), Denver. Rie- 
lesel was formerly with Luby 
Motor Co. (Chevrolet), Denver. 
Thomas-Hickerson has begun a 
truck sales campaign. 
* * * 


British Car Dealer Shows 


*52 Models at Party 

J. S. Inskip (Rolls-Royce - Bent- 
ley - MG- Morris), New York, gave 
a cocktail party to introduce the 
1952 models. 

He expressed confidence in the 
foreign car market, and said that 
where other dealers in domestic 
makes were experiencing a _ soft 
market in late 1951, he had seen 
no slackening of demand. 

* ok * 





Gale Chairmans Drive 


M. C. Gale, president of Mon- 
arch Buick, Inc., New York, has 
been appointed chairman of the 
auto and truck manufacturers 
and dealers’ division for the 1952 
Red Cross fund campaign. This 
is Gale’s second year in this 
position. ‘ 


Ochsenreiter Named 


Eugene O. Ochsenreiter, a past 
president of the North Carolina 
Automobile Dealers Assn., has been 
elected president of the Asheville 
(N. C.) industrial council. He has 
been active in civic affairs there 
since 1936. 





3 Dealer Groups 
In N.California | 


Elect Officers 


Three northern California dealer | 
groups have announced results of | 
balloting to select officers for the | 
coming year. | 

The Oakland Motor Car Dealers | 
Assn. has elected Morris J. Landy | 
(Ford), Alameda, president, suc- 
ceeding Carl Scott, Oakland Ford 
dealer. Hanford Crockard (Chevro- 
let), Berkeley, was chosen vice- 
president, and J. E. Cochran, of 
Cochran and Celli (Chevrolet), Oak- 
land, treasurer. Vad Jelton (DeSoto- 
Plymouth), Oakland; Graydon 
Murphy (Studebaker), Oakland, and 
Charles Giguere (Ford), Berkeley, 
were named directors for three- | 
year terms. 

Leading the Burlingame-San Ma- | 
teo Motor Car Dealers Assn. are} 
the following: Ted R. Schuman, of 
Smallecomb Chevrolet Co., Burlin- 
game, president; Herbert Farewell, 
of McAlister Burlingame Co., vice- 
president; James Minto, of Minto 
Motor Co., treasurer, and Hugh A. | 
Wayne, secretary. 

Irving Normandin, San Jose, is 
the new president of the DeSoto- | 
Plymouth Dealers Assn. of north- 
ern California. 

Other officers: Allan R. Crock- 
ett, Fresno, vice-president; D. F. 
Carnes, of James F. Waters, Inc., 
San Francisco, reelected secretary- 
treasurer. Tal Runnels, Berkeley; 
Bernie Levin, San Francisco; Val 
Jelton, Oakland; Dalton Feldstein, 
Sacramento, and Tom Lucas, Stock- 
ton, were elected directors for one- 
year terms. Lucas was the outgoing 
president. 





* * 


* 

White Sells to Langston 
Les White Motors (Ford), Sweet | 
Springs, Mo., has been sold to| 
Charles R. Langston, former man- | 
ager of Southtown Motors, Kansas | 
City. The name will be changed to) 

Charles R. Langston Motor Co. 


ok * * 


Hamburger Retires 


F. H. Dailey, president of F. H. 
Dailey Motor Co., Oakland, Calif., 
Chevrolet dealership, has an- 
nounced retirement of Gordon 
Hamburger, sales manager. Ham- 
burger, who was honored by em- 
ployes with a watch, joined the | 
firm 21 years ago as used-car | 
manager. He had been sales man- | 
ager since 1934. 

+ * + 


Burglarized 21 Times 
Rush Auto Sales, 3082 Wayne St., 
Toledo, was broken into for the| 
21st time in three years. The last | 
time thieves packed $260 worth of 
auto equipment into a car from the | 
sales lot and drove off with it. The 


stolen car was recovered. Mike 


Rush is operator of the company. | 


+ * + 
Vandergriff Opens 

Hooker Vandergriff has opened 
a new $250,000 building to house the 
operations of his Chevrolet dealer- 
ship at Carrollton, Tex. The two- 
story building is located on High- 
way 77 and covers an entire city 
block. 


* * * 


Merchants Reelect Davis 

Harry Davis, Leaksville (N. C.) 
dealer, has been relected president 
of the Tri-City Merchants Assn. 
Davis was named Leaksville’s “man 
of the year” in 1949. 


+ + * 

Wagner Opens Ford Deal 
With Showing of 52s 

Robert Wagner, owner of Wagner 
Ford Co., Sidney, O., formally open- 
ed his business with the showing 
of the 1952 Ford. Favors were pre- 
sented to all who attended the cele- 


bration. 
formerly 
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Voss Motors Takes New Partner— 


Otis Hansen (second from left) has signed a contract making him a partner with 
Carl Voss (right) in Voss Motor Co. (Dodge-Plymouth), Salinas, Calif. Looking on are 
Sam Mitchell (left), Dodge assistant regional manager, and Bob Dull, district manager 


in northern California. 





owned by L. S. Glore, who sold to 
Wagner last November. The dealer- 
ship employs 15 persons. 

* + * 


Wentz Takes in Hofman 
Cc. J. Wentz, of C, J. Wentz 


Sales Co., Wamego, Kans., has 
announced the sale of a half- 


interest in the business to his 
longtime employe, Wilber Hof- 
man. This firm handles Stude- 
baker cars, trucks, Dearborn 
farm equipment, Ford tractors, 
and New Holland machinery. 
Hofman has been with Wentz 15 
years. Before taking Studebaker, 





Wentz was a Ford dealer in Wa- 
mego for several years. Name of 
the firm will remain the same. 


+ 


é * 
Heisler Heads Sales 
Philip Heisler has been appointed 
new-car sales manager of Colonial 
Buick Co., 3941 Bienville Ave., New 
Orleans, according to Vernon Gain- 
nie, owner. 
* * * 


|| Sports Cars, Ltd., Opened 


By Herzfeld in Cleveland 


Sports Cars, Ltd. 4501 Euclid 
Ave., Cleveland, has opened busi- 
ness in the sale of foreign sports 
cars, including the Italian Siata, 
MG, Hillman Minx and other Eng- 
lish-made sport models. 

Michael Herzfeld is general man- 
ager of the dealership. Facilities in- 
clude 11,000 square feet of space for 
showroom, service and parts. Com- 
plete lines of parts and accessories 
will be carried, Herzfeld said. 

+ * + 


Walker Named to Head 
Pittsburgh Pontiac Dealers 


Charles E. Walker, owner of 
Walker Pontiac, Mt. Lebanon, 
Pa., has been elected president 
of the Metropolitan Pontiac Deal- 

(Continued on Page 42, Col. 1) 








Associates Investment Company 









TO OWNERSHIP 


THE NEW COMPLETE 
PROTECTION PLAN 
FOR AUTOMOBILE 
PURCHASERS 





— Cah ud about 


OUR MEW INSURED 
PAYMENT Plan 


\ 


; 


\ | 


NO WORRIES 

ABGUT EVENTS 

YOU CAN'T CONTROL 7 
YOURE FULLY PROTECTED 
AGAINST MAJOR HAZARDS 


In the past few months over half a million 


dollars have been paid to automobile buyers 


under the Associates Insured Payment Plan— 





and every dollar brought returns to the dealer 


who provided his customer with this protec- 


™ 
_ 
¥ 
~~) 
igs . ; 4 - » se 
Sate footed, SAbe tion when he sold the car. 


The many customers who have installment 
payments made for them during physical dis- 
ability, the beneficiaries who receive a paid-up 
auto contract upon the death of the buyer. 
the folks who find their claims paid promptly 
| through your firm... they're all quick to give 
you credit. They become an unofficial but 
effective sales staff for your organization—a 


sales staff whose efforts cost you nothing. 


Here are just a few of the results which 


these unofficial “salesmen” bring to you: 


1. Repeat business 


2. New prospect referrals 


3. Increased good will 


Not only does the Insured Payment Plan give 


you one of the most compelling immediate 


sales tools you've ever had but it helps build 


your business after the sale. 


- 


I| \ 
‘Associates 


j Look into it. Write or phone your nearest Associates office. 


Associates Discount Corporation 


Emmeo Insurance Company 


South Bend, Indiana 
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Trucks Still 


Tax Target 


Ton-Mile Levy Getting Consideration 


In Various S 


Truck tax legislation is continu- 
ing as a live issue in many state 
capitals throughout the nation, a 
survey reveals, with current de- 
velopments including the following: 

Awaiting consideration by the 
Kentucky legislature is a report 
from the state committee on func- 
tions and resources, an interim 
study group recommending impo- 
sition of higher truck taxes on the 
basis of the ton-mile theory. 

Extraction of an additional $2,- 
000,000 to $3,000,000 annually is 
being sought from the trucking 
industry in Colorado as part of a 
highway modernization program, 
which also calls for a gasoline 


tate Capitals 


ing in the Massachusetts legisla- 
ture, along with bills for a new 
major highway bond issue, in- 
creased gasoline taxes and toll 
roads. 

In the face of retaliatory action 
from neighboring states against 
Idaho’s new ton-mile tax, Gov. 
Jordan has called a special session 
of legislature to restore provisions 
for reciprocity agreements. Some 
Idaho lawmakers, however, said 
they would seek abolition of the 
entire ton-mile tax statute. 

Increased truck and gasoline tax 
proposals were slated to be pressed 
again in the Missouri legislature. 

Trucking industry interests in 


tax boost and higher automobile 
registration fees. 
A ton-mile tax proposal is pend 





New York have announced they 
will seek repeal of that state’s 
new ton-mile tax, the validity of 





which is being challenged in the 
courts. Lower farm truck taxes 
also are being sought. 

A decision is awaited from the 


enacted by the 1951 legislature. 


but such proposals are being read- 
ied already for submission to the 
1953 session, 

Proposals for a _ gasoline tax 
boost and imposition of ton-mile 
taxes against trucks are regarded 
as certain to be submitted to the 
Ohio legislature next year as well 
as in New Jersey. 

Maine’s legislative research 
committee, considering recom - 
mendations to be submitted to 
next year’s state legislative ses- 
sion, has received expressions of 
strong opposition from truckers 
and shippers against a ton-mile 
tax proposal. 

Belief that Connecticut will need 





| Illinois Supreme court on the valid- | 
|ity of truck license fee increases | 


Maryland’s legislature this year | 
will receive no requests from state | 
officials for added highway revenue, | 


| 
| 
| 


2 ALS 


| 
| MATE 
| 


the 


“Materials, nothing. It’s 
blueprints and necessary papers 
we need to build this bridge.” 





some method of taxing out-of-state 
trucks to aid in financing its high- 








way problems has been expressed. 


‘Sunday Selling 
Opposed in N.Y. 


ALBANY.—The New York Auto- 


— oy mobile Dealers Assn. went on 
oh gm is record last week as firmly opposed 
© beara to passage of a bill in the state 


legislature to permit auto sales on 
Sunday. 

C. D. Henderson, NYADA execu- 
tive vice-president, said passage of 
the bill would force every dealer 
to remain open on Sunday whether 
he wanted to or not, in order to 
be competitive. 


The result, he said, would be 
“extra overhead and extra sales- 
men’s pay, which would be unbear- 
able at a time when taxes have 
slashed the average dealer’s profits 
and no dealer dares add to the cost 
of doing business.” 


The back pages of every issue of AUTO 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 





New Commercial Car Registrations, 12 Months Total, 1951-1950 
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‘eplacement Market Due for Second-Quarter Climb ... 





Tire Sales Returning to Normal ? 


EW YORK.—After two highly;of basements and garages and went | 


erratic years, the replacement 
issenger tire business should re- 
rn to its usual sales pattern in 
1952, and retail sales should show 


;onto cars in 1951. 

| “This has cleared the decks for a 
[normal tire year in 1952. But a 
jnormal year may look strange to 


ESTIMATED INDUSTRY PASSENGER TIRE RETAIL SALES 


Millions 
of Tires 
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substantial improvement, the Rub- 
ber Manufacturers Assn. said. 

While the first quarter is ex- 
pected to be lower than a year 
ago, because of scare buying last 
year, the second and third quar- 
ters should be approximately 
6624 percent above 1951, it was 
pointed out by the association, 
which has been tracing the course 
of tire sales in the past two years. 
“Another sudden war scare would, 
of course, make 1952 as much of 
a freak as the previous two 
years,” it said. 

The expectation of normal busi- 
ness in 1952, according to RMA, 
stems from an examination of what 
really happened to retail tire sales 
in 1950 and 1951. Retail sales, it 
said, are a key to the number of 
tires manufacturers will ship and 
dealers will buy. 

Nearly all of the tires snapped 
up by car owners in the Korean 
war scare, RMA stated, came out 


Sa QgCrerrri era rrerwe ee 
MI JASONDJFMAMJJASOND 
1951 1952 
a tire man who has just gone 
through 24 months of unusual busi- 
ness.” 
- x a 

7 GET a perspective on what 

has happened, and is likely to 
happen, industry observers have 
charted retail tire sales as they 
probably would have been if there 
had been no scare buying. 

Alongside these figures they have 
placed their estimate of what ac- 
tually did happen. The contrast be- 
tween normal and actual provides 
some of these conclusions for tire 
manufacturers and dealers, the as- 
sociation said: 

1. There were two waves of 
scare buying—a sharp one in July 
and August, 1950, when some 
6,500,000 excess tires were sold; 
and a second one in December, 
1950, and January, 1951, when 
some 4,000,000 extra tires were 
sold. 

2. Following both of these peri- 








Spending Boom Predicted 
For Later This Year 


NEW YORK.—Virtually all re- 
sponsible estimates of the 1952 out- 
look agree that consumer expendi- 
tures on goods and services should 
be higher for the year, as a whole 
and especially for the latter part, 
than in 1951, according to the Na- 
tional City Bank of New York. 


“In overall terms,” the bank 
declares, “the soft spots and the 
restraining factors are not exert- 
ing a net depressing influence, 
but by off-setting defense and 
capital goods expansion they are 
keeping aggregate activity on an 
even keel and the price trend 
roughly sideways. 

“The index of industrial produc- 
tion has held steady for some 
months, only a few points below 
the record peacetime high, despite 
the soft spots. 

“Employment in the aggregate is 
full or overfull, despite the prob- 
lems of Detroit and a few other 
areas. It is deplorable that good 
workers are idle while defense pro- 
duction is slowed in other places 
by labor shortages, and all that 
can properly be done by the plan- 
ning and procurement agencies to 
route defense work where employ- 
ment is needed should be done. 

“However, the significant fact is 
that the metals are now being con- 

sumed elsewhere. Except for soft 


Free Trial of Truck 


CHICAGO.—Automatic Transpor- 
tation Co., 149 W. 87th St., has an- 
nounced a three-day free trial plan 
for its “101” transporter to users 
of material handling equipment. 
Automatic said interested persons 
can arrange to have a 6,000-pound 
Capacity transporter driver-led 
truck installed on request by con- 
ae the company’s representa- 
ives. 





goods and a few other items, the 
productive organization as a whole 
is operating at about as high a rate 
as the supply of metals and ma- 
chine tools permits. 


“In the key areas of defense 
and capital goods the demands 
on the economy in 1952 will be 
greater than in 1951, and that is 
likely to be true of the aggregate 
that in government purchases of 
goods of all demands. In addition 
to the estimated increase of $20 
billion, business expenditures are 
now expected to be larger also. 

“Following the regular survey 
made some weeks ago by the De- 
partment of Commerce and the 
SEC, which estimated that these 
expenditures in the first quarter of 
1952 would be 18 percent above a 
year earlier, the McGraw-Hill or- 
ganization has now completed a 
survey of programs for the whole 
year 1952 which indicates an in- 
crease of 13 percent over 1951. 

“In the aggregate of economic 
activity these two demands—from 
the government and for the expan- 
sion and improvement of private 
business—can be expected to be 
controlling. Evidently they will rise 
more than the other elements in 
the national output are likely to 
decline, even though other types of 
construction are almost certain to 
drop considerably and inventory 
accumulation is expected by many 
to cease entirely, with consequent 
elimination of demand for that pur- 
pose. 

“The lessons of history and ex- 
perience should persuade business- 
men that while activity and employ- 
ment are maintained in the indus- 
tries supplying defense and capital 
goods requirements, the people of 
the country can be expected to have 
plenty of work and to enjoy high 
purchasing power.” 








ods, retail sales dropped below nor- | 


mal. They have been below normal 
ever since the second wave of 
scare buying. 

3. During the many months of 
subnormal sales, nearly all of the 
excess tires in consumer hands 
have been absorbed by normal au- 
tomobile usage. 

4. Retail sales in 1952 should 
be close to “normal’—now esti- 
mated at around 45,000,000 units. 

5. A normal seasonal pattern in 

1952 will mean first-quarter sales 
markedly lower than a year ago, 
because of the scare buying in Jan- 
uary and February, 1951. 

6. Second and third-quarter sales 
should be around 66 percent great- 
er than last year. 

7. To handle this bulge in busi- 
ness in the second and third quar- 
ters, dealers will need to build in- 
ventories substantially during the 
first quarter. 

The above chart provides the 
basis for the conclusions of in- 
dustry observers stated above. 

The so-called normal figures for 

periods during the year are deter- 
mined by applying 1948-1949 retail 
seasonal sales patterns to the as- 
sumed normal retail sale for the 
year. Estimates of what actually 
happened on the retail sales front 
are based on the known experience 
of leading tire retailers, according 
to the association. 


Aluminum Output 


For Year Shows 
Gain of 16% Pet. 


NEW YORK.— Aluminum pro- 
duction in 1951 jumped 16.5 percent 
over the previous year, with the 
final quarter outproducing’ the 
same period of 1950 by more than 
52,000,000 pounds, according to Don- 
ald M. White, secretary of the 
Aluminum Assn. 

Total production for 1951 was 
1,673,815,406 pounds. The primary 
production of 144,907,819 pounds 
during December alone brought the 
final quarter’s total to 434,749,889 in 
contrast with the 382,176,940 pounds 
in the same period the year previ- 
ous, White said. 

Shipments of sheet and plate 
totaled 74,175,416 pounds for De- 
cember; 233,803,079 pounds for the 
final quarter, and _ 1,076,226,278 
pounds over the entire year. The 
previous year’s sheet and plate 
shipments were 1,155,318,982 pounds, 
slightly over the 1951 figure, as 
were the 1950 final quarter’s ship- 
ments of 310,149,800 pounds. 

Aluminum foil shipped during the 
year by foil division members of 
the association totaled 94,246,269 
pounds as compared with the 90,- 
679,719 pounds shipped in 1950. 
Total foil shipments for the final 
quarter were 19,487,160 pounds as 
against 27,723,850 pounds for the 
same quarter the previous year. 
December, 1951, shipments were 
5,454,190 pounds. 

The year’s shipments of perma- 


nent-mold and semipermanent-| 


mold rough castings (except pis- 
tons) by member companies of the 
association’s foundry division to- 
taled 33,697,136 pounds, with an 
aggregate value of $19,231,354. 
Shipments the previous year were 
34,336,366 pounds, with a value of 
$16,493,410. During December, 2,- 
182,298 pounds were shipped, with 
a value of $1,190,270. 


Trevellyan Pays 
$23,968 Sales Tax 


LANSING. — Trevellyan Oldsmo- 
bile Co., Inc., here, paid $23,968 in 
sales taxes last week, in answer to 
Michigan department of revenue 
charges of subterfuge to avoid 
sales tax payments. 

Harry G. Jackson, tax hearing 
referee, said that it was determined 
that the company, on certain sales 
completed in Michigan, actually 
made delivery in Angola, Ind., to 
avoid sales tax. It was reported 
that the dealer had underpaid sales 
tax requirements for the period 
from Jan. 1, 1949, to Sept. 30, 1951. 

Trevellyan’s attorney said that 
the dealer had made an “honest 
mistake” in interpreting the law, 
and that tax payment had deen 
made at once. 


‘Humphreys Asks 
U.S. to Remove 
Whitewall Ban 


NEW YORK.—H. E. Humphreys 
jr., president of U. S. Rubber Co., 
said last week that the government 
ban on white sidewall tires should 
be removed immediately because it 
is causing black markets and inter- 
national traffic in white sidewalls. 

He said production could be start- 
ed 30 days after the ban was lifted. 

“The NPA stopped production of 
white sidewalls one year ago to 
save natural rubber for the stock- 
pile,” he said. “That stockpile is 
now at a safe level and there is no 
longer any justification for a con- 
tinuation of the restrictions.” 

Humphreys said the rubber in- 
dustry is experiencing a persistent 
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demand for white sidewalls from 
car owners and tire and automo- 
bile dealers. He said that about 
9,000,000 automobiles were equipped 
with white sidewalls when the ban 
was put into effect, and motorists 
stand to lose some of their invest- 
ment in car appearance when they 
are forced to replace individual 
white sidewalls with black tires. 


He charged that white sidewall 
tires are coming into the U. S. 
from other countries and are being 
sold at excessive prices by a few 
dealers to the disadvantage of the 
majority of dealers and domestic 
manufacturers. He added that black 
markets have been created in the 
sale of imported white sidewalls 
and the handful left in distribu- 
tion channels from last year’s do- 
mestic production. 


More than 100,000 persons read AUTO- 
MOTIVE NEWS every week! 











W. K. BRAASCH 


knows how to sell automobiles. 


more tomorrow. 


PROSPECT-FIN DING 
fifty percent. 





NEW- 


ANNOUNCING TWO NEW MANUALS ON 


AUTOMOTIVE SALESMANSHIP 
By 
Dean of Automotive Sales Trainers 
EACH MANUAL (size 84x11) CONTAINS OVER 10,000 WORDS 
AND IS COMPLETE IN EVERY DETAIL. 


BETTER BUY BOTH MANUALS TODAY 


No. 2—"THE AUTOMOTIVE SELLING PROCESS" 
After reading this informative Manual you will quickly agree that the author really 
What is more, you will be convinced that your own 
sales can be increased very substantially, 


No. 3—"EIGHTY WAYS TO FIND PROSPECTS" 
You will never run out of good Prospects if you follow the FIELD-TESTED methods 
explained in this important Manual. You will also learn how to develop a practical 
PLAN of your own, one which has increased sales up to 


PRICE $1.00 EACH Postpaid 


Be sure to specify which Manual is wanted, or buy both for $2.00 


W. K. BRAASCH, 332 s. MICHIGAN AVENUE 


NEW-NEW 


W. K. BRAASCH 


Invest a dollar today to earn hundreds 


CHICAGO 4, ILL. 
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NEW REVERSIBLE 
AIR CUSHIONED 


Lton-o-uale 


. 


“EEE 


4ich 


THROUGH 
YOUR LOCAL 
JOBBER 


This NEW Self Serve 
Display Merchandiser for 


Ltoh-o-uane 


WITH PROFITABLE 
COMBINATION DEAL 


Select either one of two popular assortments con- 
sisting of 30 Econ-O-Mats — 18”x 16” or 21x 13”. 
Pay only the regular dealer price for Econ-O-Mats 
and receive from your jobber the $6.75 Display Mer- 
chandiser absolutely free. Take advantage of this 
special offer now! Double your sales and profits. 






ADVERTISED 


IN THE Bony! 


Newly created Econ-O-Mats combines air cushion principle with 
resilient rubber construction for more restful foot comfort. It's reversible! 
Straight rib design on one side — waffle pattern on other side. It's 


all cust $— cuts inventory 





easy to stock. One 


1761 LONDON ROAD 





problem in half. A luxury mat in the low price field. In six beautiful 
colors — blue, black, green, wine, grey and taupe. 


“DOan MANUFACTURING CorRP. 


> CLEVELAND 20, OHIO 
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Road Issues Attract 
Attention in States 


By Bethune Jones 
Legislative Correspondent 
SS gpertgheed modernization plans 
and highway-user tax issues 
are attracting widespread attention 
in state capitals throughout the 
nation, a survey reveals, with cur- 
rent and prospective developments 
including: 
Alabama: Preparing to launch a 
$50,000,000 road building program 
with the aid of a $25,000,000 high- 


way bond issue authorized by 
voters last year. Program, which 
the bond issue advocates said 


would not require increases in 
highway-user taxes, will include: 
$34,000,000 for primary rural fed- 
eral-aid roads; $10,000,000 for con- 
necting roads through municipali- 
ties, and $6,000,000 for secondary 
roads. Electorate will vote in No- 
vember on proposed constitutional 
amendment restricting highway- 
user tax revenues to highway pur- 
poses. 

Arizona: A bill pending in the 
legislature would add one cent 
to the state gasoline tax rate for 
construction and maintenance of 
county highways and _ bridges. 
Another bill proposes an anti- 
highway fund diversion constitu- 
tional amendment. Legislation 
also is pending to provide for 
commercial vehicle reciprocity 
agreements. 

California: Additional highway 
revenue will be sought either this 
year or next. Possible sources 
mentioned include bond issuance, 
toll roads and an increased gaso- 
line tax rate. 

- * ob 
(COLORADO: Proposals for a gas- 

4 oline tax increase, a boost in 
automobile registration fees and 
higher truck levies to finance a 





contemplated billion-dollar, 
range highway modernization pro- 
gram will be revived next year or 
at a possible special session earlier. 

Connecticut: Highway bond and 
gasoline tax increase is expected to 
be proposed during the legislative 
session next year. 

Florida: Expects to have $122,- 
823,000 in revenue, including state 
and federal funds, available for 
road work this year. This will be 
used mainly for maintaining and 
improving the present highway 
system, with little available for 
completely new highways. Feasi- 
bility of toll roads under study, 
with report due in spring. 

Georgia: An enabling act au- 
thorizing a 170-mile toll super- 
highway between Cartersville and 
the Tennessee state line passed 
by legislature this year. Elector- 
ate will vote in November on 
constitutional amendment out- 
lawing highway fund diversion, 

Idaho: Negotiating truck reci- 
procity agreements with neighbor- 
ing states under terms of newly- 
enacted enabling law. 

Illinois: Plans to spend record- 
breaking total of $100,000,000 on 
highway construction and improve- 
ment projects this year. The total 
figure, however, includes $20,000,000 
in anticipated additional revenue 
from increased truck license fees 
currently under attack in a case 
pending before the state Supreme 
court. 

* * & 

NDIANA: An increase in the 

State gasoline tax from four to 
six cents a gallon to provide addi- 
tional- county road revenues will 
again be sought. 

Kansas: Plans 2,377 miles of road 
construction and repairs and the 
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Here’s the Sun Shield you'll want 


Now available for 1952 
Models of Buick, Cadillac, 
Chevrolet, Chrysler, DeSoto, 
Dodge, Ford, Lincoln, Mer- 
cury, Oldsmobile, Packard, 
Plymouth, Pontiac and 
Willys. 


to push in 1952. 


Completely new, stream- 
lined, durable, graceful de- 
sign. Sets off the new car 
models like a jewel! 


Fulton, you know, is the 
shield that provides preci- 
sion vertical adjustment. 
Can be set to give every 

driver maximum eye protec- 
tion — for safer driving. 


All aluminum with stainless 


steel trim. 


March 22 — a consistent series in 


(¢ | ) POST ADVERTISED! Starting 


the 


No. 36 DELUXE TRAFFIC LIGHT 
FINDER — useful, desirable, 
quality accessory. A nat- 
ural sale with every Sun 
Shield 


you 


Saturday Evening Post — will 


create demand and business for 


It will pay you to order now 
. . ask your jobber! 


THE FULTON COMPANY 





14, Wi in — In Canada: 


4. C. Adams Co., Ltd., Toronto 


A Car without a Fulton Sun Shield is Like a Hat without a Brim 


long- |* 


| erection of 154 bridges this year, | 
1951 program of|! 


compared with 
1,890 miles of roads and 117 bridges. 

Kentucky: Major construction 
projects costing $8,501,500 are 
planned this year as the first 
part of a five-year program to 
achieve improvement of key state 
routes and all federal routes. 

Maine: A highway bond issue of | 








but no announcement has_ been | 
made yet as to when the revenue} 
will be used. 

Maryland: Additional highway | 
revenues will be sought from the 
legislature next year. Possible 
sources mentioned include increas- | 
ing the gasoline tax, higher truck | 
taxes and toll roads. 

* 7 * 
ASSACHUSETTS: Bills for an 
additional $200,000,000 highway 

bond issue, increased gasoline tax 
and toll roads are currently pend- 
ing in state legislature. 

Michigan: The state supreme 
court has been asked to decide 
whether the 1%%-cent gasoline 
tax increase enacted last year 
will be referred to the electorate 
in November. The state estimates 
it will have a record-breaking 
$45,000,000 available for building 
new state roads and bridges this 
year. 

Minnesota: The electorate will 
vote in November on a proposal to 
change the distribution of motor 
vehicle tax funds, all of which are 
now paid into the state highway 
sinking fund. 

Mississippi: Plans are under way 
to spend approximately $21,000,000 
on highways this year, of which 
$14,000,000 will be applied to the 
primary system and $7,000,000 to 
the state-aid system. 

* + * 


[| pwadniaggpers The governor’s high- 
way advisory committee is 
considering submitting an initiative 
measure to the electorate in No- 
vember for a state bond issue, to 
be amortized by an added one-cent 
gasoline tax. 

Nevada: The state plans to 
spend $8,539,300 on highways this 
year, an increase of slightly more 
than $250,000 over last year’s 
highway budget. 

New Jersey: A proposal is pend- 
ing for a $300,000,000 bond issue 
and one-cent gasoline tax boost to 
aid in financing a long-range high- 
way modernization program. A ton- 
mile tax proposal is expected. 

New York: The governor’s budget 
recommendations for highways, 

supplemented by federal grants, 
would permit the state to under- 
take $125,000,000 of new major 
highway construction during the 
1952-53 fiscal year. 
x * * 

(ym: Increased gasoline tax and 

ton-mile tax proposals are ex- 
pected to be submitted to legisla- 
ture next year. To expedite financ- 
ing, the Ohio Turnpike com- 
mission has decided to reduce the 
initial length of its projected toll 
superhighway from an original 241 
miles to 181 miles. 

Pennsylvania: The state turnpike 
commission has authority for sev- 
eral extensions of its existing toll 
highway facilities, with first atten- 
tion expected to be given to a pro- 
jected connecting link with the 
New Jersey Turnpike. 

Oklahoma: State highway con- 
struction funds are expected to 
be increased by more than $10,- 
000,000. A highway bond issue 
approximating $35,000,000 may be 
sought next year. 

Oregon: In announcing plans for 
the sale of the second $15,000,000 
instalment of its authorized $40,- 

000,000 road bond issue, the state 
highway commission also disclosed 
approval of projects that will use 
more than $6,500,000 of the bond 
funds. 

Rhode Island: The government’s 
budget recommendations do not 
contemplate use during the coming 
fiscal year of any part of the $12,- 
000,000 highway bond issue author- 
ized last year. 


Women E ngineers 


CHICAGO.—A women’s engineer- 
ing group, the Women’s Society of 
Engineers, will join with other en- 
gineers in celebrating the Centen- 
nial of Engineering here next sum- 
mer, it has been announced by 
Major Lenox R. Lohr, centennial 
president. The WSE was formed 
late last year, and has about 200 
members from all sections of the 
country. It is headed by Beatrice 





Hicks, of Newark Control Co., 








| Polio Conqueror— 


Fred Vant Hull, former salesman for | 
Hansord Pontiac, Minneapolis, nearly suc- 
cumbed from polio, but now 18 months | j 
after he was stricken, he's still a Hansord 
jemploye in a different capacity. It is 
said that his medication cost $17,000, of 
which $5,000 came from a Hansord fund. 
Here he is shown with Bernie Bierman 
(right), former University of Minnesota 
football coach, on the Hansord-sponsored 
“Fred Vant Hull Sports Digest,"’ over tele- 
vision. 


~ Watchdog | 


Rem-Rand Develops 


N. J. Pike Counter 


NEW YORK.—A “foolproof” sys- 
tem for toll-dodgers has been de- 
veloped by Remington Rand Inc., 
the company has announced. 

Recently put into service on the 
New Jersey turnpike, the company 

described the method as a com- 
bined punched-card accounting and 
axle-counting system. 

Remington - Rand __tabulating 
ecards, punched at the driver’s 

point of entry, will be used on a 
pay - as - you-leave basis. Since 
there are no left turns on the 
turnpike, when the driver turns 
right off the toll road, he will 
present his card to the attendant, 
and pay according to the distance 
between point of entry and point 
of exit. These charges are al- 
ready printed on the ticket. 

But, as the vehicle approaches 
the toll-gate, a treadle registers the 
number of wheels and axles to 
guard against mistake on the part 
of the collector as to the vehicle 
registered. The treadles are de- 
signed to indicate the direction of 
the vehicle as well as the number 
of axles, and records the informa- 
tian in remote electrical recorders, 
one for each toll lane. 

The company added that this 
system also serves to provide a 
cross-file for accounting control 
and statistical information. The 
tabulators make daily audits of all 
information, and the data is 








Over 16. 000 Due 
At Dedication of 
K-F’s New Plane 


WILLOW RUN.—Top civilian and 
military dignitaries and some 16,- 
000 Kaiser-Frazer employes and 
their families are expected to par- 
|ticipate in ceremonies here March 
8 dedicating the first military air- 
|plane built by K-F since World 
|War II. 

Larger than the B-24 Liberator 
|bombers built at Willow Run dur- 
ing the past war, K-F’s cargo-per- 
sonnel C-119’s weigh 20 tons and 
have a wing span of 110 feet. They 
have been used effectively in Ko- 
rea dropping paratroopers and ma- 
terial in combat areas. 

In addition to existing auto and 
aircraft making facilities, guests 
also will view tooling operations 
for a second military aircraft to be 
built at Willow Run late this year. 
| The new line, paralleling the C-119 
|project, will produce Chase C-123 
assault transport planes similar to 
the Fairchild. 

The new 1952 Kaiser and Henry 
J models, scheduled for press pre- 
view on March 7, also will be dis- 
played. 

Completion of the first plane at 
Willow Run marks K-F’s fifth de- 
fense facility to swing into pro- 
duction. West coast plants at Rich- 
mond and Oakland, Calif., are man- 
ufacturing aircraft components and 
the Detroit engine division at 
Dowagiac and Detroit recently 
made initial delivery of Wright 
R-1300 cyclone engines to the Air 
Force. 


N. Y. Road Chief 
Asks Weight Cut 


ROCHESTER, N. Y.—Reduction 
of the state’s truck load limit from 
22,400 pounds per axle to 18,000 
pounds was asked here last week 
by Francis H. Carroll, president of 
the New York County Highway 
Superintendents Assn. 

“New York’s roads simply were 
not built for the loads now rolling 
over them,” he said in a written 
statement. “Even 18,000 pounds per 
axle is more than the roads were 
built to carry, and greater weight 
puts an unbearable burden on 
them.” 





The back pages of every issue of AUTO 
MOTIVE NEWS contain the WANT AD 





punched on summary cards. 


Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 





NEW GUIDE TO SAFE DRIVI 


| RAYLINE 


for 


BETTER DRIVING VISIO 
IN TODAY'S WIDE CAR 


CUSTOM-BUILT TO MOUNT 
SECURELY ON ALL CARS. 


parking is made 
easier! RAYLINE Guide 


Now 
53 


Posts will not mar fende 


Cause no rattles or vibration 


Brilliant chrome on bras 


Installed in a few minutes at your 


car dealer. $6.50 per pa 





the RAYLINE 
LICENSE PLATE FRAMES 


A mark of distinction for any car! 
Keep your license plates always 
legible and beautify your car, tool 
Gleaming chrome on solid brass. 
Non-breakable RAYLITE lens. At 
your car dealer-—$10.00 per pair 
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Write for 
RAYLINE 


1952 
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: Catalog 
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If your jobber 
cannot supply you 


write direct to: i 


INTERNATIONAL MFG. CO. 
Roxbury 19, Mass. ' 


INTERNATIONAL MFG. CO., Roxbury 19, Mass 





Bloomington, N. J. 
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Affecting Factories and Dealers . . . 





Auto Advertising 


By George Deery 
Associate Editor 

There’s a generous sprinkling of 
automotive and allied industries in 
the list of leading advertisers last 
year in farm papers prepared by 
F arm Publications Reports, Inc. 
General Motors divisions, includ- 
ing the appliance units, spent $1,- 
440,000, leading all firms. 

International Harvester was 
third with $832,745 and Chrysler 
was in eighth position for $549,- 
258. Close on its heels in the ninth 
slot was Goodyear Tire & Rub- 
ber, which expended $537,252, 
with Ford closing the list of the 
top 10 for a sum of $491,521. 
Others in the list are Dearborn 
Motors, $390,020; Firestone Tire & 
Rubber, $383,331; Studebaker, $363,- 
990; Goodrich, $309,912; Socony- 
Vacuum, $250,495; U. S. Rubber, 
$240,603; Phillips Petroleum, $228,- 
513, and Continental Oil, $214,358. 
Willys - Overland, $193,400; Sin- 
clair, $135,852; Gulf Oil, $119,300; 
General Tire & Rubber, $112,158; 
Timken Roller Bearing, $88,793; 
Borg-Warner, $88,450; Seiberling, 
$85,500; Electric Auto-Lite, $79,660; 
Hastings Mfg., $68,195; Kelvinator 
division, Nash-Kelvinator, $67,414; 
Ethyl Corp., $63,600; Fram Corp., 


$61,085; Tidewater Oil, $58,528; 
Eaton Mfg., $57,400, and Purolator, 
$52,930. 


* * * 


Pedrick Appoints 

Wilkening Mfg., maker of Ped- 
rick piston rings, has named Al 
Paul Lefton Co., Philadelphia, as 
its ad agency. Henry Louchheim 
will be the account executive. 

One of the important activities 
in which the Al Paul Lefton or- 
ganization will assist Wilkening 
during 1952 is the promotion of 
the new Pedrick Formflex sets of 
piston rings. 

. * * 


S. O. (Ind.) in Papers 


With the Chicago office of Bat- 
ten, Barton, Durstine & Osborn 
handling the campaign, a “gaso- 
line’s a bargain” advertising drive 
has been launched by Standard Oil 
Co. (Indiana). Plans call for 10 
monthly ads appearing in approxi- 
mately 150 daily and Sunday news- 
papers in 15 midwest states. 

= - * 


Barclay in New Post 


Hartley W. Barclay, for the past 
5% years on the business news 
staff of the New York Times, has 
been appointed industrial ad man- 
ager of the Times. While on the 
business news staff, Barclay spe- 
cialized in news of _ industrial 
markets, industrial distribution and 
research, industrial construction, 
metals, machinery, management, 





New - Miracle LIGHT 
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= CAR Sale 
Overnight! 


WRITTEN MONEY-BACK GUARANTEE 


Ne 











The best lighted avto sales agencies and 

cor lots get the business. You can do the 
same win. POST-LITES, the glamorous 
outdoor fluorescents that are sold on a 
Written guarantee to increase your busi- 
hess satisfactorily within 30 days or ra 
may return the lights for full refund. 
guarantee is over two years old, yet ae 
one POST-LITE has been returned. In- 
creases in patronage as much as 500% are 
directly traceable to these lights. 


Act NOW! Beat your competition to the punch with these 

new miracle lights that give 10 times the light at half the 

cost, It's the best and cheapest advertising you can buy. 
You can't miss! 


“7 COUPON FOR FREE CATALOG 


| W.H. Long Co.—101 W. Illinois $t.—Chicage 10 ! 
H Est, 1911.41 Yearsof Guaranteed Service to Industry | 
i 














Salesmen: Exclusive Territories Open 





machine shop operations, foundry 


work and chemicals. 

Reginal M. Cleveland, who has 
handled industrial advertising, will 
be assistant to the national ad 
manager on special assignment. 

* * * 


More Met from Texas 


Two additional operas will be 
broadcast this season direct 
from the stage of the Metropoli- 
tan opera house, over the ABC 
radio network by Texas Co. The 
account is handled by Kudner 
Agency. 

The extension of the original 
18-week broadcast series to 20 
weeks will include performances 
of Verdi’s “Don Carlo,” Apr. 5, 
at 2 p. m., and Wagner’s “Parsi- 
fal,’ Apr. 12, beginning approzi- 
mately at 1 p. m. 


* * + 


Heads Fraternity 

Walter G. Curtis, assistant re- 
gional public relations director for 
Ford Motor Co., was elected presi- 
dent of the Chicago Headline club, 
professional chapter of Sigma Delta 
Chi journalistic fraternity. He is 
the first non-active newspaperman 
to receive this honor, which previ- 
ously had been held by editors. 

* 


* * 


Joins Waldie & Briggs 

Bruce K. Stabelfeldt has joined 
the creative staff of Waldie and 
Briggs. Until recently he was sales 
promotion and advertising manager 
of Edward Valves, Inc., East Chi- 
cago, Ind. Prior to that he had 
been for several years advertising 
manager of Blackhawk Mfg., Mil- 
waukee. 

In recognition of his broad ex- 
perience in industrial and hard 
goods marketing he was president 
of the Milwaukee Industrial Mar- 
keting Assn. Chapter of the Na- 
tional Industrial Advertisers Assn. 
in 1949-50. 


* ca * 


Wise With Conroy 


Herman Wise has joined J. Rob- 
ert Conroy Associates, public rela- 
tions-product publicity organiza- 
tion, Detroit. The New York affili- 
ate of Conroy Associates is Berens 
Organization, Ine., specialists in 
corporate-stockholder relations. For 
10 years a member of the Detroit 
Free Press editorial staff, Wise for 
five years was in the public rela- 
tions department of Automobile 
Manufacturers Assn. For six years 
he was director of public relations 
for the Detroit Symphony orchestra 
and during World War II did pub- 
lic relations for the Detroit Ord- 
nance district. 

x * 


Opens in Canada 


Harry W. Betteridge, president of 
Betteridge & Co., Detroit ad and 
public relations agency, 
nounced that in line with its cur- 
rent expansion policy, the agency 
has opened a Toronto office at 107 
Jarvis St. 

* * * 


Changes Name 


Aubrey, Moore & Wallace, 230 N. 
Michigan, Chicago, has announced 
a change in name to Aubrey, Fin- 
lay, Marley & Hodgson. 

cd - 


* 


Smith on Flying Tiger Board 
Election of Robert L. Smith, 
president of the Los Angeles Daily 
News and widely known aviation 
leader, to the board of directors of 
the Flying Tiger Line was an- 
nounced at the board’s initial 1952 
meeting to study expansion plans 


for the carrier. 
* * + 


Names 


Allen B. Sikes, formerly service 
manager of the Bureau of Adver- 
tising, American Newspaper Pub- 
lishers Assn., has been appointed 
to the newly-created post of field 
director. He is a past president of 
the Copy Research Council and a 
director of the New York chapter, 
American Marketing Assn. 

Shepard Spink, vice-president and 
ad director, has announced two 
major promotions in the ad sales 
department of Fawcett publica- 
tions. Melvin G. Grover, ad man- 
ager of Mechanix Illustrated, has 
been appointed assistant ad direc- 
tor. A, J. Bryner, on the sales staff 


has an-| 








| 


| 





of True has been appointed ad 
manager of Mechanix Illustrated. 

Donald R. McComb has been 
named ad manager of Warner 
Electric Brake & Clutch Co., Beloit, 
Wis., it has been announced by 
Steven P. J. Wood, vice-president 
and general manager. McComb, 
formerly associated with the Fire- 
stone Tire & Rubber, has been with 
Warner since 1947. 


William W. Smith has been ap- 
pointed acting director of the retail 
department of the bureau of ad- 
vertising, American Newspaper 
Publishers Assn., following the res- 
ignation of Karl F. Moore, director 
of the department : since early 1950. 





Smith has been assistant director 
of the department since early in 
1951. 

Brooke, Smith, French & Dor- 
ance, ad agency, has announced the 
appointment of John Messler as a 
creative supervisor in the Detroit 
division. He was for many years 
associated with Foote, Cone & 
Belding and Batten, Barton, Dur- 
stine & Osborn. 

Robert E. Harris, editor Tele- 
viser Magazine, has resigned from 
that position to join the staff of 
the local promotion department of 
the Broadcast Advertising Bureau, 
it has been announced by BAB 
President William B. Ryan. 
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113 Kev U. es 
Approved in i951 
NEW YORK. — The American 


Standards Assn. approved 113 
American standards in 1951, bring- 
ing the total of new and revised 
ones to 1,181, Vice-Admiral George 
F. Hussey jr. has announced. 
Membership of the association, he 
said, now comprises 2,246 com- 
panies and 109 trade associations, 
technical societies, consumer organ- 
izations, manufacturers’ institutes 


and professional groups. This rep- 
resents an increase of 84 new com- 
pany members and 12 organization 
members over 1951. 





you assign your car to 


any Automobile Auction, consider this fact. 


The auctions shown on the map 


above and listed below 


are among those auctions which are completely insured 
against bad check loss by the Fidelity Insurance Company 


of Tennessee. 


All sales are as good as money in the bank 


when the bidding is over at these or any other Fidelity In- 


sured Auction. 


FIDELITY INSURED AUTOMOBILE AUCTIONS 


AUCTION NAME 
APTCO AUTO 
AUCTION 
GENERAL AUTO 
AUCTION 


MANEY MOTOR 
COMPANY AUTO 
AUCTION 


MANEY MOTOR 
COMPANY AUTO 
AUCTION 

MURFREESBORO AUTO 
AUCTION 


RED FARMER'S AUTO 
AUCTION 


SOUTH BEND AUTO 
AUCTION 


SOUTHERN AUTO 
SALES 


TINEY WALDREP'S 
AUTO AUCTION 


E. M. STAFFORD, INC. 


ADDRESS 


Mr. Sam Goodman, Manager 
124 Sproat Street 
Detroit, Michigan 


Mr. Raymond Harrison, Manager 
3400 Washington Bivd. 
Houston 7, Texas 


T. D. & J. E. Joh 
Jordan Lane 
Huntsville, Alabama 


T. D. Johnson & J. E. Joh 
Dixie Lee Junction 
Knoxville, Tennessee 


W. D. Buford & Gene Rogers 
West Lytle St. 
Murfreesboro, Tennessee 


Mr. B. E. Farmer 
1010 South State Street 
Jackson, Mississippi 


Mr. William P. Donker 
1202 Blaine Avenue 
South Bend 16, Indiana 


Mr. L. G. Tribble 
Warehouse Point, Connecticut 


Mr. Warren H. Waldrep 
Route 6 
Little Ferry, N. J. 


Mr. E. M. Stafford 
2615 Wilkinson Bivd. 
Charlotte, N. C. 


loh 








AUCTION DAY 
Wednesday 


Monday 


Friday 


Tuesday 


Monday 


Wednesday 


Wednesday 


Wednesday 


Thursday 


Wednesday 


As an Automobile dealer, you want fast action and 


alert buyers. 


You will find both plus complete protec- 


tion against bad check loss when you sell at these or any 
other auctions insured by the Fidelity Insurance Com- 
pany of Tennessee. Choose the Fidelity Insured Auction 
nearest you and move your cars at top market prices, 
secure in the knowledge that a bad check can never wipe 
out your profits. 





AUCTION OWNERS—for full details on how 
your auction can also offer this low cost pro- 
tection against bad check loss, write, wire or call 
today to 209 Stahlman Bldg., Nashville, Tenn. 










FIDELITY INSURANCE COMPANY 


OF TENNESSEE 
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Dealer Doings 











(Continued from Page 37) 


is collaborating with Mobilgas deal- 
ers in staging the test.” 

The car will be driven through 
Los Angeles city traffic with a 
sealed speedometer. An accurate 


ers Assn. of Pittsburgh. J. A. 
Vail, Oakmont, was named vice- 
president; R. G. Gunn, East Lib- 
erty, secretary, and C. A. Clark, 
Braddock, treasurer. 


| 


| 


man and Julius Winters, PATA 
Manager Jack Spalding and Field 
Secretary C. L. McCorkle. 

* * * 


Chicago Chrysler Dealers 


Elect Bronson President 

The 
Assn. of the Chicago 
elected R. W. Bronson, 
Bronson & Co., Blue 


area 


| president at its annual meeting. 


Chrysler-Plymouth Dealers 
has 
of E. B. 
Island, as 





New directors are Gene Schrift, 


account will be kept of the Mobil- | 


Also chosen as officers were: 


Duquesne; Sherman MacDougall, 
Coraopolis; John Sacco, Ingram, 
and Fred Bauman, Wilkinsburg, 
Pa, 


|gas consumed, and at the end of | 


| the 


test winners will be 
prizes. 
+ * * 


awarded 


* 2 * | Bozeman Names Committees 
Illini Post to Ingold |For Portland Association 
Ernest Ingold, of Chevrolet, again President E. E. Bozeman, of the 
has been nominated a director of| Portland Automotive Trades 
the University of Illinois founda-| Assn., has appointed the follow- 
tion, an organization sponsoring the | jing on committees for 1952: 
many philanthropies of the univer- Membership, C. E. Diller, Orval 


sity handling its patents and simi- 


lar activities. 
a * e 


L.A. Dealership Stages 
Austin Economy Test 


Edward N. Nathan, president of 
Light Car Motors, Los Angeles, has 
announced a three-week economy 


test of the Austin car. He says: 


“In order to further acquaint the 
motoring public with the economy 
of the British Austin, our company 








Butler, Jack Burns and Art Lutz; 
legislative, George Rotegard, B. 
W. Gates, J. E. Thompson and 
J. F. Stiens; program, Harold 
Norris and R. A, Ott; advertising, 
Cc. F. Brunner, Ray Grinshaw jr., 
E. C. Mattson, and Stiens. 

A temporary committee on de- 
tails for a membership question- 
naire to be used in trade promo- 
tion and civil defense will in- 
clude Art Donaldson as chair- 
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GREY IRON CASTING: 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


ESTABLISHED 
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FOUNDRY DIVISION 


MAIN OFFICE 


AND MANUFACTURING 


PLAN 


CHATTANOOGA 2, TENNESSEE 














alls 





cn 


r) How to Wake Up 
a Sleeper’ Market! . 


It’s easy! Make sure that your product is 
shipped by American Airlines Airfreight. 
This way, it gets to market quicker—has 
added sales value—and your stocks can be 
replenished overnight. 


For further information, wire us collect— 
American Airlines, Cargo Sales Division, 
100 Park Ave., New York 17, N.Y. 








| 


| 


| 


| 








George S. Allen, Tremont Auto 
Sales Corp., Chicago, vice-presi- 





dent; Paul Frenzen, Frenzen’s, Inc., 


Berwyn, treasurer, and Walter E. | 
Groff, McKeown Motor Sales, Chi- | 
| 


cago, secretary. 
+ * . 


Williams Reelected President 


Of N. Y. Business Group 


Harry M. Williams, president of 
H. M. Williams, Inc. (Studebaker), 


New York, has been reelected 
president of the West Side Assn. 
of Commerce, Inc. 

Williams, who has been with 
Studebaker at his present loca- 
tion for many years, is a former 
president of the Automobile mer- 
chants Assn. of New York, as 
well as having served on its 
board of directors for many 
years. 





* * 


Githens Opens L-M Deal 


Floyd Githens held an open house | 
in Cottage Grove, Ore., to open| 
his new Lincoln-Mercury dealer- | 
ship there. The affair was attended | 
by L-M district officials from 
Seattle. } 


Card's Ace | 
First Car Sold Shown 


40 Years Later 


The 40th anniversary of C. C. 
Card Auto Co., Cleveland, Tenn., 
the state’s oldest Ford dealer, fea- 
tured a 1911 Ford in its showroom 
—the first car that the dealership 
ever sold. 

During the celebration, a U. S. 
defense bond was given away to 
the person who drove the oldest 
Ford to the showroom. Two 1913 
models were presented. 

The officers of the firm called 
the celebration a success. Robert G. | 
Card, son of the founder, is presi- | 
dent; J. G. Epperson, vice-presi- | 
dent, and G. B. Taylor, secretary- | 


treasurer. | 
* . + 


Seavey Dealership Features 


‘Driverometer’ Safety Test 
Seavey Motors (Studebaker), 
Dorchester, Mass., in cooperation 
with Registrar of Motor Vehicles 
Rudolph F. King, is presenting 
an accident prevention educa- 
tional display in its showrooms. 
The display, prepared by the 
state safety education division, 
features the Aetna Driverometer, 
which tests driving ability. | 
* 7 * | 
Larson Named President 


Of Chicago L-M Dealers 


E. Edward Larson was installed 
as president of the Lincoln - Mer- 
cury Dealers Assn. of Chicago at 
its annual meeting and installation 
of officers recently. | 

Other officers are Morton Rosen, | 
vice-president; Eli Kaplan, secre- | 
tary, and M. J. McCarthy, treas- | 
urer. 

New directors are John Hamer 
and Jack Reynolds. Other directors 
are Sam Bernardi, James Salvatore 
and Carlton Drake. 

* ~~ x 


2 Amarillo Dealers Set Up 


Booths to Collect Poll Tax 


Don MeMillian (Ford) and 
Plains Chevrolet Co., Amarillo, 
Tex., have set up booths in their | 
sales rooms for the payment of | 
poll taxes. | 

Poll tax receipts are required 
for voting under Texas law, and 
to encourage payment before the 
deadline each firm has a depu- 
tized clerk available at all times 
to receive payment and issue re- 
ceipts. 











| 
| 
| 


* * * 


\New Castle Motors Opens 


New Pennsylvania Home 


New Castle Motors, Inc. (Olds- | 
mobile), New Castle, Pa., has an- | 
nounced the grand opening of its} 
new sales and service facilities at | 
301 W. Washington St. | 

The opening was celebrated with 
the showing of the 1952 Oldsmo- 
bile. Novelties were given to all the | 


| annual meeting. 





|Nash Award to Fremont Motors— 


Nash's 10-point select dealer award was presented to Fremont Motors, Canon City, 
Colo. Left to right are Bob Blizzard, district manager; G. E. Fogg, assistant Denver 
zone manager; E. B. Woodford, owner of the dealership, and Ira Sanger, general 
manager. 


men attending the opening, with | in Lancaster and for the past 23 
orchids for the ladies. | years has served as the town’s tax 
© 2 collector. 


Morrison Heads Dealers 


At Watertown, N. Y. | 

Corydon H. Morrison has been | 
elected president of the Water- 
town (N.Y.) Automobile Dealers 
Assn. 

Other officers elected were Wil- 
liam J. Hrabchak, vice-president, 
and Lyman L. Goodrich, secre- 
tary-treasurer. Elected directors 
were Hrabchak, Leon W. Quick, 
Earl M. Hubbard, Goodrich, and 
Morrison. 


* ~ * 


Behrend Hosts 1,600 


More than 1,600 fleet and garage 
owners and automotive parts busi- 
nessmen were guests of Behrend 
Bros. Inc. (Ford), Baltimore at a 
|dinner party and special preview 
| Showing of the 1952 Ford cars and 
|trucks. Mickey Behrend is presi- 
dent of the dealership and his 
brother, Alvin, vice-president. 











* * os 
DeSoto Southland Dealers 


Name Phillips President 

Joe Phillips, Burbank, Calif., has 
been elected president of the De- 
Soto Dealers Assn. of Southern 
California for 1952. Doug Herrick 
and Harold Hughes were named 
vice-presidents. | 

Directors elected for the follow-| 
ing year are Art Frost, Monte Pe-| 
ters, Everett Pyle, Bob Clapp and | 
Bruce Jordan. 

- * 


Chicago Packard Dealers 


Headed by Walsh 

Arthur L. Walsh, of Packard- 
South Shore, Inc., was _ elected 
president of the Packard Dealers 
Assn. of Chicago at the group’s | 
































FAMILY GROWTH in the 
Buffalo Metropolitan area is 24% 
in ten years. Employment growth 
is 30%. Your sales in this growing 
market will grow too, when you 
use the Courier-Express to tell 
your story to the families with 


Also elected to office were Don 
| the most money to spend. 


Regan, of E. J. Lewis Motor 

Sales Co., vice-president, and Carl 

Schmidt, of M. J. Schmidt, Inc., 

secretary-treasurer. 
* * 


COLOR for ADDED POWER 
Full ROP color weekdays gives 
your message still greater impact 
in this powerful newspaper. 


BUFFALO 
COURIER-EXPRESS 


Western New York’s 
Only Morning and Sunday Newspaper 


REPRESENTATIVES: 
SCOLARO, MEEKER & SCOTT 


oe 


Rosen Chairmans Drive 


Mort Rosen, president of Jack-| 
son Motors (Lincoln-Mercury), has | 
been appointed chairman of the| 
automobile dealers’ section for the | 
Chicago area fund drive of the)! 
American Red Cross. 

+ ~ * 


Riley Elected Mayor 

W. O. Riley, president of C & R} 
Chevrolet, Inc., Woodstock, Va., has | 
been elected mayor of that town. 
Riley, who is widely active in civic 
affairs, has been a Chevrolet dealer 
in Woodstock since 1933. 

7 * * 


Willapa Harbor Dealers Help 


To Build Swimming Pool 


The Willapa Harbor Automo- 
bile Dealers Assn, Raymond, 
Wash., has cooperated in con- 
struction of a community swim- 
ming pool by paying the wages of 
truck drivers who hauled dirt 
needed to fill the site. 


* ® * 


Beck Heads Business Club 


Charles H. Beck, president of 
Beck Chevrolet Corp., Fredericks- 
burg, Va., has been elected presi- 
dent of the business men’s club of 
Fredericksburg for 1952. 

* * * 


Williams Heads Chamber 


Frank Williams, president of 
Rockmont Motor Co., Rockville, 
Md., has been elected president 
of the local chamber of commerce 
for the current year. Williams is 
one of Maryland’s youngest Chev- 
rolet dealers. 





LICENSE PLATE 
FASTENERS 


On or Off With a Quarter Turn 


Heavy %-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 

PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each..... $ .20 
Packed 12 to Box- 
Money-Back Guarantee 


IMMEDIATE DELIVERY 
If Your Jobber Cannot Furnish 
Order Direct from .. . 


HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind. 


Over 





* rt 


Osgood Wed 50 Years 


An open house program was held 
recently at the home of Mr. and 
Mrs. Myron A. Osgood in Stark, 
N. H., in honor of their 50th wed- 
ding anniversary. Osgood formerly 
operated an automobile dealership 





100 Service Items 
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inter Expectations Enccded es 





U. C. Rise Props Up 
Hopes for Spring 


(Continued from Page 3) 


allotment of new cars has been rod 
back. 


* 
west Milwaukee used- -car mer-| 
chants expect the market to| 
show a strong upward trend in the 
spring, and they look for good 
business in late-model units from 
would-be new-car purchasers who 
will balk at paying the new higher 
prices for ’52 models. 

Much the same feeling is report- 
ed in St. Louis, although several 
dealers said they thought the mar- 
ket for used cars would be helped 





20% Jump in Sales 
Sets New High 
At U.S. Rubber 


NEW YORK.—U.S. Rubber last 
week reported that sales for 1951 
totaled $837 million, an increase of 
20 percent over the preceding year 
and the highest in the company’s 
60-year history. 

H. E. Humphreys jr., chairman, 
said that revenues and taxes also 
set an alltime record, with the net 
income climbing to $30,366,449, or 
$14.29 a share, up 23 percent over 
the 1950 earnings of $24,657,647, or 
$11.04 a share. 

Federal and foreign taxes, he 
said, leaped to $71 million and were 
128 percent above the previous year. 

The company’s gross sales, which 
included inter-company sales and 
the firm’s output from three gov- 
ernment plants, were estimated at 
$1,010 million, in contrast to the 
preceding year’s $814 million. 

While the company’s defense 
business also was on the increase 
and is expected to continue climb- 
ing in 1952, Humphreys pointed out 
that this year’s earnings “probably 
will not be as good as last year’s 
because of higher costs, taxes and 
lower profit from defense business.” 


Alabama 


(Continued from Page 3) 





safety and public relations, under 
the chairmanship of former as- 
sociation president Rush Stall- 
ings, of Montgomery, has de- 
cided to present an _ industry 
award this year to a dealer who 
will be designated as “Mr. Ala- 
bama Automobile Dealer of 1952.” 

The public relations committee 
has met and worked out plans for 
making this award. Members of the 
group, in addition to Stallings, are 
Frank Davidson of Demopolis, co- 
chairman; W. H. Ray, of Hunts- 
ville, vice-chairman; Wilson Foote, 
Florence; Rhea Fayssoux, Tusca- 
loosa; H. L. Hooper jr., Selma, and 
Jim Burke, Birmingham. 

This group is asking three 
highly placed leaders in state 
government and education to 
serve as a committee which will 
select the dealer for the award. 
Entries will be received through 
district committees composed of 
civic leaders outside the automo- 
bile business. 

The association is currently cir- 
culating dealer information blanks 
requesting information as to each 
member’s civic and public service 
activities. These forms will be used 
as a basis of selecting contestants 
for the award. 

Directors of the various Alabama 
districts will act as liaison officers 
in spurring interest in the selection 
and providing whatever informa- 
tion is requested by the judges. 





Junk Batteries to Aid 
Fight on Gas Wars 


ALBANY, N. Y.—A junk-bat- 
tery collection has been planned 
by the New York State Council 
of Gasoline Dealer Assns. to 
raise funds in support of a 
measure to stop gas wars. 

Contributions equivalent to the 
value of two junked batteries 
will be taken up by squads of 
volunteer collectors, the organ- 
ization said, and will be used 
to further a bill now being con- 
sidered by the state lawmakers. 








out because they expect a decided | 


shortage of new cars. Considerable 
| wholesale buying is reported by St. 
Louis dealers. 

Used-car sales in Akron have 
been strong since the start of 
the year. In the first month and 
a half of 1952, weekly sales of 
used cars averaged 565 units, 
against 435 in the same period 
of 1951—a boost of 30 percent. 
Cleveland also reported good 

used-car sales although the volume 

has been running below that of last 

year at this time. 
* * 7 

N COMMENTING on the market 

for used cars in Cleveland, the 
Federal Reserve Bank noted “used- 
ear sales which were lagging 19 
percent behind 1951 at the end of 
the first four weeks of the year 
were only 9 percent behind iast 
year at the end of the first seven 
weeks of 1952.” 

Used-car sales in most areas 
during January were close to 
year-ago figures, reports indicate. 
One city to report a decline was 
Detroit where January used-car 
sales slipped to 7,003 units, 
against 8,457. 

On the increase, however, were 
sales in Columbus, O. The January 
total was 7,988 used cars, against 
7,853 in January, 1951. This also 
represented a sharp gain over the 
December (1951) figure of 5,433 
used-car sales. 





Baker Disclaims 
Knowledge About 
Ark. Fleet Deal 


LITTLE ROCK, Ark. — Truman 
Baker, Chevrolet dealer at Searcy, 
Ark., and a member of the Ar- 
kansas highway commission, denied 
at a hearing before the highway 
audit commission that he had 
known in advance of the delivery 
of 50 new Chevrolets to the Craw- 


ford Motor Co. of Benton and Glen- 


wood, Ark. 
At an earlier hearing, 
Crawford, Chevrolet dealer at Ben- 


tomers through private agencies. 

He said that 17 were sold through | 
Baker at Searcy and the others| 
through the Crawford dealerships. | 
The Chevrolet sedans were not} 
charged to the dealers’ usual allot-| 
ments, and were delivered at a time 
when the market for passenger 
cars was considered “tight,” it was | 
charged. 

Baker declared at the hearing | 
that he had no advance informa- 
tion that the cars had become 


available, and said that he learned | 


that they could be obtained “in the 
usual manner”—meaning through 
one of his new-car scouts. 

James H. Crain, of Wilson, Ark., 
vice-chairman of the Arkansas 
highway commission, also ques- 
tioned Baker about the delivery of 
the cars and about reportedly ir- 
regular purchases of gravel, road 
materials and machinery without 
taking bids. 


Carroll Boosted 


In Hudson Zone 


DETROIT.—Hudson has appoint- 
ed Edward J. Carroll manager of 


zone, N. K. Van- 
Derzee, vice-presi- 
dent, announced. 
Carroll joined 
Hudson in 1948. 


several years as 
a retail salesman 
and sales man- 
ager with several 
dealerships, Car- 
roll became asso- 
ciated with Ford 





E. J. Carroll 


in a wholesale capacity in 1939. He| 


later joined Hudson and was ap- 
pointed assistant Pittsburgh zone 
manager in 1948, when Hudson 
established that zone. 


m. ©. 


its Minneapolis 


After serving 


| 
| 
| 
| 


| 
| 
| 
| 


As Fords Acquired Lincoln 30 Years Ago— 


Here are the principals in the sale of Lincoln Motor in February, 1922, to Henry 
and Edsel Ford for $8,000,000. At the signing of the transfer papers, shown here, 
were Henry Ford and Henry Leland (standing) and Edsel Ford and Wilfred C. Leland. 
Only the Aatter, son of Henry leland, is still living. He i is a resident of Detroit. 





McConnell Heads Deal ‘nell. He succeeds the late Henry 

New president and general man- | | Powell. Other officers elected were 

ager of Powell-Stewart Motor Co., | Lillian B. Powell, vice-president, 
Raleigh, N. C., is George McCon- | and William Stewart, secretary. 






Lincoln Marks 
30 Years Since 
|Sale to Ford 


DETROIT. — Pins for 30 years’ 
service at the Lincoln plant at W. 
Warren and Livernois are being 
|presented to 82 veteran employes 
ito denote the 30th anniversary of 
the plant’s acquisition by Ford 
Motor Co. 

The company said that small in- 
formal ceremonies are being con- 
ducted in the departments where 
the workers are now employed. 

On Feb. 4, 1922, according to the 
company, the “modern assembly 
plant” of Henry M. Leland, founder 
of the Lincoln auto, was purchased 
by Henry Ford and his son Edsel 
for $8,000,000. At that time, 2,940 
cars had been produced by Lincoln 
Motor Car Co. 

Today, the company said, 365,996 
cars have rolled off the line at the 
plant. In addition, during World 
War II, the plant turned out 25,332 
tank engines, 145,000 jeep bodies 
and 12,785 amphibian bodies. 

It was pointed out that Lincoln 
has always been a luxury car, and 
that many models have been pro- 
duced for European and Asiatic 
royalty. 

























CHANGEABLE UINcOLR 
0 
swirl LY 
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They shout for attention. 


specials. 


They spotlight your 
Effective day and night. 


Wagner plastic or aluminum letters are quickly 


mounted directly on the background so that 

| the sales message of today can be quickly 
changed to a new and freshly interesting 
message for tomorrow. 


Available in any length, in multiples of five 
feet, and in any height in multiples of seven 


| inches, starting at twenty inches. 
| 
| 


v 


painted. 


Rear Illuminated Changeable Copy Displays 
(Any Size or Shape) and WAGNER TRANSLUCENT COLORED PLASTIC 
LETTERS compel attention—increase volume on New Cars, Service, Parts. 


SED - 
HARPER CLIFFORD 


a oe. or AL a 


CAR 







- MERCURY CO. 











WAGNER STEEL PANEL 


ASSEMBLIES AND WAGNER 
| LETTERS 


ton and Glenwood, testified that 50) 
new Chevrolets had been delivered 
to him to fill an order from the 
highway department, but that the 
cars were diverted to other cus-| 


(Pat. 2224069. Other patents pending) 


WAGNER PORCELAIN ENAMEL 
STEEL PANEL ASSEMBLY 
Porcelain guaranteed for ten years against 
cracking, crazing, chipping or discoloration 

by reason of the elements. 


WAGNER BAKED ENAMEL 
STEEL PANEL ASSEMBLY 


Will last for years and can always be re- 





421 S. Hoyne Avenue 


NAM 
FIRM 


STREET 








| 

| 

| Please send details and prices on Wagner 
| Changeable Copy Display Panels and Letters 
| 

| 





RAILOCK ALUMINUM LETTERS 


for attractive signs on building faces. 


Many sizes, styles, colors. 


WAGNER SIGN SERVICE, INC. 


Chicago 12, Illinois 


Sold everywhere through dependable dealers who plan each job and supervise the installation. 

















Canada Sales Report 


Fewer New Vehicles 


Sold Last Year, But 


Retail Dollar Value Tops 1950 


OTTAWA. Canadian dealers sold 
fewer new vehicles last year, the 
Canadian government reports, but 
the retail value of such sales gained 
6.8 percent to $946,062,124. 

The report stated that 384,756 | 
units were sold last year, as com- 
pared to 429,695 in 1950. Value of 

1950 sales was set at $885,669,039. 

Financing of new vehicle sales 
during 1951 dropped 6.9 percent in 
number, and 0.3 percent in amount. 
Finance figures on used cars 
showed increases of 29.6 percent in 
number and 23 percent in amount. 

For new vehicle figures, the 
sharpest decline in sales occurred 
in the passenger-car field, the gov- 
ernment said. Only 275,001 new 
cars were sold in 1951, compared to 
324,903 units in 1950. The values 
were reported at $681,615,680 last 
year, and $661,673,944 in 1950, a 3 
percent rise in value. 

Commercial vehicle sales rose 4.7 
percent during 1951 in number and 
18.1 percent in value, the govern- 
ment said. Sales for 1951 were set 





HATEVER sign 


ington —“‘go ahead”’ or 
auto makers will have a selling job to do. 

If the supply of cars is short, there’ll be the 
job of keeping customers sold on the cars they 
have bought. If cars are plentiful, the sales 
job will be a competitive one. 


In either case, you can count on value to 


help do the job. Good 


keeps a buyer sold on his car longer. And 
value is the big thing customers look for 
when they’re in a new-car buying mood. Espe- 
cially value in the “‘vital zone’’— the moving 
parts where value counts the most. How to 
be sure of getting value in the “vital zone” 
parts you buy? This formula may be helpful: 


a quality +service+public acceptance 


at 109,755 with a value of $264,446,- 
444, as against 1950 figures of 104,- 
792 units and $223,995,095. 

Sales declines in all provinces 
were reported for 1951, as com- 
pared with the 1950 figures. Dol- 
lar value of sales, however, were 
up in all except British Columbia 
and the Atlantic provinces. 

Finance volume of new-car sales 
for the year was reported at $190,- 
928,186 for 1951, and $191,434,712 
for 1950. Number of cars financed 
was down to 126,034 units last year, 
as compared with 135,304 units in 
1950. 

Commercial vehicle finance fig- 
ures, however, climbed during the 
year, the government report 
showed, with a 16.4 percent hike in 
units financed, and 34.1 percent in 
value. Last year, 44,518 units were 
handled, as against 38,253 in 1950. 

Financing of new cars was off 16 
percent in number, and 16.1 in 
value. 

In the used vehicle field, govern- 








als come from Wash- 


ec 


slow down’’— 


value built into a car 





It shows that price 


value, and must be weighed in relation to the 
factors above the line. Timken® bearings give 
you far more above the line than any other 


tapered roller bearings, 


at lower right. And in terms of value features, 


Timken bearing prices 


ever. The Timken Roller Bearing Company, 


Canton 6, Ohio. 


How TIMKEN® bearings give you 





HARD OUTSIDE — TOUGH INSID 
and rollers of Timken bearings 


Timken fine alloy steel, then case-carburized in 


furnaces like these to give a tough 


core and hard, wear-resistant surface. It’s one rea- 
son for the long life you get from Timken bearings. 


its TIMK 


"HAOE-MARE PEG U S Pat 


price 


is only one factor in 


as shown in the chart 


are lower today than 


Es 


—. Cups, cones, 
are made from 


, shock-resisting 


bearings give top value. 


TAPERED ROLLER BEARINGS 


' 
NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER (> BEARING TAKES RADIAL D AND THRUST —-@)=— LOADS OR ANY COMBINATION “ye 











PINION-PROVED. On the pinion—toughest bear- 
ing application in the car—Timken bearings are 
standard on all but two makes of cars. Through- 
out the “vital zone’’—in pinions, wheels, differ- 
ential, transmissions, steering gears— Timken 


EN for VALUE 


and Henry J cars. 





K-F's Big Cargo-Personnel Planes— 


Shown nearing completion in the final assembly area at Willow Run are C-119 
cargo-personnel planes. In the background, ready for the shipping docks, are Kaiser 








ness more promising. 


pared with 229,377 in 
volume 





r either production light, 
this sales appeal is right! 


ae 


| 
ment totals for 1951 showed busi- | 


For 1951, finance concerns an ee See . 

: . | Plymou ealership 

dled 297,164 used vehicles, as com | ville, Fis. has been purchased by 
George H. Walker, it is announced. 
was listed at $185,257,668 | The firm will retain the same name, 
for 1951, and $150,645,893 for 1950. 


| D. C. McInnis’ 


1950. Dollar 


| Walker said. 


Inc., 











ONLY TIMKEN BEARINGS 
GIVE YOU 
ALL THESE VALUE FEATURES 


QUALITY 

. Design leadership 

. Steel made in our own mill 

. Precision manufacture 

. Rigid quality control 

. More than 50 years’ experience 


SERVICE 
. Unequalled engineering service 


7. Unequalled research and devel- 
opment facilities for your use 


8. Installation service in the field 
9. Widest range of sizes 
10. Most dependable source of supply 


arf OW 


for) 


PUBLIC ACCEPTANCE 
11. First choice throughout industry 
12. Best-known name in bearings 
13. Widespread advertising 








Walker Buys Out McInnis 

half-interest in 
Chrysler- 
in Jackson- 








Monroe Claims 
Safer Stopping 
With New Brake 


MONROE, Mich.—Monroe Aut« 
Equipment Co. has announced a 
new “safety brake” which it claims 
produces more equal distribution of 
weight between the front and rear 
wheels of an automobile and pre- 
vents “nose diving” and pivoting 
about the front axle. 

The company said the unit em- 
ploys a floating brake backing plate 
mounted to a bearing on the rear 
axle housing, and has an arm at- 
tached to the plate with an outer 
link connected to the frame side 
rail. 

When the brakes are applied, the 
circular force created by the drum 
causes the backing plate to rotat« 
also and moves the arm so as to 
exert a downward pull on the frame 
through the connecting link. 

According to the company, the 
stabilizing action of the brake pre- 
vents pitch of the rear end of the 
car on severe brake applications 
and protects the passengers from 
being thrown off the seat. 

The force applied puts more 
weight on the rear wheels as com- 
pared to the conventional brakes, 
whose pivotal action about the 
front axle reduces load on the rear 
wheels with a corresponding loss 
of braking efficiency, states the 
company. 

The company says that the brak- 
ing effort can be equally divided 
between front and rear wheels, 
rather than the present 60 percent 
for front and 40 percent rear. 

When applied on curves, the 
Monroe brake lowers the center of 
gravity and holds the car more 
stable, it is claimed. 





Regulation W Lifted 
For Calif. Flood Victims 


SAN FRANCISCO. — Regula- 
tion W has been temporarily 
suspended for Californians 
whose property suffered from 
the recent floods. The Federal 
Reserve Bank of San Francisco 
has declared an emergency in 
certain parts of the counties of 
Alameda, Contra Costa, Los 
Angeles, San Mateo and Santa 
| Clara, 
| The Motor Car Dealers Assn. 
| of San Francisco pointed out 
that credits will be extended only 
to victims of the flood for the 
repair or replacement of prop- 
erty damaged. The exemption 
period will be in effect until 
March 25, 1952. 








Casco Promotes 


Reidy, Powell 





BRIDGEPORT, Conn.—John J. 


ident and general sales manager of 


| Reidy has been appointed vice-pres- 


| 


| 
| 
| 
| 


| 








W. R. Powell J. 3. Reidy 


Casco Products Corp. here, it was 
announced last week by Bert G. 
Cochrane, vice-president and mem- 
ber of the board of directors. 
Reidy has in turn named Wallace 
R. Powell sales manager of the 
automotive accessory division of 
Casco. Powell has been an officer 
of the corporation since 1948. Both 
appointments are effective March 1. 








BUICK 
WHOLESALE 
PARTS 
ONE OF THE EAST'S 
LARGEST INVENTORIES 


Same Day Service on Mail Orders or 
Phone Calls — All Shipments C.O.D. 


Phone Parts Department 
Circle 5-5910 
521 W. 57th St. 
MONARCH BUICK CO., INC. 
“Buick's Largest Dealership" 
New York 19, New York 
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A Thousand Dealers Buy 
Crushproof Tubing Every Month-- 


Because:--i: springs back into shape after car wheels run over it— 
all neoprene rubber with no wires or coils— 
it stands the heat— 


Sacramento Dealers Menor Miller— takes full bend without kinking— 


Royal Miller, in the auto business for 40 years, was honored by fellow dealers at a +4 1 
banquet in Sacramento, Calif., recently after the announcement that he had sold Miller tubing and adapters unaffected by fumes, water or oil 
Automobile Co. (Dodge-Plymouth) to William A. Sutton Co. Miller was presented with a ilpi i i 
scroll autographed by dealers in that city and a clock. On the committee in charge of heavy ee tailpipe adapters thick where thickness 
the affair were Guy Foulks, chairman, Foulks Motor; Del N. White, president, Motor counts— 

Car Dealers Assn. of Sacramento; Harry Wierich, Dalton Motors; William Odom, former H —_—=¢ hi H 
secretary, Motor Car Dealers Assn.; Claude Coffing, co-owner, E. A. Boyd Co., and sold only by mail order shipped direct to — from _ 


Wayne Miller, former dealer. Left to right: White, Miller, and Foulks. two factories—keeps price at minimum to you. 





Bright Spots & Beefs... 





Sales Topping Output, 


Makers Say at Show _— — — What Dealers Are Saying 
(Continued from Page 1) Crushp roo f Exhaust Tubin g About Crushproof Tubing: 


materials—including copper—to co- 
operating countries. (Senator Fer- 
guson of Michigan last week called 
on the federal government to pull 
out of this “cartel which is ham- 
stringing the auto industry.”) 

Some of the auto men see this 
board creating an artificial short- 
age of copper which is cutting 

back auto production and putting 
Americans out 
of work. 

(Auto factories 
can buy copper 
on the world mar- 
ket, but any they 
do purchase in 
this manner is 
counted against 
their quota, so 
there is no’ per- 
centage in doing 
so.) 

Roger M. Kyes Roger Kyes, 
head of GMC Truck, is betting that 
the nation will have materials run- 
ning out of its ears before summer 
is over. 

* * * 

tee of controls tying 

up the industry can be noted 
in the reply of Arnold Lenz, head 
of Pontiac, who was asked what 
Pontiac is going to do with its 
share of the extra aluminum NPA 
is allotting to the industry: 

“The only aluminum we use on 
Pontiac is in the Hydra-Matic, and 
another regulation limits the num- 
ber of cars we can put that on.’ 

Many of the factory people gave 
a good deal of attention to prices. 
Lenz, for instance, in reply to a 
question, pointed 
out that the car 
price increases 
have followed, 
rather than _ led, 
increases in wages 
and other ma- 
terials. 

As a result, a 
prospect may be 
shocked at the 
current price tags 
on cars if he 
hasn’t been in the 
market for a couple of years, but 
on thinking it over in relation to 
his income he will see that he is 
no worse off buying a car now than 
he was two years ago—or 20 years 
ago for that matter. 

Hufstader also dealt with the 
subject, asserting that car price 
increases in relation to value 
have been modest and necessary 
in view of rising labor and ma- 
terial costs. 

“Those who say the auto makers 
are pricing themselves out of the 
market,” he said, “are prone to 
overlook the fact that the auto 
business is on a new and different 
plateau.” 


o * * 
E SAID that there is no point 
in using the years 1929 or even 
1941 as a basis of comparison. 
Some facts he cited about the 
new plateau: 
Population is up 15 percent in 





Arnold Lenz 





Sold in 50-ft. rolls ... you cut the lengths you need. 
Large size guaranteed for a year— 
regular size now in satisfactory use by 5,000 dealers. 
































an 4 ‘ Willi LaRiche, dent, Central Ch let, 
a decade; by 1960 it is estimated Gievelead (300 ft. tubing): “This tubing hes 
that it will be 175,000,000. solved our biggest headache problem." 


Households are up 25 percent. In Comes in Two Sizes to Fit All Cars Fred Hofman Agency, Marion, Wis.: ‘'Best ex- 


m haust dispenser we have ever used .. . it will 
1950 there were 43,500,000 house- do what your advertisement says it will 


holds; by 1960 it is estimated that! ™ every garage should have a length of it for 
there will be 53,000,000. each stall." 
r, " s Gramatan Autos, Bronxville, N. Y.: ‘The best 
Number employed has increased thing in any garage. Please have any future 
30 percent in 10 years. There buyer around Bronxville inspect our tubing." 
were 61,500,000 employed in 1950, Walton Motors, 2301 S. Michigan Ave., Chicago: 
and it is estimated that there will 


"You have solved our exhaust hose trouble."’ 
be 70,000,000 employed in 1960. A. J. Loesch, Quality Chevrolet, Rhinelander, 





cs " Wis.: "Please enter our order for another 100 
Disposable income rose 169 per- feet of tubing and four adapters. The first 100 
cent in a decade to $204,000,000,000 feet most satisfactory . . . a very fine product." 


Norv. Deisner, Service Manager, Brooklyn Chevro- 
let, Parma, O. (200 ft. tubing): "'So easy for 
mechanic to handle. Holds shape and cars run 
over it all day without damage." 


in 1950. 


The new-car owner group is up 
from 8,000,000 to 14,000,000. Popula- | 
tion in the suburbs rose 35 caateoaaes 
in a decade. 

Hufstader concluded that the | 
“auto business is a business you | 
can’t sell short. af 











How to Attach Adapter: 


* * | 

IDELIGHTS of the show: Broth- | 

ers A. vanderZee, vice-president 
of Chrysler sales, and N. K. Van- 
Derzee, vice-president of Hudson 
sales, presiding at rival blowouts 
in adjoining rooms at the Saddle & 
Serloin Club. 

A. dropped in to see N. K. and 
was cajoled into giving a talk on 
Hudson’s step-down design. Can it 
be that Chrysler is considering this 




















design? Top: Reg. size tubing with adapter attached over tailpipe deflector. 
* * * Botto Lorge-si tubi hank -aienadl tailpi Squeeze first ring of tubing ae inside acne. 
“ m: rge-size tubing pushe irectly over tailpipe. er collar, as shown . . . fits tightly, won't come o 
PORK-CHOPPER palms were big- under extreme pressure . . . after pushing adapter 
ger than ever. From the stories over tailpipe deflector, fasten brass turn-buttons for 








tight fit 





of union gouging at the show, 
maybe the other unions would have 
sued the Teamsters union for dam- 
ages, too, if the show had been 





t d, for that H ° 
re, me eat aes Tow oe At These Prices: 

Heard that one auto maker had : 
to pay the ay ee oy — a LARGE SIZE TUBING (21, in. inside Diameter, 2 15/16 in. 
permission to have e maker’s i 
own men sweep the carpet at O.D.) $1.09 per ft. (Recommended for dealers in cars 
the display. 120 h ) 

Paw men say there was a “tax” over -P- 
of $5 on every car driven up the . . 
ramp to the stage. REG. SIZE TUBING (2 in. 1.D., 2, in. O.D.) 79¢ per ft. 

Another maker did his ° 
wiring at the aeatey . .. Maa te (For dealers in cars under 120 h.p.) 

p it out and pay many times 
per cost to get it back in. ADAPTER FOR LARGE TUBING—$3.99 each. 

elevision people gave the show . . . 

@ Sulllien Gallese warth of sublielty, (12 in. long, 16 in. circumference at open end.) 
but not until after a heated argu-| 

— with electricians’ boss over | ADAPTER FOR REG. TUBING—$3.89 each. 

who was going to pay the elec- | . . * 

tricians for plugging in the tele- (11 in. long, 16 in. circumference at open end.) 


vision equipment. 





Dodge Awarded | Order by mail —You take no chance in ordering from us by mail— if not entirely 
| satisfied that Crushproof tubing and adapters are as advertised, return shipment, 


Truck Contracts 


DETROIT.— Two more “multi- 
million dollar” contracts for mili- head to— 
tary vehicles were awarded to 
Dodge Truck division last week, 
the Chrysler Corp. announced 


Thursday vere the fourth and The Crushproof Tubing Company 


fifth received by Dodge Truck for 
military vehicles in the present de- POST OFFICE BOX 796, CLEVELAND 22, OHIO 
fense period. The contracts call for 
delivery of %-ton cargo carriers, ° 4 ¥. 
aneaaadiie Grade nk eae (Phones: SKyline 1-5515 or LOngacre 1-8383) 
lances. 


charges collect for full refund. Mail your purchase order or write on your letter- 
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Half-Million Attend Despite Labor Row .. . 





Heavy Sales Reported 
At Chicago Show 


(Continued from Page 1) 


by their own members, in attempts 
to enter the grounds. 

Meanwhile, the National Labor 
Relations Board in Washington 
dismissed charges by the Chicago 
Automobile Trade Assn., sponsor 
of the show, that Local 713 con- 
ducted a secondary boycott, rul- 
ing that it was a primary boycott. 

CATA immediately filed a $1,000,- 
000 damage suit against the union, 
and followed through with tele- 
grams appealing to President Tru- 
man, Labor Secretary Tobin, Gov. 
Stevenson of Illinois, Mayor Ken- 
nelly of Chicago, Illinois Senators 
Douglas and Dirksen, and Daniel 
J. Tobin, president of the Interna- 
tional Teamsters union, urging that 
they use their efforts to halt inter- 
ference with the show. 
= . s 
A* Automotive News reported in 
its Feb. 18 issue, efforts to pre- 
vent the show by Local 713 were 
admittedly due to pressure aimed 
at forcing CATA to compel dealer 
members to recognize the sales- 
men’s division of the local, an act 
which the association’s constitution 
and bylaws forbid. 

CATA had further pointed out 
that Local 713 had never been 
certified to bargain for salesmen 
employed by any dealer in this 
area. 

While the preview, frankly rep- 
resented to 19,000 in attendance 
as a non-dress rehearsal on an 
unfinished stage, was in progress, 
an emergency meeting called by 
Mayor Kennelly went on in his 
office. 

Sitting in were Edward L. Cleary, 
general manager of CATA and show 
manager; Frederick W. Turner jr., 
special attorney of the association; 
Robert J. O’Donnell, vice-president, 
and George J. May, director of 
CATA, and union representatives. 

The big break came at this meet- 
ing, resulting in the calling off of 
pickets for the duration of the 
show. 

= * o 
are hggnonandagy 0 had been set 
back more than two days, but 
word of the decision at the meet- 
ing brought night crews on duty 
to rush the finishing touches on 
the show. 

From then on a near miracle 
occurred. The show opened on 
schedule with Mayor Kennelly; 
James F. Goodwin, CATA presi- 
dent; Frank H. Yarnall, show 
chairman, and Cleary officiating. 


Among accessory, parts and 
equipment displays were the fol- 
lowing: 

Axle & Equipment Sales Co., Ac- 
cella Brake Sales Co., Advance 
Design Development Co., Bardahl 
Distributors of Northern Illinois, 
Commercial Tire & Supplv Co., 
Coyne Electrical School, Dunne 
General Tire Co., Greer School, H. 
Grossman, Hercules Motors Corp., 
Hermes Distributing Co. Hush 
Bumpers, Inc., Hutchinson Chemi- 
cal Co., Kelite Product, Kool-Car 
Co., Metropolitan Ford Dealers 
Assn. of Chicago, MoPar, Nu Way 
Signal Co., Ro-Ta-Tor, Prisma Dis- 
tributing Co., Prior Products, Qua- 
ker State Oil Refining Co., Quinn 
Supply Co., Speedminder Labora- 
tories, Stewart-Warner Corp., States 
Development and Mfg. Co., Trippe 
Mfg. Co.. Willett Co. and Wynn 
Oil Distributing Co. 

Also represented were Marlie 
Trading, Inc., and National Used 
Car Market Reports, Inc., A. C. 
Allyn & Co., first investment securi- 
ties firm ever to exhibit at a Chi- 
cago show; the Chicago Safety In- 
formation committee, the Secretary 
of State, the Chicago Park District 
and others. 

Indicating how the manufactur- 
ers went “all out” in making every 
exhibit a show of its own, were the 
following: 

CuevroLteTt — Fashion show pre- 
sented twice daily; a car divided, 
with one-half finished and the 
other half unfinished, and a nar- 
rator explaining its significance. 

Ford—Two cutaway motors in 
motion; car on a turntable; “Miss 
Photoflash” and other award- 
wax figure 


winning beauties; 





dressed to match the upholstery 
of one car. 

PLyMmMouTtTH—Cutaway plastic mo- 
tor on a turntable, accompanied by 
a lecturer; also a plastic chassis. 

Buick — XP-300 “laboratory on 
wheels” elevated on a_ turntable; 
demonstration of power steering 


and “easy eye” windshield con- 
trasted with the type formerly 
used. 

* * o 


ASH — Nash-Healey featured, 

along with reminders to crowds 
that Nash is celebrating its 50th 
anniversary through presence of a 
1902 Rambler; panorama showing 
contrast between present Nash fac- 
tories and those of its forerunner 
a half century ago; “Miss America” 
of 1952 as added glamor. 

OLpsMoBILE — Vocal “sweethearts” 
accompanied by an_ accordionist 
singing “My Merry Oldsmobile”; 
new car on turntable; cutaway, re- 
volving chassis; demonstration of 
“autronic eye,” with public partici- 
pation. 

Dodge — Evolution of engine, 
radiator, plastic parts and win- 
dow sealing developments; tinted 
safety glass to reduce glare and 
heat. 

STUDEBAKER — Cutaway motor re- 
volving on world globe; rotating 
cutaway chassis; large books of 
Studebaker facts covering 100 
years. 


Mercury — Automatic transmis- 
sion split in half and revolving so 
that visitors could see inside work- 
ings; cutaway chassis. 

Kaiser-Henry J — Screen of fluor- 
escent lights; car model riding on 
a lily pool with real water beneath 
t. These exhibits on second and 
first floors. 


CapitLtac — Another 50th anniver- 
sary celebrant, marking occasion 
with an oyster-white convertible in 
red upholstery set on a green tiled 
floor; this car also featured trim- 
mings of 14-karat gold, instead of 
chrome; black sedan with gold-leaf 
nylon top. 

* * a 
Canties. —K-310 experimental 
ear; black sedan with 15-inch 
arm rest; stationary power-drive 
demonstration; fire-power V-8 cut- 
away chassis. 

Packarp — Cutaway chassis and 
automatic transmission; black 
sedan, with red upholstery, on turn- 
table; coral-hued sedan upholstered 
in gray mouton lamb. 

Witys — Featured the fact that 
all four fenders on new models can 
be seen from the driver’s seat; 
complete line shown on both second 
and first floors. 

Pontiac — Nylon seat covers in a 
variety of designs and colors high- 
lighted display. 

Hudson—Low center of gravity 
in featured cutaway car, in which 
models sat when was was not 
being rotated; Marshall Teague 
with “Hornet” model which won 
at Daytona Beach two years in 
a@ row. 

LiINcoLN — Cutaway motor with 
transmission in motion; also cut- 
away chassis. 

DeSoto — Demonstration of new 
“electric window”; V-8 engine turn- 
ing on dome of fire, with one-half 
exposed to show piston action. 





ATA Roadeo Planned 


For Convention Week 


WASHINGTON. — The Ameri- 
can Trucking Assn. roadeo, driv- 
ing-skill competition among the 
nation’s best and safest truck 
drivers, will be held in New York 
during the week of Oct. 6, it was 
announced last week by the 
ATA. 

The associations’ executive 
committee voted to stage the 
contest in conjunction with 
ATA’s annual convention, sched- 
uled for the Waldorf-Astoria 
hotel. Previously, the ATA had 
planned to hold the 1952 roadeo 
separately from the convention 
but the committee voted to post- 
pone separation of the two func- 
tions until next year. 








On the Chicago Scene 





MoPar Exhibit at Auto Show— 


This display of MoPar automotive parts and accessories was exhibited by Chrysler 
Motors Parts Corp. at the 1952 Chicago Auto Show. Large crowds viewed ‘Mr. Mopar,” 
the talking-mechanical man built from 16 automotive parts; the puppet theater, and 
a photo-voice display of how parts orders are processed through the Marysville, 
Mich., parts plant. 





la 


GMC Display Depicts Truc 


k History— 





From 1902 to 1952 great changes took place in the trucking industry, as indicated 
by the diorama of GMC truck models spanning a half century. There are 13 of the 
GMC models, each built on a scale of 1/12, mounted on a huge birthday cake which 
revolves. The miniatures are exact in every detail and include such original inscriptions 
as: “When Words Fail, Send Dolly Varden Chocolates, the Chocolate Cream for the 


Girl of Your Dream." 





Indiana High 


Court Hears 


Finance Rebate Case 


INDIANAPOLIS. — An Indiana 
supreme court test has_ been 
launched in connection with install- 
ment buying of automobiles and 
state controls on how much finance 
companies may pay car dealers for 
directing time contracts their way. 

State controls in dealer rebates 
were declared unconstitutional by 
Special Judge Harry T. Ice in Mari- 
on county supreme court last Sep- 
tember in a decision asked by Uni- 
versal C.L.T. Credit Corp. 

Attorney-General J, Emmett 
McManamon initiated the state 
supreme court appeal, declaring 
that loss of rebate controls might 
permit a monopoly by a few large 
finance companies over the auto- 
mobile installment buying con- 
tracts. 

At issue in the legal controversy 
is a section of the 1935 Indiana 
retail installment sales act, which 
empowered the state department of 
financial institutions to set maxi- 
mum on “benefits” a finance com- 
pany may pay a dealer when it 
buys a time contract from him. 

Present minimums set by the 
state agency are two percent of an 
unpaid balance in a new-car sales; 
3 percent in cars under two years 
old and five percent on all older 
cars, 

Paul L. Holt, Columbus (Ind.) 
dealer who started the test of the 
19385 law before Judge Ice, con- 
tended these maximums repre- 
sent an arbitrary and personal 
invasion of private property and 
personal rights under a guise of 
police power. C.LT. Corp., with 
which Holt has a standing agree- 
ment, entered the case as an in- 
tervenor. 

In defending the rebate controls, 
McManamon pointed out that a 
man buying a car on an install- 

ment basis ordinarily does not 





“comprehend the cost of finance 
charges.” 

“A finance charge may be much 
greater than the actual cost of the 
credit extension,” he argued. 

The attorney-general points out 
that competition has kept the in- 
terest charge on time buying at six 
percent a year. 





Committees Picked 
For Iowa Parley; 


Culver Chairman 


DES MOINES.—William Culver, 
president of Culver Motors, Cedar 
Rapids, Ia., will head the conven- 
tion committee for the 1952 Iowa 
Automobile Dealers Assn., it has 
been announced by R. E. McCoy, 
president, The convention is sched- 
uled for Apr. 1-2 here at the Fort 
Des Moines hotel. 

At the first meeting of the com- 
mittee, Culver announced that the 
convention would be handled by 
three subcommittees. He named 
William Cramblit, Ottumwa, to 
head the county directors program; 
George Gildemiester, Fort Dodge, 
as program chairman, and Norman 
Dunlap, Ames, to direct the enter- 
tainment and exhibition subcom- 
mittee. 

Helping Cramblit in the county 
directors program are G. E. Mace, 
Washington, and R. H. Horton, Sib- 
ley. Other members of the program 
group are Leo McEleney, Clinton, 
and Ed Bray, Creston. 

The entertainment and exhibition 
committee includes O. A. Swartz, 
Sioux City; W. J. Conry, Waterloo; 
Orville Lowe, Des Moines; L. E. 
Sinner, Greenfield, and A. J. 
Walsh, Dubuque. 

One of the features of the con- 
vention will be a membership re- 
port by county chairmen. The con- 
vention will climax a membership 
drive which starts on March 1. 


| Labor 


(Continued from Page 1) 


annual wage, on top of benefits 
in current labor contracts, would 
give auto factories a “guaranteed 
| annual market.” 

How the makers will react to 
|annual-wage demands is quite an- 
other matter. The Big Three will 
again be in a pattern-setting posi- 
tion, but the whole subject of an- 
nual wages is complicated by the 
fact that it digs deep into produc- 
tion, sales and cost planning. 

The risks involved and the un- 
certainty of the immediate future 
are certain to leave annual wages 
largely in the dormant stage until 
well near 1955 contract expirations. 
Exploratory conferences next year 
are considered probable, however, 
with GM slated to receive the initial 
invitation to talk the issue over at 
informal UAW conferences. 

7 ao * 


F IMMINENT interest to auto 

workers is the March 1 review 
of their cost-of-living hourly 
bonuses, whose fluctuation or con- 
stancy will again be determined by 
the consumer price index of the 
Bureau of Labor Statistics. 

The index brought the workers 
one-cent raises last Sept. 1 and 
Dec. 1, and insiders expect the 
March 1 windfall to net at least 
that much. Mid-winter price de- 
creases in such commodities as eggs 
and pork have dashed hopes for a 
pay boost exceeding two cents. 


Across the Detroit river in 
Windsor, Ont., chaos suddenly 
turned into harmony in the labor 
dispute between Ford of Canada 
and UAW Local 200. An author- 
ized strike against Ford of Can- 
ada lasted only two days when 
workers accepted a company of- 
fer of a 15-cent-an-hour pay raise 
plus fringe benefits. Also granted 
was a wage escalator clause. 

The strike began a week ago 
Sunday after company and union 
reached an impasse over fringe is- 
sues in a contract controversy that 
had dragged on since last spring 
and precipitated a 12-day wildcat 
strike in December. 

Ontario Labor Minister Charles 
Daley was instrumental in arrang- 
ing the strike settlement, which re- 
sulted in a two-year contract. Ford 
of Canada suppliers already had 
begun production cutbacks when 
the 9,000 assembly plant employes 
decided to settle their walkout. 


x 2 + 


A® THE U. S. Wage Stabilization 
Board hearings in the steel 
wage dispute came to a conclu- 
sion, the CIO United Steelworkers 
was expected to postpone its strike 
deadline from Feb. 24. The WSB 
panel, which got an earful of bit- 
terly opposed testimony from com- 
panies and the union in 14 days of 
hearings, planned to take at least 
two weeks to formulate its recom- 
mendations on the union’s economic 
demands. 

The UAW said that benefits ex- 
ceeding $125,000,000 were received 
by union members during 1951 from 
health security programs incorpo- 
rated into contracts with employ- 
ers. 

The total figure was broken down 
as follows: Hospitalization benefits, 
$50,000,000; surgical-medical, $23,- 
000,000; temporary disability, $27,- 
000,000, and _ survivor benefits, 
$26,400,000. 

Union officials stated that the 
highest hospital bill paid by a 
UAW - negotiated health security 
plan during the year was $7,511. 
The recipient was a Detroit ma- 
chine operator. 


Packard Dealers 
Told to Expect 
Auto Shortage 


FORT WORTH, Tex.—Govern- 
ment-ordered production cutbacks 
will probably result in a shortage 
of new cars this spring, Clare E. 
Briggs, Packard general sales man- 
ager, told a group of Packard deal- 
ers here from five Texas cities. 

“If the copper cutbacks develop,” 
he said, “the auto industry will 
produce only 800,000 cars during the 
second quarter.” 

Briggs said Packard expects to 
produce about 20,000 cars in the 
April-June period and that “won't 
fill the demand.” 

V. E. Doonan, Packard’s south- 
western zone manager, discussed an 
economy program to be launched by 
all Packard dealers, 
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Dealer Business Counsel 
Monthly Study of Operations Is Rated 


| A ‘Must’ for 
By J. B. Van Tassel 


Dealer Business Counsel 


HERE are very few dealers in| 

our business today who do not 
have an operating control record of 
some form or another. I can re- 
member just a) 
few years. back 
when an operat- 


for the average 
dealer was un- 
heard of. 

The _ operation 
of the business 
was more or less 
of a hit and miss 
proposition from 
top management 

J. B. Van Tassel on down. Ten 
years ago, the average dealer would 
scoff at the idea that it was neces- 
sary to make a monthly financial 
and operating statement. 

Today, I would say that 95 per- 
cent of the dealers I contact have 
a financial and operating state- 
ment on their desk by the tenth 





ing control record | 


Dealer Today 


day following the closing of the 

last month’s business. 
| However, the problem of prop- 
erly analyzing the monthly state- 
ment has not been entirely solved 
| because of the great number of fig- 
|}ures that are shown in the aver- 
age statement. On most factory- 
| dealers uniform statements, there 
are about 1,200 figures. 

* 

| Analyzing the Figures 

VERY one of these figures is an 

important factor in controlling 
the ultimate profit outcome of the 
business. However, the average 
dealer will take a look at the final 
net profit for the month, compare 
it with the preceding month, and if 
it has not changed much either 
way, he assumes it is a good deal. 

So he has taken a good look 
at two figures out of 1,200 and 
takes the other 1,198 figures for 
granted. You just can’t expect to 
make the most money in this 
business by only checking two- 
tenths of 1 percent of the total 
figures. 

In the boom years that we have 











Chryslers Tested at New Proving Site— 


Skidding around a curve of an improvised figure-eight dirt track at the new prov- 


ing grounds near Chelsea, Mich., 


this Chrysler convertible is being “beaten” for ex- 


perimental purposes. Chrysler Corp. has announced that preliminary construction work 
at the proving grounds is under way, and will include a five-mile oval high speed 
track, a 10%-mile endurance track, graded inclines, obstacle courses, mud pits, sand 


pits and a water trough. 





GM’s Cronin Says 
Tool Cancellation 


Is ‘Satisfactory’ 


DETROIT.—Regarding the can- 
cellation of the Fisher Body con- 
tract to produce turret lathes under 
sub-contract to Bullard Co., Bridge- 
port, Conn., John J. Cronin, general 
manager of Fisher Body division of 
General Motors, said last week that 
“the action of the government in 
cancelling the contract is entirely 
satisfactory.” 

“We of Fisher Body are not in 
a position to know to what extent 
the requirements for the types of 
machine tools under consideration 
have been reduced, or to the extent 
to which substitutes are available,” 


Cronin said, “This is a matter en- 
tirely for government determina- 
tion.” 

In a statement to the press, Cro- 
nin said that as early as Feb. 6, 
1951, Fisher Body had been asked 
by the Air Force to undertake the 
manufacture of a limited quantity 
of machine tools. A conference with 
Bullard Co. officials was arranged 
for Feb. 8, and a decision was 
reached that Fisher would manu- 
facture Bullard vertical lathes. 

“It must be remembered,” he 
said, “that the Fisher contract was 
to produce a number of tools in the 
shortest possible time, and, conse- 
quently, it had heavy expenses that 
had to be charged against this par- 
ticular activity, which is in contrast 
to a manufacturer permanently en- 
gaged in the machine tool busi- 
ness.” 
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LIMITED OFFER! 


Each — $4.00 per dozen When 
Check Is Enclosed With Order 
40c EACH, C.O.D. 











6601 Bergenline Ave. 


DEALER 


LICENSE PLATE CLIPS 
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Orders Shipped Prepaid in Lots of 12 or More 


BELL AUTO SUPPLY 
Phone—Union 6-0203 
ATTRACTIVE OFFER FOR JOBBERS 
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@ Cadmium Rustproof Springs 
@ Heavy-Duty Bronze Ends 
e Spring Ends Double Looped 


Guaranteed 


West New York, N. J. 














ONE 





me raed 
ONLY $49.95 





| PAK-JAK... 


ONLY TWO-SPEED GEAR RATIO 
ALL-PURPOSE SERVICE JACK 
With DETACHABLE ADAPTORS for 
Transmissions and Differentials 


AUTOS AND TRUCKS 


Eliminates costly comebacks! 


TOW BAR SALES COMPANY 
40 South Clinton St. 


America's 


Leading Value 


“IT CRADLES THEM ALL" 


man does the work of TWO 


Chicago 6, Illinois 








| just been through nobody could lose 
|money even if he never looked at 
| figures on his financial statement. 
| But times are changing fast and 
it may not be too far in the future 
|when the saving of a buck here 
and there each day may spell the 
difference between staying in or 
going out of business. 
* * + 


Check for Yourself 

NYHOW, it is always good busi- 

ness to keep your eye peeled 
on more than two figures on your 
financial statements. What I can’t 
understand is why a dealer will go 
to all the expense of setting up an 
expensive bookkeeping system just 
in order to furnish the factory with 
a statement by the tenth of the 
month and keep records for the 
government. 

How about his own interest in 
the results of this expensive in- 
vestment which will, if he is will- 
ing to take the time to study the 
results, tell him more about how 
to make money in his business 
than any other thing? 

The background of the average 
successful automobile dealer has 
been new-car retail sales training 
with very little experience in ac- 
counting. However, in view of the 
pending reductions in new-car pro- 
duction, and stringent credit terms, 
no dealer can afford to pass up the 
opportunity of getting better ac- 
quainted with the figures shown on 
his statement. 

You can bet your bottom dollar 
on the fact that the more you know 
about the figures, the more money 
you will make, and the longer you 
will stay in business—regardless of 
what happens to new-car produc- 
tion and credit restrictions. 

(Any questions you may have 
on Business Management will be 
answered by writing J. B. Van 
Tassel, care of Automotive News.) 





Obituaries 


Richard Harfst, Headed 


Michigan Auto Club 


DETROIT. — Richard Harfst, 69, 
general manager of the Automobile 
Club of Michigan and a director of 
the American Automobile Assn., 
died at his home here Feb. 19. 

Mr. Harfst began his automotive 
career as secretary to E. M. Leland, 
founder of Leland Motor Co., which 
later became Cadillac Motor Co. He 
was founder and first chairman of 
the Michigan State Safety confer- 
ence and vice-president of the 
Michigan Good Roads Federation 
in 1950. 





* * * 


Hugh L. Powell 
DALLAS.—Hugh L. Powell, 42, owner of 
Powell Motor Sales Co., died Feb. 15 at 
his home here after a prolonged illness. 
Mr. Powell started his own used-car busi- 
ness 12 years ago. 
* * * 


Kenneth W. Wheaton 
COLUMBUS, O.—Kenneth W. Wheaton, 
59, once an executive here for Ford Motor 


Co., died in Cleveland and burial was in 
this city. He was associated with Ford 
28 years. 


* 


* + 
Edward C. Olsen 

PENDLETON, Ore. — Edward C. Olsen, 
56, automobile dealer in the Round-Up 
area for the past 15 years and head of 
Olsen Motor Co., died at his home here 
Feb. 19. He was a former president of 
the Pendleton chamber of commerce. 

7 * + 


Charles G. Wolfe 
OKLAHOMA CITY.—Charles G. Wolfe, 
58, former owner of Charles Wolfe Autos 
here, died on Feb. 7. Mr. Wolfe had been 
retired from his business for about a year. 
* * * 


Andrew B. Gurene 
MEMPHIS.—Andrew B. Gurene, former 
sales manager of Davis Motors and re- 
cently with John T. Fisher Motor Co. here, 
died Feb. 8 of a heart attack. 
* * * 


E. L. Archer Sr. 

HOPE, Ark. — E. L. Archer sr., 53, 
founder of Archer Motor Co., local Stude- 
baker dealership, died at his home here 
Feb. 6. 

* * * 
Harvey Krueger 

HAMILTON, Ont.—Harvey Krueger, 57, 
manager of Reo Auto Parts here, died un- 
expectedly last week. 

* * 
Roland V. Smith 

OKLAHOMA CITY.—Roland V. Smith, 
72 operator of R. V. Smith Supply Co., 
Oklahoma City, died Feb. 13 at his home 
here. 

- * 7 
Oscar A. Bonham 

OMAHA.—Oscar A. Bonham, 67, man- 
ager of the Omaha zone Chevrolet Dealers 
Assn., which includes 70 counties in Ne- 
braska, western Iowa and part of South 
Dakota, died last week. Prior to joining 
the association 12 years ago he had been 
a dealer in Ashland, Neb., three years; 
Chevrolet district manager 10 years, and 
a Ford road man, 

* * * 
George P. Handyside 

CLEVELAND.—George P. Handyside, 62, 
a Kaiser-Frazer dealer, died last week. He 
had been associated with the automobile 
industry since the turn of the century, hav- 
ing worked for Chandler and later for 
Jordan. 








The Pick of the Packards for C 





hicago Show— 


This is one of three special Packards exhibited at the Chicago auto show. They 


include a copper-colored convertible styl 


ed with a marked foreign flair; a 1952 


Patrician 400, trimmed in mouton lamb fur; and a Packard-Dietrich formal sedan with 


black nylon permanently attached to the 


manager, said the uniquely styled Packards were designed for 


automobile show patrons." 


roof. C. E. Briggs, Packard general sales 
“special appeal of 





Prices 


(Continued from Page 2) 
given for heightened expenses oc- 


casioned through engineering 
changes and lowered new-car 
production. 


Members of the original-equip- 
ment committee who were present 
at the OPS meeting were: Karl J. 
Ammerman, assistant to chairman, 
Borg-Warner; Harold L. Baldwin, 
market research director, Sealed 
Power; E. A. Clark, vice-president, 
Wheel division, Budd Co.; John C. 
Dopke, administrator, Automotive 
division, A. O. Smith Corp; M. P. 
Ferguson, president, Bendix Avia- 
tion Co.; Everett E. Lundberg, pres- 
ident, Briggs Mfg.; W. C. Morgan 
jr., vice-president, Walker Mfg.; G. 


|Z. Spencer, sales and service man- 
| ager, Trico Products. 
—Mac Gorpdon 

* 


Texas Dealers Ask OPS 


For Pre-Korea Margins 

WASHINGTON.—Acting on be- 
half of two separate groups of new- 
car dealers in Texas, NADA last 
week sought to obtain, through 
legal channels, a satisfactory clari- 
fication and amendments of gen- 
eral applicability to CPR 83. 

Two petitions were filed with 
OPS. One petition requests an 
amendment that will assure to deal- 
ers their pre-Korea delivery and 
handling charges while the other 
proposes an amendment that will 
guarantee to dealers their pre- 
Korea customary percentage mar- 
gins over costs. 














Got 


Headache 
? 


Sn ATR oe enn 2 ail RS a ie: 288 


CARLIFE GUARANTY “72” 
LICKS DEALERS HEADACHES 


CARLIFE GUARANTY “72” relieves the headaches caused by 
idle service shops, because it brings back 72% of your new car 


customers regularly for servic 


e. CARLIFE GUA “Ts 


relieves headaches caused by dissatisfied customers, because you 


pay their policy claims without 


cost after the expiration of their 


new car warranties. This retains them as friends and future cus- 


tomers. CARLIFE GUARANTY 


“72” relieves headaches caused by 


insufficient cash reserves, because it starts accumulating cash for 
you almost immediately. CARLIFE GUARANTY “72” relieves 


headaches caused by the loss of 
this tested approved plan they 


valued customers, because under 
must return for inspection and 


lubrication each month, or every 1,000 miles. CARLIFE GUAR- 
ANTY “72” is not a cureall, but it will aid you, as it has thousands 


of others, to make your business 
more pleasant. 


more secure, more profitable, and 


It costs you nothing to get the inside story of this ORIGINAL, 


UNIQUE PLAN that protects the 


future of your dealership by pro- 


viding a continuous flow of service business month after month, and 
builds cash reserves. There's nothing like it. 


MAIL THIS COUPON TODAY FOR FREE INFORMATION 





doing. 
Name of Dealership............. 





The Carlife Guaranty Co. 
8827 Strathmoor, Detroit 28, Michigan 


RUSH us more information concerning CARLIFE GUARANTY “72” 
without cost or obligation. 


Phone VErmunt 8-5077 ! 


Show us what other dealers are 


2-25-52 
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Reuther, NPA’s Johnson Predict: 





More Material for 3rd Quarter 


|which permitted entry in the big-, perfect example of “free labor’ and | 


(Continued from Page 1) 


a long time, if present economic | 
factors are maintained. However, | 
actual need is far greater than 





Paul G. Hoffman 


Courtney Johnson 


six million, Reuther contended, 
adding that Regulation W must 

be flexible enough to meet chang- 

ing needs. 

The Federal Reserve Board is 
“too far behind the times,” Reu- 
ther said, to administer Regulation 
W. He said he favors a more- 
flexible agency, such as the Eco- 
nomic Stabilization Board, and 
probably will testify to that effect 
if, and when, called before congres- 
sional hearings on extension of the 
Defense Act. 

Johnson, who has been heading 
up the NPA’s automotive division 
on leave of absence from Stude- 
baker, told this writer he plans to 
resign as of June 1 to return to 
his company. Robert Cass of White 
Motor, who has been Johnson’s as- 
sistant in NPA, will probably fill in 
Johnson’s position until Cass fin- 
ishes his leave Oct. 1. 


* * * 


_ that it’s anybody’s guess 
whether the NPA auto branch 
will be necessary, Johnson de- 
clared, because the materials sit- 
uation looks quite promising start- 
ing in the third quarter this year. 

In his address at the civic cele- 
bration, President Vance declared 
that “the first five years in our 
new century will be much better 
in every respect than were the last 
five years of the old century.” 

He noted that in the last five 
years Studebaker’s volume of 
civilian business was more than 
in all of the previous 95 years. 

As one of the major milestones 
in Studebaker’s history, Vance cred- 
ited the decision by Studebaker’s 
directors in 1938 to bring out a 





low-priced car, the Champion, 


volume auto field. 


Hoffman, who led 


baker’s success. He _ pointed 


been closed by a major strike. 
*- + + 
EUTHER also lauded the Stude- 
baker management for its 


forthright dealings with labor and| er with a history that antedates 


the UAW; cited the company as a 


* * * 


Pee 


| through its reorganization days of | 
|the 1930s, praised the cooperative | sented | 
|efforts of both management and |memorating Studebaker’s first 100 
| workers for a great deal of Stude-|years, and the dinner marked the 
out | first showing of a Centennial flag 
that the company’s labor relations |Which Studebaker will fly over its 
have been so realistic that not once |manufacturing plants in the U. S. 
in the firm’s history has its plants | and Canada this year. 


| 


| 
| 






Last Truck in Studebaker's First 


Pn:. “mex.” & oe 


Reuther and Vance at South Bend— 


Walter P. Reuther (left), president of the UAW-CIO, and Harold S. Vance, Stude- 
baker president and board chairman, engage in earnest conversation during the 
Studebaker centennial dinner at South Bend. 


“free management” getting along | 


Studebaker | together. 


Both the state and the city ‘ine! 
appropriate plaques com-| 


The company plans a series of 
activities this year in observance 
of the Centennial. 

As the only auto manufactur- 
automobile itself, Stude- 
* * oa 


the 





Century— 


Workers crowd around as the final truck in Studebaker's first century comes off 
the line in South Bend. At the ceremony are Kenneth B. Elliott (at right of truck cab 
door), executive vice-president, and Richard G. Hudson (in dark suit at left), manager 
of Studebaker's truck division. At right is a farm wagon, built by the company many 
decades ago. 








Report Full Profit .. . 





New Orleans Dealers 
Lack Enough Cars 


By Gordon Hebert 
Staff Correspondent 

NEW ORLEANS.—Dealers here 
are unanimous in their opinion 
that they are not receiving a suf- 
ficient number of automobiles to 
set a barometer on the present 
status of the new-car business. 

One dealer summed up the sit- 
uation well when he pointed to 
three cars on the showroom floor. 

“This is my complete stock,” he 
said. “How can one judge busi- 
ness when you are selling on a 
hand-to-mouth basis?” 


Another dealer, who had his new- 











AvTomotive News 


“Ha, bet you thought the place 
was deserted!” 


car announcement early in Decem- 
ber, failed to receive a single ship- 
ment during the first 15 days of 
January. To satisfy a few custom- 
ers, and have something on the 
floor, he bought 11 cars from an 
unauthorized outlet which adver- 
tised the same make of cars below 
the local delivered price. 

A dealer in the high-price field 
had five cars to show on announce- 
ment day. And, since the formal 
announcement, this particular deal- 
er has received approximately 50 
percent fewer cars than he received 
in the like period last year. 

With fewer cars, the dealers, as 
a whole, are getting full profit. 
Only in a rare instance will a deal- 
er give an over allowance or shave 
his gross on a straight sale. 

The paramount worry among 
dealers is seen to be rising costs, 
taxes, and Regulation W. From 
the dealer right down the line— 
the sales manager and salesman 
—all believe that cars are priced 
too high. Some contend they are 
being priced out of the market. 

A few dealers have already taken 
steps to reduce expenses due to 
the curtailment in the allotment of 
cars. 

A much brighter picture is seen 
in the service and parts end of the 
business. All dealers report an ex- 
ceptionally high volume, and some 
dealers reported a lack of facilities 
to take care of service work. 

One dealer reported that January 





was his alltime high in service vol- 





ume—the best he had known for 
27 months. 

Dealers are unable to put their 
finger on the reason for the high 
volume service business. But, one 
dealer pointed out that 1948 and 
1949 cars are beginning to come 
in more for service work. An- 
other dealer voiced the opinion 
that owners are gradually giving 
up “back-alley garages” and re- 
turning to the new-car dealers. 

Used-car prices remain firm, but 
the business is spotty. Some dealers 
have a better movement of used 
cars than others. The independent 
operators are having a tougher time 
moving used cars than the new-car 
dealers. 

Prewar models are fading from 
used-car lots. A number of new- 
car dealers are junking them. 

Finance companies report a high- 
er volume of paper. This is due to 
the fact that few people are buying 
ears for cash. 


Sovereign Widens 


Service Program 


CHICAGO.—The Sovereign Plan, 
Inc., 2241 S. Indiana Ave., here, 
specialists in direct-mail follow-up 
programs for dealers, has an- 
nounced an organization-wide ex- 
pansion to meet the needs of deal- 
ers who seek greater service de- 
partment profits. 

B. D. Verin, Sovereign sales man- 
ager, has announced the establish- 
ment of three new territories, and 
appointments of regional sales 
managers to direct them—G. A. 
Wilson, Indianapolis, midwestern 
and eastern region; Stanford P. 
Darger, Salt Lake City, western 
region, and H. A. Schiller, Mem- 
phis, southern region. 

Sovereign has also announced a 
number of new selling and mer- 
chandising aids aimed at increas- 
ing dealer service absorption. 
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baker has produced 7,130,974 ve- 
hicles (including over 2,000,000 
wagons) since the two Studebak- 


| er brothers opened a blacksmith 
| shop in South Bend on Feb. 16, | 


1852, with $68 in capital. By the 
time the horseless carriage came 
into existence around the turn of 
the century, Studebaker had be- 


LO ae 





Walter Reuther 


come the world’s leading maker 
of wagons and carriages. 

Now the fourth largest auto man- 
ufacturer (just behind the Big 
Three companies), Studebaker 
launched its second century with 
appropriate ceremonies Monday, 
Feb. 18. 


Harold S. Vance 


Mass. Group Signs 


90% of Potential 


BOSTON.—There are now 960 
new-car dealers in the Massachu- 


setts State Automobile Dealers 
| Assn., Inc., William A, Plunkett, 
general manager, announced last 


week. This represents better than 
90 percent of the new-car dealers 
in the state. 

Officers of the association are: 
Joseph Hughes, Cambridge, presi- 
dent; George A. Daley jr., Quincy, 
vice-president; William H. Madden, 
Hyannis, vice-president; Ralph T. 
Staab, North Ambherst, treasurer; 
C. Norman Fay, Boston, assistant 
treasurer, and A. J. Toner, Fitch- 
burg, clerk. 

Other directors are: Kenneth At- 
wood, Middleboro; C. E. Batchelder, 
Watertown; Earle C. Beard, Barre; 
Arthur R. Birchard jr., Pittsfield; 
Carl Evans, Lynn; Raymond M. 
Howard, New Bedford; Ray H. 
Mixer, Springfield; Ross Spencer, 
Northfield, and A. F. Brady, Dor- 





chester. 





Future in Engineering 


Ford’s Kucher Sees Unlimited Possibilities 
For Auto Engine Development 


DEARBORN. — The reservoir of 
fundamental ideas has not yet been 
exhausted nor is it approaching an 
end as far as the development of 
the internal combustion engine is 
concerned. 

That was the view expressed by 
Andrew A. Kucher, director of 
Ford’s__ scientific laboratory, to 
newsmen and technical writers at 
the “Day With Ford Engineers” 
gathering here. 

The program was designed to 
give visitors “a glimpse into the 
future” and to illustrate some of 
the vast engineering facilities, 
basic discoveries and inventions 
that have been brought about 
over the past years. 

From the time of its conception 
90 years ago, the internal combus- 
tion engine, Kucher explained, has 
undergone consistent improvement. 

“Our reservoir of ideas has not 
been exhausted, and we've hardly 
opened the faucet of knowledge,” 
Kucher said. “Our problem is not 
one of searching for things to do, 
but rather one of finding ways and 
means for probing and extracting 
nature’s secrets—and then applying 
them to man’s needs.” 

It was in recognition of these 
facts that the scientific laboratory 
of the Ford company was estab- 
lished, Kucher declared. 

“These laboratories are to serve 
as a pilot operation to analyze and 


determine long-range future re- 
quirements,” he said. 
Kucher further explained: “The 


very important basic research car- 
ried out by the Bell Telephone 
laboratories, for example, has been 
mostly in the fields of physics and 
electrical engineering. The work of 
Eastman Kodak Co. has been con- 
fined broadly to the programs of 
photography. Industrial laborator- 
ies are contributing significantly to 
scientific knowledge, principally in 
fields which are related to their 
technological interests. In our field 
it is transportation.” 

Kucher pointed out that the 
main problems, among many 
other things, was future trans- 
portation demands and new and 
improved propulsion devices. 
Therefore, he said, efforts will 

fall into the following engineering 
classifications: 

1. Metallurgy and ceramics deal- 
ing with high temperature ma- 
terials. 

2. Chemistry dealing with fuels 
and lubricants. 

3. Physics dealing with the com- 
position, strength and other physi- 
cal properties of materials and 
involving thermodynamic, high 
pressure and high speed problems. 

4. Electronics dealing with sens- 
ing and control devices. 

5. The actual mechanics of put- 
ting things together and finding out 
why they do not run. 

“The nucleus of the organiza- 
tion has been assembled and 
facilities are being prepared for 
activities in these fields,” Kucher 
said. “We will occupy our new 
laboratory within the next sev- 


eral months and get down to 
cases.” 
As to what the future in trans- 
portation holds, Kucher stated: 
“We will be greatly concerned 
with nuclear power as a source 
suitable for use as a propellant.” 


Robinson Heads 
Briggs Board; 
Lundberg Upped 


DETROIT.—W. D. Robinson has 
been named chairman of Briggs 
Mfg. Co., succeeding the late Wal- 
ter O. Briggs, it was announced last 
week following a meeting of com- 
pany directors. 

Everett E. Lundberg replaced 
Robinson as president and general 
manager, and Walter O. Briggs jr. 
was made assistant general man- 








E. E. Lundberg 
ager in addition to executive vice- 
president. Vice-President Fred W. 
Hofmann was elected to fill the 
vacancy on the board of directors. 

Robinson joined Briggs in 1933. 
He was appointed to the Briggs 
board in 1934 and served as vice- 
president of the company from 1935 
to 1945, when he became president 
and general manager. 

Lundberg started at Briggs as 
chief draftsman in 1923, successive- 
ly being appointed assistant chief 
engineer and chief engineer. In 1937 
he was elected a vice-president and 
in 1942 was made a director of the 
company. He became executive vice- 
president and assistant general 
manager in 1945. 

Walter O. Briggs jr. started with 
the company in 1934 and has been 
a member of the board since 1938. 
He has served as executive vice- 
president since 1945. 

Hofmann came to Briggs in 1933 
as factory manager of the com- 
pany’s Highland Park plant after 
21 years with Ford Motor Co. He 
has served as a Briggs vice-presi- 
dent since 1942. 


Briggs Family 


Shares Fortune 


DETROIT.—Most of the fortune 
of the late Walter O. Briggs, who 
died Jan. 17, was left to his wife 
and five children. His will, written 
in 1935, was filed for probate here 
last week. 

The will set up six equal trust 
funds for his wife, Mrs. Jane Cam- 
eron Briggs, and their five children. 
At their deaths the principal will 
pass to the grandchildren at age 
21. A spokesman estimated the 
estate at between $20,000,000 and 
$25,000,000. 


W. D. Robinson 
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strong Sales Indicated .. . | 


Truck Interest High 
At Chicago Show 


(Continued from Page 1) 





had at least one moving display in| built to exact scale were produced 
its exhibit. GMC, because this is | by a long-term prison inmate who 
its half-century celebration year,| constructed them for GMC while in 
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exact that even the tools in the 
kits of the earlier models were 
made to exact proportions. 


Harvester had a similar revolv- 
ing exhibit, built up in layers and 
revolving around a world globe. 
On each layer were miniatures of 
each type truck made by I-H, 
from the pickup to the giant west- 
ern-built logging jobs. Harvester 
drew considerable attention with 
the showing of its butane-propane 
fueled models. The company also 
showed a converted six-stretcher 
ambulance. 















































had, in addition to cutaway en-| prison. The reproductions are so | Willys had an active exhibit with 
gines and other components, a re- | sil Re Pe Es 
volving replica of a birthday cake 
with miniature truck models rep- 
resenting different years on each Car, Truck Output Estimates 
layer. The company also got a good | 
play on its new 2%-ton-diesel unit. | By Automotive News 

Th 1 a ich 

e model trucks, whic hao PASSENGER CARS 
GM Wi A I | (U. S. PRODUCTION ONLY) 
Week Week Jan. 1 Jan. 1 
ins Pp P ea Ended Same Ended February, ‘to "'. 
Feb. 23, Week, Feb. 16, 1952, Feb. 24, Feb. 23, 
In Youngstown 1952 1951 1952 toDate 1951* 1952* 
E D x S ° CHRYSLER 18,7386 29,141 18,429 58,432 181,739 135,671 
- Chrysler 2,626 3,698 2,682 8,238 19,455 18,734 
x eaters uu DeSoto . 2,012 2,991 2,032 6,155 15,288 14,793 

CINCINNATI.—A $28,000 federal| Dodge 4,880 8,012 4,397 15,128 47,140 37,881 
court judgment favoring a war vet-| Plymouth 9,268 14,440 9,318 28,911 99,816 64,263 
eran, who claimed General Motors|FORD . 20,741 31,660 18,290 54,765 207,515 80,198 
refused to restore his dealer fran- Ford ...... 16,712 24,653 14,573 43,202 160,444 61,475 
chise after he returned from serv-| Lincoln 680 524 670 1,865 4,931 2,757 
ice, Was reversed by the Sixth Fed-| Mercury 3,349 6,483 3,047 9,698 42,090 15,966 
eral Court of Appeals here. GENERAL MOTORS 32,642 71,756 32,853 103,666 385,213 245,498 

In the opinion of the appeals Buick .... 5,858 12,783 5,781 17,966 70,712 43,820 
court, GM was within its rights and Cadillac ...... wens 1,684 2,406 1,633 5,275 18,204 11,303 
was under no contract to restore| Chevrolet beat 16,178 35,981 16,196 51,300 191,009 121,251 
the original dealership to Even J.| Oldsmobile . . 8,905 9,933 4,002 12,746 43,484 30,937 
Keener, Youngstown (O.) World Pontiac : 5,017 10,653 5,241 16,379 61,804 38,187 
War II veteran. KAISER-FRAZER . 1,252 4,651 1,280 3,782 24,970 7,913 

Keener was awarded the lower| Frazer ........ Pe - : ; ee 
court judgment at Cleveland after| Maiser te 1,252 ae a — wring ‘ 
he had sued GM when the company CROSLEY * > f 2.991 
reportedly offered him another |HUDSON 1,626 4,507 1,620 = 5,188 88,800 = 12,28 
dealership in Sewickley, Pa NASH ...... 1,851 4,497 1,595 4,942 19,879 8,274 

A GM k gree d that |PACKARD .. 1,424 ~=.2, 141 1,363 4,228 14,752 7,996 
See an Gee "1902 ao STUDEBAKER. ...... 2,810 5,702 3,364 10,434 41,930 30,878 
“<0 "would - “?iven sactevenee in WILLYS nana — acc — — — 
Se oe icieaion when Total Cars, U. S. 82,329 155,436 79,931 249,077 917,578 535,932 
World War II “if the former loca- +Includes station wagons. *Revised. 
tion was still available.” 

However, he said, since the com- COMMERCIAL CARS 
pany disbanded the dealership and (U. S. PRODUCTION ONLY) 

did not contemplate reopening it, Week Week Jan. 1 Jan, 1 
; Ss Ended Feb I, t to 

Keener was offered the other one. veb. 23, Week, Feb. 16, 1952,” Feb. 24, Feb. 23, 
1952 1951 1952 to Date 1951* 1952* 

Auto Stock CHEVROLET 6,077 10,772 6,278 = 19,533 67,452 46,929 

— — “ 1961-82 CROSLEY ...... 10 27 7 31 137 48 

20° «13 ~=©6 High) ~~ Low | DIAMOND T . 130 255 134 - me 4 

‘hrvs \, \, : 1 |DIVCO 80 100 16 ’ 

a ane oe 3,822 3,724 4,199 10,418 25,547 25,215 
GM 50% 51% 54 4g6. |FEDERAL ..... 12 34 60 132 328 291 
Hudson 12% 13 20%, 12% FORD ........ 4,870 7,200 4,993 14,987 47,631 31,032 
K-F 5% 6% 8% 55% GMC . 2,128 3,237 2,153 6,860 23,352 16,367 
Nash 18% 19 22% 17% INTERNATIONAL 3,414 3,689 3,519 11,190 29,018 26,714 
Packard 4% 4% 6% 4%, —" peieuad vai 262 298 244 852 2,868 1,959 
Stude. 32% 32% 35% 25% |B Sane Oe ae 374 299 359 1,133 2,441 2,772 
Willys 8% 9% 12 156 STUDEBAKER 1,240 848 1,300 3,899 6,616 9,659 
,? Rian Ans REN 298 450 294 934 2,663 2,270 
2 910 11,275 14,309 
Ave rage 22.97 23.43 WILLYS oecccevce 1,943 2,086 1,756 5, , : 
: Compiled tian reports ot Wading eh te MISCELLANEOUS 301 268 301 976 2,085 2,336 
N. ¥. C d N. Y. Stock Exch ; 
pats was nad Total Trucks, U. S.... 25,011 33,287 25,722 77,690 223,802 181,622 
Total Cars, Trucks, 
ae ...107,340 188,723 105,653 326,767 1,141,380 717,554 
Total Tana, Trucks, 
I 0 gs cost sageaasances 4,732 9,631 6,061 17,844 71,418 46,358 
Grand Total 
Cars and Trucks, 
U. S. and Canada... 112,072 198,354 111,714 344,611 1,212,798 763,912 
*Revised. Miscell includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
Drive, —s Nash, etc 
N.B.: All U.S. totals include « cars and trucks for export and entiitary orders. 
O | effect last week and hold them 
niput | there through all of March. 
(Continued from Page 1) | Defense Production Adminis- 
to avoid getting too far ahead of| trator Manly Fleischmann last 

BONE T 00 ! allowable rates. Meanwhile, Chrys- | week released additional materi- 

= / be ler and General Motors are build-| als for civilian production in the 

- : ing right on the beam as far @S/ second quarter of 1952, but all the 

Yep, it's a baker's dozen (13) for the | their quotas are concerned. | auto industry got was the previ- 

Price of 12 on every order for wash Although there _ } — ously announced 1,000,000 pounds 
mitts or our PC-15 Polishing Cloth, od PM ogy RA pe ell <a of aluminum. 

January 15th to April 15th only. eneet of gh Ace a full six days . The ante Setestey hea pooviowsly 

. P s , i der to make u een allotted copper and aluminum 

_ Reason for this bonus offer is to hn ‘oened tot sastier for 800,000 cars and steel for 900,000 
introduce our two new cleaner-uppers | thi, year due to model change- |C4rs, but has been authorized to 
— MIGHTY MITT, for use on the car overs. build up to 930,000 cars if it can 
and in the home-BIG BILL MITT, | On last Tuesday, Ford succeeded ae = ra Seg that hl 

for use on wash ks — al . jin lifting daily output to 3,530 ccording to conservation re- 
mote earl ee hang “1 ash 0 Fords, Lincolns and Mercurys, as| ports submitted to NPA, auto mak- 
£ dl : ~ “ — = ° compared with daily efforts of|ers have already voluntarily Te- 
mous Las-Stik Polishing Cloth. around 2,436 cars earlier this month. | duced the use = — —! 

Pl ie As a result, Ford through last} per car during the past year as fol- 
to Raper ancomen ces Sle eer geod week had turned out a total of | lows: 

: pri th only, so Hurry, HURRY, about 61,500 cars so far in 1952, as | Aluminum, 5.3 | pounds; cad- 
HURRY! If your jobber can’t supply, | against 207,500 in the same period; mium, .25 p copp 7.8 
Please order direct from Las-Stik |of 1951. pounds; molybdenum, 11 pounds; 
Mtg. Co., Hamilton, Ohio. ye ue nickel, three pounds; natural rub- 

ForD's first-quarter car produc-| ber, 20 pounds; tin, .62 pounds, 
7 tion quota calls for about 215,-| #nd zinc, 10.3 pounds. 

s 000 cars, or 153,500 more than it has| As of last week, passenger car 
been able to produce so far. Thus,} production so far this year showed 
if Ford is to realize its quota, it | a deficit of 317,578 units, when com- 

due: ” bag Fy A will have to more than double the | pared with production in the same 
WHITE SIDEWALLS © TOP & WINDSHIELD SEALERS. | daily production rates that were in| period of 1951. 











several Jeeps set up with working 
tools in actual operation. One, a| 
small size ditch digger, created ex- | 
ceptional interest. 

Diamond T had a chassis set up | 
to show how the frame could take | 
the weave of uneven roads. Ex-| 
hibitors rocked the front end, and! © 
the rear wheels remained station-| 7 
ary on the floor. 

Ford had a revolving platform 
with the five different engines now 
being offered in the truck line. The 
center piece was a large exhibit 
showing a variety of body types 
and sizes. Both Dodge and Chevro- 
'let had many engine and axle cut- 
away units, all of them moving. 
Studebaker showed one chassis and 
| two truck sizes. 

Truckers attended the exhibits 
well from opening until about 5 
o’slock, and then really crowded in. 
The exhibition people said that they 
wctre crammed every night with 
trickers and operators. Interviewed 
sslesmen claimed they were not 
oily closing sales on the floor, but 
vere collecting more _ prospects 
fcom the show than any other they 
had ever worked. 


Goodrich Sales 
Soar to New High; 
Net Is $34,742,881 


AKRON.—The 81-year-old B. F. 
Goodrich Co. last week reported 
the best sales in its history during | 
1951--$637,722,241, up 14.7 percent 
over the $543,312,294 in 1950. 


| 




















Another Kind of Model— 


A big crowd-getter at the Chicago Auto 
Show was Chevrolet's “Cavalcade of Col- 
or’’ in which girl models appeared in a 
fashion revue wearing gowns in the 
shades of the 1952 car colors. Above, two 
of the attractions in two-tone gowns set 
jthe clock fixing their _fext Performance. 








its stock three-for-one last month. 
President John L. Collyer urged 
stockholders to “insist that repre- 
sentatives in government spend 
wisely for defense and drastically 
reduce non-defense expenditures 
now.” The firm’s tax bill last year 
| was er to $26.51 per share. 
Earnings, likewise, were better | - = 
than the preceding year; the 1951| ‘he back pages of every issue of AUTO- 
total was $34,742,881, or $8.15 a| MOTIVE NEWS contain the WANT AD 
share, as compared with $34,708,355, | section, Others are profiting from AUTO- 
or $8. 06 per share. Goodrich split | 1 MOTIVE NEWS WANT ADS! Are you? 








WHAT'S YOUR DEALERSHIP NAME? 
Is Your Name on Your Building? 
{Does your prospect know who he is dealing with?) 


MODERNIZE YOUR USED CAR LOT 


Blenke Bros. raised wood letters are the lowest cost, eye-catching, permanent 
signs available, because of our patent pending assembly. 





FLAT STEEL RAIL MOUNTING 


This type of sign is mounted directly to the building wall, on the edge of 
building or canopy. The letters are spaced 2” away from the wall so you can 
install neon lights behind letters. Simple to install. 


ACE MOTO 


Double steel rail mounting. 
__ This type of sign is mounted directly to the building wall. _ 





























Height of | ¥/,-inches 1,-inches 1 Yacinches 
Choice of Colors Letters Thick Thick 
Orange Yellow enamel 8-inches $2.00 $2.25 $2.65 
Black enamel 12-inches 2.70 3.25 4.30 
| Red enamel 16-inches 3.55 4.45 é. 25 
| Light Green enamel 20-inches 4.50 5.75 8.10 
Light Blue enamel 24-inches | 5.45 7.40 9.80 








The above prices include a complete letter mounted on desired steel rail, 
painted, shipped complete with brackets ready to hang. Each wood letter 
factory spaced. The wood letters are made from the finest grade of California 
red wood. They are painted two coats of primer, triple coats of baked on 
enamel. That is why our raised wood letters will last for years. 
(Individual letters without rail—subtract 15% from above price.) 
We will mount any letters you want on desired rails 
JUST SEND YOUR ORDER TO US 


BLENKE BROS. MFG. CO., INC. 


KNOX, INDIANA 














In 65 years of research and engineering achievements Robert Bosch GmbH 
has contributed essentially to the growth of the automotive industry. Today 
the vast manufacturing program of Robert Bosh GmbH, Stuttgart, Ger- 
many, comprises the following products: 

BOSCH 

ignition units, spark plugs, gener- 

— * meres 

Bosc 

Ociteries headlamps, horns, blink- 

ers, car heaters 


BOSCH 

Diesel fuel injection equipment, 
air pressure brakes 

BOSCH 

lubricating pumps, electric tools 
condensers, etc. 





ROBERT BOSCH GMBH 


Export Division 
STUTTGART, GERMANY 
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GM Hails New Light Device .. . 





Automatic 


Dimmer 


Held Aid to Safety 


(Continued from Page 6) 


countered and after they are passed. 

Only part of the apparatus vis- 
ible to the driver is a photoelec- 
tric focussing unit mounted on 
top of the instrument panel near 
the lower left corner of the wind- 
shield. This unit reflects and 
“activates” headlights, taillights 
and street lights directly ahead 
of the car. 

The Autronic Eye performs the 
following major functions: 

1. It shifts headlamps from up- 
per to lower beam whenever an- 
other car approaches, and when 
driving on lighted city streets. 

2. It remains on the lower beam, 
even though the oncoming driver 
dims immediately, and until that 
car and other cars behind it have 
passed. 

3. On darkened highways and 
streets, it returns immediately to 
the upper beam as soon as all the 
oncoming cars have passed. 

> * * 


HE mechanism retains foot 
switches for special driving sit- 
uations, such as for a _ situation 
when an approaching vehicle does 
not dim his lights immediately. 
In event of fog or sleet, the stand- 
ard foot switch may be depressed 
to keep the headlights in continu- 
ous low beam. There is also an 
overriding foot switch to permit 





Dealer Offers Reward 
After Third Bombing 


ST, LOUIS.—Joseph Simpkins, 
proprietor of Joe Simpkins, Inc. 
(Ford), is offering a $5,000 re- 
ward for information leading to 
the arrest of persons involved 
in the bombing of his dealership. 

Simpkins offered the reward 
following a third bombing of his 
property within the past four 
months. In the most recent blast 
a bomb was thrown through a 
rear window of a new building 
erected by the dealer at 6507 
Easton Ave. Neither Simpkins 
nor police could give any reason 
for the terrorism. 








momentary upper-beam signalling 


| of oncoming drivers who do not dim 
| their own headlamps. 


Cc. A. Michel, general manager 
of Guide Lamp, explained that 
only 1/10 as much light power 
is needed to maintain the Guide 
Autronic Eye in lower beam as 
is required to downgrade the 
headlamps. 

Approaching an oncoming vehicle 
in clear weather, the Autronic Eye 
will downswitch within 900 to 1,000 
feet if the other vehicle’s “brights” 
are on. Downswitch distance is 
slightly less if the approaching car 
is in lower beam or has the old- 
fashioned pre-Sealed Beam lamps. 

Once impelled into lower-beam 
position, Autronic will stay there 
until a dark stretch of highway is 
reached, Another approaching car, 
even in lower beam itself and a 
considerable distance behind the 
ear first passed, will be sufficient 
to keep the Autronic in the safe 
beam. 
* * * 
, ig taillights of a car ahead are 
enough to hold the Autronic 
in low once the automatic down- 
switch has been made. So are 
street lights and lighted signs. 

Michel and R. M. Falge, chief en- 
gineer of Guide Lamp, observed 
that the one to 10 ratio prevents 
blinking and nullifies the threat of 
glare when passing cars directly 
ahead of the one equipped with 
Autronic. 

“Without having to use a foot 
switch, except in rare cases, a 
driver feels more comfortable and 
less fatigued in nighttime travel. 
The contribution to highway safe- 
ty is thus considerable,” Michel 
said. 

Road-test cars passed over a sec- 
tion of highway blocked off by the 
Indiana state police. Autronic cars 
passed vehicles in the opposite lane, 
which Guide Lamp officials had 
placed in a variety of typical road 
situations. 

H. C. Mead, Guide’s assistant 
chief engineer, had earlier demon- 
strated the Guide Autronic Eye in 
the division’s laboratory. 








- - Classified Want Ads - - 








Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 


WANTED BY LARGE midwestern dealer— 
accountant and office manager, experi- 
enced in automotive accounting, especially 
Chrysler line. College graduate. Would 
prefer C.P.A. with some auditing experi- 
ence, but not essential. Box 1138, c/o 
Automotive News, Detroit 26. 








HELP WANTED 


SALES MANAGER —lIf you are under 
forty, aggressive, ambitious, clean living 
and able to think quickly; if your back- 
ground includes college, account or busi- 
ness management; if you have sold inde- 
pendents or perhaps have a sales back- 
ground with a finance company or a 
straight shooting used car dealer—then 
we have a job for you. Guaranteed sal- 
ary plus override to start with—the sky 
the limit for the future. We are a large, 
successful and growing organization in 
Miami, Fla. In reply you may give refer- 
ences or photographs, but no material 
you wish returned, please. Box 1169, 
c/o Automotive News, Detroit 26. 


AUTO TUNE-UP MECHANIC. Must be 
top Cadillac and Oldsmobile tune-up man. 
50%, group insurance and other benefits. 
Can arrange housing. Do not answer 
unless fully experienced with tune-up 
procedure and Clayton dynamometer. 
Contact Bill Comstock, Rubidoux Motor 
Co., 3595 Market St., Riverside, Calif. 











(3) AUTO PARTS SALESMEN—Ford, Lin- 
coln-Mercury following. Established firm 
desires men accustomed to high earning 
eapacity to cover Ohio and surrounding 
territory, Pennsylvania and South Jersey 
and upper New York state, Rhode Island 
and Massachusetts. Box 1155, c/o Auto- 
motive News, Detroit 26. 





SERVICE MANAGER for Ford dealer in 
Detroit. If you are outstanding and can 
qualify as part of the management group 
—not just another employe—you will earn 
in excess of $10,000 per annum. In 


reply, state complete qualifications and 
references. Box 1180, c/o Automotive 
News, Detroit 26. 





DEALERSHIP AVAILABLE 








buy accounts receivable or used cars. 


plus taxes and insurance. 





750 UNIT DEALERSHIP 


NOW HANDLING 


DODGE - PLYMOUTH - DODGE TRUCK 


Owner retiring makes available this money making dealership in middie west 
city of 75,000-100,000 population. City is fast growing high income area. Dealer- 
ship has an enviable record of attractive profits. 
and used car and truck sales, service, repairs, body and paint shop and complete 
parts department. Equipment, furniture and fixtures at appraised present day cash 
value. New vehicles, parts and accessories at inventory. Purchaser not required to 
There is no charge for good will. 
buildings and real estate on lease basis of 10% per annum of today's cash value 


Will require factory approval and approximately $200,000 to handle. 


Write today for information regarding this once-in-a-lifetime opportunity. 
BOX 1181, c/o AUTOMOTIVE NEWS, DETROIT 26 


Well-balanced operation—new 


Modern 








California. Low Rates: 


received. Display Ads: 





HELP W. ANTED 





$10,000 “PER YEAR minimum for service | 
manager in one of Southern California’s 
largest dealer operations. 
will earn over $12,000 per year with 
guarantee and profit sharing plan. Must 
be capable executive, mechanical experi- 
ence of secondary importance. The man 
we want is now employed, so all cor- 
respondence wil! be strictly confidential. 
Position now open. Box 1150, c/o Auto- 
motive News, Detroit 26. 
WANTED—Bookkeeper with Ford experi- 
ence, Come to the land of sunshine, 20 
miles from Phoenix. Wonderful living 
conditions. Prettiest town in Arizona. 
Earnhardt Ford Sales, Chandler, Ariz. 
WANTED—Man about thirty with several 
years’ automotive service experience and 
mechanical engineering degree for service 
engineer’s job with export department of 
automobile manufacturer in Detroit. Box 
1168, c/o Automotive News, Detroit 26. 
WANT SERVICE MANAGER. Salary plus 











bonus. GM experience necessary. North- 
west Chevrolet dealer in town of fifty 
thousand. Box 1170, c/o Automotive 
News, Detroit 26. 











POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 











SENIOR EXECUTIVE, 
manager seeks opening. Seasoned judg- 
ment, aggressive, intelligent, honest and 
reliable. Full knowledge automobile busi- 
ness at manufacturer and dealer levels. 
Good organizer, pleasant personality with 
ability secure cooperation all personnel. 
Automotive experience past 25 years, 
quickly adaptable, first class salesman. 
Presently general manager dealership 
handling 250 cars for two independent 
lines. Available after March 15th. Can 
relocate. Earnings $10,000-$15,000 ex- 
pected on basis salary, with percentage 


general - business 


of profits, Replies treated confidential. 
Box 1172, c/o Automotive News, De- 
troit 26. 





EXPORT MANAGER, 33, married, efficient 
organizer of separate export department, 
desires position with authorized distribu- 
tor of United Motors lines or original 
equipment manufacturers. Bona fide con- 
tacts in United States and throughout 
the world. Partnership or salary plus 
profit sharing. Interested working New 





York City area only. Box 1175, c/o 
Automotive News, Detroit 26. 
SERVICE MANAGER—19 years’ automo- 


tive experience. Twelve years as service 
manager for General Motors dealer. Have 
good technical knowledge, broad experi- 
ence in handling customers and employes, 
knowledge of paper work and sales pro- 
motion. Married and can furnish excel- 
lent references. Central New England 
preferred. Box 1156, c/o Automotive 
News, Detroit 26. 


TRUCK MANAGER or sales manager 
thoroughly experienced in all phases re- 
tail and wholesale truck selling, truck 
servicing and used truck merchandising. 
20 years with large truck manufacturer 
—salesman, sales manager, national fleet 
sales. Three years sales manager large 
‘‘Big Three’’ dealer. Location secondary 
to future potentialities. Best of refer- 
ences furnished. Box 1157, c/o Automo- 
tive News, Detroit 26. 


WORKING FOREMAN. Fully qualified in 
Chevrolet automotive and machinery re- 
pair with light position in small or 
medium dealership. Probation period 
without obligation . Am 33 years of age, 
honest and reliable. All replies strictly 
confidential. Box 1171, c/o Automotive 
News, Detroit 26. 


ACCOUNTANT-OFFICE MANAGER. Man 
of initiative and ability desires a connec- 
tion with an established new car agency. 
Experienced in all phases of business 
management including federal taxes. Now 
employed but desire to change because 
the limit of opportunity has been reached. 
Age 36. Box 1173, c/o Automotive News, 
Detroit 26. 


THOROUGHLY EXPERIENCED service 
manager, capable of taking complete 
charge of volume operation. Now em- 
ployed by Chrysler dealer. Want to locate 
in southern state owing to health reasons 
in family. Box 1158, c/o Automotive 
News, Detroit 26. 


GENERAL MANAGER—man Friday, 36, 
family, experienced, capable. Prefer east. 

















Interested in purchase arrangement, Re- 
ply Box 1142, c/o Automotive News, 
Detrom 26. 





ACCOUNTANT CONTROLLER, 7 years 
with Chrysler dealers, available March 
10. Married. Florida preferred. Box 
1174, c/o Automotive News, Detroit 26. 





DEALERSHIPS AVAILABLE 
WANT TO BUY a new car dealership? 
One of ‘‘Big Three’’ dual with the only 
completely new cars in the field for 1952. 
Located in the heart of the Rockies 
where hunting and fishing are the best. 
Inventory and equipment will run about 





$21,000. Building can be rented. Must 
be sold by April 1st, so hurry. C. M. 
Haderlie, Afton, Wyo. 





GM AVAILABLE, northwestern Ohio. About 
$150,000 average gross. Will sell inven- 


tory, $10,000 - $15,000. Sell or lease 
property, New building and equipment. 
Dissolving partnership. Box 1146, c/o 


Automotive News, Detroit 26. 





EIGHTEEN CENTS (18c) 


The right man | 





at regular rates, but if signed ‘Box No. ...... . in care of Automotive News, Detroit 26, Mich. 
lar ($1) per insertion for address and extra service as replies are forwarded, 
$9.80 per inch, per insertion. 
WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 





I|'CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 
PER WORD for each insertion. 
Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 


Cash in advance. Position 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 


* add One Dol- 


unopened, the same day 





DEALERSHIPS AVAILABLE 


DEALERSHIP WANTED 





AGENCY and GARAGE, handling Cadillac- 
Olds-Diamond T, with substantial quotas, 
located in Wyoming’s richest area. In- 
cludes new building 75x140 feet, 4 hoists, 
Bear frame and wheel pit, all parts, 
tools, compressors and machinery. Books 
shown to genuine buyers. Will show 25% 
or better on $160,000 price. Might sell 
business and lease garage. T. C. Hitch- 
ings and Son, 810 14th St., Denver, Colo. 


LOUISIANA DEALERSHIP—One of ‘Big 
Three’’ handling cars and trucks. Center 
sugar cane and oil production area. Do- 
ing over half million dollar yearly vol- 
ume. Netted over $25,000 in the last six 
months. Wonderful place to live and 
exceptional trading area. This is a big 
deal and requires all cash. Available 
with or without property. No brokers. 








Box 1177, c/o Automotive News, De- 
troit 26. 

DEALERSHIP AVAILABLE. Established 
fine car line. Going business in heart of 
world’s largest tobacco belt. Two year 
lease—-$125 per month. Equipped to do 
business. For quick sale, $12,000 will 
handle. Suggest good service man and 


good salesman as partners. Small invest- 
ment for two people. Reason for selling, 





other business interests. Box 1163, c/o 
Automotive News, Detroit 26. 
AUTO AGENCIES 
Large, medium and smali "Big Three" fran- 


chises located throughout the United States 
Write for brochure. 


DAVID JARET CO. 


Established Over 28 Years 
150 Montague Street Brooklyn 2, N. Y. 
ULster 2-5600 





GMC TRUCK DEALERSHIP, 100 unit 
quota, in the center of A-1 truck market. 
Established in 1936 and has a record for 
clean trading and good business reputa- 
tion. Will sell for inventory, Long lease, 
low rent on building. Will finance part 
of sale price. Box 1178, c/o Automotive 
News, Detroit 26. 


DEALERSHIP AVAILABLE, handling one 
of ‘‘Big Three,’’ within an 80 mile radius 
of Detroit. One-half million dollar busi- 
ness per year. Building and used ear 
lot inoluded in price of business. Reason 
for selling, desire larger dealership. 
Necessary to be financially responsible 
with factory approval. Box 1154, c/o 
Automotive News, Detroit 26. 


SOUTH TEXAS 100 unit dealership, han- 
dling one of ‘‘Big Three,’’ in most pro- 
gressive city. Wonderful climate, going 
business, low rent lease. For health rea- 








sons—$35,000 will handle. Must qualify. 
Box 1164, c/o Automotive News, De- 
troit 26. 





FOR SALE. Very exceptional buys in deal- 
erships, now handling Nash, Studebaker 
and Chrysler franchises in the midwest- 


ern states. Leonard J. Schrader, 509% 
East Green St., Champaign, Ill. Phone 
9094 





FOR SALE—Agency, now handling Dodge 
and Plymouth. Includes building, real 
estate, parts, franchise, school bus con- 
tract, house, going business. Priced right 
for quick sale. No agents. Box 1165, 
c/o Automotive News, Detroit 26. 





WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 
LEO J. KLEM 


411 Curtis Bldg. Detroit 2, Mich. 





OUTSTANDING AUTOMOBILE Agency, 
handling Dodge and Plymouth. Central 
Texas, county seat town. Owner 30 years, 
retiring. Box 1147, c/o Automotive 
News, Detroit 26. 


DIRECT DEALERSHIP, now handling De- 
Soto-Plymouth, in prosperous Iowa town. 
$15,000 takes inventory. Building may be 
purchased or leased. See Rosemore and 
Jacobson, Sioux Falls, S. 


DEALERSHIP WANTED 


BIG THREE DEALERSHIP wanted in 
northern or central New Jersey by ex- 
perienced operator. Substantial cash 
available. Box 1159, c/o Automotive 
News, Detroit 26. 














DEALERSHIP 
—WANTED— 


Chrysler - DeSoto - Dodge 


Chicago, Cleveland, De- 
troit, St. Louis or Toledo. 
Ample Capital — Factory 
Approval. 

All Replies in Confidence 


Write Box 1179 
c/o Automotive News, Detroit 26 








FORD DEALER in northeast wants ‘Big 
Three’’ agency in south or southwest 
Must move for reasons of health. Will 
consider buying into large dealership or 
buying out 100 to 300 car contract. All 
replies held in strict confidence. Box 
1160, c/o Automotive News, Detroit 26. 





GENERAL MOTORS or Studebaker deal in 
south or southwest. Minimum 100 car 
contract. No real estate. Box 1161, c/o 
Automotive News, Detroit 26. 


DEALERSHIP WANTED. Ford, Chevrolet, 
Plymouth, DeSoto; factory acceptance 
assured; to 500 car deal preferred; give 
details in confidence. Box 1162, c/o 
Automotive News, Detroit 2b. 








BIG THREE DEALERSHIP wanted in cen- 
tral midwest. Experience and financial 
ability assures factory approval. Con- 
fidential. Box 1176, c/o Automotive 
News, Detroit 26. 


DEALER SERVICES 


INVENTORY SERVICE for all auto deal- 
ers—our crews consist of parts man in- 
ventory specialists for your kind of fran- 
chise. Our inventories are unbiased and 
used to buy or sell dealerships. We are 
nationally recognized for fine workman- 
ship. Phone, wire, write Bill Talbot, Tal- 
bot’s Automobile Dealers Inventory Serv- 
ice, 124 South Woodward, Birmingham 
Michigan, or 4690 Newport, Detroit 
Phone Midwest 4-5355. 


INVENTORY SERVICE 
Parts Accessories 


Large and Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential. Inventories accepted by al! 
accountants and by the government. 


ALLIED | INVENTORY ae INC. 
1831 E. 79th Chicago, Illinois 











Ssecx 6-300 








INVENTORY SERVICE 
Full Parts and Accessories Depts. 
u time _ experts. No ickup, part-time help; 
and 5. oo. ~ “ 
service. 


as sell 
since . 9, Free 
booklet on fan Department operation sent 
on request. Call or write for service details. 
Automotive Inventory Service Co. 
9900 Freeland Detroit 27, Mich. WE 3-6449 





Also “special 











CARS WANTED 








Wanted to Buy 
‘51 Chevrolet Passenger Cars 
Must be new and untitled 


These cars will not be wholesaled or sold 
above O.P.S. ceiling prices. 


WILL PAY $100 OVER INVOICE 


R. H. EVANS U DRIVE, INC. 
1413 7th Avenue Seattle 1, Washington 
AGENT 
PETER S. MAISANO 
3540 Woodward Detroit, Michigan 
Temple 2-1002 





WILL BUY FORD OR GM 
Handling 300 to 700 cars 
| can definitely secure franchise from the 
factory. Strictest confidence guaranteed. 
| am now an automobile dealer 
No objection to territory 


Box I! 
c/o Automotive News, Detroit 26 








BUSINESS IS TIGHTENING UP 


Now is the time to get your money and get 
out. | am now an automobile dealer and 
would like to expand another dealership. | 
would like Ford or GM now handling 200 to 
800 cars annually. | have no objection to ter- 
ritory and factory approval is assured. 


Box 1167, c/o Automotive News, Detroit 26 








1952 STUDEBAKERS 
100 Wanted at Once 
We Pay $100 Over Invoice 


“We guarantee that these cars will not 
be resold above O.P.S. 


We Pick-Up East of Mississippi 


ceiling prices.’ 


Call Us Today 
Keep this number for future reference 
4-5533 _ AUGUSTA, GA 


BOARDMAN MOTORS, INC 


“Authorized Studebaker Dealer" 
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AUTOMOTIVE NEWS, FEBRUARY 25, 1952 _ 





CARS WA ANTED 

1951 Plymouth suburbans, “used | 
Austins, Anglias; also coupes, 
ckups and tractors All makes, all 
ears. Box 1166, c/o Automotive News, | 
vetroit 26 


WANTED! 
1951 and 1952 
LINCOLNS AND MERCURYS 





WANTED 
illmans, 





Must be new and unregistered 
Will Pay Over Invoice 


We are authorized Lincoln-Mercury deal- 
ers and guarantee we will not sell these 
cars over O.P.S. ceiling prices.” | 


WIRE — PHONE — WRITE 


BALLEW MOTORS 
SANTE FE, N. M. PHONE 3-338] 








METAL STATION WAGONS 
NEW OR USED 
Piymouth - Chevrolet - Pontiac 
Ford - Nash - Willys 
Any Quantity 
ESQUIRE AUTO SALES 


397 Central Ave., East Orange, New Jersey 
Phone Orange 4-977! 








USED CARS FOR SALE 


i liaiteeadicnedieasieaienmieanmtentaetamdtametiantan| 





WHOLESALE! WHOLESALE! | 


ARTIE NARDIN 


Invites you to visit him in New York 


He guarantees to sell you decent cars 


USED CARS FOR SALE 


| PARTS FOR SALE | 





FOR SALE—1947 Packard Super Clipper 
limousine, 7-passenger sedan, Black, 
radio in front and separate radio in rear 
Heater in front and rear, New white 
sidewall tires Owned by individual for 


family use only Exceptionally clean 
Sold for over $5,000 when new If inter- 
ested, contact Courtesy Motor Co., John- 
son City, Tenn., and make us an offer 





—AUTO— 
AUCTION 


—At— 





HORSEHEADS, NEW YORK 
EVERY FRIDAY 





—At— 





DANVILLE, PENNA. 
EVERY WEDNESDAY 











You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 
Jos. E. Johnson Tex Rickard 


Auctioneers 





with | 











KEN SCHAEFER’S 
The Only Indiana 
AUTO AUCTION 


In Continuous Operation Since 1943 


EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
rt Grandi, Auctioneer 
915 N. Illinois St. Phone Lincoln 5383 





at a little less than wholesale! 


Shipments arranged 
All makes and models 


Dealers throughout the U. S. have 
made real profits on 
“NARDIN CARS" 


AUTHORIZED 
AUTO ASSOCIATES 
Judson 6-0330 


1739 Broadway 
(near 56th Street) 


NEW YORK CITY 


| 
| | 
| | 
| | 
| | 
| | 
| | 
| | 
| | 
| | 
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ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1950 and 1951 Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 

These cars can be seen at— 


ROBINSON AUTO RENTAL, INC. 


Please note change of address 
229 S. HANSON ST., PHILADELPHIA 39, PA. 
|. E. Spatig, Used Car Manager 
Phone: Granite 2-3013 








ATTENTION DEALERS!! 
1950 — 1951 
CHEVROLET STATION WAGONS 
EX-TAXIS 
All steel bodies — Good motors 
Upholstery like new 


SKYVIEW TRANSPORTATION 


COMPANY 
23-10 44th Road 





PARTS FOR SALE 





DEALERS - GARAGES. Oldsmobile fend- 
ers front and rear, bumpers for all 
models—1946 througk 1951. Call or write 
Papetti Motor Sales, 162 Church S&t., 
Whitinsville, Mass. Whitinsville 4-3551. 


FOR SALE, two medel F1500, 34” exhaust 
fans with three-phase 220/440 volt West- 
inghouse motor, almost new. Beasley 
Trucktown, 2400 K. Market Street, York, 
Pa. 








CHEVROLET PARTS 
GMC TRUCK PARTS 


One of the 
Largest GM Parts Wholesalers 
in the Midwest 


We Ship Anywhere Sameday Service 
Phone - Wire - Write 
JAMES CHEVROLET, INC. 


3721 S. GRAND BLVD., ST. LOUIS 18, MO. 
Phone Laclede 5110 





me 


Oldsmobile | 


Parts 
24-HOUR DELIVERY SERVICE 


eg 
WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


Late Models at Two Big 
Locations 


Gage & Drummy, Inc. 
21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN | 
JORDAN 4-6332 

















PRECISION REBUILT 


HYDRA-MATIC 
TRANSMISSIONS 








| new unit. 


DYNAMOMETER TESTED 


Performance guaranteed equivalent to a 


Complete stock Hydra-Matics for all cars 
OLDS and PONTIAC 1940-1948 — $99.50 
exchange. 

Catalog sent on request. 
SHIPPED ANYWHERE — SAME DAY 
Write—Phone—Wire 
Ace Automotive Products 


5416 N. Broadway yr 40, IMMinois 
Phone: Longbeach I-! 








NEW GENERATORS 
Quantity Discounts 


LIST NET 
Dodge 12V GDJ 4804 $227.95 5.00 
Dodge I2V. GDJ 4808A 227.95 70.00 
Dodge 6V. GEG SIOIA 74.75 25.00 
Jeep 6V GEG 5101 71.75 25.00 
Stude 12V. GDJ 4808A 227.95 70.00 
Stude 6V GEG 5102C 78.65 25.00 
Dodge 6V GEW 4806 68.50 22.00 
Wiscon 12 GDJ 4808 227.95 70.00 


Cc. S. COLLINS, INC. 


301 Needham St., Newton Upper Falls, Mass. 








MUST SELL AT ONCE 
GENUINE MO-PAR BEARINGS 





. JS Part Number 1238417 
. eS Part Number 162085 } 
. roe Part Number 862084 
ar Part Number 9862085 
TIE ROD ENDS 
ee Part Number 951299 
_ Perer Part Number 951301 
Reply 


CLARK'S AUTO PARTS 
1409 W. BROAD STREET, SAVANNAH, GA. 








BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Whelesaiers: We are Quantity 

Shippers of All General Metors' 

Parts . . Same Day Service 

On Mail Orders and Inquiries. 


All Shipments on C.0.D. Basis 
ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 








Long Island City, New York 
JACK PLOTSKY, Mgr. 
Stillwell 4-8277 








ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 
Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
Buy Now at Low Prices 
1948 - 1949 
Plymouths — Fords — Chevrolets 


5710 S. Ashland Avenue, Chicago 36, 


CHEVROLET 
PARTS 
YOU NAME IT... WE HAVE IT 
One of the largest stocks in midwest 
Write — Phone — Wire 


Instant Action 


FERRELL-GLANVILLE 
CHEVROLET 


Illinois 
Phone: Republic 7-6200 





THE R. A. AGENCY 


54TH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 


Morris Freedman, Mgr. 
SARATOGA 7-2300 SHERWOOD 7-1700 








AUTO AUCTION 


TIM ANSPACH 


"Midway", Stop 20 





Genuine Oldsmobile Parts 
Largest Oids parts wholesalers in the middle 
west. Shipments made promptly. 
GREBE OLDS 
3400 S. Kingshighway 
Flanders 0800 St. Louis 9, Mo. 





Aeetaahiy an Road 





ALBANY, N.Y. 

(Fer Dealers Only) 
EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 








AUTOMOTIVE NEWS 
WANT ADS GET RESULTS 











Genuine Studebaker Parts 
WE SHIP ANYWHERE 
Wire—Phone—Write 

Any Scarce Items—Body, Engine Parts 
NORTH SIDE MOTORS 


4232 Natural Bridge St. Lovis 15, Mo. 
LU 4860 








PARTS WANTED 








IN THE MARKET 


for war surplus Purolator N-50 replace- 
ment oil cartridges for senior military filter 
(Federal stock No. 8-E-1010). Advise num- 


ber available, price, etc. 


YELLOW CAB COMPANY 
508 E. PRESTON ST. BALTIMORE 2, MD. 








TIRES FOR SALE 


WHITEWALL RUBBER processed Royal 
Master tires. Positively not painted. 
40% discount. We pay freight. Royal 
Sales Co., 1121 N. 66th St., Philadel- 
phia, Pa. 








FOR SALE—450-21, 525-18, 
Springfield tires and tubes. 


760-16 Kelly 
Sunoco Sta- 








tion, 1600 N.E. Sunrise Blvd., Fort 

Lauderdale, Fla. | 
TRUCKS FOR SALE 

FOR SALE—Immediate delivery. 25 model 


HDCR-752 GMC Diesel tractors. 153- 
inch wheelbase; 10.00-20 dual tires; two- 
speed axles; model 4-71 Diesel engines; 
air brakes with hand-control for semi- 
trailer brakes; five-speed overdrive trans- 
mission; safety tanks; 36-inch Fruehauf 
5th wheels. Completely equipped for 
semi-trealer operation. International Har- 








vester Co., 4010 W. Pine Blvd., St. 
Louis, Mo. 

HOLMES WRECKER. 1946 Dodge 1-ton 
with duals. 3-7/16 motor, recently re- 
built. Double boom, power winch, lights, 
etc. Model KK1-15. Appearance tops. 
Mechanically perfect; $1,845. Liberty 
Motor Co., Dishman, Wash. WA 6202. 
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SHOP EQU IPME ‘NT FOR SALE 
USED - REBUILT HARL EY 


BUSES FOR SALE 


NEW SCHOOL BUSES — immediate de- 





- DAV IDSON 





livery. 48, 54 and 60 passenger Dodge, | servi-cars. More business, less cost, good 
Reo, GMC, International Harvester, Ford, advertising. Serve customers with this 
Studebaker, Chevrolet, White. Selected one-man pick-up and delivery system. 
used buses—25 passenger Pony Cruiser, Free Bulletin. Knuth’s, 1753 Muskego, 
29 vessenaee Yellow Cruiser, 29 passen- Milwaukee, Wis 

ger White, 48 passenger Fords, Chevro- mI TING “aT ae . 
lets, International Harvesters. National ga Ee and oe her eesliel ame 
Bus Sales Co., Inc., 101 N. °33rd St., hry . 


dition. National Lift Co., 
St., Waukesha, Wis. 


225 Madison 


Philadelphia 4, Pa. Phone 3363 


BA 2-7605. 


FORD BUSES 








___SHOP EQUIPMENT WANTED 
CAR TURNTABLE, 





used, in good condi- 





° tion, Waukegan Nash Sales, 519 S. 
“aun ui Genesee St., Waukegan, III. 
1941 and 1942 models WANTED—Sun master motor tester. Must 
All in operating condition be in perfect condition including four 
Can be driven from the property immediately. | units. Advise price. Thornton Anderson, 


$300 each. (Special price to dealers and other Inc., 207 S. Gridley St., Bloomington, II. 
quantity purchasers.) 
SUITABLE FOR: 


I1—Portable used car lot offices 








ANTIQUE CARS FOR SALE 
| ANTIQUE NASH for sale. 1918, in very 








2—Churches | good condition. Three new tires, new 
3—Boy Scout troops paint, etc. Boch Sales and Service, 
4—Construction companies—Portable office | Norwood, Mass 

5—Conversion to: | 1902 CADILLAC—runs; $1,500 or trade for 


(a) Lakefront cabins 4-cylinder Cadillac. Jack Tallman, 


(b) Bus House-Car | ow 
(c) Merchandise Display | V. Wood, Decatur, Ill. 


Write - Wire - Phone & 
TRANSIT BUSES, INC. | CHAMOIS. 


1714 





MISCELLANEOUS 
Buy direct from importer and 





| 11343 Schaefer Rd. Detroit 27, Mich. 








BUSES WANTED 





NEED SEVERAL late model used school 
buses for contract. Will buy new buses 
if priced right. Box 1148, c/o Automo- 
tive News, Detroit 26. 





SHOP EQUIPMENT FOR SALE 





save. Soft, absorbent—for cars, windows, 
mirrors, silverware, chinaware. Regular 
size 13’’x10’’—$1 each, $10 dozen; large 
size 17'’x13’’—$2 each, $20 dozen; 
jumbo size 18’’x14’’—$3 each, $30 dozen. 
C.0O.D.’s accepted. Send cash, save post- 
age. Sax-On, 3840 Fullerton, Dept. 
TT-11, Chicago 47. Il. 





ENGINE REBUILDING — Crankshaft 


grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce St., 
Lynchburg, Virginia. 


~~ ie < Ozone generator. Excellent 

condition. Ideal for garage fume control. 

Bickelhaupt Motor Co., Clinton, iowa. AUTOMATIC BRAKING 
TOW BAR 


Complete with controlled steering 


Guide Cables and $61 .45 





FOR SALE, Bee line frame straightener, 
model E. Best offer buys. Lexington 
Lincoln-Mercury, Inc., Lexington, Ky. 





FOR SALE. 30 sections Berger parts bins. BRAKE HOOK-UP 
Stapleton’s Garage. Ph sv ied va a ne 
Pean., 1902. . si cia tan. Price includes Federal Excise Tax 


Meets all 1.C.C. requirements 
UICK-TOW, Bumper- 
tae Tow Bar....... $1 9.50 


ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 
WE STOCK PARTS 


Protecto —_ Carrying Bags 
ty Chains 


TOW BAR SALES CO. 


—_— Factory a 


MU 
Nite po $8373 
Chicago 6, Illinols 








Model No. 720 American Brake Shoe 
Auto Bake Spray Booth 
Brand new — In original shipping case 
Is 220 volt, 60 cycle, 3 phase Infra red 
type lamps. 
Will sell at bargain price. 
Write to 


MOTOR SALES COMPANY, INC. 
JOHNSTOWN, PA. 











DE 2- 0700 
40 South Clinton St., 

















FOR SALE 
SAVE 25% ON THE CURRENT MARKET PRICE 


2—Sun Motor Testers 
1—Sun Master Distributor Tester 
1—Visual Front End Aligner 

100 Parts Bins—Different Sizes (Berger) 


COMPLETE BODY SHOP EQUIPMENT 
1—Brake Shoe Grinder (Kent-Moore) 
12—Service Merchandisers with vice, all 

refinished like new 

1—Barrett Brake Drum Lathe 

1—Alemite Center Stand—Complete, like new 

1—Electric Wheel Balancer 

1—Headlight Tester (Kent-Moore) 

1—Binks, 30-foot drive-thru paint booth, 
complete with Infra-Red oven 


ALSO NUMEROUS OTHER SHOP EQUIPMENT 


This equipment can be inspected at 
3209 S. Washington St., Indianapolis 1, Indiana 


For further information, write 
Frank L. Kollman at 


STEWART MOTOR SALES, INC. 


at the above address or call MARKET 8535 or LINCOLN 8585 











——————ooeeee ee eee eee ee eee 


New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [[] 
for which check is attached [] or send bill [] 








AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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FULL-FLOW RING SETS 


A premium set for late-model cars and trucks 










' Best for 
oil control even in 


sADLY TAPERED 


and 


QUT-OF-ROUND BORES! 


CAN'T BLOCK ANY PISTON OIL HOLE 


CAN'T BLOCK ANY RING SLOT 


TWICE THE USUAL BEARING AREA 


@ for even distribution of pressure 
where it 


= COUNTS! 


Nationally famous MD-50 STEEL OIL fc Top compression ring of chrome- 
RING, the only ring with the FULL- & alloy cast iron, with solid chrome 
FLOW SPRING—now made better than face, factory-lapped to a light- 
ever with chrome-faced side rails and tight finish, and with Granosealed 
tapered to thread-line contact for quick Granosealed sides of side rails. sides for greater flexibility. 


@ for easier starting 





@ for thousands of extra miles 
All rings in KromeX Ring Sets are beveled or 


seating and blow-by control. 


Sealed Fower Piston Rings 


SEALED POWER CORPORATION, MUSKEGON, MICHIGAN 
Sole manufacturers of KromeX Ring Sets, MD-50 Steel Oil Ring, Full-Flow Spring, and GI-60 Groove inserts. 


Leading producer of Automatic Transmission Rings and Non-Spin Oil Rings. 

















